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Retailer Holds Home Building Ex- 
hibit In Own Shed 


April 29, 
and those 


Saturday, was a memorable day for the residents of Niles, 
Mich., living in the Niles trade territory. The explanation 
is that on that day the Niles Lumber Co. put on the Niles Building Show 
in its own clean and attractive yard, a number of other 
merchants of Niles taking part in the 
either side of the alley. 

To get a true idea of the underlying principle of this show, which is 
unique, it months. M. 8. Rudisill, 
tary-treasurer, began to think of the possibilities of model houses. He 
found it easy enough to get model houses, but he wanted models that 
would be and talked about in the Niles eom- 


progressive 
show, with booths arranged on 
main 
is necessary 


to go back some secre- 


particularly interesting 


munity. Consequently the idea was conceived of having the boys of 
the manual training class of the Junior High School make the model 
houses. The matter was taken up with the manual training instructor 


and the plan was started last fall. 

Substantial prizes were offered to the boys and their enthusiasm was 
keen from the start. furnished to the students by 
the Niles Lumber Co. and the boys themselves had to build the houses 
to scale, taking that scale from the plans. In other words, they had 
to work the lumber approximately to seale and then to build the 
from this lumber. 


Stock plans were 


house 
The results were surprisingly good. In most eases 
two boys worked on a house, and the results were very attractive and 
a credit to the boys and to the Niles Lumber Co. 

Some weeks ago a campaign was begun to bring to the attention of 
the people the fact that a building show would be held in Niles, Satur- 
day, April 29, at the yard of the Niles Lumber Co. Mr. Rudisill sug- 
gested to some of the business men of the community that they join 
with him in putting on the exhibit, and later others came to him and 
asked to take part in the display. Various advertising in the news- 
papers, aside from that of the Niles Lumber Co., carried the 

(Concluded on page 46) 


message 





Photo Ohio Commercial Photo Co. 


Dealer’s Downtown Building Ex- 
hibit Boosts Business 


The La Lumber & Supply Co., La Crosse, Wis., recently 
concluded a building exhibit which has brought to it a great deal of 
business. The exhibit opened on April 17 and continued until the 
night of April 22. The company, which alone conducted the exhibit, 
to put on the display rented a downtown building in the heart of the 
retail district from which a bank had just moved. The exhibit was 
open to all during the day and up to 10 o’clock each evening. A. J. 
Roberge, president and treasurer, gave the following account of the 
exhibit and the results from it to the AMERICAN LUMBERMAN: 

‘*The main room was not large enough to take eare of 
to show, 


Crosse 


all we wanted 
had to use two of the back rooms in connection. In one 
of these rooms we displayed Curtis millwork, showing full size designs 
of many of the Curtis company’s built-in features. 
had kitchen cabinets, a table, a built-in 
medicine mirrored doors, a built-in dresser 
tray 


so we 


In this room we 
kitchen board, a 
, different veneered 
finished hardwood 
newel posts, a set of miniature 


ironing 
cabinet, 
hardwood doors, 


bookeases, built-in closets, 


flooring panels, door stiles and rails, 
stairs and so on. 

‘“The other products were Devoe & Raynolds paint, cement 
blocks, cement waterproofing, Chicago fire brick, Mason City load-bear- 
ing tile, Pittsburgh wire fencing, Flaxlinum insulation. We also had 
sections of wall made up showing Flaxlinum insulation and also the 
llaxlinum keyboard with Kellastone stucco applied on it. 

‘“We had a Calorie pipeless furnace set up, a complete exhibit of 
Johns-Manville roofing and building accessories, small model summer 
cottage (sectional), a model sectional garage, and a 
sectional house. 

‘We also had very attractive panels made up of Sheetrock, Celotex, 
Insulite, E-Cod fabrie plastering base. We also showed Beaver board, 
metal lath, a miniature double-wall silo, for the construction of which 

(Concluded on page 47) 


shown 


small model 


afl 


The above illustration shows the exhibit of the Cleveland Board of Lumber Dealers at the recent modern building exposition held in Cleveland, 


Ohio, and described in detail on page 46 of the April 29 issue of the AMERICAN LUMBERMAN. This was one of the most attractive dis- 
plays at one of the largest and best building expositions of the year 
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3 Band Mills 
Stocks Cut 
Irom Virgin 
Forests 


Cut 
1/4" to 1274" 
ry. . 
Chicknesses 








AND PANTHERBURN CYPRESS 


We solicit your inquiries and orders. 


Can Furnish 
Stocks Surfaced 
or Kiln Dried 


Plain and 
Quartered Oak 
and Gum 

















Menominee 
Reservation _— 
VIRGIN 


, Northern White se 


Norway Pine Hemlock 





Basswood Rock Elm 
Birch Soft Elm 
Hard Maple Red Oak 
i Cedar Black Ash 
i Shingles 
My Was Lath 
va Hardwood Squares 
Gs \\ Crating 
LO Softwood Pickets 
/ Slat Stock 
“> sl Forest Products: Hemlock Bark, 
Planing Pulpwood, Ties, Posts and Poles. 
Mill so 
that stock Have you heard of the Indian Mills on the 
can be Menominee Reservation? Two hundred and 
milted. fifty square miles of virgin timberi No wonder 
y sq g 











we produce stock that is famous and to fit any 
wants. Courtesy and service extended to everybody. 


Write us for Prices 


TERMS OF SALE: Net cash, f. 0. b. Neopit, upon notice to customer that 
car ie being loaded. Standard Association grades. rade and scale assured. 


The Menominee Indian Mills 


NEOPIT, WISCONSIN 














A Lumber 


Sales Service— 


The object of which is better co-operation 
with buyers and users of Northern Hard- 
wood and Hemlock. In offering you our 
service we have the backing and entire 
output of the 


Weidman Lumber Co. 


TROUT CREEK, MICH. 


Bergland Lumber Co. 


BERGLAND, MICH. 


We shall welcome an opportunity to fill 
your needs and to prove to you that wecan 
save you time, worry and money by ship- 
ping you lumber suited to your require- 
ments. Invoiced direct from the mill. 


Weidman -Vogelsang 
205 Grand Rapids Lumber Co. 


National Bank Bldg., 
GRAND RAPIDS, MICH. 
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At the central States forestry conference held in Chicago recently 
the united opinion was that each State’s forests and parks should, 
for practical administrative reasons, be organized as a unit. 
ing to the forests in this way the character of parks and play- 
grounds has great value in enlisting popular interest and support. 
In time also the general use of the forests and parks will develop 
in individual citizens a sense of responsibility for their protection 
that will prove invaluable in reducing fire hazards and other in- 


The forestry problem appears to be well along on its way thru 
the political mill, thru which every problem must pass that requires 
public support in order to be understood and solved wisely. 
matter of wood supply, as in other matters, voters are first led to 
think somebody else—in this case the lumberman—is wholly to 
tlame for their plight. After discussion and sober reflection, how- 
‘ver, they acknowledge their own share of responsibility. 


Giv- in their own. 


In the 


That private owners. 


Forestry Is Given a Popular Appeal 


AKING THE COUNTRY’S FORESTS the people’s play- 
grounds is not a new proposal, but it does add a touch of 
romance, adventure and popular interest to a program 

that otherwise would appear to concern foresters and lumbermen 


stage is now near, and henceforth private owners may expect more 
considerate treatment from the public and from the public’s repre- 
sentatives in their efforts to perpetuate the timber supply. 

Lumbermen have all the interest that other good citizens have in 
securing the adoption of a sane forestry program, with the addi- 
tional stimulus to perpetuate their own industry. Their opposition 
to unwise forestry laws has been as much in the public interest as 
Reforestation is an economic problem that must be 
worked out on business principles. 
may serve the useful purpose of directing attention to the problem 
and to the necessity of solving it, common sense and a decent con- 
sideration for private property rights must be potent in determin- 
ing the method of solution. 

Many recent developments afford encouraging signs of a popular 
understanding of private and public rights, respectively, involved 
in the solution of America’s forestry problem; and every intelligent 
discussion, such as that at the conference referred to, supports the 
conviction, long held by well informed persons, that an abundant 
future wood supply will be assured by a plan of public and private 
codperation that shall sacrifice the rights of neither the public nor 


While indignant denunciation 
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Practical Plan to Finance Reforestation 


HILE THERE IS a growing interest in forest conservation 
and the reforestation of denuded areas and much is being 
printed on these subjects, one very sensible suggestion as to 

the successful and profitable handling of the situation without the 
necessity of Federal interference has had scant attention either 
from the public or from the State officials to whom the proposal 
has been made. 

In at least one southern State a group of lumbermen have offered 
to sell to the State at the value now placed on them by the State for 
taxation purposes, large tracts of cut-over timber lands that are 
practically suited only for growing trees and accept in payment 
forty-year State bonds. This would enable the State at a small 
expenditure of money to acquire great tracts of land and put into 
effect a program of reforestation that would build up a tremen- 
dously valuable resource. By the time the bonds had begun to 
mature the timber regrown on lands thus purchased would be ready 
for cutting and lumber manufacturers would be in the market to 
buy the timber from which to produce lumber for the country’s 
needs. 

This would make possible also the development of the pulp in- 
dustry, inasmuch as the State would thus have an abundant supply 
of raw material for pulp mills. 

Certainly the timber thus marketed would provide funds ample 
in amount to pay off the bonds and also to pay for the cost of grow- 
ing the trees and this plan would provide a great resource for the 
State, while guaranteeing supplies of raw material to maintain its 
lumber industry and provide employment and happy homes for 
great numbers of its citizens. 

Perhaps the very simplicity of the plan explains why it has had 
such scant attention. It would appear to be practical in every sense 
of the word and it is hoped that the suggestion of lumbermen in 
this particular State may be followed in other States and that as 
the people become familiar with the advantages of such a plan, 
pressure may be brought to bear sufficient to secure its adoption 
thruout the country. 





Improving Output of the Small Sawmill 


ISTRIBUTION IS THE ONE big problem confronting in- 
D dustry in general and the lumber industry in particular. 
Marketing lumber involves heavy transportation costs, com- 
petition between woods, regions and grades and with substitutes. 
Few products offer so many opportunities for discrimination in use, 
as does lumber; and the distributer who studies the lumber consum- 
ing industries until he knows the woods and grades best suited to 
them performs a valuable service to the industry and will always 
receive adequate compensation. 

In the older lumbering regions the small mill, already a potent 
factor in production, will increase in importance. Some of the dif- 
ficulties to be surmounted in marketing the output of small mills 
and the means of overcoming them were described in the AMERICAN 
LUMBERMAN of April 29, pages 50-51. Practical experience taught 
the author of the article that successful marketing of the product 
of small mills begins with manufacture, and that there must be 
the closest kind of coédperation between the producer and the dis- 
tributer if either is to make a profit. 

The fact is that methods in vogue before grading rules were 
established are still pursued to some extent at least by the small 
mills. Aside from improvements in machinery, the adoption of 
grading rules is the most important step of progress taken in lum- 
ber manufacture, and much of the progress in lumber manufacture, 
distribution and utilization made since the adoption of grading 
rules has involved grading in some of its aspects. Grading offers 
the only means of describing lumber, and the more accurate and 
specific the description, the less opportunity for controversy between 
buyer and seller and the greater opportunity for proper, which is 
to say, specialized use. 

Several very practical suggestions are made in the article re- 
ferred to. One is that millmen shall standardize and improve their 
product. Poorly manufactured stock is not only unprofitable to 
the producer, it is troublesome to the distributer, unsatisfactory to 
the consumer and is demoralizing to the trade generally, even cast- 
ing some discredit upon wood itself. Perhaps the best way to bring 
about better manufacture is that pursued by the author of the 
article—educating the millman; and it may be that the wholesaler 
is the only agency, or the most available one, for doing the edu- 
cating. 

Surely, manufacturers of machinery designed especially to enable 
the small mill to produce the best possible lumber from the timber 
at hand will not overlook the opportunity suggested. Edgers, trim- 
mers and other auxiliary machinery, as well as highly improved 
portable and other small mills should be used wherever lumber is 





cut in a small way and it should be a relatively easy task to con- 
vince the small millman of the wisdom of investing in them. Prac- 
tical demonstration would convince the most conservative, and when 
one is convinced in a community others prove to be more ready 
purchasers. With the best of available machinery a nearer ap- 
proach can be made to a standardized product, and with that 
achieved one big obstacle to profitable distribution has been re- 
moved. 





Shows and Advertising Promote Building 


HE THOUGHTFUL READER of the daily newspaper this 

year can not fail to be impressed by the great increase 

in advertising by retail lumbermen and the high quality of 
this advertising. Several years ago, if an order were given to a 
clipping agency to send in the ads of retail lumbermen, a fairly 
respectable bundle could be gathered in-a month’s time. Much 
of this advertising was poor and very few good illustrations were 
observable. Today, however, the situation is exactly the opposite. 
The advertisements of retail lumbermen are so numerous and so 
well got up that they attract universal attention and a good clip- 





TWO BRANDS OF BOLSHEVISM 


On Saturday of last week Samuel Gompers, presi- 
dent of the American Federation of Labor, addressing 
an audience of Chicago building trades unionists as- 
sembled to protest against the Landis award, said: 


Stand by your fellows and then in so far as it is in my power 
you may be sure that I and the American Federation of Labor 
are with you; that you may count on 100 percent of assistance 
in any course you may pursue. 

‘‘Any course you may pursue’ is a comprehensive 
term. The course pursued up to this time has been 
featured by broken agreements, repudiation of an 
arbitration voluntarily entered into, four bombings of 
buildings, and as many sluggings of nonunion work- 
men. If that is not bolshevism, what is it? 

The following day Mr. Gompers made public a state- 
ment, in the course of which he said: 


I can think of nothing that would constitute a more needless 
and base betrayal of civilization than American recognition of 
the bolshevik tyranny. The bolshevik propaganda 
fund in the United States amounts to many millions of dollars. 

William Z. Foster, who had no money, went to Moscow 
and came back and announced that he was building a great 
secret machine to undermine the American labor movement and 
turn it over to the Red International. 


Why condemn bolshevism abroad and encourage it 
at home? 











ping agency can secure in a day more of these advertisements 
than it formerly could secure in a month. 

This increase in advertising augurs well for the prosperity of 
the lumber industry. It helps to sell lumber and other building 
materials for the retail lumberman; and, furthermore, it assures 
the manufacturer of a steady market. 

Lumber is still the most advertised commodity sold by retail 
lumbermen, but nevertheless certain other materials are being 
very heavily advertised, largely thru the codperative efforts of 
the manufacturer. For example, patent roofing advertising done 
by retail lumbermen is very heavy and the same is true of wall 
board. This advertising, of course, is reflected in sales of these 
commodities by the retail lumberman and naturally in the sales 
by the manufacturers to the retailers. 

Another distinct development in the retailing of lumber this 
year is the holding of building expositions. Building expositions 
have been held for several years in some of the larger cities, but 
the important feature this year has been the holding of these 
expositions in increasing number in the smaller towns and cities. 
In some cases all the lumber dealers and other merchants have 
banded together to hold an exposition. In other cases an individual 
company has sponsored and put on a home building exposition. 
The results obtained from expositions are large and they show 
that not only are the people anxious to learn about building, but 
they are anxious and willing to buy the materials which are most 
forcefully brought to their attention. Accounts of two successful 
home building expositions are published in this issue beginning on 
the front cover page. 
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Any retail lumberman can hold a successful building exposition. 
The modern retailer sells sufficient materials to make such an 
exposition valuable and constructive. It can be held in the yard 
or in a vacant store building, and it will return good results for 
the time and effort expended. Where favorably situated, the yard 
is preferable for in this way the people become acquainted with 
the facilities of the retailer. 

Of particular interest to lumber manufacturers is one tendency 
that these building expositions are bringing out. Manufacturers 
of materials which to a certain extent compete with lumber are 
very keen about having well posted representatives attend the 
building expositions and present to visitors the merits of their 
products. Sash and door and millwork manufacturers are fol- 
lowing the same policy, but lumber salesmen so far have done 
little work along this line. It may not be desirable to do work of 
this kind in promoting lumber sales, but it is something which 
should be considered carefully. Building expositions are and will 
continue to be increasingly popular and retailers are getting a 
world of good business from them. The lumber manufacturers 


are also sharing, perhaps indirectly, from these expositions, but 
to derive full benefit for themselves and do the greatest good 
for the industry they should give to the distributers complete co- 
operation and take an active part in the promotion of these enter- 
prises, whether they be on a large scale or small. 





HERE’S ANOTHER “Outline of History.” According to an un- 
named writer in the American Economist, the United States is a 
“bird” of a country. Whether fair or fowl, he summarizes our 
progress as a nation in the following terms: “We began as the 
ugly duckling; we grew to be the American eagle; and now we are 
invited to be the roast turkey for Europe.” 





UPON REQUEST OF CERTAIN RAILROADS the Interstate Commerce 
Commission has modified the wording of section 7 of the Uniform 
Domestic Bill of Lading heretofore agreed to by the commission. 
The modification is to make it clear that the consignee accepting 
delivery of a shipment becomes liable for the charges lawfully 
accruing on it. 











DOMESTIC AND INTERNATIONAL FINANCE AND TRADE 


The last month has not witnessed any sharp 
acceleration of general business activity, but 
the movement toward normality has shown 
a marked tendency to spread. Industries and 
trades which had aiready awakened to renewed 
activity continued to show progress, and those 
which heretofore have lagged behind were 
picked up and carried along by the broaden- 
ing current of improvement. 

The steel industry made the most important 
gains during the month, attaining compara- 
tively high activity. However, actual business 
placed with the steel companies showed a slight 
falling off during the latter part of April and 
the first few days of May, due in part to the 
mills’ heavy order files, which preclude the 
quick deliveries usually insisted upon. Another 
reason appears to be the growing conviction 
that a limited fuel supply will not cause a 
shortage of steel. The heavy run of orders 
which featured the previous weeks undoubtedly 
was caused not so much by immediate require- 
ments as by fear that the coal strike would 
soon find reflection in a scarcity of available 
steel. Prices on steel products in the mean- 
while continue the upward movement which 
has characterized them for some weeks. This 
rise undoubtedly has been aided by announce- 
ments of withdrawal from the market recently 
made by some of the large concerns, owing to 
booking in excess of current production facil- 
ities. 

The coal strike is not causing overly great 
anxiety in the industrial and business world. 
While practically no anthracite is being mined, 
latest statistics show a sharp increase in the 
output of bituminous which, if maintained, in 
connection with the reserve stocks on hand will 
postpone any general coal shortage for eleven 
weeks. While no available facts indicate when 
the end of the strike may be expected, the 
belief seems prevalent that existing differences 
will be adjusted and that coal mining will be 
generally resumed before the lapse of that 
time. 

The agricultural situation remains favorable. 
A sharp advance toward the end of April re- 
stored wheat prices to the highest level of the 
year, and corn approximated its old high levels. 
The futures markets reflected a significant in- 
crease in new crop prices. Hogs have shown 
a decline during the last week, due to excessive 
supplies, but the cattle market remains strong, 
and cotton is again in the spotlight due to 
sharp increases in its prices, which totaled $6 to 
$7 a bale. Sentiment in the agricultural sec- 
tions is much improved, as is illustrated by the 
renewed activity in the agricultural implement 
and vehicle industries. These have for some 
time suffered from an acute depression, due to 
the inability or unwillingness of the farmer 
to purchase even the most needed equipment 
because of the low prices he secured for his 
products. Latest reports indicate, however, that 
these industries have enjoyea a rather remark- 
able spurt in demand, and that they are pur- 





chasing raw materials on a scale that, while 
still restricted, is far above that of many a 
month. 

The construction outlook is really excellent. 
A great volume of building is actually under 
way, and the great number of permits being 
taken out in practically all the cities and larger 
towns show that much more is contemplated 
for this year. Hand in hand with this heavy de- 
velopment of building operations, the lumber 
market is showing steady improvement. Like 
building, the lumber trade is for the most part 
confined to the cities and towns, but the country 
trade also has shown encouraging, in fact 
unexpected activity. The coal and corn sec- 
tions are the only really quiet spots on the 
map, and it is believed that these will fall into 
line as soon as the coal strike is ended and the 
new crops can be converted into cash. Lum- 
ber mills as a whole report well filled order 
files, and not a few of them have been obliged 
to withdraw from the market so far as popular 
items are concerned. Prices show great strength, 
and advances are almost daily occurrences. 

Among the manufacturing industries, the 
railway equipment and automobile lines re- 
port the greatest activity. The increase in 
orders for railroad cars and engines was heavy 
during April. Some plants report that in a 
week or two they booked orders for more loco- 
motives than they did during the whole of last 
year. The automobile industry is operating 
at high pressure. Dealers in all parts of the 
country are reported to be besieging the fac- 
tories for increased shipments, and manufac- 
turers are literally swamping parts makers and 
body builders with rush orders for immediate 
deliveries. 

The furniture industry reports considerable 
improvement in the volume of orders and ship- 
ments. Operations are still below normal pro- 
ductive capacity, but business is considered good 
and prospects bright despite a backward spring 
season and hesitant buying. 

Credit conditions continue to reflect the grad- 
ual improvement in evidence since March, and 
money rates continue the trend downward. The 
principal foreign exchanges remain strong, tho 
not without some fluctuations according to re- 
ports received from the Genoa conference. The 
pound sterling is firm at about $4.43; franes 
around 9.20; lira around 5.36; pesetas around 
15.55 and guilders around 38.20. German marks 
remain low. 

Employment conditions show slow but steady 
improvement. While the increase in the num- 
ber of workers has not been especially large 
during the last month, that of total payrolls has 
been considerable, indicating that many men 
already at work have gone back to full time 
schedules. Particular mention is made of this 
fact by certain industries in comparing present 
conditions with those of a year ago. Thus, 
an iron foundry says that whereas its men 
were working only eight hours a day and three 
days a week a year ago, they are now working 
nine hours a day and five days a week. 


While manufacturing industries are thus on 
the road to recovery, the demand for farm 
labor is growing stronger, and is helping meas- 
urably in relieving unemployment. Of labor 
troubles, there are few of national importance. 
The coal strike involves a large number of union 
miners, but outside of this no large seale cessa- 
tion of work has occurred. However, there exists 
a possibility of another railway strike which 
may tie up an important part of the nation’s 
transportation facilities. At the recently closed 
convention of the railway employees’ department 
of the American Federation of Labor, held in 
Chicago, it was decided to poll a strike vote. 
Should the vote be for a strike, it would affect 
the 600,000 members of the department, which is 
composed of the six federated shop crafts and 
the switchmen’s union. It was expected that 
the returns would be completed toward the end 
of June. 

The foreign situation has shown no great 
actual improvement during the last month. The 
success of the Genoa conference, which at this 
writing is still in session, is questionable, due 
to numerous currents and countereurrents which 
are precipitating the conference into a new crisis 
nearly every day. The Russian problem has been 
found to be unexpectedly difficult of solution, 
and its many ramifications have so engaged the 
attention of the delegates as practically to ex- 
clude from discussion the many other vital 
problems which, together with that of Russia, 
must be solved before Europe can remedy its 
economic ills. 

However, progress is not entirely lacking, and 
there are decidedly favorable features. One 
development which may be aecepted as a highly 
encouraging indication of the progress Europe 
is making toward normality is that eleven out 
of the nineteen leading European countries have 
reduced their outstanding paper currency dur- 
ing the last twelve months. Among the result- 
ing benefits may be noted especially a decided 
change in the attitude of American investors 
toward foreign investments, evidenced by the 
rapidity with which foreign loans are being 
subscribed and by the apparent desire of the 
large banks to float new loans. At least six new 
issues of foreign Government bonds are now be- 
ing considered by these banks, it is reported. 
This is undoubtedly one of the most significant 
developments of recent years in the foreign trade 
field, which gives reason to look for a gradual 
improvement of American export trade. The fact 
that the United States had a virtual monoply 
of the world’s gold supply has long been de- 
plored by economists, who have suggested a 
number of remedies for this situation. Confi- 
dence in the ability of the countries requiring 
funds or credit to meet their obligations was 
lacking, however, and for a time the outlook for 
a speedy upturn of international commerce was 
not encouraging. The ability of the majority of 
these countries to readjust their financial af- 
fairs to a healthier basis is conducive to the 
investment of American capital, and therefore 
opens up no mean possibilities. 
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WANTS INFORMATION ON BALSA 

I have a connection on the Pacific coast inquir- 
ing for balsa wood. The information furnished 
follows : 

“We understand it was used extensively for life 
rafts and life preservers during the war. Is it 
suitable for material for bulkhead work on shallow 
draft steamers?” 

We would like any information about this wood 
that you can give, source of supply, prices, grades 
and in what shape it is usually furnished.—IN- 
quiry No. 585. 

[Balsa is an exceedingly light wood, lighter 
than cork as a matter of fact. It is used to a 
considerable extent in this country for insulating 
purposes, and to some degree in place of cork 
in preparing life preservers. When dry, balsa 
weighs about 7.3 pounds per cubic foot, while 
cork weighs 13.7 pounds. Despite its lightness, 
balsa has considerable strength. During the 
war the use of balsa increased. It was used to 
some extent in the construction of hydroplanes. 
Also, one inventor proposed to raise sunken 
vessels by pumping small pieces of balsa into 
the interior of the vessel, but so far as is known 
this invention has not proved successful. How- 
ever, its greatest virtue seems to be its heat 
transmission resistance qualities which make it 
an excellent insulator. The wood grows in the 
tropics and is found in considerable quantity in 
Central America. It is usually imported in the 
log and sold ‘‘as is.’’ Prices vary and no set 
figures can be quoted. It is probably rather 
soft for bulkhead work. The inquirer has been 
supplied with a list of importers of balsa and 
his address will be given upon request.— 
EDITOR. | 


CASH DISCOUNT FROM NET PRICE 

To settle an argument will you please give us 
your opinion on the following question: There is 
a certain manufacturing concern from which we 
ship a great deal of stock on a jobbing basis, but 
with a fixed sum per thousand as a commission. 
That is, we invoice all stock and in making re- 
mittance deduct our commission. The mill con- 
tends that the commission should be deducted be- 
fore the discount is taken. We contend that if 
the commission is deducted before the discount it 
reduces our commission so that our fixed sum is 
not as agreed. Our position is that the discount 
should be taken first and the commission last, 
which leaves the amount of our commission in- 
tact.—Inquiry No.. 590. 

[ Practically, the agreement between the mill 
and the wholesaler, as shown in the foregoing 
statement, means that the mill sells to the latter 
at a fixed margin of so many dollars a thousand 
less than the amount shown in the invoice to 
the third party. For all practical purposes the 
liability of the wholesaler in each transaction 
is the amount of the invoice less his commission. 
The face of the invoice has no other significance 
to the wholesaler than as representing an amount 
so many dollars a thousand more than he is to 
pay the millman. 

Apparently the querist’s reference to a dis- 
count means that allowed for cash. Of course 
as the wholesaler never was expected to pay 
the face of the invoice there would appear to 
be no valid reason to use that as a basis for 
figuring the cash discount. If he did not take 
advantage of the discount for cash the whole- 
saler would pay the face of the invoice less his 
commission. If he paid cash it would appear 
to be quite clear that he would be entitled to 
the discount allowed for cash taken from the 
amount he would have to pay if he withheld 
payment for the length of time permitted by the 
terms of sale. 

The problem does not differ essentially from 
that where one or several discounts are made 
from a list price in order to arrive at an in- 
voice price. No purchaser uses the catalog 
list price as the base on which to figure his 
eash discount. He first takes his price dis- 


counts, and when he has arrived at the net in- 
voice price he takes his discount from that. 
There could be no question in the lumber case 
if the millmen billed the shipment to the whole- 





saler at a net price a thousand, after deduct- 
ing the commission. Then the latter would pay 
the face of the invoice unless he took advantage 
of the cash discount; and if he paid cash he of 
course would figure the cash discount from the 
face of the invoice.—EDITor. | 


COURSE IN LUMBER GRADING 


Is there a school where I can learn in actual 
practice the grading of lumber, such as white pine, 
hemlock and various northern hardwoods? If 
there are no schools, do you know of any mill 
where I could go to work and learn to grade ?— 
INQuiIRY No. 584. 

[ Associations have from time to time held brief 
courses of instruction for graders. These courses 
have been for experienced graders, however, and 
not for the purpose of breaking in new graders. 
The most ambitious attempt at training lumber 
graders seemingly has been taken by the Idaho 
Board for Vocational Education in codperation 
with the Edward Rutledge Timber Co., Coeur 
d’Alene, Idaho. A course in lumber grading 
which seemingly is very practical and helpful 
was prepared and instruction given under it. A 
copy of a bulletin on the subject may be ob- 
tained by addressing the Board for Vocational 
Education, Boise, Idaho. 

In ordinary practice a man learns to grade by 
watching another man and by considering intel- 
ligently the reasons for putting one board into 
a certain grade and another board into another 
grade. Grading rules are published and are 
available dealing with the principal woods of this 
county. They can be read and memorized, of 
course, but they can not be understood or ap- 
plied practically without actual experience. One 
lumberman puts it thus: ‘‘Splinters teach more 
about grades than books,’’ and there is a good 
deal of homely truth in it. However, the aid of 
books, when one is studying grading is invalua- 
ble. By reading them over and considering 
their contents, the reasons for putting a board 
in a certain grade is readily understood, and a 
man will become skilled in grading very much 
more quickly. 

The lumber market is picking up. Over- 
supply of labor is turning in some sections into 
a shortage and, therefore, it would seem that a 
strong, willing young man who wanted to learn 
grading would have no difficulty in getting a job 
with opportunity to learn to grade. The in- 
quirer has been given a list of mills.—EpiTor. ] 


LOGGING IN MAINE 

Is the State of Maine divided into sections, 
townships and ranges? Are there any restrictions 
as to logging either in Maine or New Brunswick? 
—Inquiry No. 589. 

[At the time of the adoption of the Constitu- 
tion Maine was a part of Massachusetts, but in 
1820 it was admitted to the Union as an inde- 
pendent State, the twenty-third. In the original 
colonies there is a great variety of systems or 
lack of system in the division of land for owner- 
ship. Lands of the public domain, which em- 
brace in general territory north of the Ohio 
River and from the Mississippi River west to 
the Pacific coast, have been surveyed under an Act 
of Congress which requires that the public lands 
‘“shall be divided by north and south lines run- 
ning according to the true meridian and by 
others crossing them at right angles so as to 
form townships six miles square.’’ In the origi- 
nal thirteen States, however, this Act of Con- 
gress is by no means general in its application 
and consequently property is defined and de- 
scribed in all sorts of ways and Maine is no ex- 
ception to this rule. 

Certain restrictions to logging have been cre- 
ated by law in Maine. Slash must be disposed 
of in a certain way. There are some other regu- 
lations which are administered under the direc- 
tion of the State forester. Little information 
is available regarding conditions in New Bruns- 
wick, tho certain restrictions are placed to pre- 
vent the spread of forest fires.—EprTor. ] 











WANTS DRY DOUGLAS FIR 

Can you inform me what mills are in position 
to furnish air dried or kiln dried common and 
finish Douglas fir lumber ?—INQuiIRyY No. 592. 

[The above inquiry comes from the secretary 
of a retail lumbermen’s association. Practically 
all the larger Pacific coast mills kiln dry finish, 
flooring and siding. A few mills air dry dimen- 
sion and boards. The inquirer has been fur- 
nished with a list of mills, but the inquiry is in- 
serted here, so that Douglas fir manufacturers 
may get in touch with the inquirer, who states 
that not infrequently his members ask him what 
mills are in position to furnish dried west Coast 
common lumber.—EDITor. } 


A MOUNTAIN LOGGING PROBLEM 


We have a tract of timber on the top and slope 
of a mountain about 1,800 feet high, the territory 
on top being favorable to logging, but the slope 
rough and steep. We have been considering the 
use of a log slide for the movement of the logs, 
mostly hardwood in 12-foot lengths, some 6-inch 
to 20-inch in diameter, from the top of the moun- 
tain to the valley below, but we desire more in- 
formation as to whether such a slide would be 
practical in operation and as to the cost of con- 
struction and maintenance. If you can give us 
the names of any concerns now having such a 
slide in operation, or of any one who has used 
logging slides in the past, we will very. much 
appreciate the information.—INQuiIRY No. 587. 


[It is impossible to tell without careful in- 
vestigation what method of logging should be 
followed. The amount of timber will largely 
determine the permissible expense in following 
out a logging plan. If the mountain is very 
steep, and seemingly it must be very steep if it 
can not be readily logged, the logs are apt to be 
badly damaged by use of a chute and therefore 
it would seem that possibly the company might 
employ an overhead cable device for logging 
rather than the ordinary method. In this case 
it might be better to locate a sawmill on top of 
the mountain, sawing the lumber there and trans- 
porting it down in unit packages by means of 
an overhead cable. Several companies in the 
West are doing this and doing it successfully. 
The inquirer has been given the names of these 
companies. 

It may be that an inclined logging road would 
serve the problem neatly. The inquirer has also 
been given the names of several companies using 
an incline logging road successfully. Further 
comment by lumbermen is invited.—EbITor. | 


INFORMATION ON CRATE CORNERS 

If memory serves us correctly, you explained in 
detail some time ago the 3-way method of crating 
as recommended by the manufacturers of wood 
crates or some other organization. We do not 
seem to be able to locate this article in the copies 
of your publication we have in our files here, and 
if you can supply an additional copy which illus- 
trates this method of crating we will greatly 
appreciate it. 

We talked to one of our customers here the 
other day and told him about this, but when we 
came to look for the illustrations we were unable 
to find them. This man is a shipper of sheet metal 
goods and was very much interested. Any infor- 
mation that you will be able to give us will be 
more than appreciated.—INnquiry No. 593. 


[The above inquiry comes from a middle west- 
ern dealer and undoubtedly refers to a pamphlet 
recently prepared by the Forest Products Lab- 
oratory, Madison, Wis., entitled ‘‘ The Crate Cor- 
ner.’’ This pamphlet describes in detail the 3- 
way crate corner which can not be taken apart 
except by breaking the boards or drawing out 
the nails. There are sixteen possible arrange- 
ments of boards, so that practically any sort of 
contents may be shipped in such a crate. These 
arrangements are all fully described in the For- 
est Products Laboratory’s bulletin. Retail lum- 
bermen who are interested in selling to the in- 
dustrial trade will find this pamphlet very help- 
ful.—EDIToR. } 
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In the Hardwood Field 


Demand for hardwoods is steadily increasing 
while stocks are becoming more depleted. The 
tone of the market is strong, and growing 
stronger daily. New price lists are being 
circulated by many of the southern producers, 
carrying substantial advances on numerous 
items. It is reported that, due to order files 
being far out of proportion to the available 
supplies and to the still unfavorable produc- 
tion conditions, some firms are withdrawing 
their salesmen from the road, and have with- 
drawn practically all their offerings. Consum- 
ing interests in the meanwhile are showing 
genuine anxiety regarding their future sup- 
plies. Industrial activity, as a whole, is ex- 
panding and stocks in consumers’ hands are, 
in most cases, far from ample to sustain in- 
ereased operations, and the search for the 
required hardwoods is in:many cases becoming 
really frantic. The manufacturers of flooring, 
interior trim and sash and doors, who continue 
to find their business expanding with the 
steady development of building construction 
thruout the country, have particularly large 
needs to satisfy and are scouring the market 
for everything suitable to their purpose. Next 
to the building material interests, the automo- 
bile and body manufacturers are probably the 
most active on the market at this time. They 
are buying sizable quantities of thick elm, ash 
and miscellaneous hardwoods, and it appears 
that their future needs will be large. The 
furniture trade has shown no great change, 
altho the tendency seems to be toward a larger 
volume. Tho the trade with the agricultural 
implement and vehicle manufacturers still is 
only on a comparatively small scale, these are 
coming on the market more and more frequent- 
ly for steadily increasing quantities of hard- 
woods, and it is believed that they will in due 
time become important factors on the market 
again. Sales of low grade cottonwood, gum 
and oak are increasing, according to most 
reports, and prices seem to be substantially 
above the average of about a month ago. Re- 
ports from the northern producing sections 
state that the market is showing increasing 
strength and stability, in that manufacturers 
look for further price advances on a number of 
items shortly, because of the serious shortage 
existing in them. These sections also report 
that the demand for low grades shows improve- 
ment, and that several large sales of No. 3 
common have been made at prices higher than 
those previously obtained. 


The Southern Pine Situation 


Great activity continues to feature trade in 
southern pine. April witnessed the develop- 
ment of heavy business from practically all 
consuming sections and industries, but sales 
Managers state their conviction that the 
year’s record has not yet been made. Many 
of them believe that the present heavy de- 
mand will run well into June, when the cus- 
tomary midsummer lull will likely develop. 
Fall, they believe, will be accompanied by 
another decided spurt in business, which prob- 
ably will be sustained as long as weather per- 
mits building. Demand continues to be con- 
siderably in excess of production, as has been 
the case since the week ended March 10, ac- 
cording to the weekly barometer of the South- 
ern Pine Association. Reports from 131 mills 
to that association show that orders booked 
during the week ended April 28 exceeded pro- 
duction by 42.16 percent, and that shipments 
exceeded output by 24.59 percent. Orders 
booked by these mills totaled more than 108,- 
900,000 feet, by far the heaviest volume of 
business of any week in the year. The aver- 
age footage of unfilled orders per mill on 
April 28 was given as 2,231,420 feet. As the 
average production was 582,000 feet, or 15 
percent below normal, the average mill was 


booked ahead for four weeks. It can plainly 
be seen from these statistics that mill supplies 
are undergoing steady depletion, and buyers 
are encountering real trouble in locating 
stocks suitable for their requirements. At 
least half of the orders currently placed carry 
urgent requests for immediate shipment, in- 
dicating the condition of the purchasers’ 
stocks. Under these conditions the mills are 
generally beginning to consider thirty days 
as prompt shipment. Prices meanwhile con- 
tinue to advance, especially on common stock, 
which during the last ten days has moved up 
$1 to $2. The average is now reported to be 
approximately $25 at the mill. Flooring, ceil- 
ing and drop siding apparently are about the 
only items to be found in any quantity and 
they are not in what would be called ample 
supply. Drop siding and finish are very 
strong. No. 1 common is moving freely and 
No. 2 is in great demand and becoming very 
searce. No. 3 common is not to be had in 
some sections, and tho it has had an advance 
of about $4 during the last month or so, its 
tendency is still distinctly upward. All items 
of dimension, particularly of No. 2, are near- 
ing exhaustion and are advancing in price. 
Probably 2x4’s are the scarcest items, and 
no supply is in sight until green stocks now 
on hand ean be dried out, or until about sixty 
days hence. Flooring and ceiling, which have 
been rather quiet, are coming into more active 
demand, and it is expected that they will be 
unusually good sellers within another 
fortnight. Box shook demand is _ unusu- 
ally strong. Wholesalers are trying to 
cover orders they have on hand and the mar- 
ket has, indeed, some of the aspects of the 





Production Statistics 


The table showing production, ship- 
ments and orders will be found on page 
79 of this issue. For the sake of com- 
parison figures for corresponding periods 
of 1921 and 1922 are given.—EDITOR. 











runaway situation of two years ago. Indus- 
trial activity continues unabated and export 
trade is developing very satisfactorily, espe- 
cially with South America. Most Coast mills 
are loaded up with orders for foreign deliv- 
ery. It is especially hard to find dry scant- 
ling and 12-inch stuff. Export sap prices are 
advancing. Better weather is stimulating log- 
ging, and mill production is increasing slowly, 
especially among the smaller mills. But pro- 
duction will have a long climb to make before 
the present acute shortage of stocks can be 
overcome. Pending this, an increasing num- 
ber of mills are withdrawing from the market, 


_at least so far as certain items are concerned, 


and some of them are reported to have called 
their traveling men off the road. 


Northern Pine and Hemlock 


The lake shipping season has been inaugu- 
rated and the eastern distributers are prepar- 
ing for a very active season. The demand 
for northern pine thruout that territory is 
improving steadily with the fuller development 
of building operations. Retailers are moving 
considerable lumber out of their yards, which 
they are replacing, always demanding prompt 
delivery. It is true that this demand still runs 
heavily toward single car assortments, but a 
gradual departure from this method of buying 
and toward the taking on of larger quantities 
is noted by the distributers. Northern mills 
report a heavy improvement in trade nearer 
home as well, with prices steadily growing 
stronger. Northern retail yards are buying 
less conservatively, now that the weather has 
improved, as they have a good demand for 
building material and their prospects are ex- 
cellent. The mills have more or less difficulty 


in filling orders for certain assortments, and 
until spring manufactured stocks are ready 
for shipment there will have to be some sub- 
stitution. The hemlock mills make reports 
almost identical with those coming from the 
northern pine manufacturers. Their eastern 
trade is expanding steadily, as is business in 
their home States. While stocks are low and 
in many eases badly broken, prices show a dis- 
tinct upward tendency. 


Western Pine and Redwood 


Trade in western pines is expanding as 
much as the limited supplies on hand at the 
mills will permit. This expansion, so far as 
the retail yard items are concerned, has been 
favored by the extreme difficulty experienced 
in securing Douglas fir and southern pine. Fac- 
tory stock is in steady demand, but shop is as 
hard to find as ever and prices are moving up- 
ward. The California white and sugar pine 
mills report that while some sales of shop have 
been made recently, they are proceeding with 
the utmost caution, owing to the very late 
beginning of operations this season, and they 
expect that very little dry white pine will be 
available before next August. There is some D 
select and better still to be found at these 
mills, but assortments are broken both in sugar 
and white pine. The California redwood mar- 
ket is firm and prices have a tendency to ad- 
vance. A new discount sheet carrying an 
advance of $1 in the construction grade has 
been issued, applying to Pacific coast cargo 
rail lists; some changes also have been made 
in classifications. There is a steady demand 
for practically all grades, both from California 
and the East, and it is very hard to find dry 
clears, despite the manufacturers’ special 
efforts to prepare such stocks. The export 
business so far this year has been almost 
equal to that of the entire year 1921. 


The Douglas Fir Market 


The Douglas fir situation shows great 
strength, with demand from practically every 
direction increasing steadily, while stocks are 
being reduced to almost nothing so far as the 
popular items are concerned. The mills are 
booked up with orders, are exceedingly indif- 
ferent to new business, and are placing so 
many restrictions on orders as to cut the 
volume of placements materially. For exam- 
ple, mixed orders are not especially desired, 
and those asking for specified lengths are as 
often turned down as not. The export busi- 
ness has shown some expansion of late; but 
not nearly as much as have rail and domestic 
cargo business—in fact, by far the greatest 
part of the present orders comes from the 
domestic trade. Reports from Washington 
State say that the log supply is almost 100 
percent once more, and that many mills are 
putting on night shifts in an effort to increase 
production as far as possible. Warmer weather 
and the melting of the snow that has hampered 
operations on the western slope of the Cascades 
has allowed resumption of logging on a wide 
scale in that important territory, many camps 
being fully redpened after the long shutdowns 
or part time work. Columbia River district 
logging camps are also beginning to operate 
uninterruptedly, but they are about three 
months behind their usual schedule due to 
unfavorable weather thruout the winter. Re- 
ports from British Columbia show that logging 
and manufacturing there also are increasing 
to cope with the steadily growing demand. 
Douglas fir prices continue the steady advance 
that has continued for several weeks. Red 
cedar shingle prices also are jumping 5 
to 10 cents at a time as a result of the growth 
in demand. Coast shingle mills have their 
output covered for ten days to two weeks 
ahead, which is as far as they care to go. 
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Say Barging Is Not Practicable 
[Special telegram to AMERICAN LUMBERMAN] 

PITTSBURGH, PA., May 3.—Lack of terminal 
facilities here is against the proposition of 
transporting lumber from the Mississippi lum- 
ber region by way of the Mississippi and Ohio 
rivers, according to the leading lumber mer- 
chants of this city. One man said today: 

I am willing to try anything once and did try to 
ship lumber from the South by way of the rivers, 
but do not care to do it again; it takes too long 
to get your material and there is liability of loss 
and deterioration of quality by delayed shipment 
and transportation. Fees are heavier than most 
people imagine, so that there is little if anything 
gained financially by deserting the railroads in 
favor of the rivers; at least, that is the case now 
without the proper wharfage and barge facilities 
necessary for the successful carrying out of such 
a project. 

The opinion was concurred in by a number 
of lumbermen, altho in a few instances it was 
admitted that inquiry has been made as to the 
feasibility of shipment of lumber by river 
simply as a feeler to determine whether there 
would be any benefits attached for the lumber 
merchants. 


Easterners Consider River Barging 

BROOKHAVEN, Miss., May. 1.—There seems to 
be considerable inquiry among the large pur- 
chasers of lumber in the Pittsburgh district 
for lumber loading on barges on the Mississippi 
River to be towed up the Ohio River, and if 
this arrangement can be worked out, which 
should be easily accomplished, it will help 
eliminate some of the high transportation 
charges into that section. 


To Make Connecticut River Navigable 

Boston, Mass., May 1.—Congressman S&S. 
Wallace Dempsey, chairman of the rivers and 
harbors committee, declared that it has defi- 
nitely decided to make the Connecticut River 
navigable from Long Island Sound to North- 
ampton, half way to the river’s source on the 
Canadian border. This improvement would 
permit the water freighting of lumber to cen- 
tral and western Massachusetts points now 
reached only by rail. 


Appalachian Logging Congress 

[Special telegram to AMERICAN LUMBERMAN] 

KNOXVILLE, TENN., May 2.—All indications 
point to a large attendance at the spring meet- 
ing of the Appalachian Logging Congress to be 
held at Cincinnati, Ohio, May 9,10 and 11. The 
program will be carried out completely as prev- 
iously announced in the columns of the AMERI- 
CAN LUMBERMAN. This meeting is of the ut- 
most importance to lumbermen of the Appala- 
chian section and the discussions will be highly 
interesting and instructive. 


April Showing of Columbia River Mills 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., May 2.—That the Northern 
Pacifie railway will place lumber orders to the 
value of about $600,000 in the Pacifie North- 
west during the next few months for new 
freight cars is announced thru the offices here 
by Charles Donnelly, president. Early this 
year orders were placed for 1,000 cars. The 
new supplementary order calls for 1,000 box 
cars, 250 convertible work and coal cars, 250 
steel coal cars, 250 stock cars and 70 passenger 
and refrigerator cars. 

More lumber was shipped by water from the 
Columbia River during April than in any month 
during the last year and a half, it was shown 
when statistics of the Astoria Custom House 
were totaled today. The mills of the entire river 
dispatched 72,369,315 feet of lumber during 
thirty days, of which 36,392,795 feet went from 
the Astoria district and 35,976,720 feet from 


the Portland district mills. Foreign ports took 
43,060,766 feet while less than 30,000,000 feet 
went to domestic markets; about 4,000,000 feet 
went to the Atlantic coast. The first four 
months of the year have seen the water ship- 
ment of a far greater amount of lumber than 
has moved in any similar period for a long 
time. 

A. W. Cooper, secretary-manager of the Wes- 
tern Pine Manufacturers’ Association, and T. 
J. Starker, manager of the Western Pine Box 
Bureau, left here tonight for Spokane to attend 
the meeting of the Western Pine Manufacturers’ 
Association on Wednesday, at which plans will 
be made for the semiannual meeting in Portland 
in July when directors of the National Lum- 
ber Manufacturers’ Associations will be guests. 
Mr. Starker will visit the box mills of the In- 
land Empire before returning to Portland. 
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Ask for Reasonable Rates 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 3.—A joint com- 
plaint filed with the Interstate Commerce Com- 
mission by the Saginaw & Manistee Lumber Co., 
Flagstaff Lumber Manufacturing Co., Arizona 
Lumber & Timber Co., and Apache Lumber 
Co., attacks lumber rates from Flagstaff, 
Holbrook and Williams, Ariz., to Naco and 
Nogales, Ariz., for shipment into Mexico. The 
Santa Fe, Arizona Eastern and Southern Pa- 
cific roads are named as respondents. Com- 
plainants declare lower rates are maintained 
from Verdi, Nevada, Weed, Truckee, San 
rancisco, Sanger and many other California 
points. The commission is asked to issue a 
cease and desist order and to prescribe reason- 
able rates for the future. 

The Forbes Manufacturing Co., Hopkins- 
ville, Ky., has filed a complaint against the 
Illinois Central and Yazoo & Mississippi Valley 
roads, attacking the reasonableness of forest 
products rates from Helena, Ark., where its 
mill manufactures hogshead staves and head- 
ing from low grade hardwood, to Kentucky 
points. Complainant contends that the rate 
relationship is not in keeping with the basis 
commonly employed. Reasonable rates for the 
future and reparation on past shipments are 
asked. 

(@e@aeaeaeaenaaaa: 
Fir Exporter Denies Conspiracy 

[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, OrE., May 3.—Charges made today 
by the Federal Trade Commission at Washing- 
ton, D. C., against the Douglas Fir Exploita- 
tion & Export Co., alleging conspiracy to throt- 
tle competition, are said by Ralph H. Burnside, 
of the Willapa Lumber Co., one of the diree- 
tors of the company, to be without foundation 
of fact. The complainant, according to word 
received here from Washington, alleges that 
the company does not engage exclusively in 
export trade and hence is not protected by 
the Webb-Pomerene Act. 

Mr. Burnside says the company was organ- 
ized in San Francisco in 1916 with the ap- 
proval of the Federal Government under the 
provisions of the Webb Act and its methods 
of operation have never been altered. He 
says it deals only with export business and has 
always reported to the commission but has 
never received any advice in regard to meth- 
ods of operation. 

‘““The Federal Trade Commission’s com- 
plaint is, as we see it, a technical one to deter- 
mine whether the sale of lumber to exporters 
is domestic or export business,’’ said Mr. 
Burnside. ‘‘The company sells to exporters 
and ¢. i. f. abroad and the exporters ship 
the lumber. The company has thirty days in 
which to file an answer and if an understand- 
ing can not be arrived at with the commission 
the question will have to go to the court for 
final settlement.’’ 





Refused Permit to Build Railroad 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 4.—Division 4 of 
the Interstate Commerce Commission has 
handed down an opinion in finance docket No, 
2237, denying the application of the National 
Line railroad company for a certificate of 
public convenience and necessity authorizing 
it to construct a line of railroad in Webster 
County, Mississippi. The road would have 
connected with the Columbus & Greenville 
line, a mile and a half east of the station of 
Maben, thence in a northwesterly direction 
a distance of twelve miles. It was designed 
primarily to tap a timbered section aggregat- 
ing 123,000 acres, the timber owned mostly in 
small holdings by settlers. It was estimated 
that the tonnage handled the first year would 
comprise 600 carloads of lumber and ties and 
60 carloads of farm products. Division 4 
holds that the facts presented are not sufficient 
to enable it to form a reasonably accurate 
judgment as to the present or future need for 
the railroad, or as to the probability of its 
becoming a self sustaining project. 


Railroads Larger Net Operating Income 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 3.—The best recent 
indication that business is improving is found 
in a statement issued tonight by the Association 
of Railway Executives, which follows in part: 

Reports from 197 Class 1 roads, representing a 
mileage of 233,000 miles, just tiled with the Inter- 
state Commerce Commission, show that the net 
operating income in March of those roads totaled 
$83,374,299, compared with $30,637,807 during the 
same month one year ago. 

These reports are complete except for four Class 
1 railroads, the Canadian Pacific lines in Maine, 
the Spokane, Portland & Seattle Railroad, the 
Trinity & Brazos Valley Railroad and the Western 
Pacific Railroad. 

The total operating revenues in March of the 
197 roads totaled $472,689,165, which was an 
increase of 8% percent over those for the same 
roads in March, 1921, while their operating ex- 
penses amounted to $359,328,983, or a decrease of 
9.7 percent compared with that month last year. 

The 201 Class 1 railroads of the United States, 
in order to realize a return of 6 percent on their 
tentative valuation, should have a net operating 
income in March of $85,895,700. 


Fire Destroys Texas Retail Yard 

Fr. Worrn, Tex., May 1.—The William 
Cameron Lumber Co. has sustained a heavy fire 
loss at its Arlington Heights, or west side, yard, 
a comparatively small plant constructed within 
the last six months to care for increased build- 
ing in its vicinity. It is believed the fire started 
in the lime and cement warehouse thru water 
creeping in and causing spontaneous combustion 
of the lime. Douglas Wolseley, general man- 
ager of the company’s Ft. Worth properties, 
estimated the damage to the warehouse at $25,- 
000, and it is believed that the total loss will 
amount to approximately $100,000, all of which 
is covered by insurance. Flood conditions ren- 
dered all attempts at aid futile, so the fire 
burned all day Tuesday, April 25, and that after- 
noon all attempts to reach it were abandoned. 


Suspends Eastbound Increases 


WASHINGTON, D. C., May 1.—The Interstate 
Commerce Commission has suspended until 
Aug. 29 operation of certain schedules in Sup- 
plements 9 and 10 to R. H. Countiss’ tariff, 
I. C. C. No. 1,092, which propose increases 1 
rates on lumber from producing points in Cali- 
fornia to destinations in Minnesota and Wis- 
consin. The present rate from the so called 
Coast Group is 66% cents and from Truckee 
and Hawley Groups 62% cents. It is proposed 
to establish rates of 73 and 70 cents, respec 
tively. 
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RAILROAD SITUATION SHOWS IMPROVEMENT 


Orders placed for freight car equipment dur- 
ing the last week indicate that the railroads 
are going ahead with their policy of adding to 
their facilities as the need arises. The volume 
of orders booked since the first of the year 
has shown a steady increase, and it is expected 
that with the cars already available and those 
now in course of construction there will be 
plenty of equipment ready to take care of the 
Jarge tonnage of freight which is usually han- 
dled in the early fall months. 

In connection with the above, the following 
announcement by President Charles Donnelly 
of the Northern Pacific railway, St. Paul, 
Minn., will be of interest: 

Prospects for development and prosperity in the 
Northwest are so good that the Northern Pacific 
has increased its order for new freight cars. Early 
in the year the company ordered 1,000 refrigerator 
cars. Now an additional investment of $3,250,000 
in improved freight equipment has been authorized 


40-ton capacity for carrying muriatic acid tanks, 
with General American Tank Car Corporation, 
Harris Trust Building, Chicago. 

Chesapeake & Ohio, 1,400 plain box cars of 40- 
ton capacity; 100 automobile cars of 40-ton ca- 
pacity, and 200 stock cars of 40-ton capacity, with 
American Car & Foundry Co., 165 Broadway, New 
York City. 

Chicago & North Western, 625 box and 500 flat 
cars, with Western Car & Foundry Co.; 625 box 
ears, with Standard Steel Car Co.; 500 stock and 
250 gondola cars, with the Pullman Co., Chicago, 
and 250 refrigerator cars, with American Car 
Foundry Co., New York City. 

Pickands, Mather & Co., Cleveland, Ohio, 22 all 
steel automatic air dump cars for shipment to the 
Balkan Mining Co., Bovey, Minun., and 12 cars of 
the same type for shipment to the Bennett Mining 
Co., Keewatin, Minn., with the Kilbourne & Jacobs 
Manufacturing Co., Columbus, Ohio. 

Southern Pacific, 2,000 automobile box cars, 50 
feet long with side doors staggered, of a width of 
10 feet 55 inches, and with folding end doors of a 
width of 7 feet 9% inches, arranged to afford spe- 
cial facilities for handling automobile shipments, 
the inside measurement of the cars to be 50 feet 
long, 9 feet 2 inches wide and 10 feet 5 inch high; 
with General American Car Co., 111 West Monroe 
Street, Chicago. 





Some High Lights on 


One southern lumber concern reports hav- 
ing booked over 900 cars in April, which is 
a new record. This concern’s cut is about 
700 cars monthly. It reports orders on its 
books for 5,000,000 feet of timbers, mostly 
for the railroads. 


The sales manager of a well known Mis- 
sissippi manufacturer reports that he 
turned down an order for 500,000 feet one 
day last week without even figuring on it. 


A large Mississippi lumber company has 
wired its men to go to their headquarters 
and stay there until ordered out again. 
This concern reports orders from one buyer 
in one day for 25 cars and is largely over- 
sold. 


Wholesalers located in one of the largest 
southern cities report that they are doing 
the best business in their whole experience. 


A large Mississippi wholesaler and man- 
ufacturer reports that he has a representa- 
tive out among the small mills trying to 
buy dimension and he finds these plants 
are all practically sold up to the limit. 


A correspondent in the South of the 
AMERICAN LUMBERMAN writes, ‘‘Di- 
mension has advanced $2 and it begins to 
look down here as if lumber is going to 
skyrocket in spite of efforts to stabilize the 
market.’’ 


One retail lumber concern in a southern 
city is supplying material for forty-two 
homes being erected simultaneously, de- 
livering an average of 34,000 feet of lumber 
daily to the job. 


The president of the Northern Pacific 
Railroad announces that that road will 
place lumber orders to the value of $600,000 
in the Pacific Northwest during the next 





the Lumber Situation 


few months to be used in building freight 
cars. 


Telegraphic reports to the AMERICAN 
LUMBERMAN indicate that more lumber 
was shipped from the Columbia River dur- 
ing April than in any other single month 
during the last year and a half. 


Latest statistics from the Western Pine 
Manufacturers’ Association show orders 
received 16 percent above normal produc- 
tion and 33 percent above actual produc- 
tion with an increase in orders over the pre- 
vious week of about 8 percent. 


A Seattle concern booked an order this 
week for 250,000 feet of lumber for San 
Francisco and San Pedro consisting of 
No. 2 and better flooring, No. 3 flooring, 
No. 4 flooring and No. 2 common boards, 
with no objections to short lengths. This 
is viewed as an indication of a keen demand 
and that flat grain items are becoming 
scarce on the Coast. 


West Coast mills are approaching 100 
percent production with some of the largest 
operations putting on night runs. The 
latest official reports indicate orders re- 
ceived 17 percent above production. 


Red cedar shingles have shown marked 
advances during the last week, the lowest 
price quoted being greater than the highest 
price quoted a week ago. A good demand is 
reported from widely separated sections. 

The latest Southern Pine Association re- 
port shows that orders for the week ex- 
ceeded actual production 42.16 percent; ex- 
ceeded shipments 14.10 percent; the in- 
crease in orders on hand being about 5 
percent. The average unfilled orders per 
mill at the 131 mills represented in the re- 
port amount to 2,231,420 feet. 








to include 1,000 box cars, 250 convertible work and 
coal cars, 250 steel coal cars, 250 stock cars and 70 
passenger and _ refrigerator cars. ‘The _ supple- 
mentary order for 1,820 cars is placed in con- 
formity with the Northern Pacific policy to aid the 
revival of production and business activity gener- 
ally by such enlargements of facilities as are pos- 
sible. While the railroad situation is still serious, 
it recently has improved as a result of general 
betterment of economic conditions. 


Orders Placed for Freight Car Equipment 


_ The Railway Age of April 29 reported the 
following orders placed for freight cars: 


Central San Antonio, Cuba, 10 cane cars, with 
Magor Car Corporation, 30 Church Street, New 
York City. 

Northwestern Railway of Brazil, 70 freight cars, 
with Standard Steel Car Co., Frick Building, Pitts- 
burgh, Pa. 

_ Leonard Kennedy & Co. (Inc.), 67 Wall Street, 
New York City, 40 air dump cars, for export to 
ao with Magor Car Corporation, New York 
‘ity. 

United Fruit Co., 50 flat cars of 20-ton capacity 
for use on the Truxillo Railroad, Honduras, with 
Magor Car Corporation, New York City. 

Chicago & North Western Railway. 300 ballast 
cars, with Rodger Ballast Car Co., 80 East Jack- 
son Boulevard, Chicago. 

Merrimac Chemical Co., Boston, Mass., 1 car of 


DISCUSS CUTTING AND GRADING PROBLEMS 


WE ..s, Micu., April 29.—W. H. McDonald, 
of Oshkosh, Wis., chief inspector for the North- 
ern Hemlock & Hardwood Manufacturers’ Asso- 
ciation, was the guest of honor at a dinner held 
last Wednesday by the employees of the I. 
Stephenson Co. Trustees, there being about forty 
people in attendance. Mr. McDonald spoke on 
the manufacture and grading of lumber, his ad- 
dress being illustrated with pictures depicting 
the methods employed in cutting logs for the 
manufacture of the highest grades of lumber. 
He emphasized the fact that since the sawing 
of lumber began, until recently there was but 
little study given to the best methods of cut- 
ting logs into lumber that would grade the high- 
est and bring the best market price. The pic- 
tures demonstrated facts that have been defi- 
nitely established in that direction, and im- 
pressed particularly upon those who have charge 
of the cutting and grading of lumber that they 
are the men who determine largely whether the 
lumber company is to make or lose money on its 
log cut. 


REASONS FOR HIGHER HARDWOOD PRICES 


New York, May 2.—Henry M. MeDewell, 
New York manager of E. Sondheimer & Co., 
has moved his offices to 17 West Forty-fourth 
Street, from the Aeolian Building, and has 
imprinted on the door: ‘‘High Class Stock 
for High Class Trade.’’ 

Mr. McDewell gave the correspondent of the 
AMERICAN LUMBERMAN a letter from Charles 
C. Dickinson, vice president and general man- 
ager of the Sondheimer concern, which inter- 
estingly describes flood conditions in the 
South. The letter was dated in Memphis on 
April 28. It follows in part: 

I note what you say about the price having to 
be low to get business. I do not believe you real- 
ize that the hardwood lumber market is advancing. 

We had a break in the levee last Tuesday sev- 
enty-five miles below our mill at Sondheimer, which 
completely covered two counties. One mill we 
used to own at Junks, La., is under two feet of 
water, which is still rising. The break practically 
has resulted in two other counties being inundated 
and at least twenty big sawmills are out of com- 
mission. 

The day following there was a break twelve 
miles above New Orleans, which inundated more 
than 125,000 acres. The river is still rising at 
Memphis. We are not out of danger at Sond- 
heimer and Tallulah. With the water they have 
now and the break in the levees it looks as if this 
inundated section will be under water until July 1. 

The crest of this rise will not reach Vicksburg 
for three weeks. Where the levees have not broken, 
the water has backed up in all of the tributaries 
of the Mississippi to such an extent that they are 
overflowing and it has put practically all of the 
sawmills out of commission. 

Our. mills have been closed down most of the 
time for the last two weeks, as our men have 
been turned over to the levee board to help in 
the fight to hold the water in the levees, some 
of them fifty feet high. 

So there is no question but what lumber will 
be higher. The effect of the flood conditions prob- 
ably has not reached your section but it will reach 
there. 

Mr. Dickinson added a postscript in which 
he said none of the Sondheimer concern’s mills 
had been damaged up to the time of writing, 
and that the necessity of closing down resulted 
from loaning men to the levee boards. 

In summarizing the market in the Metropol- 
itan district, Mr. MeDewell said: ‘‘I look for 
a steadily improving market until the fall, 
when we ought to see big things.’’ 


ACQUIRES VALUABLE SAWMILL PLANT 


MANISTIQUE, Micu., May 2.—An important 
transaction took place here recently when the 
Stack Lumber Co., of Escanaba, purchased the 
mill, docks and land of the Consolidated Lumber 
Co. and will assume active control Aug. 1. This 
property includes 30 acres of land and embraces 
valuable water frontage which will make it an 
unusually valuable piece of property to the Stack 
Lumber Co. It is thus possible for the com- 
pany to manufacture the cut from 85,000 acres 
of virgin hardwood timber lands owned by it 
within thirty miles of the city. 

The Stack Lumber Co. will begin woods opera- 
tions at once in preparation for the beginning 
of manufacture at the newly acquired mill by 
Aug. 1, but the Consolidated company will re- 
main in possession of the property until that 
date to allow the present owners to finish the 
cut of logs owned by them and when that is 
finished, the Consolidated company will wind up 
its affairs. 

The Stack Lumber Co. announces that the new 
mill will be run twelve months in the year and 
with the timber owned by it adjacent to the 
mill, the plant will have a run of at least twenty 
years, with an annual output of 25,000,000 feet. 

The Stack Lumber Co. was founded by the 
late John K. Stack twenty years ago and 
operated a mill at Masonville for many years. 
The plant was burned in 1916 and since that 
time the company has remained inactive. Officers 
of the company are H. M. Stack, president; 
Mrs. M. N. Smith, vice president; Mrs. A. T. 
Madeau, treasurer, and John Stack, jr., secre- 
tary. A. L. McBean, recently elected secretary 
and manager of the Helena Land & Lumber 
Co., also controlled by the Stack interests, will 
assist in the management of the new plant. 

In 1920 THE railroads received $5,082,465,- 
653 revenue, and for the same period operating 
expenses totaled $4,808,827,884. ; 
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How a Southern Concern Plans to Provide Retailers With a Continuous Supply of 
Lumber by Reforesting Cut-over Lands With Longleaf and Shortleaf Pine 


The changes that are becoming apparent in 
the general attitude of sawmill men toward 
their work and toward the public are not so 
generally understood and appreciated as we 


could wish. Only a few years ago a retail 
convention was fairly sure at some time dur- 
ing its meeting to show its claws and yowl 
at the manufacturers. And not so many years 
ago retailers had fairly good reasons for enter- 
taining these emotions. But changes for the 
better have been taking place, and retailers 
are getting personally acquainted with manu- 
facturers and with their very difficult prob- 
lems. The dear public has much to learn. The 
average person not connected with the indus- 
try still has a hazy impression that a sawmill 
man is a sort of wild ass who by theft, bribery 
or intimidation got hold of some timber land 
without paying for it and who is furiously 
engaged in slaughtering the forest in the 
quickest and most wasteful way. He is sup- 
posed to be getting rich off his ill-gotten 
stumpage and to be leaving horrible desolation 
where he found noble forests. 

The manufacture of lumber on a large scale 
is a business of marvelously rapid growth 
when one considers it in relation to many other 


menting and of doing part of the work must 
fall upon the Federal Government and that 
the States must codperate with private en- 
terprise at least to the extent of working out a 
reasonable system of taxation and of main- 
taining efficient State departments of forestry. 


Reforestation by Private Corporations 


Many retailers know about the work of re- 
forestation being done by private corporations, 
but to some retailers it may be a surprise to 
learn that certain companies are already har- 
vesting a profit from artificially planted timber 
that is now being used for pulpwood, and that 
before long a great quantity of saw timber 
will be available from these artificially planted 
forests. The term ‘‘artificial’’ does not neces- 
sarily mean that a forester went out and 
planted each tree. But it does mean that the 
right things were done with cut-over lands to 
assist nature in producing a new growth of 
trees. In some cases it does mean that the 
seed was sown by foresters or that the trees 
were raised in nurseries and transplanted to 
cut-over areas. 

The writer of this department has had the 
very illuminating experience of visiting the 








BROADCASTING PINE SEED TO GROW SAWLOGS FOR THE GREAT 


manufacturing interests. Following the Civil 
War there came a great demand for lumber, 
and the manufacturers had a hard and exciting 
time of it in meeting that demand. The for- 
ests seemed limitless, and a suggestion that 
they should be conserved would have been 
laughed at. With manufactured lumber bring- 
ing what seem to us ridiculously low prices 
there could be little apparent reason for com- 
plete utilization of the tree. Will Ryan, the 
dean of Ohio retailers, likes to tell a story of 
his boyhood. When he was about ten years 
old he worked as engineer in a little sawmill 
in the northern woods. His duties were to 
start and stop the engine on occasion and to 
keep steam up in the boiler. When the steam 
began running down and he wanted to get 
quick results he would go into a neighboring 
dry shed and get several hundred feet of clear 
white pine and throw it into the firebox. It 
made excellent fuel. 

During the last few years the public has 
become aware that the forests are disappear- 
ing and that unless something is done the era 
of plentiful lumber will come to an end. The 
public has insisted, and with justification, that 
since manufacturers are using up the virgin 
forests they should take a prominent part in 
the task of replacing and perpetuating them. 
More and more manufacturers are agreeing 
with the public and are taking practical steps 
to accomplish reforestation. They are insist- 
ing with much reason that they can not do 
this work alone, that the burden of experi- 


reforested areas of the Great Southern Lum- 
ber Co. near Bogalusa, La. Quite a number of 
retailers have visited the mill and forests of 
this company, and it is an experience which 
we could wish all retailers might have. They 
would get a vivid, first-hand impression not 
only of the immensity of the operation and of 
the energy and skill with which it is carried 
on but also of the long look ahead, the careful 
utilization of forest products, the plans to 
make the Great Southern a company with a 
limitless future and the practical efforts to 
make of the town and the community a good 
place in which to live; to make it a ‘‘City of 
Families and Factories.’’ The old notion of a 
sawmill man as a natural born exploiter dies 
hard; but we believe a visit to Bogalusa would 
do much toward giving it its death blow. A 
company that expects to stay in business and 
to saw and sell lumber indefinitely, that takes 
thought for the welfare of its men because it 
wants to win their loyalty and to have their 
service as long as they want to work, is hardly 
a company that will play fast and loose with 
its customers; for the future of the company 
depends no less upon satisfied customers than 
upon timber supply and efficient workmen. 
We mention this not so much because it con- 
cerns the Great Southern but because it is 
becoming more and more typical of the general 
attitude of all lumber manufacturers. 

Fifteen years ago when the Great Southern 
Lumber Co. started the town of Bogalusa out 
in the virgin pine of Louisiana it had a 40- 


year supply of stumpage in sight. At present 
it owns several hundred thousand acres of 
virgin timber land and could operate its big 
mill for many years without bothering with 
reforestation. This mill, by the way, is the 
largest sawmill in the world. At the time of 
our visit it was working on the basis of two 
10-hour shifts and was turning out daily about 
750,000 feet of lumber. The capacity of the 
mill is something over 1,000,000 feet daily. 
Six logs go thru the mill every minute, and 
one day’s work will strip 60 aeres of timber 
land. In a later article we’ll have more to 
say about the mill; but these few facts will 
serve to indicate something of the immensity 
of the operation and the immensity of the task 
confronting the forester responsible for grow- 


. ing trees to keep the saws running in future 


years. 

The chief forester of the company’s re- 
forestation department is J. K. Johnson, a 
native of Washington Parish, where the city 
of Bogalusa is located, and a man of wide ex- 
perience and immense force. We were for- 
tunate in having Mr. Johnson show us over a 
part of the immense tracts ‘under his care. 
His work is being watched with interest by 





SOUTHERN LUMBER CO. 


officials of many other companies, and he is 
demonstrating rapidly the practicability of re- 
forestation on cut-over lands. Conditions here 
are ideal for growing timber; a long growing 
season lasting fully ten months of the year, 
a very abundant rainfall and soil well adapted 
for producing pine. 

When a certain area of virgin timber has 
been selected for logging the turpentine work- 
ers go thru first, tapping the larger trees. As 
we understand it only trees 14 inches in 
diameter and larger are tapped, and this process 
continues for three years. Each tree produces 
several gallons of crude turpentine. Drawing 
off this sap does no injury to the tree for 
lumber purposes if it is continued for but 
three years. The foresters go thru the tract, 
and mark small trees with a band of white 
paint. These are seed trees, and the sawyers 
and skidders are charged with the duty of see- 
ing that they are not injured in the process of 
felling and loading nearby trees. Behind the 
loggers comes a gang of swampers who work 
over the slash for pulpwood, and behind the 
pulp men come the charcoal burners. When 
all these men are thru the ground is pretty well 
cleaned of slash, and the foresters then start 
the work of producing the next crop of timber. 

‘Our party boarded two sea-going jitneys 
with Forester Johnson at the helm of the flag- 
ship, one morning after a heavy rain; and the 
next few hours demonstrated that Henry’s 
little machine is an ideal mount if one intends 
to ride across cut-over lands. In a short time 
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we reached the first exhibit, a tract of about 
800 acres that was logged off before the re- 
foresting policy was adopted. No seed trees 
had been left, so Mr. Johnson set to work at 
the task of seeding the tract artificially. He 
hired farmers to plow strips thru the land, and 
on this cultivated area he had his men sow 
seed, both longleaf and loblolly. At first 
glance we could see nothing resembling a tree, 
but as Mr. Johnson pointed them out we could 
see the tiny beginnings of a forest almost as 
thick in places as grass. 

Reforestation has a good many enemies, but 
among them three may be given special men- 
tion. These are fire, swine and taxes. The 
foresters fight the first two, and the operators 
do the best they can in persuading State legis- 
latures to deal scientifically with the third. 
It takes a long time to grow a forest crop, and 
if taxes are laid on without discretion no one 
ean afford to hold land for reforestation. But 
the foresters can and must deal with the 
porkers and the fires. The young pines, par- 
ticularly longleaf, have large and succulent 
roots. Let a razorback loose among them and 
he’ll go thru the embryo forest like a sub- 
marine. It isn’t for nothing that he carries 
that long, tough nose; and foresters can work 
their heads off growing longleaf just to sate 
his porcine majesty’s appetite. A razorback 
ean eat a whole forest without getting fat. 
The violence of the exercise appears to balance 
the food value of the roots, so that the end of 
the matter sees the trees gone and the hog as 
long legged and lank and speedy as he was at 
the beginning. 

Protecting Reforested Lands 


So this experimental tract is surrounded by 
a fence that is razorback tight. In fact the 
Great Southern fences all its immense areas 
of reforested lands. Some companies find it 
cheaper to go around to the farmers near the 
reforestation tracts and to buy them out of 
the hog business. The fences are a certain 
fire protection. Along this fence the foresters 
have sown ecarpet-grass seed. This is a broad 
bladed grass that clings to the ground and 
forms a close green mat that chokes out other 
grass and weeds. Stock like it, and carpet 
grass does best for the purpose of making a 
fire break when it is well grazed. Cattle 
wander at will thru the forests and over the 
eut-over lands, and they soon discover this 
earpet grass. The result is a broad belt of 
closely cropped green sward around the fence. 
The land is also posted against hunting, and 
the fences mark the limits of the posted area. 
But Mr. Johnson, who knows human nature as 
well as forest nature, said he knew he couldn’t 
keep people from hunting in the posted lands, 
so he advertises that men can get a permit to 
hunt in these areas. He takes the oppor- 
tunity offered when he issues the permit to 
impress the person getting it with the fact 
that the company is trying hard to keep fires 
from starting in the new growth. He asks 
them not only to be careful but also to report 
any fires they may see; and in this way he 
turns what might have been a hazard into a 
protection. The reforestation department has 
erected some fine looking signs along the main 
highways showing the number of miles to the 
next town and also containing a brief sentence 
in regard to protecting the forests from fire. 
These statements are so striking that a person 
finds himself watching for the next one, and 
he can hardly avoid being impressed with the 
importance of protection against fire. 

The reforested areas are broken up by fire 
lines into blocks of about 40 acres each. The 
foresters make use of roads, streams, the beds 
of abandoned logging railroads and the like 
in making these fire breaks. If nothing else 
offers they plow two furrows about eight feet 
apart and burn off the growth between. Rang- 
ers watch the areas all the time, and if a fire 
starts they are soon on the spot. Their judg- 
ment tells them whether to try to beat out the 
fire or to backfire from the nearest break. 

There is one forest of many thousands of 
acres dedicated to the Bogalusa boys who lost 
their lives in the recent war. On a hill near 
the edge of the tract is a flagpole and a tablet 
containing the names of all the lads who died 
in service, The dedication was conducted by 


the local post of the American Legion, and a 
flag is kept flying every day. 

‘There is a certain sentiment connected wit 
placing this memorial back here in these lonely 
hills,’?? Mr. Johnson remarked. ‘‘Several of 
the boys whose names you see lived near here, 
and this was their playground. Thé legion 
and all others interested in the memorial know 
this is a commercial forest and that the trees 
will be cut when they are grown; but they also 
know it will continue to be a forest and that 
trees will grow over these hills time after time, 
much as the virgin timber grew here when 
these boys played over them as children.’’ 

The work of the reforestation department 
grows larger and larger as more of the virgin 
timber is cut. The company is thoroly con- 
vinced by its experiments that the practice 
of reforestation is sound and practicable. The 
memorial forest has seeded itself from the 
seed trees left for the purpose, and the young 
trees are so thick they make the hillsides green 
as if they were covered with grass. 


Value of Replanting Work 


Some idea of the value attached to this work 
of replanting the cut-over lands may be gath- 
ered from a statement made by W. H. Sul- 
livan, vice president and general manager of 
the corporation. He stated that it had been 
about decided to sell standing timber to the 
extent of 500,000,000 to 1,000,000,000 feet that 
the loggers would not reach for twenty years 
or more, and to replace this area with young 


seems that the production of print stock re- 
quires enormous power; and as a general prac- 
tice news print plants are located where vast 
water power is available. The South is rich 
in undeveloped water power, so it may be that 
news print plants will be started at no distant 
time in Dixie. But news print is but one part 
of the paper industry, and there is not the 
slightest doubt that within a comparatively 
short time the pine belt of the South will be 
dotted with paper mills and that these mills 
will be a very important addition to southern 
industry. In a later article we’ll try to set 
down some of our impressions of the paper mill 
in Bogalusa. 


Trip Thru Long Stretches of Virgin Timber 


The Realm wishes it might recapture for you 
the beauty of the day and the countryside and 
the pleasure we had in making this trip over 
the replanted areas and thru the virgin forests. 
So far as our experience goes there is nothing 
lovelier than a southern spring morning after 
a rain, when the air is cool and moist and 
heavy with a woodsy perfume. We drove over 
some of the excellent highway that has been 
made possible by the public spirit of the Great 
Southern, and we traveled miles over woods 
roads where the heavy rains had made every 
low place an object of interest to a person on 
the main deck of a wallowing flivver. Mr. 
Johnson piloted us thru places that to us, ex- 
perienced chiefly in the meanness of Corn Belt 
mud, looked like bottomless sinkholes. In one 

place the ‘‘ Admiral’’ 











rolled ’em up and 
waded into a pool at 
the end of a bridge 
where he found a 
straight drop-off of a 
couple of feet. This 
made necessary a long 
detour that from our 
viewpoint was all to 
the good, for it took 
us thru stretches of 
seemingly endless vir- 
gin timber; great for- 
ests free from under- 
growth and marked 
here and there with 
the white plume of 
a dogwood in full 
bloom. Even the ugly 
nakedness of the cut- 
over lands took on a 
new aspect when an 
expert pointed out 
the millions of tiny 
trees that with time 
and care will make 
new forests even 
more productive than 











THE RAZORBACK MENACE TO REFORESTATION. “Let a razorback 
loose among young pines, particularly longleaf, and he’ll go thru the 
* * * A razorback can eat a whole 

forest without getting fat. The violence of the exercise appears to 
balance the food value of the roots, so that the end of the matter sees 
the trees gone and the hog as long legged and lank and speedy as he 


embryo forest like a submarine. 


was at the beginning.” 


timber or cut-over lands suitable for reforest- 
ing. By the time the loggers reach this stump- 
age the trees will be large enough to use. Pulp- 
wood can be grown in twelve to fifteen years; 
saw timber in twenty-five to forty years. 
With an original stumpage area equal to a 40- 
year cut it becomes apparent that, if the re- 
foresting plans are as effective as the company 
is sure they are, the mill can continue cutting 
to full capacity as long as its owners keep up 
the work of replanting. 

Much of the country’s reforestation efforts 
so far have had as their object the production 
of pulpwood rather than saw timber. The 
production of pulpwood will be an important 
industry in the forest areas of the South and 
specifically on the lands of the Great Southern. 
This company has a big paper mill at Bogalusa 
and has plans perfected for building additional 
units to increase the paper making capacity of 
the company several times over. At present 
only a tough paper suitable for lining boxes 
is made, but later on all kinds except print 
paper will be produced. We are rather ignor- 
ant of the process of making paper, but it 


the old. 

‘*We should not be 
criticised for cutting 
virgin softwood tim- 
ber or merchantable 
second growth,’’ says 
Dean Toumey of the 
Yale School of For- 
estry. ‘‘We should be criticised because re- 
newal in stocked stands does not follow the 
removal of the old stand.’’ Efforts such as 
the Great Southern are making should go 
far toward removing from manufacturers the 
public resentment which justly falls upon 
those who are interested solely in a destruc- 
tive exploitation of natural resources. 


[The next instalment of the Realm of the 
Retailer will tell of the ideals and aspirations 
which led up to the founding of Bogalusa and its 
upbuilding.—Ebiror. } 


MEMORIAL ForEsTs are to be planted by sev- 
eral cities of New York State this year, accord- 
ing to the forestry department of the State 
agricultural college. The list includes Ithaca, 
Elmira and Newburgh, which will set out many 
trees on their watershed areas. The American 
Legion of Herkimer is soon to start planting 
a legion forest in northern Herkimer County. 
It is pointed out by the forestry department 
that this is the fiftieth anniversary of the first 
Arbor Day. 
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SAVING SPACE WITH MOVABLE STAIRWAYS 


AKRON, OHIO, May 1.—Because F. E. Bess- 
ler, of this city, likes plenty of fresh air in 
his home—and always did—he made a discovery 
that brought into the world movable stairways. 
One hot summer’s day twelve years ago Mrs. 
Bessler remarked to Mr. Bessler that an upper 
room in their modest frame home was very 
poorly ventilated. Mr. Bessler agreed. He se- 
cured a ladder and scrambled up to the attic 
which led off from the room thru the old fash- 
ioned but well known ‘‘hole in the eeiling.’’ 
Mr. Bessler had not been in his attic or garret 
for a long time and, phew! but it was hot up 
there, as the mid-day sun beat down directly 
on the shingles of the roof. ‘‘We will have to 
have a hole in the siding to let some air circu- 
late and then keep that hole open,’’ he cried 
down to Mrs. Bessler. 

The ‘‘head of the house’’ got busy with his 
saw and hammer and some odd strips and, be- 
ing no mean artisan, soon had a good-sized open- 
ing cut into the gable. The refreshing breezes 
swept thru with a weleome coolness. Mr. Bess- 
ler was pleased. ‘‘It is just like being at the 
ocean with the winds sweeping in,’’ he told Mrs. 
Bessler. Of course she, not being so adept at 
climbing a ladder, could not investigate up in the 
garret. A trap-door on the roof was made to 
open and close, and the opening from the room 
below was kept uncovered and Mr. Bessler’s 
ventilation problem was solved. But he had 
been set to thinking of the waste space in his 
garret. ‘‘That’s a perfectly good room up there 
now,’’ he told Mrs. Bessler, ‘‘nice and cool and 
everything, and we can use it.’’ 

But, of course, a person could not climb up 
and down with a ladder every time. ‘‘ What 
we need is a stairway going up to our third 
floor and I am going to build one,’’ said the 
inventive householder. ‘‘Why there will be no 
space left in the room below if you put a stair- 
way there,’’ said Mrs. Bessler. To which her 
husband replied that this was to be a new kind 
of a stairway, and that it would fold up into 


the ceiling and be out of the way when not 
in use. 


Working Out His Ideas 


Mr. Bessler worked long over his blueprints and 
plans. He fabricated wood and metal in his 
workshop, and talked of such things as stair- 
horses, folding back, spring-barrels, equalizing 
bars and forward traveling pulleys, much to the 
astonishment of Mrs. Bessler. Then one day 
Mr. Bessler proudly announced that his stair- 
way was completed. In the ceiling Mrs. Bessler 
saw a paneled door and brass chain suspended 
from one end of it. ‘‘I don’t see any stair- 
way,’’ she told Mr. Bessler. ‘‘Is this a joke 
of some kind?’’ 

Then like some magician of old Mr. Bessler 
smilingly told her to watch his legerdemain, 
and he grasped the chain and pulled downward 
gently. To the amazement of Mrs. Bessler the 
neat looking door in the ceiling came downwards 
gradually, a full flight of stairs appeared, 
dropped slowly to the floor, and came to rest 
gently and in position with a strong handrail. 
‘*Walk right up to our new third floor,’’ ordered 











View of Bessler Movable Stairway 


Mr. Bessler. Mrs. Bessler did, and she was 
delighted as any housewife would be on find- 
ing two new rooms in her home. For Mr. Bess- 
ler had converted the inaccessible and unsightly 
garret into a third floor with two sleeping rooms. 
Large airy windows made these rooms the best 
ventilated and most desirable of any in their 
home. And they were cool too, for the circulat- 
ing air took care of the temperature problem. 

Neighbors and friends came and wondered 
and went away wanting movable stairways. 
Carpenters and contractors and architects saw 
and were ‘‘sold on the idea.’’ ‘‘I had to start 
making them, they made me do it,’’ said Mr. 
Bessler to a friend recently. They were talking 
in the great plant in Akron which annually pro- 
duces thousands of movable stairways for use 
all over the world in homes, office buildings, and 
every form of inhabited structure. 


Advantages of Movable Stairways 

The mechanics and operation are extremely 
simple. The stairs are attached to the end 
trimmer of an opening in the ceiling of the 
room or hall where the stairs are to be located. 
The panel attached to the stairs is the only 
part visible when they are closed, and this is 
flush with the ceiling line. To lower the stair- 
way, only a light pull on a chain is neces- 
sary. It folds back automatically and easily 
when the operator desires, but not before. It 
is impossible for the stairs to go down or up 
except when so desired by some person. There 
is never a remote chance of accident. 

The great advantage of movable stairways 
is that they are complete, strong, and serve the 
purpose of any stationary stairs, and at the 
same time take up not so much as one inch of 
floor space except when in aetual use. Right 
there when you want them, out of the way when 
you don’t, strong but unobtrusive, adding new 
rooms to homes and buildings and saving space 
when serving instead of old fashioned stair- 
ways; these are some of the things that come 
from Mr. Bessler’s experiment in his own home. 





CAN A RETAIL BUSINESS BE PUT ON A CASH BASIS NOW? 


Do you think it practical to put a retail lumber 
business upon a cash basis now? We have a yard 
in a community where credit conditions are very 
bad and we are seriously thinking of putting that 
business upon a cash basis, consequently we would 
like to know whether it is practical to do this and 
whether other lumbermen have been successful in 
putting their businesses upon a cash basis. 


The above is the substance of an inquiry re- 
ceived by the AMERICAN LUMBERMAN last win- 
ter. Not many men possibly would consider 
recent months a good time to put a business up- 
on a eash basis. As a matter of fact, many 
lumbermen were unusually gracious in the mat- 
ter of granting credit. On the other hand a good 
part of the trouble which has befallen the re- 
tail iumberman during the last year has re- 
sulted from an overextension of credit. Many 
lumbermen have had and even have today, more 
money upon their books than they have in- 
vested in stock in the yard. Realizing the gen- 
eral interest in the question, therefore, some in- 
quiries were conducted among lumbermen who 
have had experience in operating upon a eash 
basis. 


Saved Money by Operating on Cash Basis 


J. 8. N. Farquhar, of the J. S. N. Farquhar 
Lumber Co., St. Louis, Mo., has had a good 
deal of experience and is emphatically in favor 
of operating on a cash basis. He relates his 
experience as follows: 

Our inducement to the trade was this. Where 
as ordinarily it costs 20 percent on sales to operate 
a retail yard we cut this cost in two and did 
business at 10 percent on sales, which meant 
lower prices to customers which they proved up 
themselves by comparing with prices obtainable 
elsewhere, 

I think the only way to operate a retail yard is 
on a cash basis. We sold our retail yard at 
Fredericktown, Mo., but two years prior to selling 
it we operated it strictly on a cash basis and I 





know that by so doing we are ahead several hun- 
dred dollars. 

The cash plan eliminates a yard man, a col- 
lector and if a small yard, a bookkeeper, station- 
ery in handling charge sales, stamps in mailing 
out statements, and last but not least, the inter- 
est on borrowed capital is done away with. 

A great many dealers have had the writer on the 
carpet wanting to know how we met this and that 
situation, and for your information will say there 
is only one answer to all questions and they are 
all answered in three words—Sell For Cash. When 
you ride on a train you pay cash in advance, don’t 
you? Well, when you sell lumber just let the 
public know that it takes cash to get your goods, 
and the cash will come in just as easy as it does 
to the ticket agent. 

There is only one way to operate a retail lumber 
yard on a cash basis and that is to sell for cash 
only to one and all regardless of what the cus- 
tomer is worth financially. In fact that is one 
thing which must be borne in mind, for if the cash 
plan is varied from in the least the whole system 
fails. You can not give credit to any one at all 
regardless of how good a friend he is or how much 
money he has, for if you do the other fellow will 
hear about it and the whole system is ruined. 
During the two years we operated on a cash basis, 
we lost one sale that we knew about, and this was 
a customer who could not pay cash, nor was his 
eredit good. 

When night comes you have but very little book 
work to do—just total up the cash sales and it’s 
all over; you then go home and enjoy yourself 
with the wife and babies, and don’t have to go 
back to the office and figure up credit tickets until 
midnight and then at the end of the year charge 
some of them off as bad accounts. In operating on 
a cash system you either have it in the bank or 
on the yard; no book accounts. 

The average yard has about as much invested 
in outstanding accounts as invested in the yard, 
and at this stage of the game my guess is that a 
great many dealers have more on their books than 
they have invested. 

In conclusion will say that we found it a won- 
derful success and when any person says a retail 


yard can not be operated on a cash basis he is 
wrong. In my judgment I would hate to try to 
operate a credit yard against cash competition. 


Would Not Go Back to Old Credit Plan 


Another Missouri lumberman who has been 
successful in putting his business upon a cash 
basis, is L. T. Metz, of Poplar Bluff. Mr. Metz 
describes his experience in the following words: 

I have five lumber yards, the largest yard and 
office being at Poplar Bluff, the other yards being 
located at Piedmont, Qulin, Naylor and Neely- 
ville. Three of these yards are located in a cotton 
country and, as you know, the year before last 
the cotton producing sections were in a bad way, 
and I realized that I could not afford to sell any 
merchandise on a credit basis knowing that it 
would be impossible to make collection under one 
to two years’ time. At the time of purchasing 
my Piedmont yard I decided to try the cash plan, 
and I started right from the first day to operating 
this yard on a cash basis. After I had tried it at 
this particular yard I was convinced that any yard 


‘ could be run on a cash basis, and because of the 


cotton situation around the other three yards, | 
put all branch yards on a cash basis Jan. 1, 1921. 
This naturally retarded business in these com- 
munities, yet at the same time I decided I would 
rather have the lumber in my yard where I could 
look at it than to have it out in the field and not 
knowing when I would be able to make collections. 
I, however, do not see a great deal of difference 
in the volume of business and believe as soon as 
these communities get caught up that we will sell 
just as much merchandise on a cash basis as we 
would on a credit basis. We, however, found it 
harder to make the change in the yards which we 
had been operating on a credit basis than it was 
at the yard that we bought at Piedmont and 
started in right at the beginning on a cash basis. 

Personally, I am well satisfied with having these 
yards operated on a cash basis and certainly would 
not go back to the old credit plan. It is a great 
deal of satisfaction to know that your investment 
is represented either by stock in the yard or money 
in the bank. 
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Offers Discount for Cash 

In some sections it is customary to give dis- 
counts for cash. However, the practice is by 
no means general, tho it does help to reduce 
greatly the amount of money outstanding. The 
Rk. L. Dunlap Lumber & Coal Co., of Iowa City, 
Iowa, is following this plan. Regarding the 
method of his company, R. L. Dunlap said: 

We have never attempted to put our business 
upon a strictly cash basis We called our system 
a cash system for lack of a better term. It con- 





sisted largely in offering an attractive cash dis- 
count to those who paid spot cash. We do not 


think it is practical to conduct a lumber business 
for cash only. 

At one time we had a sliding scale of discounts. 
We offered 5 percent for spot cash, which meant 
either the time the order was given or upon de- 
livery of the material, 4 percent for payment on 
the first of the month, 3 percent if paid by the 
tenth, 2 percent if paid by the fifteenth, and 1 
percent if paid within thirty days. The scheme, 
however, 


proved to be too elaborate and we have 








The Above 
Painted Its Yard Fence 

now got down to the simple discount of 2 percent 

where payment is made at time of delivery. 

We sometimes stretch this a little by allowing 
discount if payment is made within ten days. We 
find that a cash discount brings in payments of 
accounts much more promptly. This is especially 
true of coal accounts. We offer a cash discount of 
25 cents a ton where payment is made within 
three days after the bill is rendered. We find 
this a most excellent scheme and can recommend 
‘it unreservedly. It has been our experience that 
people are prone to let their accounts drag unless 
they are given some substantial inducement for 
making prompt payment. The object in offering a 


cash discount, of course, is to prevent long-time 
accounts and in some measure will ward off bad 
accounts. It helps to do both. 

The greatest protection we have ever found 


against bad accounts in this city is a credit bureau, 
well organized and efficiently conducted. This is 
not a “dead beat’? bureau. An effort is made to 


give everybody in the community a rating whether , 


it be good or bad. We have a secretary who de- 
votes her entire time to the work and the results 
have been highly satisfactory. The success of such 
a bureau depends very largely upon the efficiency 
of the secretary. The combination of these two 
things, the discount for cash with a careful ex 
tension of credit, will make it possible almost com 
pletely to avoid bad accounts. 


Endorses Modified Cash System 
Another company which endorses a modified 
cash system is the Corlett-Stone Lumber Cu., of 
Kalamazoo, Mich. R. M. Stone, secretary-treas- 
urer of the company, said: 


The credit evil is also something to which the 
retailers should give serious consideration. It has 
been our endeavor to collect our accounts receiv- 


able promptly. Our idea is that all accounts are 
due and payable immediately after the first of the 
month, and we work on that basis, but we know 
of certain lumber yards that carry contractors in 
definitely and in some instances even advance cash 
to the contractor to meet his payroll. We see no 
reason why all small accounts, say under $50, 
should not be paid in cash on delivery. On larger 
accounts such as house bills we do not see why 
they should not be paid for by the tenth of the 
month for all material delivered the previous 
month. This might have a tendency to eliminate 
some of the irresponsible contractors, but would 
relieve the retailer of much worry and enable him 
to discount all of his own invoices. 

In our opinion the average lumber dealer is too 
anxious to sell, and too much afraid to ask for 
the money that is due him. 

Meanwhile the company which made the origi- 
nal inquiry decided to try placing its business 
upon a cash basis. Consequently plans were 
laid and the new terms of sale were very eare- 
fully explained to the public in large adver- 
tisements. Shortly thereafter the company be- 
gan to receive letters from many people, inelud- 
ing responsible contractors, congratulating it up- 








Illustration Shows How the Rubenstein Lumber Co. 


on the stand it had taken. So far, the plan has 
worked well and the company is getting cash 
and is able to sell its products at a lower price 
than previously. 


A Modern Chicago Yard 


The Rubenstein Lumber Co. has recently com- 
pleted a new and uptodate yard and office at 
5400 Grand Avenue. Some time ago the com- 
pany acquired a considerable tract of ground, 


so has plenty of space in which to grow. An 
attractive office has been erected and a very 
good shed for housing finish and boards. The 


yard is managed by J. Rubenstein who, altho 
young in years, is getting a volume of business 
that many an old and experienced lumberman 
would be proud of. 

The finish shed is built ‘‘for keeps,’’ is well 
lighted by windows and by artificial lights and 
has unusually deep bins. Mr. Rubenstein wanted 
a garage, in which to keep an automobile days 

and a truck nights, and 

solved the problem in a 
| very simple and effee- 
tive way. One side of 
the dry shed is about 
30 feet longer than the 
other side and for this 
30 feet of length the 
entire shed was housed 
in. In this space the 
machines can be store] 
and it makes a very 
cheap and satisfactory 
ad garage. 

[The Rubenstein Lumber Co. believes in let- 
ting the world know where it is. The entire 
plant is enclosed with a fenee, which it is the 
purpose of the company to make one of its big 
advertising mediums. The rear fence faces the 
main line of the Chicago, Milwaukee & St. Paul 
Railroad and has been painted as shown by the 
accompanying illustration. 

A special permit had to be obtained to erect 
the wooden fence. With an eye to the future, 
the company built the part that faces on Grand 
Avenue 10 feet high. This fenee is painted 
most attractively. The reason for putting it 
10 feet high is that, should the company ever 
desire to put up another shed, one side of it is 
already built, a height of 10 feet being just 
right. Sign boards in Chieago rent at a very 
high rate; in fact, owners of substantial houses 
have found that in many cases it pays better 
to tear down a house and rent the space for 
signboard display purposes, than to rent the 
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This simple little stand is very useful in the 
yard of the Rubenstein Lumber Co. Very fre- 
quently someone wants to see what the top 
of a rather low pile of lumber looks like, and 
to do it easily, all that is necessary is to mount 
this short stepladder. Furthermore, in piling 
timbers, dimension or boards, this stand 
makes it possible for the worker to work much 
more efficiently 


house. This is one reason why the Rubenstein 
Lumber Co. is very certain that it is going to 
get a big return from its fences and why it is 
very careful to paint them attractively, so they 
may provide good display spaces for the com- 
pany’s advertisements, 





Model House Built in Spare Time 


The manager of the Eclipse Lumber Co., Sid- 
ney, Iowa, last fall concluded that a model 
house erected on the curb in front of the yard 
would be a mighty good advertisement, and con- 
sequently he set about devising ways and means 





A Side View of Model House in Front of Yard 
of the Eclipse Lumber Co., Sidney, lowa 


of constructing one. One stuceo house built 
in Sidney during the year attracted a great deal 
of attention and, therefore, it was considered 
desirable to make the model house from the 
same set of plans. The blueprints were con- 
sulted and the house was built by simply chang- 
ing the seale. The material was furnished by 
the Eelipse Lumber Co. and was very largely 
secured from scraps. ‘The work was done with 
out charge by contractors who worked at it from 








Brit Stiles, Manager of the Eclipse Lumber Co. 


Is Shown in Front of Model House Built ef 


Scraps Secured in Yard 


time to time during the winter months. Tom 
Gardner did the lumber work and Taylor Red 
denbaugh the concrete work. The house has 
proved to be of great interest and is playing a 
large part in bringing business to the yard. 
The house is 7x9 feet. Two by fours were 
used for sills and 2x2’s for floor joints and 


studding. The walls were made in sections and 
then nailed to the floor. Rafters were built 


of 1x3’s, but regular sheathing was used on 
the roof. The shingles are 5 to 2 with about 
4 inches cut off at the butt end. The windows 


were made from %{-inch lumber ripped to seale. 


By running the strips thru a saw edgeways 


a groove \W-inech deep was cut in which 
the glass was fitted. The frames were made 


from the same kind of lumber and in about the 
same way tho 14-inch pieces were used for 
sills. 

Mr. Stiles is enthusiastic over the possibil- 
ities resulting from the use of model build- 
ings. As an advertising medium, he believes 
they are excellent, and they undoubtedly help 
in closing sales. Shortly after thé completion 
of the model, a customer came to the yard and 
selected a house plan. The customer liked 
everything about the house plan except a valley 
in the roof, as he was afraid the roof would 
leak at the valley. Mr. Stiles turned to the 
model house which had a similar valley upon 
the roof and very easily showed him that it 
would not leak if the valley were fixed cor- 
rectly. It would have been difficult to ex- 
plain this without the aid of the model. This 
is only one of the selling points possessed by 
model houses. 
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WOULD DISMISS LIGHTERAGE CASE 


New York, N. Y., May 1.—The National 
Wholesale Lumber Dealers’ Association thru 
Traffic Manager W. 8. Phippen has informed 
its members that Examiner Eddy of the Inter- 
state Commerce Commission has submitted his 
proposed report in Docket 12,909 which in- 
volves an action brought by a number of retail 
lumber firms in New York and Brooklyn 
against the Railroad Administration to recover 
expenses to which they were put by the refusal 
of railroads serving New York to make lighter- 
age delivery during the period of Federal con- 
trol. 

The position of the complainants is that the 
tariffs provided for lighterage deliveries; that 
this service, altho included in the rate, was not 
performed, and that the rates paid were there- 
fore unjust and unreasonable; that the tariffs 
provided certain allowances; that because of 
the failure of the director general to perform 
this service, the complainants themselves were 
obliged to furnish the facilities to complete the 


contract and are therefore entitled to an allow- 
ance under Sec. 15 of the Act. 

The position of the director general is that 
he was required by military necessities to limit 
the use of the railroads by private concerns; 
that this was effected by publication of embar- 
goes and establishment of the permit system 
which lawfully modified the tariffs; and that 
by acceptance of the permits the complainants 
have waived all claims for damages or repara- 
tion; that he held himself out to transport the 
freight only in the manner in which it was 
actually handled; namely, to the freight sta- 
tions of the various railroads in Brooklyn to 
which the New York rates were applicable and 
that the rates were not unreasonable. 

The examiner recommends that the commis- 
sion find that the embargo and permit system 
were lawfully established by the director gen- 
eral, that they are not shown to have resulted 
in any unreasonable or discriminatory practices; 
that the rates have not been shown to be unrea- 
sonable or otherwise in violation of the Act and 
that the complaint should be dismissed. 


DISCOUNT TO HOME BUILDERS 


KNOXVILLE, TENN., May 1.—The Riverside 
Lumber Co., of this city, ran a small newspaper 
advertisement stating that during March 10 per 
cent discount would be given on all lumber for 
house bills. Asked how the offer operated as a 
stimulant to sales, W. H. Picklesimer, vice presi- 
dent and general manager of the company, said: 

‘“As business started off rather slowly after 
the first of the year and stock was not moving 
out as we thought it should we published the 
advertisement referred to. This discount of 10 
percent was made straight from list prices pre- 
vailing here at that time; it was not put on and 
taken off, but was strictly a true discount from 
current prices. Sales on that basis yielded no 
material profit, but it seemed to put us in the 
swing and business has been fine since.’’ 

TEN MANUFACTURERS of boxes and containers 
reporting to the Federal Reserve Bank of Chi- 
cago averaged 71.1 percent of their ordinary 
capacity during March. 





Dealer’s Downtown Building Exhibit Boosts Business 


(Continued from Front Page) 


we use yard stock entirely. We showed United 
States plaster products put on over E-Cod 
fabric, Celotex, Insulite and Flaxlinum key- 
board. 

‘“On our panels of Sheetrock we showed the 
joints filled, and other joints partly filled, with 
sections painted, other sections papered and 
other sections stippled over—so that prospects 
could get an idea of the different finishes and 
workmanship that can be had with this board. 








strate the application of Kellastone, and our 
place was crowded—the workmen putting on 
about six square yards, finishing it up with 
different.spacings of dash. As a result of this, 
we believe we have sold'a good many tons of 
Kellastone and have derived a good many 
prospects who have informed us that they were 
much interested in Kellastone. We know, 
from this item alone, that the exhibit will 
boost sales considerably. 


‘‘We sold a good deal of paint at this 


————— 
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: 
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The above illustration shows part of the exhibit of the La Crosse Lumber & Supply Co. at its down- 
town building exposition 


‘*Celotex and Insulite, new products now in 
our stock that have never been carried in La 
Crosse before, created a good deal of interest. 
We had panels made up showing the material 
used as sheathing, with lap siding on the out- 
side and plaster on the inside. By demon- 
strating it in this way we received three direct 
sales and prospects for many more, which we 
believe we would not have had unless we had 
staged this demonstration and showed the 
people just how it was used. The same thing 
applied to E-Cod fabric, which had never been 
handled in La Crosse before but of which we 
have sold several lots since the demonstration 
and which we believe will prove a good seller 
for us. We showed this with hardwall plaster 
on the inside and Kellastone stucco on the 
outside. We also showed Kellastone stucco on 
Flaxlinum keyboard and made two direct 
sales from that, with a good many prospects, 

‘We also advertised that on one evening we 
would have some workmen in there to demon- 


demonstration and our sales are still keeping 
up, so we know that we created a good many 
new customers thru this exhibit on paint alone. 

‘‘The Johns-Manville Co. featured its new 
Flexstone shingles, and we are now waiting 
for a car to arrive to fill orders we have re- 
ceived thru the display. We have also sold 
some of its Aquadam and quite a little of its 
fibrous enamel and roof coating directly thru 
this exhibit. 

‘“We believe that all articles featured re- 
ceived some benefit from this, and we know 
that some of the lines especially have received 
a big boost in this community. 

‘“We had about sixteen representatives here 
from the different manufacturers whose lines 
we featured, and they were on hand at all 
times to answer all questions and give all the 
information regarding their products to the 
visitors. This did us a lot of good, as we had 
men on the job who knew their lines thoroly, 
who were convincing talkers and who could 


give a prospective home-builder any informa- 
tion he desired on their line. 

‘‘The Caloric furnace proved a big attrac- 
tion, as the inside was painted white and the 
demonstrator had an electric bulb covered with 
red paper in the inside. We believe there was 
hardly an hour of the day that he was not busy 
demonstrating and showing the advantages 
of this furnace to some prospect. We have 
set a minimum number of sales on this furnace 
for the year 1922 at seventy-five, and we hon- 
estly believe that this demonstration will go 
a long way toward enabling us to reach this 
quota without any trouble. 


‘¢We were much pleased with the harmony 
shown by the different salesmen who helped 
us at this exhibit. It often happened, when 
one of the boys stepped outside and someone 
wanted information on his line, one of the 
other boys whose product was directly in com- 
petition would often step up and give the 
prospect as much information and attention 
as if it was his own line. 


‘*We advertised this exhibit a short time 
before we opened it by running fairly good 
sized ads in the newspaper—some of them 
occupying half a page—and we also wrote to 
the different manufacturers whose lines we 
are handling to run ads in the Sunday paper 
previous to the day we opened, tying up with 
our ad and telling people they would have a 
man on hand to explain the merits of their 
products. Practically all the manufacturers 
responded to this request and our ads were a 
fair sized part of our daily paper. 


‘We also wrote personal letters to all con- 
tractors and building mechanics in the city 
inviting them to this exhibit, and also letters 
to all the farmers within a radius of ten miles. 
We did not have such a large attendance of 
farmers, as the first three days of the week 
were very. bad with rain and snow, and this 
no doubt kept many of them away. 


‘“We honestly believe it has been the best 
publicity stunt we have ever pulled off, and 
also the most profitable one.’’ 


RE-ENGAGES IN BUSINESS AT 94 


ALLENTOWN, Pa., May 1.—Not many men at 
the age of 94 are inclined to go into business, 
especially after they have retired from a strenu- 
ous business career years before, but such is the 
case with Andrew Keck, of this city, who at an 
executor’s sale last week repurchased the lum 
ber yard he had established in 1851 and oper- 
ated for thirty-seven years before retiring. On 
his retirement he turned the business over to his 
sons, William G. and 8. Henry Keck, the former 
dying in 1903 and being succeeded by the latter. 
S. Henry Keck died last year and in settling up 
the estate the property was sold to the father, 
who plans to resume his business career. 
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Retailer Holds Home Building jae 


Show In Own Yard 


(Continued from Front Page) 


of the coming exposition which was to be cen- 
tered around the miniature houses made by the 
boys of the Junior High School. 

When the main door of the shed was thrown 
open in the afternoon, the visitors were first 
handed cards asking them to guess the number 
of feet of lumber in a certain pile and the 
number of nails in a keg, prizes being after- 
ward awarded. The company in this way 
obtained the names and address of most of 
those in attendance. The smooth, concrete 
alley and the even, well piled lumber made a 
fitting background for the lights and decora- 
tions of the booths. The visitors first saw 
some samples of millwork, a built-in ironing 
board, a breakfast nook and samples of vari- 
ous kinds of lumber. Immediately behind 
these, occupying two-thirds of the width of the 
alley, were a number of tables on which were 
displayed the model houses that were the cen- 
ter of the exposition. Each house was set on 
a neat lawn, and so minute was the detail that 
at one house there was a miniature clothes line 











Immediately behind 
the miniature houses 
came the booths ocecu- 
pied by the other busi- 
ness houses in Niles 
which took part in the 
display. Hardware, elec- 
tric appliances, plumb- 
ing accessories, furni- 
ture and furnace deal- 
ers, manufacturers of 
concrete kitchen cabi- 
nets and tables, a build- 
ing and loan association 
and real estate and insurance concerns were 
represented. 


During the afternoon a band, followed by 
trucks owned by those participating in the 
show, made a tour thru the business part of 
Niles and thence came to the yard. The band 
for about two hours in the afternoon gave a 
concert, and during the evening played for 
several hours. The afternoon crowd was 
enormous. 


The main alley in the shed of the 





The meeting of Prosperity Street and Content Avenue at the Niles Building Show, where there 
were shown some of the model houses made by the manual training pupils of the Niles Junior 
High School. Above each house a placard was suspended naming a turn-key price for which 


the house could be built 


and poles with washing hung upon the line. 
The prize winners were picked during the 
morning, and placards announcing the names 
of the builders and prizes obtained were 
placed before the houses. On a card above 
each house there was a sign stating that the 
house shown below, complete, could be built 
for a definite sum of money. These prices 
ranged from $2,787 to $5,975, the thought be- 
ing to force home to those in attendance the 
fact that attractive houses can be built today 
at a reasonable price. Incidentally it is inter- 
esting that out of the six houses displayed, 
four could be built for less than $4,000. The 
names of the boys and the prizes they won are 
as follows: 
One-Story House 
First Prize $25 
Harold Van Tassel and Marvin Harger 
Second Prize $15 
Leo Zimmerman, Paul Zimmerman and Kling- 
erman Pinch 
Bungalows 
First Prize $25 
Milton Updike and Richard Hain 
Second Prize $15 
Joe Frizzo and Ben Larson 
_ Colonial Design 
First Prize and Grand First Prize $40 
Julius Johnson and Robert Harger 
Second Prize $15 
Carson Shoemaker and George Weaver 
Farm Buildings 
First Prize $25 


i Peter Frizzo 


Niles Lumber Co. is exceptionally wide, but 
at times it was so crowded that one could not 
pass back and forth. There were people from 
the town and people from the country, people 
from far and people from nearby, but one and 
all were interested in the buildings, in the 





This shows how the people crowded into the yard of the Niles Lumber Co. 
to visit the building show—even the babies were there in force. 
Note the attractive display window 


displays and in the service of the Niles Lum- 
ber Co. 

Incidentally, building is evidently picking 
up in and around Niles. Mr. Rudisill said dur- 
ing the last few days seemingly everybody he 
ever heard of wanted figures on some sort of 
job. The visitors were deeply interested in the 
displays and in looking over the fine plant of 
the Niles Lumber Co. During the day the dis- 
play window came in for a lot of admiring com- 
ment. In it was shown a lawn trellis with 
seats, the whole making an extremely attractive 
display. 


SABA BAABAAGAGE 


ANNOUNCES OPENING OF TWO DEPARTMENTS 


NEw York, May 2.—Ralph Angell, of the 
Babeock-Angell Lumber Co. (Ine.), announced 
today that the first boatloads of Pacifie coast 
lumber for the new firm docked in New York 
several days ago. Mr. Angell said that from 
now on shipments would come in rapid succes- 
sion. Boats on the way, which are bringing 
whole or part cargoes for the Babcock-Angell 
company, are the Pennsylvania, Lehigh, West 
Isleta, Wabash, Brush and American. 


Mr. Angell said business has picked up right 
along since Jan. 1 and bookings for May are far 
ahead of any previous month since his company 
was organized. 


The company also announced the opening of 
two new departments. One will be devoted to 
buying and selling western white pine and 
spruce, and Canadian spruce, and will be in 
charge of Chester W. Graves, formerly of 
Graves, Manbert & George (Inc.). The other 
department will devote its activities to railroad 
and ear material lumber and will be under su- 
pervision of Geoffrey Winslow, formerly of Ta- 
coma, Wash. The Babcock-Angell company has 
its distributing headquarters in Seattle. 
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A model farm house and farm buildings displayed at the Niles Building Show. These model build- 
ings were made by boys, as were all of the others 
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NEWS FROM THE CONSTRUCTION FIELD 


HOME SHOW TO HAVE ‘‘LUMBER DAY’’ 


INDIANAPOLIS, IND., May 4.-—Lumber is to 
have a day of its own on the program of the 
Home Complete Exposition to be held in this 
city all of next week. Tuesday is the day set 
apart for lumber. O. D. Haskett, of the O. D. 
Haskett Lumber Co., is making every effort to 
make Lumber Day a success. He has asked the 
various lumber associations to lend their assist- 
ance in entertaining the visitors. The auditori- 
um, Which has a seating capacity of about 800, 
will be used for the presentation of films show- 
ing the production and uses of lumber. There 
also will be talks on subjects of interest to pro- 
spective home builders. The National Lumber 
Manufacturers’ Association will be represented 
by Theodore EF. Laist, of Chicago, who will 
give an illustrated talk on ‘‘ Planning the Small 
House; Construction and Useful Hints for Fi- 
nancing the House.’’ Other organizations and 
maufacturing interests also will be represented. 

(af a@2@2@2H 2824208 


FIXES CARPENTERS’ WAGES AT $1.10 

Sr. Louis, Mo., May 1.—Effective today the 
wages of union carpenters in St. Louis are fixed 
at $1.10 an hour for one year, by decision of 
Rev. Father Timothy Dempsey, arbitrator in the 
wage dispute between the Carpenters’ District 
Council and the Master Builders’ Association. 
Until April 1, the prevailing wage of the car- 
penters was $1.25 an hour. 

In his decision, the arbitrator said that ‘‘the 
stagnation in building is largely due to a state 
of mind brought about by a rumor or belief 
that prices were about to fall, and that conse- 
quently there was wisdom in waiting. The set- 
tlement and stabilization of wages in any essen- 
tial industry such as this, can not fail to dis- 
pel much of the hesitancy and uncertainty that 
have confronted enterprise and delayed pros- 
perity. Welfare, like goodness, is self-diffusive ; 
the satisfied employment of such a body of 
skilled men as the carpenters spreads its in- 
fluence thru all the circles of labor and business 
within the city and more remotely thru the whole 
country.’”? 

The arbitrator held that there had been no 
appreciable reduction in the cost of living to 
warrant a much lesser wage than the carpenters 
are receiving, and that ‘‘any lowering in what 
is known as the American standard of living 
is, in the long run, detrimental to the interests 
of labor and capital alike.’’ 

FORTY-TWO COTTAGES BUILT QUICKLY 

SAN ANTONIO, TEX., May 1.—One of the most 
general and largest home-building movements 
in the history of San Antonio is now in progress. 
Similar reports come from all of the other larger 
cities of the State. 

Building interests here have had their atten- 
tion centered recently on the almost magical 
development of a new colony of homes by H. C. 
Thorman, who within a period of less than sixty 
days erected forty-two cottages. 

Ably assisting in attaining the remarkable 
record, the Hillyer-Deutsch-Jarratt Lumber Co. 
furnished the building material. Eight teams 
were employed daily in delivering material. An 
average of 34,000 feet of lumber was placed on 
the ground daily, or enough to complete one 
bungalow. 

In carrying out this building operation Mr. 
Thorman directed 34 foremen, who in turn super- 
intended several hundred carpenters. 

‘*Without the close codperation of all econ- 
cerned,’’ said Maury Maverick, sales manager 
of the lumber company, ‘‘the rapid construc- 
tion of the bungalows would not have been possi- 
ble. Uuder the direction of F. L. Hillyer, presi- 
dent; John Raby, in charge of centralization; 
Thomas W. Roberts, in charge of supplies, and 
Sam C. Bennett, in charge of hardware, supplies 
were sent to the scene of operation just as fast 
as needed.’’ 

The majority of the new homes are of the five 
and six room California type. A few incorpo- 
rate the duplex style. All are equipped with 


modern conveniences, including many built-in 
features. From 600 to 700 men have been kept 
at work on the houses, probably the largest num- 





ber ever employed on any one such contract 
in the city. 


AN UPTODATE SCHOOL BUILDING 


TERRE Haute, IND., May 1.—Like numerous 
other cities all over the country Terre Haute has 
found it necessary to add to its existing public 
school buildings, in order to make up for the 
shortage created by the suspension of building 
during the war and for some time afterward. 
This city is justly proud of the new Sarah Scott 
High School building, a photograph of which is 
reproduced herewith. This thoroly modern 
building embodies all the features of an upto- 
date school plant, including a gymnasium and 
a manual training room. 

The millwork for this building was supplied 
by the Carnahan Manufacturing Co., of Loogoo 
tee, Ind., which concern also had the distinetion 
of furnishing the very high grade millwork re- 
quired for the main hall of the University of 
Tennessee, at Knoxville, on which there was 
considerable hand carving of a sort requiring 





a proposed new wage scale and working agree- 
ment that will apply to all trades in the build- 
ing industry in Boston. A committee of five 
employers was instructed to present the propo- 
sition to the United Building Trades Council, 


representing the building trades unions, but 
details of the new wage scales will not be 


made public until after rejection or acceptance 
by the unions. Many contractors oppose any 
formal agreement, arguing that only the em- 
ployer is bound thereby as the unions have al- 
ways broken their agreements to demand more 
pay and shorter hours whenever there was any 
chance to get away with it. Since the strike 
of a year ago the contractors have been operat- 
ing ‘fopen shop.’’ 
'a@aaaaaeaaaa 


PLAN TO BUILD MODEL TOWN 
CINCINNATI, OHIO, May 2.—Thru the philan- 
thropy of Mrs. Mary Emery, one of Cincinnati’s 
largest property owners, plans for a model town, 
to be known as Muriemont, to be located on the 
Little Miami river, to the east of Cincinnati have 











New Sarah Scott High School at Terre Haute, Ind. 


high class equipment and specially skilled work 
manship. 


BUYS HEAVILY FOR BUILDING BOOM 


Boston, Mass., May 1.—In the belief that 
the coming summer will see the greatest build- 
ing boom since 1914, J. Edward Downes, head 
of the Downes Lumber Co., Boston, has millions 
of feet of lumber in shipment to his yards on 
Albany Street, where the company already has 
one of the largest retail lumber stocks in New 
England. Within the past fortnight he has 
added 600,000 feet of the finest Nova Scotia 
spruce to his stock; a schooner is now bound 
south to load North Carolina pine roofing and 
underpinning stock, and 100 carloads of other 
building lumber are now en route to this firm. 

Mr. Downes is convinced that prices for 
building material have touched bottom, and as 
a proof points to the large amount of office 
building construction now going on in Boston. 
Those who invest in this sort of building, he 
points out, have their fingers on the market 
pulse and know when to act. The advent of a 
building boom will send lumber prices up, ac- 
cording to Mr. Downes, so by laying in immense 
stocks at present prices he can pass along the 
benefit of this foresight to his customers. He 
said: ‘‘Money is easier now, banks are loan- 
ing again to home builders, and many people 
who know what it means to pay high rents for 
apartments are anxious to build for themselves. 
All this is reflected in the lumber trade.’’ 


BRICKLAYERS’ STRIKE CONTINUES 


Boston, Mass., May 1.—Labor troubles in 
the building trades are threatened. The mem- 
bers of the bricklayers’ union are still out on 
strike, demanding $1 an hour instead of the 
present scale of 90 cents. Secretary John F. 
Walsh, of the Building Trades Employers’ Asso- 
ciation, claims that work is going on at all 
struck jobs, and that more men have applied for 
work than can be placed. The board of coun- 
cillors of this association held a meeting last 
week at the City Club to formulate and adopt 


been formulated. Mrs. Emery has acquired a 
tract of about 365 acres which is to be laid 
out along the lines of the famous English 
garden cities. There will be community centers, 
playgrounds, parks, commons, a town hall, library 
and other civic assets for the benefit of all the 
residents. 

The plans have been drawn by John Nolan, 
city planning expert of Cambridge, Mass. Mrs. 
Emery has financed the purehase of the land 
and the preparation of the plans. 

A company is to be formed to finance the 
building of homes in the model town, the idea 
being to erect houses costing from $2,500 to 
$7,000 to be bought by working men and other 
people of small means on a basis which will 
bring. an ideal home within their means. 

The project calls for housing for a popula- 
tion of 5,000 to 6,000 persons. 


FINDS GOOD DEMAND FOR LUMBER 


LOUISVILLE, Ky., May 1.—‘‘ Business is good 
locally, and is opening fast,’’ said F. E. Bibb, 
of the Fred G. Jones Co., one of the prominent 
lumber concerns of Louisville, today. He con- 
tinued: ‘‘We are also getting fair volume out 
in the State, but it is in the cities that the 
building is being done, as the farmers are not 
doing much in the building way right now. 
Business is better thru the entire South than 
for a long time past. Demand is all right and 
would be even much heavier if it were not for 
financial conditions. The building and loan com- 
panies are not capifalized to a point where they 
can lend as much assistance to home builders 
as is needed, and if they had the money to lend 
they could increase building materially. Com- 
mercial building is picking up all the time, but 
it is the home builders who are making up the 
large volume, and it is the real home owner 
who is doing the building, as there is not much 
sale or investment property being undertaken. 
The general market on lumber is active and 
strong, with prices firm, especially on dimension 
stock. ’’ 
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Hearing on Application of Southeastern Millmen 


That Old Rate Relationship Be Restored 


WASHINGTON, D. C., May 1—Examiner Kep- 
hart of the Interstate Commerce Commission is 
holding hearings here in Docket No. 13,449— 
North Carolina Pine Association et al. vs. At- 
lantie Coast Line Railroad Co. et al.—in which 
the complainants are strongly urging the restora- 
tion of the rate relationship which prevailed 
prior to May 1, 1918, as between the Southeast 
and the Pacific Northwest and west Coast. 

The Southern Pine Association and Georgia 
Florida Saw Mill Association are supporting the 
North Carolina Pine Association. The Michi- 
gan Hardwood Manufacturers’ Association in- 
tervened to urge that if the commission grants 
relief members of that association should also 
be included. 

The West Coast Lumbermen’s Association, 
Western Pine Manufacturers’ Association and 
California Redwood Association intervened in 
opposition to the complainants. 

W. J. Strobel, traffic manager of the North 
Carolina Pine Association, filed numerous exhib- 
its showing the need of rate adjustment as his 
association sees it. One exhibit is a map in col- 
ors, showing how present rates from the South- 
east and the Pacifie coast work out in the dis- 
tribution territory. The exhibits apparently 
show the need of numerous rate adjustments 
from the Southeast, regardless of west Coast 
competition. For example, in destination terri- 
tory in which the rail rate from the west Coast 
is 90 cents the map exhibit shows many in- 
stances where a small area takes one rate from 
the Southeast while all around that area higher 
or lower rates prevail from the same points. 
The west Coast rate, on the other hand, is 
blanketed over the entire area. 





Competition by Water Considered 


Water competitive rates came in for much 
discussion by Mr. Strobel and by manufacturers 
placed on the stand. Mr. Strobel and other wit- 
nesses for the complainants declared emphatic- 
ally that but for the water rates to the eastern 
markets the southeastern lumber producers 
would not have a look in. 

The inconsistency of making water com- 
petitive rates by rail to meet water competi- 
tion to the ports and charging substantially 
higher rates on shipments from the same points 
of origin to destinations only a few miles in- 
land was strongly stressed by Mr. Strobel. 

In reply to questions during the presentation 
of his testimony, Mr. Strobel declared that his 
association did not seek to have the railroads 
reduce their rates to the level of the water rates, 
knowing full well that they could not do so, but 
that southeastern shippers were entitled to as 


- much of a reduction in rail rates as had been 


granted competitors on the west Coast. 

To illustrate this point Mr. Strobel gave 
several instances. The rate from Goldsboro, 
N. C., a typical shipping point, to Springfield, 
Mass., prior to May, 1918, he said, was 26 
cents, compared with a 75-cent rate from the 
west Coast. If the old relationship were re- 
stored the rate to Springfield today would be 
41 cents instead of 42% cents. 

He mentioned a few instances in which ex- 
isting rail rates to interior points are practi- 
cally 100 percent higher than under the old 
relationship. 

While the water competitive rates are sub- 
stantially lower than the rail rates, Mr. Stro- 
bel pointed out, they are high in comparison. 
with rates in other territory where there is no 
water competition. He recalled the fact that 
in the Water Competitive Case the commission 
found that in some instances the rates under 
consideration were not water-compelled at all. 

Attention was called to the fact that rates 
on box shooks from certain points in Virginia 
and Carolina territory are lower than lumber 
to some water competitive points. Some time 


-ago the carriers sought to cancel shook rates 


where they were lower than lumber rates, but 
the commission suspended the tariffs. The 


commission held that the carriers had not justi- 
fied the proposed change where it would increase 
the rates on shooks. 


May Make Shook Rates Lower than Lumber 


The present rate on lumber from Norfolk to 
New York via rail is 25.9 cents, Mr. Strobel 
said, and he has been advised that the Pennsy!- 
vania road proposes to put into operation this 
month a rate of 20.3 cents on box shooks be- 
tween those points. 


‘‘We say that if they ean haul shooks 
from Norfolk to New York for 20.3 cents they 
have no right to charge us 25.9 cents on lum- 
ber,’’ said Mr. Strobel. ‘‘The railroads had 
contended that the shook rates should not be 
lower than the lumber rates. It is a real prob- 
lem to get rid of low grade lumber, from which 
shooks are made. The Pennsylvania therefore 
should be commended for proposing to reduce 
the rates on shooks from Norfolk to New York, 
altho the carriers recently sought to increase 
the shook rates.’’ 

Mr. Strobel called attention to the high per- 
centage of low grade lumber cut in North 
Carolina pine mills. He said one company 
with mills in Virginia, North Carolina and 
South Carolina reports eutting only 13.9 per- 
cent of the higher grades, or No. 2 and better. 
He emphasized the need for material rate re- 
ductions in order that low grade stuff may be 
moved, and again and again declared that lum- 
ber shippers in this territory are turning more 
and more to the water carriers because of their 
relatively low rates, depriving the southeastern 
carriers of a large volume of freight formerly 
transported by rail. He said manufacturers 
can not make enough on the small percentage 
of higher grades to cover the loss on the low 
grades. In order to make a net profit the 
mills must move the low material. This can 
not be done on present rail rates and if the ex- 
isting level continues it will be only a ques- 
tion of time before all shipments from the 
Southeast into the eastern markets turn to 
the water carriers. On the other hand, tonnage 
now moving by water in many instances will 
go by rail if the rates are materially reduced. 
One company, which shipped 2,106 ears by rail 
between April 1, 1921, and March 31, 1922, 
during the corresponding period in 1919-1920 
shipped 4,318 cars by rail and in 1920-21 
shipped 2,306 cars by rail. This Mr. Strobel 
used to show that for two years the tendency 
has been to turn to the water carriers on account 
of lower rates. 


Mr. Strobel said that only very recently have 
interior mills of the North Carolina Pine As- 
sociation been shipping by water. Little is 
shipped by steamer from most points, the ma- 
jor volume going by small schooner or by 
barges. 


Need Not Meet Schooner and Barge Rates 


In reply to questions by council for the 
carriers, Mr. Strobel said he did not ask or 
expect the railroads to meet barge and schooner 
rates. Traffic Manager Farish of the Georgia- 
Florida association interrupted to emphasize 
this point, adding that the water rates had 
literally been the salvation of many mills in 
southeastern territory. He conceded that water 
rates always have been lower than rail rates, 
but insisted that this fact did not justify the 
rail lines making points within a few miles 
of the ports one-third more than their water 
competitive rates. 

In reply to questions Mr. Strobel said he did 
not believe that lower rates should be applied 
on low grade than on high grade lumber, since 
such an arrangement would not work satis- 
factorily, but he thought some solution should 
be found for the problem of disposing of the 
rough lumber. Water carriers, he added, make 
no distinction between grades. 

Mills not on or near the coast are decidedly 
up against it, Mr. Strobel declared. They 


not only must meet the competition of mills 
close to water transportation, but that of the 
west Coast as well. They must store their rough 
lumber, because they can not ship it at a 
profit. 

G. L. Hume was placed on the stand by Carl 
L. Gartner, counsel for North Carolina Pine 
Association. Mr. Hume as a large producer 
told the examiner the exact situation from a 
manufacturer’s point of view. He said the four 
mills owned by his company are operating about 
100 percent compared with the pre-war period. 
Asked why this production in view of the fact 
that the company could not show a profit, Mr. 
Hume replied that much of the timber cut was 
purchased independent of the land and the 
company is obliged to remove a_ prescribed 
quantity within a specified period. Labor costs, 
he said, are now 25 percent above pre-war, and 
labor efficiency not nearly as high as before 
the war. 


Short Haul Determined Investment 


Mr. Hume said that other items entering 
into production inelude coal, which has not 
deflated as to price and large quantities of 
which are required for locomotives and logging 
machinery. Asked if he knew his costs aside 
from labor, Mr. Hume immediately replied 
$10.50 a thousand feet. Asked to indicate 
what part of -this represented stumpage, he 
placed the figure at $7 and overhead at $3.50. 

Mr. Hume said that before going into his 
present enterprise fifteen years ago he had 
been a wholesaler. He looked over the situa- 
tion on the Pacific coast and in British Colum- 
bia before purchasing in North Carolina ter- 
ritory and decided that since he knew the 
eastern markets and the west Coast had so 
long a haul, despite the vastly higher stump- 
age costs he decided to take hold of the south- 
eastern project. 


W. C. McCullough, counsel for the West 
Coast Lumbermen’s Association, questioned Mr. 
Hume concerning the reasons which caused him 
to not take propositions in Oregon and British 
Columbia, and he went over the situation again. 
He said he had paid lumber cruisers to go 
over the stumpage on the west Coast and was 
on the ground himself. Mr. McCullough wanted 
to know whether the same geographical condi- 
tions do not exist today. 

‘“Yes,’’? was the reply, ‘‘ geographically con- 
ditions are the same, but you are trying to 
squeeze us up and make cheap fir rates to this 
side of the continent.’’ 


He said his decision was reached fifteen 
years ago in the light of the rate relationship, 
as well as the other factors mentioned, and he 
and other southeastern producers want to see 
it restored. 

As a manufacturer making up the structure 
of his costs, Mr. Hume said he did not like to 
see one item—rail rates—increased 75 percent 
while his competitor’s increased only 20 percent. 


Mr. McCullough asked whether Mr. Hume 
did not still enjoy the advantage of length of 
haul and time of service and freight rates. 

‘‘T have always thought so,’’ he replied, 
‘*but in view of the increasing movement of 
lumber from the west Coast I am beginning 
to question whether I was right or not.’’ 

Mr. McCullough wanted to know whether Mr. 
Hume knew that the rate from Suffolk, Va., to 
Washington, D. C., is 63 cents less than the 
rate from the Pacific coast. 

He said he shipped little lumber to Washing- 
ton, and, anyhow, the 1918 relationship, what- 
ever it was, should be restored, because under 
that adjustment southeastern mills were able 
to make a profit, while they are losing money 
today. 

“¢T also could answer that by using Rochester, 
N. Y., as an illustration,’’ he said. ‘‘The 1918 
rate was 17 cents, while now it is 36 cents, an 
increase of 19 cents, or more than 100 per- 
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cent. Your rate to Rochester under the old 
adjustment was 75 cents, while now it is 90 
cents, an increase of only 20 percent.’’ 


Built on Rate Relationships 


Attorney Gartner remarked that the lumber 
business in the South was built up on the re- 
lationship of rates from the west Coast, and 
that what his clients must have is a readjust- 
ment to relations existing before May, 1918. 

Like other witnesses, Mr. Hume said his com- 
pany had left millions of feet of stumpage in 
the woods, which, in his judgment, never will 
be marketed. He spoke particularly of some 
gum stumpage that was not taken out. 

Asked whether there was any improvement 
in lumber demand, Mr. Hume said that his only 
knowledge on this point came from figures 
compiled by the National Lumber Manufac- 
turers’ Association. He said he marveled at 
the increase in orders received, production and 
shipments. While true of the country as a 
whole, it is not true of his section, which is 
not receiving a proper proportion of orders. 

Mr. McCullough asked how great the differ- 
ence in price must be to swing a lumber sale. 
Mr. Hume said it would depend on quality, 
knowledge of the producer and the other fac- 
tors. Mr. McCullough asked that he suppose 
neither of those trying to make a sale was 
known to the buyer and the lumber were alike 
in quality. Under such conditions Mr. Hume 
thought 10 cents a thousand feet might swing 
a sale. Under other conditions it might be a 
question of dollars. Mr. McCullough asked 
this question of Chas. Hill and other witnesses, 
apparently seeking to build up a theory that 
the difference in freight rates on account of 
length of haul is more than ample to give the 
southern shippers the advantage. 

Mr. Hill explained the economic situation as 
it exists under the present rate relationship. 
He told how fir shipments by water are cutting 
into the eastern markets and how the malad- 
justment of rail rates is placing southeastern 
mills at a distinct disadvantage. As usual, Mr. 
Hill had a ready answer for every question 
asked by Mr. McCullough or railroad counsel 
and he left no room for doubt that the existing 
situation is working havoc among southeastern 
producers. He thought that there could hardly 
be serious question that the southeastern 
shippers are entitled to at least the same per- 
centage of reduction that has been given west 
Coast producers. 

Mr. Hill said he was having the same diffi- 
culty that others are having in disposing of 
low grade lumber. While naturally an opti- 


mist, he could see little hope for improvement 


while the present rate relationship remains. 


Thought Nearby Market an Advantage 


A. R. Turnbull, of Norfolk, came to Wash- 
ington directly from the North Carolina mills 
in which he is interested. Like Mr. Hume, he 
also made extensive investigations on the Pa- 
cific coast before going into the North Carolina 
pine field. Before embarking on business in 
the Southeast he was in business in Minneapolis 
and Stillwater, Minn., for fourteen years. Six- 
teen years ago he intended to locate in Cali- 
fornia and also had looked over the fir country, 
since the markets were largely the ones he had 
been used to. He said he and his associates 
wanted to locate on the west Coast and spent 
a lot of time and money cruising timber on 
the Coast. After a year and a half on the 
Coast he went to North Carolina and investi- 
gated some timber there in which he had an 
interest. While this timber was nothing com- 
pared with that on the west Coast, it was close 
to the market—Newbern, N. C., 160 miles from 
Norfolk. Proximity to market was the prin- 
cipal factor in reaching his decision to locate 
in the Southeast. 

Mr. Trumbull said that the same mills he 
has in the Southeast if located on the west 
Coast would cut twice as much lumber. Re- 
cently he saw a mill at Aberdeen, Wash., cut 
80,000 feet of material from forty logs in a 
short time. Mr. McCullough-wanted to know 
if that mill was not cutting ties. 


“*Yes, a lot of them,’’ was the reply. ‘‘I 


thought so,’’ remarked Mr. McCullough. ‘‘If it 
had been cutting timbers it would have got 





a whole lot more,’’ declared W. L. Gardner, of 
the Southern Pine Association. ‘‘Yes,’’ said 
Mr. McCullough. ‘‘I thought so,’’ retorted 
Mr. Gardner. 

Mr. Turnbull said he did not see how a mill 
in the Southeast that ships by rail comes out 
whole. His company ships by water and finds 
it necessary to leave a lot of material in the 
woods. 

He said he was in the woods the day before 
he arrived in Washington and saw the skidders 
leaving about as much oak in the woods as 
they took out. They could not afford to move 
it and so left it. 

Railroad counsel interrupted with a question. 

‘“We ship to Baltimore on a water rate of 
$2.50 a thousand feet,’’ said Mr. Turnbull. 
“Tf shipped by your railroad it would cost 
us $8 for freight alone.’’ 

He was asked whether he shipped any lum- 
ber to Washington, D. C. He replied that he 
shipped a good deal, some by water, but mostly 
by rail. He expressed the hope that the floor- 
ing in the hearing room was North Carolina 
pine, but Mr. Gardner caused a laugh by re- 
marking that it was pine but not North Caro- 
lina. 

Mr. Turnbull declared that while conceding 
that he had a decided advantage in making 
rail shipments to Washington over Pacific coast 
shippers that fact did not warrant a one-sided 
rate adjustment over the entire eastern territory. 

W. C. Sherman, president of the Georgia- 
Florida Saw Mill Association, made a strong 
witness, like Mr. Hill and others going thoroly 
into the manufacturing end and giving the 
examiner and others present a clear cut picture 
of the existing situation and the need for find- 
ing a prompt remedy. 

J. R. Arnold, of Groveland, Fla., showed a 
real grasp of the situation as it affects Georgia- 
Florida mills. Mr. McCullough crossexamined 
him rather vigorously and closely, but could 
not shake his story. Asked whether as a matter 
of fact he did not know that only the higher 
grades of fir are marketed in the East, Mr. 
Arnold replied that L. G. Leonard, of the L. 
G. Leonard Lumber Co., New York, who handles 
millions of feet, recently advised him that 
fir roofers, which are rough lumber, were being 
laid down there at $2, $3 and even $4 less than 
pine roofers from the South. He said that this 
was true, also, of sheathing, sub-flooring and 
similar stock. During the last three months 
he had been hit harder than ever before, and 
especially during the last two or three weeks. 
Just how the fir people were doing it he did not 
know. That they were doing it he was pain- 
fully aware. Mr. McCullough insisted that the 
upper grades of fir move to the East fairly 
freely and that they constitute the only real 
competition. Then Mr. Arnold gave him some 
illustrations. One carload of flooring was laid 
down at St. Petersburg, Fla., for Jess than he 
could ship it 75 miles and make money . 


[Special telegram to AMERICAN LUMBERMAN] 


WasHINGTON, D. C., May 3.—H. N. Proebestel, 
traffic manager of the West Coast Lumber- 
men’s Association, which intervened in the 
North Carolina Pine Association’s complaint 
before the Interstate Commerce Commission, 
when placed on the witness stand at the hear- 
ing before Examiner Kephart gave a clear ex- 
position of the position of his association and 
the effect of reduced rail rates on fir ship- 
ments to the eastern market. 

Mr. Proebestel pointed out that the movement 
of fir lumber by rail to the eastern seaboard 
always had been light, and that even with the 
rates reduced last December from $1.06% to 
90 cents there had been no considerable in- 
— in the volume of rail shipments so far 
east. 


Increased Movement by Canal 


_ That shipments via the Panama Canal had 
increased very greatly was shown by one of 
the exhibits which Mr. Proebstel placed in the 
record. This exhibit shows that the total lum- 
ber movement via the canal in 1921 was 211,- 
404,483 feet, compared with 49,706,591 feet 
in 1920 and 48,050,804 feet in 1919. For Janu- 
ary, February and March of this year ship- 





ments to the eastern seaboard by water totaled 
76,325,426 feet, compared with 42,495,579 feet 
for the same months of 1921 and 1,202,229 dur- 
ing the first quarter of 1920. If the same 
ratio of shipments prevails thruout 1922 the 
total water shipment from the north Pacific 
coast this year will be approximately 305,000,- 
000 feet. 

One exhibit showing distribution of lumber 
from west of the Cascade Mountains to the 
Atlantic seaboard, figures taken from Forest 
Service reports, indicates that the total moved 
in 1920 was 329,000,000 feet, equivalent to 
10,966 carloads of 30,000 feet a car. The per- 
centage shipped to the Atlantic seaboard by 
rail is given as 3.9 percent of the total dis- 
tribution by cargo and rail. This table does 
not show shipments for last year. 

Another west Coast exhibit shows carload 
distribution of lumber shipped by 172 identical 
Douglas fir mills for twelve months ending 
Aug. 31, 1921, compared with the same period 
ending Aug. 31, 1920, to all States. These 
mills in year ending with August, 1921, 
shipped 83,208 cars, compared with 114,640 
cars for the same period ending in 1920, a de- 
crease of 31,432 cars, or 27.4 percent. The 
percentage of Atlantic seaboard shipments to 
all States in 1921 was 5.5, against 6.07 percent 
in 1920. The number of carloads shipped to 
the Atlantic seaboard during the period end- 
ing with August, 1921, was 4,610, compared 
with 6,948 in 1920. 


Grade Percentages of Southeastern Mills 


Still another tabulation placed in the record 
by Mr. Proebstel gives the production of 
North Carolina Pine Association mills as a 
billion and a half feet and Georgia-Florida 
mills two billion feet. Low grades constitute 
85 percent of North Carolina production and 
70 percent of Georgia-Florida production, ac- 
cording to this exhibit. To move the North 
Carolina production required 90,000 cars, while 
Georgia-Florida’s production requires 117,000 
cars, making a total of 207,000 cars. Of this 
total 75 percent, or 155,500 cars, shipped to 
destination territory were involved in the com- 
plaint. 

Mr. Proebstel placed in the records an ex- 
hibit showing the cost of production for south- 
ern pine mills and west Coast mills, the latest 
figures being for October, 1921. The figures. 
for southern pine, 91 mills reporting, were for 
that month $21.62 a thousand feet; and for 
West Coast mills, 62 reporting, $20.68 a thou- 
sond feet. Cost figures for North Carolina and 
Georgia-Florida mills are not shown. Several 
other interesting exhibits were placed in evi- 
dence. 

The west Coast association has contended 
from the outset that the reductions in rates 
granted by the railroads of the Pacific north- 
west were inadequate. The association inter- 
vened in the North Carolina case, he stated, 
primarily because the latter charged undue 
prejudice as well as unreasonableness, and the 
commission has a habit of ordering the car- 
riers to remove undue prejudice and leaving 
them to determine whether it shall be accom- 
plished by reducing one rate or increasing the 
other. 

Should Consider All Regions 


Frank Carnahan went on the stand for the 
National Retail Lumber Dealers’ Association. 
He advanced the general proposition that all 
lumber rates should be reduced to help along 
the building movement now under way. In- 
stead of confining reductions to single pro- 
ducing region, he thought they should be 
spread over the entire country, especially in 
view of the fact that in granting the increases 
in rates the commission spread them all over 
the country on a percentage basis; therefore, 
the commission should not now consent to sub- 
stantial reductions from one region unless it 
directs that similar reductions be made ap- 
plicable from other regions. 

Mr. Carnahan does not see how the com- 
mission in disposing of the North Carolina 
pine case can fail to take into consideration 
the reductions now in effect from the Pacific 
northwest; he holds this position regardless 
of whether lumber is now moving more freely 
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from producing points than when this and 
other similar complaints were filed, and 
whether lumber producers are making or losing 
money. 

Complainants in this case, he contended, 
clearly are entitled to reductions if any of 
their competitors are, and this despite the con- 
tention of the carriers that they are either 
losing money or not making the net return 
contemplated by the transportation Act. 

Mr. Carnahan said that substantial reduc- 
tions in rates from North Carolina pine terri- 
tory would be reflected in the market price, 
since they would necessarily cause west Coast 
shippers to reduce their prices in order to 
hold the gains made in the eastern market by 
reason of low water rates. 

George N. Brown, appearing as counsel for 
the Michigan Hardwood Manufacturers’ Asso- 
ciation, called to the stand J. C. Knox, secre- 
tary of that organization, who put in evidence 
data showing rates from his territory to east- 
ern markets and to other points where com- 
petition is met from the South and Southeast. 
His data included comparisons between rates 
from the territory he represents and from the 
South. Mr. Knox made out a good case in 
favor of reduced lumber rates from his produc- 
ing region if the commission sees fit to grant 
one to the complainants in this proceeding. He 
discussed production and other conditions, giv- 
ing the examiner a clear picture of the situa- 
tion in Michigan territory. 


Carriers’ Call Rates Reasonable 


Witnesses for the carriers, who went on the 
stand today, spent much time and placed in the 
record numerous exhibits to sustain their con- 
tention that existing rates are reasonable in 
and of themselves. Traffic Manager Behring 
of the Southern pointed out that the all rail 
rates to the principal seaboard markets are 
not much higher than the rail-and-water rates 
via the established coastwise steamer lines. 

In reply to questions he said his statement 
did not include schooner and barge line rates, 
which are much lower than the rates of 
steamer lines with fixed schedules. Both North 
Carolina pine and Georgia-Florida witnesses had 
pointed out that a large part of the water 
movement went via schooner and barge, the 
lower rates of which had been the salvation 
of mills. 

Asked why rail carriers established water 
competitive rates, Mr. Behring said they de- 
sired to haul some of the lumber made by mills 
at the ports. 

The carriers took exception to the use of 
the rate from Waycross, Ga., to Chicago, men- 
tioned by way of illustration by J. C. Farish, 
traffic manager of the Georgia-Florida Asso- 
ciation. They declared that this rate is unduly 
depressed, that it is in no sense a measure of 
what the carriers consider a fair rate, but is 
the outgrowth of an effort made years ago 
to get lumber traffic off the Ohio River. It 
was declared that numerous other specific 
rates emphasized by complainants are ‘‘de- 
pressed rates.’’? Counsel for the carriers waxed 
quite indignant in discussing the use of this 
type of rates. 


Railroads Prepared to Resist Complaint 


It was made clear at once that the carriers 
are prepared to contest the complaint at every 
turn. The hearing is dragging along and 
probably will cover at least two more days, 
since the carriers have made extensive prepa- 
ration and appear to be proceeding on the the- 
ory that the entire structure of lumber rates is 
endangered. 

Mr. Glover, of the Seaboard Airline, went 
back as far as 1903 for comparative figures 
showing lumber prices. He took his figures 
largely from the Bureau of Labor statistics. 
He had little to say about increasing cost of 
production, but placed great stress on the 
higher prices which have prevailed in recent 
years, seeking thereby to upset the contentions 
of the lumbermen that they are really losing 
money on the present market. 

Emphasis was placed on the increasing 
movement of lumber as illustrating that rail- 
road rates do not prevent shipments. They 


disputed statements made by witnesses that 
low grade lumber can not be shipped by rail 
at present rates from the South, declaring 
that carriers are handling a large volume of 
rough lumber and that it is increasing. 

Mr. Glover placed in the record some recent 
statistical data compiled by the National Lum- 
ber Manufacturers’ Association showing pro- 
duction and shipments. 


WOOD COLUMNS GET GOOD FIRE RATING 


The Underwriters’ Laboratories in coépera- 
tion with the National Lumber Manufactur- 
ers’ Association and other interested bodies, 
have from time to time conducted numerous 
investigations to determine how long wood 
columns will stand up under fire and how the 
length of resistance to fire may be increased. 
Early tests proved that failure of wood col- 
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Column in furnace at Underwriters’ Laboratories 
after test,.showing how concrete post cap at 
the top protected it from falling 


umns always occurs at the cap and conse- 
quently considerable study was devoted to de- 
veloping practical, adequate cap protection. 
A concrete cap was designed and patented in 
the name of the public by the National Lum- 
ber Manufacturers’ Association, and recently 
timbers with caps made according to this de- 
sign were exposed to fire by the Underwriters’ 
Laboratories for the purpose of getting a 
rating. The Underwriters have just announced 
their conclusions regarding these tests and in- 
cidentally give timber columns an endurance 
classification of one and one-quarter hours 
where adequately protected. 

In their conclusions the Underwriters’ Lab- 
oratories say in part: ‘‘Select structural 
longleaf southern pine and Douglas fir columns, 
nominally 12x12 inches, in ordinary lengths, 
with ends adequately protected against fire, 
are entitled to a fire endurance classification 


of one and one-quarter hours. Adequate fire 
protection for the ends of timber columns in 
buildings of mill construction, can be provided 
by reinforced concrete post caps of the design 
described in this report, if they are found to 
be commercially practicable and capable un- 
der fire exposure, of supporting the loads im- 
posed upon them by the columns and beams.’’ 

There seems every reason to believe that the 
concrete caps in question will be found to be 
commercially practicable. This rating is ex- 
pected to assist materially in spreading the 
use of standard mill construction. 


SERA SESRSBEEAAAG: 


STORING AND SEASONING TIES 


Methods of storing and seasoning cross 
ties are treated in a very interesting and in- 
formative bulletin recently issued by the Century 
Wood Preserving Co., of Pittsburgh, Pa. The 
subjects covered include air seasoning, seasoning 
by steam, seasoning in oil, factors influencing air 
seasoning, possible deterioration of ties while 
seasoning, handling freshly cut ties, peeling cross 
ties, tie storage yards, storing ties for season- 
ing, tie piles, storing ties after treatment, sea- 
soning lumber and switch ties for treatment ete. 
The booklet is profusely illustrated, one view 
showing a section of one of the tie storage yards 
of the Ohio Wood Preserving Co. at Orrville, 
Ohio, another depicting ties seasoning at the 
plant of the Michigan Wood Preserving Co., 
Reed City, Mich., and others showing the Cen- 
tury method of piling cross ties. 

Page 6 of the bulletin contains the following 
data on the average time required to air season 
eross ties for the various kinds of woods, the 
seasoning period being given in months: 


Hardwoods: Months Hardwoods: Months 
BP he ccedennesaes 7to10 Sycamore ......... 6to 9 
WE é eedvacegeca 4to 6 P 

DO eaccceudnace 4to 6 Conifers: 

Ce a ccdcoeecas 6to 9 Douglas fir ....... 4to 7 
BE Setuccsdiaceen 6to 9 Hemlock ......... 8 to 12 
CS deceadaceded 3to 6 Loblolly pine...... 3to 5 
a 8to12 Lodgepole pine.... 4to 6 
Di cretancved 8to12 Longleaf pine..... 5to 8 
So eee 4to 6 Shortleaf pine..... 4to 6 
CA, WOO csccccees 8to12 West. yellow pine. 4to 6 
Oak, white .......10 to 15 Tamarack ........ 8 to 12 


The following information as to average 
weight in pounds a eubie foot of different tie 
timbers, when green or air seasoned for treat 
ment, appears on page 13 of the bulletin: 


Kind of Wood Kind ef Wood 
Sea- Sea- 
Green soned Green soned 
Lbs. Lbs. Lbs. Lbs. 

Hardwoods: Sycamore ....... 52 40-44 
Mb cwdiddedies 48 40-45 
Beech ..........55 45-50 Conifers: 
| eee ree 56 45-50 Douglas fir...... 39 35-38 
CHAINS écencedsus 46 38-42 Hemlock ........ 48 34-38 
ee ceecscuacad 52 42-46 Pine— 

* Gum .....eeeeee 50 38-42 Loblolly ........ 51 41-45 
cn 64 54-59 Lodgepole .......40 31-35 
| ee, 61 50-55 Longleaf ........ 53 42-49 
Maple ..........56 45-50 Shortleaf ....... 50 38-44 
Gas DOO a cscces 64 48-55 Western yellow..45 381-85 
Oak, white. ....66 50-58 Tamarack ...... 47 40-44 


American Railway Engineernig Association 
specifications for cross ties and classification of 
ties are given on page fourteen of the bulletin. 


FOREST PRESERVATION IN MEXICO 


MONTERREY, Mexico, April 29.—An important 
step toward the protection and perpetuation of 
the forests of Mexico has just been taken by 
the Federal Government. Patterned after the 
Forest Service of the United States, there has 
just been organized by the Department of Agri 
culture & Development of Mexico a bureau which 
will direct the work of preventing a waste of 
timber by fire or otherwise. For this purpose 
the country has been divided into twenty for- 
estry zones. Each zone is to be under the vig- 
ilance of an inspector, two assistants, four 
guards and the necessary number of rangers, 
according to the area of the forests. 

The Forestral Society of Mexico during a re- 
cent session resolved to request the codperation 
of the railroads. The method by which such 
cooperation can be brought about is by the re- 
fusal of the railroad officials to transport ship- 
ments of lumber and firewood the origin of 
which can not be satisfactorily explained. This 
custom is said to have been successfully prac- 
ticed in Europe. 
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TALKS ON MARKET CONDITIONS 


SEATTLE, WasH., April 29.—J. H. Bloedel, of 
the Bloedel Donovan Lumber Mills, attended 
Friday’s luncheon of the Seattle Lumbermen’s 
Club, and at the request of President Ed R. 
Hogg gave a short talk on market conditions 
in general. Mr. Bloedel was listened to atten- 
tively as he gave a keen and searching analysis 
of the facts as he had found them in a some- 
what prolonged visit into eastern territory. His 
calm and dispassionate review places him in 
the elass of optimists of the most pronounced 
type. Mr. Bloedel said, in effect: 

Fundamentally, conditions are sound. The re- 
adjustment process, affecting all lines of under- 
taking, has advanced to the point where the weaker 
organizations have either been placed on a_ sub- 
stantial basis or have been weeded out; and the 
situation is such now that in every kind of activ- 
ity the business man may go forward with confi- 
dence. In the steel industry the volume of orders 
is 40 percent greater than a year ago, and prices 
on steel plates have now advanced about $6 a 


ton, providing a margin of profit instead of a 
loss. The lumber business depends very largely on 


good business in other lines—lumber in the past 
having been the first to feel the effects of a depres- 
sion, and, as you know, the last to recover from 
it. The Atlantic coast last year took 211,000,000 
feet of west Coast lumber, and for the first three 
months of this year the total was 100,000,000 
feet. At the rate already established the aggre- 
gate will be 400,000,000 feet for 1922. In my 
judgment it will go to 500,000,000 feet. ‘The inter- 
coastal trade in fir lumber is increasing so rapidly 
as to be the source of some perplexity to the yellow 
pine industry in the Carolinas. As I came west 
I found conditions in Chicago vastly improved, 
altho the industrial situation in that city is not 
yet all that could be desired. In Minneapolis there 
may be noted the same improved tendency, as a 
reflex of better conditions affecting agriculture. 
The rise in the price of farm products is beginning 
to have its effect. In my opinion, business in all 
lines, lumber included, will be good during 1922. 

The guest of the club for the luncheon was 
Harry 8. Stronach, manager of the industrial 
department of the West Coast Forest Products 
Bureau. For the purposes of his discussion, 
which dealt with the most profitable method of 
converting a log into lumber, Mr. Stronach had 
displayed a drawing of cants sketched from a 
40-foot log, exact size, with tracings of black 
and red knots. [Nore: A reproduction of this 
drawing appeared on page 60 of the April 22 
issue of the AMERICAN LUMBERMAN.—EDITOR. | 
The picture was drawn to scale, with lines 
marking off spaces every two inches, and all 
knots correctly located. Mr. Stronach reviewed 
the efforts of the bureau to interest millmen in 
the cutting of fir shop lumber, observing that 
the subject was being taken up with great in- 
terest by the manufacturers. Up to the present 
time they had not cut shop lumber, and it had 
been difficult for eastern consumers to secure 
fir shop, which they might use in immense quanti- 
ties, on account of the indifference of the mills. 
Referring to the drawings on the walls of the 
room, Mr. Stronach gave a practical demonstra- 
tion of how shop lumber could be cut from such 
a knotty specimen of log as that under considera- 
tion; and he proved that from 50 to 70 percent 
of stock now going into No. 2 common would 
make No. 2 shop and better, if that part of the 
log were cut vertical grain, with a corresponding 
increase in the value of the output. He pictured 
the reception the representatives of the bureau 
had been given in the eastern industrial field, 
saying: ; 

They welcomed us with open arms, as the eastern 
man is now, and always has been, up on his toes 
in order to find a means of reducing his costs. 
The fact is we go back there and after a careful 
study of the requirements of the various indus- 
tries make- our recommendations only on such 
things as we know will work out. After making 
the recommendations we even go so far as to pro- 
vide samples of the material recomménded, not 
merely that the millmen may take ‘our word 
for it but to convince our own minds that the 
material will be satisfactory on the market. 

Mr. Stronach touched upon the suggestion that 
the manufacturers make up an excursion of mill- 
men to visit the East. He said: 

I wish the millmen could travel with me for a 
while, in order to secure first hand knowledge of 
conditions as they actually are. I should like to 
conduct them into some of the larger industrial 
plants and show them just how shop lumber is 
being used and why vertical grain fir would be 
so much more satisfactory to the eastern consumer 
than slash. grain. 

Mr. Stronach visited the plant of the Sno- 
qualmie Falls Lumber Co. during the week, as 


the guest of F. R. Titcomb, general manager, 
of 8S. P. John, jr., and Gordon H. MacDonald. 
He carried his diagrams with him, and conducted 
an instructive session. After his talk at the 
Seattle Lumbermen’s Club he received numerous 
requests from local millmen that he visit their 
plants and give a practical demonstration to 
employees of his ideas as to the proper method 
of cutting shop lumber. 


(SHER EBEAaAB: 


SAWS BROUGHT BY MISSION FATHERS 


SAN FRANcIScO, CALIF., May 1.—Col. 8S. O. 
Johnson, president of the S. 8S. Johnson Co., 
referring to a visit recently made by him to 
Santa Barbara, says that he was much im- 
pressed with a matter of historical interest 
that he came across while there. In the Mission 
at Santa Barbara, built by the Mission Fathers, 
there are some cross-cut saws that were brought 
over from Spain in 1787. Col. Johnson says 
these cross-cut saws are almost identical with 
those used by the operators in Spain and France 
today. They have no rakers, the teeth are all 
the same and a spring set is used to get rid of 
the sawdust. During the war the American 
Expeditionary Forces purchased a number of 
saws from the French that were built after this 
model, and it would seem that very little prog- 
ress in methods have been made within the 
last hundred years; perhaps the character of 
steel has-been improved but that is practically 
all. Discussing this, Col. Johnson said, ‘‘ They 
are very slow to change in Europe. Once they 
get used to anything it must be proved beyond 
any possibility of doubt that something else 
is better before it will be adopted, and the 
matter of a few years or a hundred years is 
after all of little consequence. ’’ 

Col. Johnson also was impressed with the 
ancient wood in a remarkable state of preser- 
vation that he saw in the mission in Santa 
Barbara. Wood that was used in the construe- 
tion of that mission 112 years ago is still in 
place and in good condition. 
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COMPANY ENLARGES ITS FIELD 


PORTLAND, OrE., April 29.—The L. B. Mene- 
fee Lumber Co., of this city, has engaged F. W. 
Roblin, well known Portland lumberman, to 
have charge of its wholesale lumber department 
which under the plans now being worked out 
will have 575,000 feet daily to market from 
mills owned or operated by the Menefee inter- 
ests, besides a daily output of 650,000 red 
cedar shingles that the two Menefee mills in 
Portland are now manufacturing. 

While heretofore the company has been de- 
voting its energies largely to fir and cedar prod- 
ucts, the new departure will include western, Cal- 
ifornia, and sugar pine. In a large way the com- 
pany will enter in the manufacture of pine lum- 
ber. At Bend, Ore., it will in the immediate fu- 
ture build a large sawmill to cut western pine, 
the company having a large body of timber in 
that district. In the vicinity of Klamath Falls, 
Ore., the company will operate a mill of more 
than 200,000 feet daily capacity cutting Califor- 
nia white pine and sugar pine. This pine will be 
shipped both by rail and water for domestic and 
foreign ports, as the railroads out of Bend are 
now granting an export rate thru Portland. 
It is expected that export rates will also be 
granted Klamath Falls, which will make it pos- 
sible to bring the output of the mill there to 
Portland for foreign shipment. In connection 
with the Klamath Falls mill the company will 
install eighteen dry kilns of the Oakleaf type. 
The company now operates four fir mills, one 
at Winlock, Wash., and one each at Linnton, 
Rainier and Wendling, Ore. 

L. B. Menefee is president of the company; 
Sam Trevis is general manager, C. L. Reynolds 
is sales manager for the fir mills and James 
Moore is manager for the shingle mills. Mr. 
Roblin is in charge of the general wholesale 
business. Mr. Menefee is at present in Los 
Angeles on a business trip. 


AMERICAN RAILROADS during January, Febru- 
ary, March and the first half of April ordered 
34,291 freight cars, 843 passenger cars and 176 
locomotives. 





NO CHANGE IN STRIKE SITUATION 


SAN FRANCISCO, CALiF., April 29.—The strike 
situation at Klamath Falls, Ore., and in northern 
California is unchanged. The plants north of 
Macdoel are closed, but the Weed Lumber Co.’s 
sawmill and veneer factory at Weed are operat- 
ing. Only two small mills in the Klamath Falls 
district are running. Logs are searce. 

A meeting of the operators of mills and box 
factories in the Klamath Falls district will be 
held in San Francisco April 30. An announce- 
ment of their future policy as to operating is 
expected during the coming week. They feel 
that their position has been justifiable. 

One report from Klamath Falls is as follows: 

The statement of findings of the Oregon board 
of conciliation, which held arbitration meetings 
with striking lumber workers and operators here, 
and which found in favor of the 8-hour day and a 
minimum wage scale of $3, also takes issue with 
several important contentions by the operators. 
The statement does not concur with the operators’ 
statement that it would be impossible or even diffi- 
cult to secure unskilled labor on the 8-hour basis at 
wages that would necessarily attach thereto. It 
holds that the operators’ statement that the lum- 
ber industry is facing at this time a depression 
likely to continue is not confirmed by trade re- 
ports. It concedes that conditions may arise when 
strict adherence to the 8-hour day is impractical 
and suggests overtime pay in this event. The 
statement expresses the belief thut the issue here 
can and should be settled withouj an increase in 
the working day, holding mutual concessions in 
the wage scale to be the only true remedy. 


FIR EXPORT COMPANY STOCKHOLDERS MEET 


SEATTLE, WASH., April 29.— The annual meet- 
ing of the stockholders of the Douglas Fir Ex- 
ploitation & Export Co., and also the regular 
monthly meeting of the board of trustees, was 
held at the New Washington hotel Thursday, 
the annual meeting having been adjourned from 
the last Thursday in February. The resignation 
of Charles EK. Hill, which had been on file since 
Jan. 26, was accepted. Officers were elected as 
follows: President, W. H. Talbot, San Fran- 
cisco; first vice president, A. B. Hammond, San 
Francisco; second vice president, J. H. Bloedel, 
Seattle; third vice president, R. H. Burnside, 
Portland; treasurer, E. G. Ames, Seattle; gen- 
eral manager, George C. Thompson, San Fran- 
cisco. 

The election of a secretary will be held at the 
next meeting of the trustees in May. 

Trustees were elected as follows: 

Puget Sound district—E. G. Ames, J. H. Bloedel, 
Herbert Clough, E. G. Ames, W. Yale Henry, E. M. 
Demarest, 

Grays Harbor district—William Donovan, sr., 
KE. W. Middleton, A. L. Paine. 

Willapa Harbor district—R. H. Burnside, W. 5. 
Cram. 

Columbia River district—P. J. Brix, F. C. Knapp, 
EK. D. Kingsley, Henry Kirk, Myron C, Woodard, 
George T. Gerlinger. 

San Francisco district—E. A. Christenson, A. DB. 
Hammond, C. A. Thayer, James Tyson. 

At large—W. H. Talbot. 

The attendance at the annual meeting was the 
largest in the history of the organization. 


Resignation a Surprise 


Altho Mr. Hill’s resignation as secretary had 
been on file since early in the year, the fact of 
his intention to quit the service of the Douglas 
Fir Exploitation & Export Co. was not generally 
known, and the news came as a surprise. Mr. 
Hill, who will give up his position May 1, has 
been with the organization since its inception 
Oct. 11, 1916. He is leaving the place, which 
he has filled with keen fidelity and signal ability, 
to attend to his private affairs. His home is in 
Tacoma, where for a long time he was resident 
manager of the Tacoma Mill Co., a concern which 
dates back to 1869, when Ackerson and his as- 
sociates put in a plant at what is now known as 
Old Town. The story of the mill and its 
founders is closely interwoven with the history 
of the city, and it is said that Ackerson had a 
great deal to do with the naming of Tacoma. 
Mr. Hill became identified with the historic 
property in 1883, when he came from Redwood 
City, Calif., to locate on Puget Sound. He was 
then a youngster of 23. In 1882 the plant had 
been rebuilt into a double mill, and from that 
date to 1913 it made an average cut of 258,000 
feet a day. It operated practically 300 days a 
year, its longest shutdown having been six 
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months in 1904 on account of price. The prop- 
erty which Mr. Hill is managing today, in ad- 
dition to his personal interests, includes the mill 
site at Old Town, embracing ten acres of valu- 
able waterfront, and 150,000,000 feet of timber. 
The Tacoma Mill Co.’s operation, which was a 
tidewater property, gave Mr. Hill a thoro and 
comprehensive knowledge of the export busi- 
ness, Which he has used to great advantage and 
has been invaluable to the Douglas Fir Ex- 
ploitation & Export Co. during his term of office. 
Last year, from April 9 to July 1, Mr. Hill was 
absent from the city on a visit to Japan, where 
he investigated lumber requirements, and on 
his return made a written report full of informa- 
tion and data of interest to exporters of lumber. 
His forecast of the export movement for 1921] 
was remarkably fulfilled. 


PROUD OWNER OF NEW APARTMENT HOUSE 


ABERDEEN, WASH., April 29.—T. W. Tebb, 
secretary and sales manager of the Pacifie Lum- 
ber Agency, Aberdeen, does not believe in put 
ting all his eggs in one basket. He is now the 
proud possessor of a new and highly modern 
apartment house lo- 
cated in a very close-in 
district of Aberdeen. 
This apartment house, 
known as the ‘‘ Ruther- 
ford Court,’’ was com- 
pleted Dee. 1, 1921, and 
was immediately’ filled 
up with tenants. Mr. 
Tebb is proud of the 
fact that he now has a 
waiting list of consider- 
able length, of people 
who wish to become ten- 
ants of this building. 
It is very attractive, 
both from the exterior 
point of view as well 
as the interior. One of 
its newest features is 
the beautiful appearance 
given it by its having 
been sided with ‘‘ Flo 
Line’? shingles. These shingles, which are man- 
ufactured by the Grays Harbor Shingle Co., of 
Aberdeen, are specially made, the butts having 
heen beveled off. A 24-inch shingle was 
used, giving a very attractive sidewall appear- 
snee and something that is entirely new. 


TO STUDY SWEDISH FORESTRY 


PoRTLAND, OreE., April 29.—E. J. Hanzlik, 
forest examiner of the Forest Service, with 
headquarters here, has been awarded a fellow- 
ship in the Seandinavian-American Foundation 
of New York. Under its provisions Mr, Hanzlik 
will go to Sweden to study for a year in the 
Swedish Forestry Institute at Stockholm, and 
will also obtain practical knowledge of Swedish 
methods of forestry and lumber manufacturing. 
Following this he will study the forests of Ger- 
many, France and Czecho-Slovakia. Mr. Hanz- 
lik has been working on forest management 
plans for eighteen months and will be granted a 
year’s leave of absence. 
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TO DEVELOP OREGON PINE RESERVES 

PORTLAND, OrE., April 29.—Timber resources 
of the northern part of Harney and the southern 
part of Grant County are to be thrown open for 
development according to word received here 
from Burns, Ore., today. As a result of a 
campaign waged by the residents of the district 
the Government has decided to place upon the 
market large bodies of pine in the reserves that 
heretofore have been untouched. The provisions 
under which the timber will be sold will be that 
the successful bidder must build a railroad into 
it and start active manufacture of the product 
within two years from the time the bid is ac- 
cepted. 

EK. W. Barnes, of Burns, was at Washington, 
D. C., for some time bringing the need of throw- 
ing open these timber resources before the 
Oregon delegation, and the matter was given 
prompt attention both by Congress and the Chief 





Forester, he announced at a banquet given in 
his honor at Burns Friday night, April 28, at 
which time he made his formal report. The 
Government will advertise the timber for sale 
as soon as a cruise can be completed. The tim- 
ber is in what is known as the Bear Valley 
district. 


REPORT EXPRESSES OPTIMISM 


Sr. Louis, Mo., May 1.—‘‘ Today finds busi- 
ness conditions improved to an extent far in ex- 
cess of most sanguine hopes,’’ says the report 
on the business outlook by the Frost-Johnson 
Lumber Co. dated April 27. The report, which 
is signed by R. Bruce Bearden, general sales 
manager, continues: 


Deflation in all lines is practically complete and 
sentiment everywhere is optimistic. Ample money 
is available at easy rates. The farmer has liqui- 
dated a large part of his indebtedness which affected 
business in agricultural sections so adversely dur- 
ing the last year. Labor difficulties are rapidly 
approaching satisfactory settlement. These condi- 
tions have brought about a revival of confidence 
thruout our whole business fabric. 

The January, 1922, issue of *‘Barks’” contained 
the following : 

Unfavorable production weather in the South 


Modern Apartment House in Aberdeen, Wash., Owned by T. W. Tebb 


is the most important factor affecting the lum- 
ber market at this time. Starting around 
January first the wet season set in. Since 
then production has been materially reduced. 

One can reasonably expect a continuance of 
this condition up to and until at least the first 
of May. It is nothing more than a climatic 
circumstance that must be accepted. There- 
fore, it should be fully realized when this 
occurs that we will have a period of approxi- 
mately four months, from Jan. 1 to May 1, 
when lumber production will be at low ebb. It 
is decidedly important, too, that serious 
thought be given to unloggable conditions 
in the woods, due primarily to continued rains 
and which will become progressively more 
acute with a natural corresponding decrease 
in production. 

Being confronted with a diminishing output 
and with known present light stocks on hand 
at the mills, there is little hope that manu- 
facturers will accumulate, between now and 
May 1, sufficient lumber to disturb a stiffen- 
ing market tendency. 


Reviewing that period, we find that unfavorable 
production weather has been more acute than was 
predicted, with the natural result that the market 
has not only maintained but has gradually stiff- 
ened. The steadily increasing demand, natural 
with the season of the year, augmented by a tre- 
mendous building program now well under way, is 
at present materially enhancing lumber values. 
Mill stocks of the common grades of lumber have 
been exhausted. 

During the last ten days orders have been placed 
for very large quantities of railroad material and 
inquiries in the hands of sellers indicate this de- 
mand has only started. As is always the case, a 
firm demand for railroad and car stock invariably 
advances values of upper grades of yard stock. The 
extreme scarcity of common grades and the strong 
possibilities of a heavy demand for uppers leave 
only the conclusion that the outlook for the next 
ninety days is most propitious insofar as the lum- 
ber producer is concerned. 

It is a fact that at no time since the market 
settled down has the outlook more strongly justi- 
fied the hope that the average selling price would 
pull away from cost far enough to make the manu- 
facturer a reasonable profit on his investment. The 
buyer can well afford to give this situation careful 
attention if he is to cover satisfactorily his require- 
ments made necessary by the increasing volume of 
business which is undoubtedly before him. 

Optimism must be guided by sound judgment. 
A policy of conservative and intelligent price 
adjustment, rather than one of radical fluctua- 
tions, will materially lengthen the period of re- 
turned prosperity which is already a reality in 
the lumber industry. 


STRONG DEMAND IS DEVELOPING 


St. Louts, Mo., May 1.—‘‘ The spring demand 
for lumber has developed strongly since the early 
part of March,’’ says the monthly report of the 
Federal Reserve Bank of St. Louis on general 
business conditions in the eighth Federal Re- 
serve District. The report continues: 


For March complete, lumber receipts at St. Louis 
were 38% percent and the shipments 19 percent 
larger than for the same period in 1921. March 
receipts showed a gain over those of March, 1920, 
of 13 percent, and the shipments a loss of less than 
3 percent. The general volume of the movement 
was well maintained during early April. In the 
major building woods, the buying is largely of com- 
mon grades for framing and exterior work, such as 
dimension and boards, along with timbers where 
construction is for business uses. Building, how- 
ever, is running more largely to residential forms 
than in many years, due to the housing shortage. 
In these items prices have strengthened, and in 
some of them have made clear gains. Southern 
pine finish and flooring, on the other hand, which 
go into buildings in their completion stages, con- 
tinue to sag. Railroads and ear shops are gradu- 
ally increasing their purchases of cross and switch 
ties and car building materials, but business in 
all this line is still light. The hardwood trade has 
benefited to some extent from the expanding ac- 
tivities of planing mills, sash and door factories 
and automobile plants, together with improved de- 
mand from other sources. But while this improve- 
ment, coincident with wet weather restrictions of 
production, has apparently halted the declining 
tendency of the market, no visible progress has 
been made toward price stabilization. Buyers still 
have the whip-hand thruout the list of hardwoods. 


Hardwood men will be interested in the bank’s 
statement that sales of the eleven furniture 
manufacturing interests were 1 to 12 percent 
better in March than in February, and from 
36 to 52 percent larger than during the same 
period a year ago. The volume of orders for 
immediate shipment is fairly large, but very 
little in the way of future buying has developed. 
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PINE SUPPLY FAR FROM EXHAUSTION 


NEW ORLEANS, La., May 1.—That the avail- 
able supply of longleaf yellow pine lumber in 
the South is far from exhaustion and that today 
there are approximately 230,000,000,000 board 
feet of this timber, or more than twenty years’ 
normal supply, still standing in the forests, was 
asserted in a statement just issued by the South- 
ern Pine Association here. 

In making publie this statement, Secretary- 
manager J. EK. Rhodes said it was issued ‘‘in 
order to counteract an impression which appears 
to exist and to correct erroneous assertions that 
have been widely published in the daily press and 
magazines of the country, to the effect that the 
southern pine forests would be eut out in the 
near future.’’ The statement follows in part: 


Southern pine forests are found in the South 
Atlantic and Gulf States and stretch in an almost 
unbroken belt from Virginia to Texas. In view 
of assertions made a few years ago that the supply 
of southern pine was rapidly nearing exhaustion, 
the Southern Pine Association in 1918 caused to 
be made a comprehensive survey of the area of 
Jongleaf pine stumpage. As a result of that sur- 
vey experts estimated that there was at that time 
(1918) at least 260,000,000,000 board feet of 
standing southern pine timber. The rate of cut- 
ting of southern pine during the three years since 
that survey was made—1919 to 1921, inclusive— 
has averaged about 10,000,000,000 board feet a 
year, or a total of 30,000,000,000 feet, leaving at 
least 230,000,000,000 feet of timber standing in the 
forests today. 


It can be seen that at the present rate of cut- 
ting, it would require more than twenty years to 
exhaust this supply, not counting new growth, 
which has been estimated to exceed 5,000,000,000 
feet a year, and which undoubtedly will be much 
larger than that when economic conditions make 
closer utilization of forest material possible as well 
as enabling lumbermen to undertake the reforesta- 
tion of timbered areas. Also experts seem agreed 
that the future annual cut of southern pine never 
again will exceed 10,000,000,000 feet and most 
probably will be between eight and ten billion feet. 


Considering the present amount of standing tim- 
ber, the rate of production, consumption, new 
growth, reforestation and various other elements 
entering into the matter it is entirely safe and 
accurate to assert that southern pine is and for 
many years will continue to be available in large 
quantities, in all standard sizes and grades, and 
well manufactured, for the lumber consuming pub- 
lic of America. There probably will be a falling 
off in production within the next six to eight years, 
during which time various large sawmills will have 
cut their timber. But these large mills will be 
succeeded by numerous smaller mills as the years 
go by, which will operate in more scattered tracts 
of timber, which, because of size and location, pres 
ent operators found it unprofitable to utilize. 
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A NEWS ITEM SEVENTY-FIVE YEARS OLD 


BALTIMORE, Mp., April 29.—Among the items 
of local history of three-quarters of a century 
ago published in one of the Baltimore papers a 
few days ago was one which read as follows: 

MonbDay, APRIL 26, 1847.—Copartnership D. E. 
Thomas & Co. having been dissolved, David E. 
Thomas and Richard Price, associated as Thomas & 
Price, to continue lumber business, Falls Avenue. 

Behind this brief notice is one of the changes 
that took place in the existence of a firm which 
was destined to attain great prominence in the 
hardwood export trade, the firm becoming one 
of the pioneers in this business. The partner- 
ship of David E. Thomas & Co. was in fact one 
of the predecessors of Price & Heald, a concern 
still in existence, tho it has passed out of the 
hands of the family which brought it into 
prominence. Mr. Thomas was one of the ances- 
tors of Richard W. Price, who later became 
senior member of Price & Heald, the change 
taking place in 1874. Then Thomas & Price, 
having been succeeded by R. W. Price & Sons, 
R. W. Price became one of the most influential 
members of the National Lumber Exporters’ As- 
sociation, the business being continued after his 
death by the late John M. Heald. A year or 
two after Mr. Heald’s demise, Dwight D. Hart- 
love, who had been in virtual charge before, ac- 
quired a controlling interest, being still at the 
helm. Mr. Hartlove is president of the National 
Lumber Exporters’ Association. 
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NEWS NOTES FROM NEW YORK 


May 1.—The John D. Mershon Lumber Co. 
has moved its eastern sales office from the Flat- 
iron Building to Room 820 in the new Canadian 
Pacific Building. 

George N. Austin has been added to the east- 
ern sales foree of the Kirby-Bonner Lumber 
Co. He will act as assistant to Ray Wiess, the 
eastern manager. Mr. Austin has been in the 
Kirby service for nineteen years, much of the 
time with Mr. Wiess in Chicago. 

W. E. VanWert, New York manager of the 
Emporium Lumber Co., has been host recently 
to W. L. Sykes, president of the company, who 
stopped off in New York after attending impor- 
tant meetings in Washington. Mr. Sykes has 
returned to the mills in the Adirondacks, having 
found business flourishing in all his travels in 
the eastern section of the country. Mr. Van- 
Wert reports birch and maple moving well. He 
says the company has only limjted stocks on 
hand and is oversold on a number of items of 
No. 1 common and better. He says the lower 
grades also are moving faster and at better 
prices than for some time. 

The Duquesne Lumber Co., of Pittsburgh, 
manufacturer of spruce, hemlock, pine and hard- 
woods, has opened a sales office in the Grand 
Central Terminal, with Charles E, Lampman in 
charge. Mills of the company are located at 
Braemer, Tenn., and Flinn, Va. Mr. Lampman 
was formerly in business with his father at 
Catskill, N. Y., and a few years ago became 
associated with the Arthur E. Lane Lumber Cor- 
poration. He has since been with the A. C. 
Dutton Lumber Corporation at Poughkeepsie. 
Charles McDonald will be Mr. Lampman’s as- 
sistant and will cover the Long Island and 
Staten Island ends of the business. He was 
formerly with the Garretson-Ellis Lumber Co. 

Edward Wood, of Greene & Wood, retailers of 
New Bedford, Mass., sailed from New York last 
week for an extended tour of Europe. He is 
accompanied by his wife. Prior to sailing, Mr. 
Wood had attended hearings before the Inter- 
state Commerce Commission in Washington and 
several other important lumber gatherings in the 
national capital. 

John 8. Richards, who was identified with 
William Whitmer & Sons, Philadelphia, for 
twenty-five years, has accepted a position with 
Morse & Buffum, of Providence, and will repre- 
sent the Rhode Island firm in New York State 
territory. 

Among the newcomers to the retail trade in 
the greater city is the VanNest Lumber & Trim 
Corporation, which has started business in the 
Bronx. 

The Sterling Lumber Co., Philadelphia, has 
opened a branch sales office in the Borden Build- 
ing, 350 Madison Avenue. The company deals 








principally in cypress, but has recently started 
handling Pacific coast woods. G. A. Farrelly is 
in charge of the New York office. 
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WAY TO SELL COAL FOR CASH IN ADVANCE 


Domestic coal consumers in general are slow 
to buy their winter’s supply of coal, and some 
of them are very slow to pay for it. That 
makes the coal business in some respects un- 
satisfactory, and a plan that will get orders 
in advance and insure payment in cash on de- 
livery will appeal to every coal dealer. 

There is such a method, known as ‘‘ Pepp’s 
Coal Savings Plan,’’ devised by H. L. Pepp- 
meyer, Topeka, Kan., of the Topeka Coal Co. 





money they deposit and they do not pay for 
the coal until they get it. It should appeal to 
dealers because it sells the coal in advance, 
makes each transaction cash and reduces the 
overhead cost of coal handling. Coal dealers 
will profit by asking Mr. Peppmeyer for full 
particulars of the plan and the terms on which 
it may be used. 
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: IMPORTANCE OF TAXATION TO BUSINESS 


New York, May 1.—The relation of taxation 
to business prosperity will be the keynote of 
addresses that will be made before business con- 
ventions and business associations by a commit- 
tee of tax consultants headed by M. L. Seidman, 

of Seidman & Seid- 








Douglas fir and western hemlock have been pouring Into Atlantic coast 
consuming territory this spring. One of the largest shippers of west 
Coast woods to the eastern market is Charles R. McCormick & Co. This 
concern received at New York within one recent week five vessels carry- 


ing approximately 13,000,000 feet of lumber. 


shows two of the ships delivering their cargoes at New York, one of 
them being unloaded on to gondola cars and the other on to barges. 





The above 


man, certified public 

accountants. The com- 

4 mittee is about to be- 

$ f/) gin a _ country-wide 

| tour under the auspices 

of the Committee of 

American Business 

Men whose headquar- 

ters are at 354 Fourth 

Avenue, New York 
City. 

The purpose of the 
tour is to impress upon 
business men the im- 
portanee that taxation 
plays in bringing 
about normal business, 
and the duty, there- 
fore, of the business 
man to study its prac- 
tical effeets. The Com- 
mittee of American 
Business Men is con- 
ducting a consistent 
campaign to that end. 
The committee believes 
that only evil can re- 
sult when taxes are 
made so high that for- 
merly aetive business 
capital is driven into 
tax-exempt securities. 

By means of a full 
and intelligent discus- 
sion of these important 
questions, it aims to 
place before all busi- 
ness associations de- 
siring it, a full state- 
ment of the situation. 
Associations wishing 
to avail themselves of 
the opportunity of 
hearing one of the com- 
mittee’s tax consult- 
ants, should address: 
the committee at its 
headquarters. 

The officers of the 
Committee of Ameri- 
can Business Men are 
Williams Forbes Mor- 
gan, president; L. F. 
Loree, president of the: 
Delaware & Hudson 
railroad, vice presi 
dent; Jules S. Bache, 
of J. 8. Bache & Co., 
treasurer; George 
Henry Payne, editor of 








illustration 





The scheme is much like the Christmas savings 
plan used by banks. Coal users are made mem- 
bers, they agree to pay into a local depository 
each week an amount proportioned to the total 
cost of the number of tons they require at an 
estimated summer price for the kind of coal 
they want. On this fund Mr. Peppmeyer pays his 
customers 4 percent interest, and other dealers 
who acquire the right to use the plan in their 
communities will pay the rate they see fit. 

Mr. Peppmeyer says he has found a great 
deal of interest in the plan among salaried 
workers and wage earners, because it enables 
them to take advantage of the lowest summer 
prices for their coal, they get interest on the 





the Forum, secretary ; 
Stuart Benson, of Mor- 
gan, Livermore & Co., chairman eommittee on 
organization, and M. L. Seidman, chairman com- 
mittee tax consultants. 


OAK FLOORING STATISTICS 


_The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics on 
oak flooring, twenty of the twenty-four mem- 
ber mills reporting: 


Produc- 
, _1922— Shipments _ tion Orders 
Week ended Apr. 15..4,256,000 3,587,000 5,264,000 
Week ended Apr. 8..3,434,000 3,490,000 5,478,000 
a a Pee | 7,690,000 7,077,000 10,472,000 


Apr. 4to Apr. 16........ 3,652,000 2,998,000 3,739,000: 
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PINER RUSHES ORDER FOR LEVEE PILING 


New Organs, La., May 1.—Instances of 
how subscriber mills of the Southern Pine Asso- 
ciation are working overtime and getting out 
orders of piling and heavy materials in record- 
breaking time in order to assist the army of 
workers trying to hold the levees and to repair 
breaks, were related in New Orleans Saturday 
by an official of the Edward Hines Yellow Pine 
Trustees from Lumberton, Miss. 

This mill at Lumberton cut, sawed, dressed 
and worked to special size and design and had 
loaded on freight cars and ready for shipment 
to the Poydras crevasse, 100,000 feet of Martinez 
interlocking sheet piling, made from southern 
pine timber, all within twelve hours from the 
time the order was received from the army en- 
gineers in New Orleans. This large shipment of 
piling, to be used in tieing the ends of the 
Poydras crevasse, arrived in New Orleans Satur- 
day forenoon and before midafternoon was on 
its way to the break in the levee. 

For years the War Department has been using 
the Martinez interlocking sheet piling, manu- 
factured from southern pine, for revetments on 
the Mississippi and other large rivers, and dur- 
ing the present serious flood situation in Arkan- 
gas, Louisiana and Mississippi large quantities 
of this southern pine piling has been employed 
for strengthening the levees and _ repairing 
breaks, the various mills furnishing this mate- 
rial sparing no trouble or expense to turn out 
the orders promptly in the emergency. 

It was stated at the office of the Southern Pine 
Association Saturday that other subscriber mills 
are exerting themselves to fill any and all emer- 
gency orders for piling timbers and heavy mate- 
rial for use in helping to hold the levees and 
repair breaks that may occur. 


FIRE FIGHTING DEVICE FOR LUMBER YARD 


Detroit, Micu., May 1.—A device for fight- 
ing fire which has proved valuable by experience 
and will undoubtedly be of value to the lumber 
yard or mill, is described by H. K. Loud, man- 
ager of the Brewster Loud Lumber Co., of this 
city, who has also furnished the sketches. 

As shown by the accompanying illustration it 
is a fire shield se constructed that it can be easily 
carried into pesition. It 
is made of wood, prefer- 
ably basswood or balm 
of Gilead—beth slow 
burning woods—and on 
its face is covered with 
asbestos paper, over 
which is placed tim or 
zinc. The four hooks 
shown are utilized in 
supporting the lines of 
hose. With this fire 
shield one or two men 
can remain close to a 
hot fire long after it 
would be physically im- 
possible without such Le 
protection. If the fire 
becomes too hot for the 
men to remain behind 
the shield the hose can 
be set on the hooks and the water kept pouring 
into the flames. In lumber and mill fires this 
will be an excellent advantage, especially on a 
windy day. 
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HUMIDITY CONTROL IN DRY KILNS 


MaDISON, Wis., May 1.—Many a good kiln 
turns out poor lumber simply because the hu- 
midity of the air in the kiln is not properly con- 
trolled. Cases of this sort are continually com- 
ing to the attention of the Forest Products 
Laboratory, not only in the daily routine corre- 
spondence but also in the problems presented by 
the students who come to Madison to take the 
short courses in dry kiln operation. 

The control of the humidity of the air is just 
as important as the control of the temperature, 
but is often neglected because it is not quite 
so obvious. It is well understood that too high 
a temperature will injure the stock, but it is just 
as true that too low a humidity may cause an 
equally disastrous result, even tho the tempera- 





ture may be well within the safe limits pre- 
scribed by the drying schedule. 

The rate at which the moisture is removed 
from the surface of the stock must be nicely ad- 
justed to the rate at which it transfuses from 
the interior to the surface. This transfusion 
is a comparatively slow process, which can be 
accelerated by the application of heat. Under 
ordinary circumstances the heating of the air 
reduces its relative humidity to such a degree 
that the rate of evaporation from the surface of 
the lumber is much too great for good drying 
(resulting in casehardening and surface checks), 
and, therefore, the humidity must be increased 
to retard this evaporation. The moisture re- 
moved from the wood is ordinarily not suffi- 
cient to do this, and the method usually em- 
ployed is to blow live or exhaust steam into the 
kiln. If the steam sprays or jets are properly 
arranged they will assist materially in maintain- 
ing an adequate circulation of air, especially in 
ventilated kilns. For any drying in which the 
best results are desired a continuous record of 
the humidity should be kept by means of a re- 
cording wet bulb thermometer, and provision 
made for accurate control and regulation, either 
by frequent adjustment of a suitable hand 
valve or, preferably, by automatic apparatus. 

The entire matter of humidity and humidity 
control is thoroly discussed, explained, and dem- 
onstrated at the short courses in kiln operation 
given periodically at the Forest Products 
Laboratory. 
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LOUISIANA OPERATORS’ FLOOD RELIEF WORK 


New Orueans, La., May 1.—Lumber opera- 
tions behind the levees of the lower Mississippi 
are without exception ‘‘doing their bit’’ in the 
way of defense and relief work. Their executive 
officers are too busy to report on these activities, 
but fragmentary items thereof are found in the 
general flood news. The St. Bernard Cypress 
Co. at Arabi, La., probably the closest Jumber 
operation to the Poydras crevasse below New 
Orleans, contributed $1,000 for the prompt re- 
lief of the sufferers from that crevasse, and 
donated lumber for the construction of walks 
and tent floorings at the relief stations, together 
with selected lumber for the manufacture of 
skiffs to bring marooned families out. Manager 
John J. Vetter, in charge of the company’s re- 
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FIRE SHIELD 


lief work, also offered twenty truckloads of 
sawdust and shavings for the relief camp and 
has helped in other ways. 

At and near Garyville, La., the Lyons Lumber 
Co. sent some fifty workers with trucks and 
teams, under the lead of Manager W. J. Steb- 
bins, G. P. Robbins and C. M. Weeks, to 
strengthen and guard the levees. Harry F. 
Williams, of the F. B. Williams Cypress Co., at 
Patterson, recruited 200 workers in Patterson 
and Morgan City to aid in levee work below 
Baton Rouge. 

These contributions to the flood-fighting ef- 
fort are typical of what the lumbermen are do- 
ing all along the levee line-of-battle. In addi- 
tion word comes from Natchez, Miss., that F. B. 
Williams, of New Orleans, has wired the Natchez 
Red Cross to draw on him for $1,000 for relief 
of refugees from the over-flowed district around 
Ferriday, La. Still another way in which the 
lumbermen are helping is by promptly supplying 
the planking and other lumber needed in re- 
pairing and strengthening the levees. 











ESTIMATE PRODUCTION LOSS THRU FLOOD 


MEMPHIS, TENN., May 2.—It is conservatively 
estimated that the loss in hardwood production 
in the lower valley territory, from Memphis 
south, during the next sixty to ninety days, will 
be at the rate of approximately 2,500,000 feet 
a day, aggregating something like 125,000,000 
feet for sixty days, and about 187,500,000 feet 
for the 90-day period. Members of the trade 
here who are familiar with the extent of forced 
curtailment now, resulting from flood conditions 
in the area affected, do not believe that these 
figures are extreme. 

In the meantime, it is pointed out that lum- 
ber cut after the mills are able to resume again 
will not be ready for shipment under ninety days 
after it is placed on sticks. . Thus, it will be 
somewhere around the middle of September to 
the first of October before lumber produced 
after the flood waters have receded and the sur- 
face waters have run out or evaporated will be 
available to meet the needs of the consuming 
trade. 


Stocks of hardwood lumber are becoming 
more broken as a result of shipments substan- 
tially in excess of the quantity being placed on 
sticks daily. 

No further breaks in the levee system had 
been reported up to a late hour this afternoon, 
but the situation is quite critieal at a number 
of points. 


Only one mill in New South Memphis is in 
operation and only four are running regularly in 
North Memphis. It is estimated that curtail- 
ment in this city amounts to approximately 75 
percent, and it is declared that the shortage of 
production thruout the valley territory, from 
Memphis south, is not less than that. Log sup- 
plies have been cut off from so many mills out- 
side the flood area that the quantity of timber 
available for them is strikingly light. Logs 
are being drawn from the hills to some of the 
plants located in the valley territory, but the 
quantity, generally speaking, is quite light. 
Railroads in many instances are out of service 
in the lowlands of the valley territory and in- 
terrupted transportation is a serious matter. 


FOREST CONSERVATION FEATURED 


‘‘Timber’’ by Harold Titus, published by 
Small, Maynard & Co., Boston, Mass., is a 
novel with conservation of the forests as its 
theme. It deals with Luke Taylor, the old 
type of lumberman, who having logged off 
most of Michigan’s white pine, yearns to log 
off the last big stand of white pine in Mich- 
igan, that had been planted and tended with 
much care by a man named Foraker, the com- 
ing type of lumberman, who years ago had 
looked ahead and seen the time when Mich- 
igan white pine would be scarce. His stand 
was called Foraker’s Folly by the unthinking 
people who thought that the forests would last 
forever. Foraker dies and his daughter car- 
ries on the work successfully. Luke Taylor’s 
son John realizes the need of conservation and 
fights alongside of Foraker’s daughter against 
his father and unprincipled county officers for 
the preservation of the stand until it is ready 
to be cut the right way. The story shows how 
taxation and other forces can be used by the 
unscrupulous to stop this badly needed con- 
servation and gives an account of the struggle 
between the destroyers and conservers of 
white pine. It gives the atmosphere of the 
forest with all its peace and again when it is 
a furnace of burning trees, it tells of the saw- 
mill and some of the old tales of Paul Bunyan, 
and altogether is a very interesting and satis- 
fying tale of conservation of Michigan’s white 
pine. ‘*Timber’’ is for sale by the AMERICAN 
I,UMBERMAN at the publisher’s price of $1.75. 


PRECAUTIONS are being taken to prevent the 
European corn borer from reaching the corn belt. 
Iowa has placed a quarantine against all corn 
and other farm products from the listed infested 
territories in the eastern part of the United 
States unless accompanied by a certificate of in- 
spection from the Department of Agriculture. 
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NEWS FROM THE NATION’S CAPITAL 


SURVEYS SHOW IMPROVEMENT 

WASHINGTON, D. C., May 1.—A review of 
business and financial conditions in Federal re- 
serve districts during April, as it will be pub- 
lished in the forthcoming issue of the Federal 
Reserve Bulletin, notes a pronounced increase of 
activity in many basic lines of industry. 

Activity has been noticeable in metal working 
industries, while metal mining has shown an 
upward tendency. About 70 percent of the ca- 
pacity of iron and steel plants was utilized. 
The output of passenger automobiles and trucks 
fn March was more than 50 percent above Feb- 
ruary, with many plants fully employed. 

Active demand for building materials has fa- 
vorably affected not only metals but other lines. 
The value of building permits in March was al- 
most twice that of February and more than 
twice that of March, 1921. The lumber in- 
dustry, it is stated, has notably expanded op- 
erations. 

Leaving out voluntary unemployment due to 
strikes, the number of persons at work showed a 
decided increase. 

Wholesale, and retail trade have reflected 
somewhat the improvement in industrial con- 
ditions. While such improvement is in part 
seasonal, it contains an element of growth due 
to better conditions. 

Prices continue relatively stable. The Fed- 
eral Reserve Board’s wholesale index for March 
advanced one point. Few conspicuous changes 
in prices of entire groups of commodities are 
indicated. Financially April showed tenden- 
cies the same as March and February. Foreign 
exchange has been much more stable. Inter- 
est rates have continued on a very low basis 
with slight tendencies to decline. 

‘“But for labor disturbances,’’ says the re 
view, ‘‘the industrial outlook would be pro- 
nounced definitely good and with evident prom- 
ise of improvement even in those directions, 
such as foreign trade, in which heretofore pros- 
pects have been unsatisfactory.’’ 

Basic Conditions Are Better 

Increased production, more stable prices and 
larger export trade are the principal features 
shown by figures received during the last ten 
days by the Department of Commerce for its 
survey of current business. 

‘‘From the figures available in recent 
months,’’ says an analysis of these data, ‘‘it 
is clear that fundamental conditions are much 
better and there is every reason to expect bus- 
iness to improve steadily, altho perhaps slowly. 
With world conditions as they are today there 
is no likelihood of an immediate boom move- 
ment. Reconstruction in Europe is far behind 
what it is in this country and, in general, big 
economic movements are world-wide in their 
scope.’? 

Improvement is noted in textiles, larger ex- 
ports of iron and steel reported, a big jump in 
automobile production is shown, new high 
records for the petroleum industry in March 
are reported in all directions, the output of 
newsprint paper was larger, building materials 
more active and exports of foodstuffs on the 
increase. 

The wholesale price index numbers register 
a slight rise over February. On the whole 
prices seem to be stabilized for the present 
at an average level of about 50 percent above 
the pre-war level. Retail prices, however, con- 
tinue to decline. The index of the cost of liv- 
ing, compiled by the National Industrial Con- 
ference Board, showed a drop of three points 
during March. The greatest decline was in 
the cost of food, altho all other items de- 
creased slightly. 


FRUIT GROWERS BUY TIMBER 


WASHINGTON, D. C., May 1.—The sale of a 
billion feet of timber to a company representing 
the California Fruit Growers’ Exchange, an or- 
ganization of more than 10,000 citrus growers, is 
announced by the Forest Service. 

The timber is located in the Lassen National 
Forest, Calif., and the sale will amount to more 
than $3,000,000. The average price received is 


$3.33 a thousand feet on the stump. 


Only 70 percent of the timber will be re- 
moved; the remainder, consisting of young and 
thrifty trees, will be held to form a basis for 
future forests. Brush and debris will be piled 
and burned. 

Terms of sale include a plan of management 
that insures a perpetual yield of material es- 
sential to the citrus industry. The main prod- 
uct of the timber sold, it is said, will be box 
shooks for citrus fruit containers. One hundred 
million board feet, or 30 percent of the total 
pine box lumber output of the State, is used 
annually by the fruit growers’ exchange for 
this purpose. 
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APPROVES COMMERCIAL ARBITRATION 


WASHINGTON, D. C., May 1.—Rules for inter- 
national commercial arbitration to settle dis- 
putes between business men of different coun- 
tries have just been approved in principle by the 
council of the International Chamber of 
Commerce. 

In making this announcement the American 
section of the international chamber points out 
that commercial disputes will be settled more 
effectively and with less delay and expense un- 
der the rules than by litigation in courts of for- 
eign countries. The announcement follows in 
part: 

The rules deal with the subject in three phases: 
Conciliation, as distinct from arbitration ; arbitra- 
tion between business men of countries in which 
there are no statutory provisions for the enforce- 
ment of awards; and arbitration where local legis- 
lation enforces awards. Cases under the first are 
to be dealt with by the administrative commission- 
ers who represent the different countries in the 
international chamber at Paris. Those coming un- 
der the other two classifications will be settled by 
arbitrators selected by the international chamber 
from a list of men especially qualified in different 
branches of industry, commerce and finance. 

Iinforcement in the first two classes will be by 
moral suasion brought to bear thru national com- 
mercial organizations in the various countries. 
Awards in the Jast class will be made effective by 
law. 

The need for international commercial arbitra- 
tion has been realized by the business world for 
many years. The practical utility of such arbitra- 
tion has been demonstrated by the successful opera- 
tion of the agreements between the Chamber of 
Commerce of the United States and the commercial 
organizations of Latin-American countries. This 
principle will be extended by the international 
chamber to the leading commercial nations of the 
world. 


CHAMBER OF COMMERCE ANNUAL 


WASHINGTON, D. C., May 1.—The tenth an- 
nual meeting of the Chamber of Commerce of 
the United States, to be held here May 16 to 
18, will take up the Hague Rules, providing for 
a uniform ocean bill of lading. This question 
was recommended for the consideration of the 
meeting by the board of directors of the cham- 
ber, and it will be submitted to the convention 
in the following form: 


The Chamber of Commerce of the United States 
at its first annual meeting recognized the import- 
ance to American commerce of bills of lading which 
are properly safeguarded and have the uniformity 
in their provisions that will make possible a clear 
understanding of the rights and obligations of 
which they are evidence. The subject of bills of 
lading is so important that it had the attention 
of the first general meeting of the International 
Chamber of Commerce, which declared for uni- 
formity and simplicity in ocean bills of lading. The 
International Chamber has now announced that 
the Hague Rules respecting ocean bills of lading, 
adopted by the International Law Association in 
September, 1921, are in accordance with the prin- 
ciples for which it had declared, and has asked the 
members of the International Chamber, including 
the Chamber of Commerce of the United States, to 
study the Hague Rules with a view to supporting 
their adoption and use. 

The merchant marine committee of the chamber 
was accordingly asked to examine the Hague Rules 
and report its conclusions. This committee has 
now presented a report in which it states that the 
Hague Rules represent an important step toward 
the definiteness and uniformity which are import- 
ant both for shippers and ocean carriers and 
should be supported. 

The question of endorsement of the Hague Rules 
is consequently placed by the board of directors 
before the tenth annual meeting for consideration 
and such action as the annual meeting may think 
appropriate, 


The general subject of the meeting will be 





‘*European Conditions and Their Effect on 
American Business.’’ It is predicted that be- 
tween 4,000 and 5,000 business men from all 
parts of the United States will be in 
attendance. 
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FEDERAL-STATE FORESTRY MEETING 


WasHINGTON, D. C., May 1.—Methods of 
apportioning among the States Federal funds 
for cooperative protection of forest lands 
against fire were discussed Saturday at a con- 
ference between foresters from twenty-five 
States and officials of the Forest Service. 

The Federal Government now contributes 
$400,000 annually toward maintaining State 
systems of forest protection, more than 200,000,- 
00 acres of forest land receiving some form of 
fire protection. 

The conference continued a discussion be- 
gun Friday concerning the importance of the 
area of forest land in each State, what ade- 
quate protection against fires is and its cost, 
the amount of the State’s appropriation, and 
slash disposal. These questions were considered 
in determining each State’s share in the Fed- 
eral fund, 

The conference discussed ways and means of 
carrying on a nation-wide campaign to extend 
the practice of forestry. Plans were discussed 
for Federal and State action to arouse the 
public to the importance of fire prevention and 
the need of keeping all forest lands growing 
timber to meet local and national requirements. 

States represented at the conference were: 


California, Connecticut, Idaho, Louisiana, 
Maine, Maryland, Massachusetts, Michigan, 


Minnesota, Montana, New Hampshire, New 
Jersey, New York, North Carolina, Ohio, Ore- 
gon, Pennsylvania, Rhode Island, Tennessee, 
Texas, Vermont, Virginia, Washington, West 
Virginia and Wisconsin. 

Forestry Under Weeks’ Law 

The report of the National Forest Reserva- 
tion Commission for 1921, submitted to Con- 
gress by Secretary of War Weeks, its president, 
shows that the purchase of more than 2,000,000 
acres of forest lands by the United States has 
been approved and 1,700,000 aeres acquired 
and put under administration as national forests 
in the eastern and southern States in accord- 
ance with the provisions of the Weeks law. 

National forests created by these acquisitions 
are in Maine, New Hampshire, Pennsylvania, 
Alabama, Arkansas, Georgia, North Carolina, 
South Carolina, Tennessee and Virginia. 

The purchase of lands in Pennsylvania, the 
report states, was begun last year on the head- 
waters of the Allegheny River. The recurring 
floods on the Ohio, especially at Pittsburgh, 
made this desirable. Other rivers protected 
are the Connecticut, Androscoggin, Saco and 
Merrimac, all important New England streams 
on which many manufacturers are dependent for 
power, and the Monongahela, which with the 
Allegheny has been the chief source of Pitts- 
burgh floods. 

The Allegheny National Forest to be built 
up in Pennsylvania, is to embrace more than 
400,000 acres of rough cut-over land, much 
of it badly burned and producing nothing of 
value, 

The report directs attention to the fact that 
these forests have an important function as 
they supply the nucleus of a future stand of 
hardwood timber and spruce. They serve also 
as demonstration forests where owners of lands 
can see the benefits of protection. 

The commission recommends that the pur- 
chase for national forests be extended to other 
States in which there are now no public forests. 
Large areas of land are being offered for sale 
at reasonable prices by owners who are willing 
to agree to stipulations affecting methods of 
cutting and protection. The report emphasizes 
the need for further consolidation of forest 
lands to facilitate administration and. secure 
thoro fire protection. 

Other members of the National Forest Res- 
ervation Commission are Secretary of the In- 
terior Fall, Secretary of Agriculture Wallace, 
Senator Keyes of New Hampshire, Senator 
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Shields of Tennessee, Representative W. C. 
Hawley of Oregon, Representative Gordon Lee 
of Georgia; and W. W. Ashe, Forest Service, 
who is secretary. 


NOTES ON LUMBER TRANSPORTATION 


RATES ON LOGS AND FUEL WOOD 


WASHINGTON, D. C., May 1.—In Docket No. 
12,190—A. B. Smith et al. vs. Illinois Central 
Railroad Co., et al—Division 4 of the Inter- 
state Commerce Commission—Commissioners 
Meyers, Daniels and Potter—finds that the so- 
called net rates on hardwood logs in carloads 
for manufacture and reshipment from Proctor 
City, Wynnburg, Miston and Lenox, Tenn., to 
Bondurant, Ky., are not unreasonably or un- 
duly prejudicial; that rates on like traffic from 
Menglewood, Tenn., to Bondurant are unrea- 
sonable, and that rates on like traffic from 
Miston, Tenn., to Trimble, Tenn., are unrea- 


sonable. A maximum reasonable rate from 
Miston to Trimble applicable on _ interstate 
shipments is prescribed for the future. Repara- 


tion is awarded on shipments on which the 


rates are found unreasonable, the amount to 
be determined under Rule V. The rate found 
reasonable from Menglewood to Bondurant on 
and after Aug. 26, 1920, was subsequently 
established. The rate from Miston to Trim- 
ble, a distance of thirty-two miles, is a joint 
rate and was 7 cents prior to Aug. 26, 1920. 
The rate now is 9 cents. Division 4 fixed 4.5 
cents as a reasonable rate for the future, on or 
before June 26. 

Division 4 in Docket No. 12,275—Central 
Wisconsin Supply Co. vs. Director General as 
agent Chicago, Milwaukee & St. Paul Railway 
Co. et al.—holds that rates on fuel wood in 
carloads from various points in Wisconsin to 
Camp Grant, Ill., were unreasonable. Repara- 
tion is awarded, the amount to be determined 
under Rule V. The length of haul ranged from 
27 to 168 miles and the rates from 6 to 10 
cents a hundred pounds. At the time of move- 
ment the Milwaukee road published rates to 
Davis Junction, Ill., 8 miles beyond Camp 
Grant, for hauls ranging from 34.9 to 176.2 
miles and rates ranging from 4 to 8 cents a 
hundred pounds. 


CENTRAL SOUTH TRAFFIC NOTES 


MEMPHIS, TENN., May 2.—The earriers, ac- 
cording to announcement made by the Southern 
Hardwood Traffic Association this afternoon, 
have concurred in its request for a further ex- 
tension of the time limit on rough material, and 
application has been filed with the Interstate 
Commerce Commission for authority to amend 
tariffs on one day’s notice to provide for a six- 
months’ extension on tonnage to expire during 
May to July, inclusive. 


Agent Countiss has been instructed by the 
carriers to file short notice application for au- 
thority to publish reduced rates on westbound 
transcontinental lumber from points in Groups 
A and B, $1.05 from the former and 92 cents 
from the latter. 


The Louisville district offices of the associa- 
tion have secured an agreement from the lines 
in Central Freight Association territory to es- 
tablish lumber rates on agricultural implement, 
sleigh and vehicle material, wooden, when sawed, 
planed, turned, bent, mitered, tenoned and 
bored, but not primed, painted or ironed. 





ORGANIZE TO REFOREST ILLINOIS 


The Illinois Forestry Association was organ- 
ized with about thirty charter members during 
a meeting held for that purpose on Friday 
evening, April 28, in the club rooms of the Lum- 
bermen’s Association. Dr. Henry C. Cowles, 
professor of botany at the University of Chi- 
cago, was elected president of the new organ- 
ization; B. A. Johnson, of Chicago, and J. C. 
Blair, of the department of horticulture, Uni- 
versity of Illinois, Urbana, were chosen first 
and second vice presidents respectively; S. FP. 
D. Meffley, secretary-manager of the Lumber- 
men’s Association of Chicago, secretary, and 
George J. Pope, of the D. S. Pate Lumber Co., 
Chicago, treasurer. 

Forest conservation, reforestation to double 
at least the standing timber in Illinois, and fire 
protection, will be the aims of the association. 

It plans, in the language of its bylaws, ‘‘to 
formulate an adequate policy for the State of 
Illinois and secure the same by legislative enact- 
ment; to bring about the establishment of a 
State department of forestry, with all neces- 
sary authority to administer the forestry policy 
of the State; to arouse and educate a public 
interest in forestry and its importance to the 
people and to the industries of Illinois, in order 
that the foregoing purposes be fully accom- 
plished ; to codperate in its activities with similar 
associations in neigboring States.’ 

William L. Hall, of Hall, Kellogg & Co., 
Chicago, and secretary of the Central States 
Forestry League, who has been prominently 
identified with the movement which resulted in 
the organization of the association, opened the 
meeting with the suggestion that a temporary 


chairman and secretary be elected, which honors, 


fell to B. A. Johnson and A. B. Cone. Mr. 
Johnson thereupon called upon Edmund F. 
Dodge, member of the forestry committee of the 
Union League Club, Chicago, for a brief sketch 
of the history of the forestry movement in the 
central States. 

Mr. Dodge told how the Chamber of Com- 
merce of the United States, deeply concerned 
over the national forestry problem, about a 
year ago appointed a committee on forestry 
which, under the leadership of David L. Good- 
willie, of Chicago, was to hold hearings in 
various parts of the country and gather the 
public’s views as to legislation on the sub- 
ject. The Union League Club was one of the 
first organizations to take an active interest 
in the matter, and it called a conference on 
forestry in whieh eight central States partici- 
pated. The result of this conference was the 
organization of the Central States Forestry 
League, composed of these eight States, with 
Mr. Goodwillie as president. Six of these States 
had already organized their own forestry asso- 
ciations and had committed themselves to defin- 
ite and constructive forestry programs, Mr. 
Dodge stated, but Illinois had until that 


moment lagged shamefully behind. He em- 
phasized the need for State legislation protect- 
ing existing forests and looking to the crea- 
tion of new ones thru a comprehensive pro- 
gram of reforestation. In this connection he 


said: ‘‘We should not wait for national legis- ° 


lation regulating our forestry work. If we 
did, we would probably find that it was not 
adapted to our peculiar needs. Instead, each 
State should pass a forestry bill of the kind 
it needs. If States would do this, they would 
render national legislation less imperative and 
certainly would influence it to a very large ex- 
tent.’’ Mr. Dodge further stated that he 
wanted to see the bylaws of the Illinois Fores- 
try Association broad enough to take in not only 
those with professional interests, but people 
from all walks of life who have a love for the 
forest and the great out-of-doors. He wanted 
to see a huge membership composed of men, 
women and children. 

R. B. Miller, survey forester, of Urbana, IIL, 
who had prepared articles of organization for 
the Illinois Forestry Association, laid these 
before the meeting, and secured for them an 
unanimous adoption following a brief discus- 
sion. 

Following the election of officers, Mr. Hall 
read letters from the newly elected president, 
Dr. Cowles, D. L. Goodwillie and a number of 
others who were unable to attend the meeting 
and who expressed their regret. 

Herman H. Hettler, of the Herman H. Hett- 
ler Lumber Co., Chicago, president of the Illinois 
Manufacturers’ Association, told of the work 
of the forestry committee of that organization, 
and expressed his pleasure over the organiza- 
tion of a State forestry association which will 
have for its purpose the inauguration of a pro- 
gram of forestry for the State. ‘‘The commer- 
cial aspect of forestry touches every important 
phase of the nation’s life,’’ he stated. In this 
connection he remarked upon the effect that 
transportation costs have upon the depletion of 
forest resources by lumbering operations. ‘‘Our 
forests would last a third longer if railroad 
rates were low enough so that the product of 
low grade and defective trees could be mar- 
keted. But this is not the ease, and the high 
grade trees must be cut almost exclusively. If 
this cause had not existed, it would have done 
more for our forests than will all the trees 
that can be planted between now and fifty years 
hence.’? 

Another prominent lumberman who addressed 
the meeting was Willis G. Hollis, of Minne- 
apolis, Minn., who spoke reminiscently about the 
forests that grew densely in this northern ter- 
ritory during the days of his youth. ‘‘ Where 
great forests once stood one now finds farms 
and vast stretches of cut-over land, much of it 
unsuitable for agriculture,’’ he said. ‘‘New 
timber should be grown on this land. The 


States should go into this matter much more 
energetically than they have heretofore.’’ In 
regard to forestry legislation, he said that no 
forestry or lumber association can go to the 
legislature and obtain beneficial legislation un- 
til the public demands it. It is therefore of 
highest importance that public sentiment in 
regard to forestry should be cultivated. 

Subsequent speakers pointed out that there 
is in Illinois nearly six million acres of land 
which soil experts say is unfit for ordinary 
methods of farming. Nearly all of this waste 
land is suitable for timber production. Three 
million acres are now afforested, and the asso- 
ciation’s aim is to bring about the forestation 
of the other three million and to secure the 
adoption of a policy which will provide for the 
maintenance of all the forests in the State. Co- 
Operation with land owners by encouraging them 
in the establishment of forests and by helping 
them obtain trees and market their forest prod- 
ucts was suggested. Illinois, it was pointed out, 
has lagged far behind other States in caring for 
its forests, but the association has for its pur- 
pose the enactment of such legislation as will put 
it among the leaders. 

The following were elected members of the 
council, in addition to the five officers: 


A. N. Abbott, Morrison, Ill.; Mrs. W. L. Arnold, 
chairman conservation committee, General Federa- 
tion of Women’s Clubs, Chicago; Willys W. Baird, 
president Union League Club, Chicago; William B. 
Baker, secretary Association of Wood Using Indus- 
tries, Chicago; Mrs. Theron Colton, chairman con- 
servation committee, Illinois Federation of Wom- 
en’s Clubs, Chicago; Edmund F. Dodge, Union 
League Club, Chicago; Dr. Stephen A. Forbes, 
chief State Natural History Survey, Urbana; 
David L. Goodwillie, chairman forestry committee, 
Union League Club, and chairman forestry commit- 
tee, Chamber of Commerce of the United States, 
Chicago; William L. Hall, Hall, Kellogg & Co., 
Chicago, secretary Central States Forestry League ; 
Herman H. Hettler, Herman H. Hettler Lumber 
Co., president Illinois Manufacturers’ Association, 
Chicago; Dr. R. E. Hieronymus, community adviser, 
University of Illinois, Urbana; Emerson Hough, 
author, Chicago; George Wilson Jones, secretary 
Illinois Lumber Merchants’ Association, Chicago ; 
Ransom E. Kennicott, chief forester Cook County 
Forest Preserves, Chicago; Frederick K. Klapproth, 
vice president Chicago Mill & Lumber Co., Chi- 
cago; Ferdinand H. Kohl, Centralia; R. B. Miller, 
State forester, Urbana; Mrs. Russell H. Opdyke, 
instructer forestry class, Chicago Women’s Club, 
Chicago; E. E. Parsonage, president Association 
of Wood Using Industries, Moline; George C. 
Purdy, president Greenlee Bros. & Co., Rockford ; 
Frank Ridgeway, farm editor Chicago “Tribune” ; 
Miss Mary Stegall, professor of biology, Southern 


Illinois State Normal School, Carbondale; Lee 
Alexander Stone, M. D., specialist in social and 
industrial hygiene, Chicago; Cc. Vaughan, 


Vaughan’s Seed Store, Chicago; Thomas D. Vreden- 
burgh, Peter Vredenburgh Lumber Co., Springfield, 
Ill.; Carl S. Vrooman, author and scientific farmer, 
former United States assistant secretary of agri- 
culture, Bloomington. 


(BABES 
COROMANDEL Woop comes from Ceylon. It 
is a species of persimmon or ebony and is val- 
uable for many purposes. 
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PORTLAND, OrE., April 29.— An analysis is- 
sued by the Western Pine Manufacturers’ Asso- 
ciation shows that shipments, 116,550,848 feet, 
are the highest on record for that month, with 


Production Statistics for March 


-Mills reporting—— Production 


Total No cut Cutting Feet Total No shpmts. Shpg. Cars Feet 
1922 54 26 28 66,508,703 1922 .... 54 4 50 4,425 116,550,848 
1921 . 55 36 19 35,982,735 1921 . 55 5 50 2.424 63,126,339 
Detailed Distribution in March, 1921 and 1922 
1922 1921 
Cars Feet Cars Feet 

Idaho . 118 3,143,348 99 2,786,846 TSWV VOWUNE occ bic csins 
*Montana » 6's, 2a > 9,502,219 237 6,014,184 RMN etd pia bist eS wiwhe we Oke 
Oregon ... 4 én bhp 3 1,170,268 22 570,446 BPICHIVAN oiv.ks sisinne cies 
*Washing ston . 181 4,552,064 152 3,863,301 BENDS 6) srava-i'es ie avaueie euatevens 
North Dakota ............... 52 1,323,724 27 640,876 WUMNEIEG) 5 cssici oi aie, 6 sid. 6-2 
§South Dakota ........... 8&4 2,290,454 55 1,462,517 **Atl. coast States .... 
*Minnesota 308 8,082,949 213 5,648,845 §Other eastern States 
Wisconsin 275 7,220,444 127 3,402,471 OE. a ern 
BPROWE. 6000s 460 11,555,112 206 5,307,112 Oia. ANG "TORAB: «6.66.65: 
**§Tilinois io bole a pee oe 467 12,700,779 191 5,027,098 MURAIOEE. S55 -5.0.6 0:9 oa ware. 6 
OE ere 1,257,560 40 988,754 New Mexico .......... 
§*Nebraska Sed eoeaver eee, Bee 8,183,630 99 2,385,527 

ee a een 3 2 "007, 028 27 689,669 

sy ee ree 158 4. 050, 129 108 2,764,200 IE 8 Si bkea ais: wintn arene’ 


+The only States that did not take more than in February, 1922. 


PRODUCTION AND SHIPMENTS OF WESTERN PINE 


the exception of March, 1920, when 156,211,000 
feet was shipped, this being the highest record 


- for a single month. 
1916, 108,562,000; 


Other March records are: 
1918, 94,104,000. The in- 


Shipment Statistics for March 


——Mills reporting—— 


tThe only State that did not take more than in March, 1921. 


*States whose takings showed the most noticeable increase over those 


of February, 1922. 





Shipments — 


in 1921 





creases are seasonable, but March, 1922, per- 
centage of increase over February shipments is 
slightly greater than in previous years. Follow- 
ing is a summarization of the analysis: 


Production and Shipments Compared 





1922 1921 
IMIOTUG: oc cccscnwsones 116,550,848 63,126,339 
PROGUCCION  so6.cc'sc00000' 66,508,703 35,982,735 
Shipments exceed cut. 50,042,145 “27, 143,604 

1922 1921 

Cars Feet Cars Feet 
4: Slates aothte 44 1,222,213 70 1,765,348 
s ideseeceieid 38 1,010,193 32 849,087 
ee ee 197 5,363,189 100 2,692,481 
Ar ee 103 2,766,547 46 1,221,856 
ers 33 923,631 18 505,621 
et ayes RO 917 * hg 800 464 12,462,449 
BS eee 108 55,678 75 1,703,755 
ital ears 12 20590 5 131,507 
ee 2 62,856 6 141,215 
SKINS vives 2 42,012 ry 101,174 
5k aterm 1 24,431 ae ea were 
Pee ree 4,425 116,550,848 2,424 63,126,339 


§States whose takings were greater than those of any single month 


**States that have established a slightly higher level than before 1920; 
other States where gains were best have simply gone back to their level 


previous to the peak of 1919 and 1920. 





RECORD OF DIRECT SALES OF DOUGLAS FIR 


SEATTLE, WASH., 
men’s Association, were: 








April 29.—Direect sales of fir, from April 17 to 


99 


aus 





Orders Prices 

V. g. flooring-—- No. Feet No. High Low Spread Ceiling- No. 
DEE ING:: Disvcisc.cccccsix AE 58,000 4 $54.00 $50.00 $4.00 5x4” No. 2 & btr...118 
1x4 No. : Seis pie eaeue® 103 440,000 9 51.00 45.00 6.00 5ax4” No. 8......+. 21 
Sl ee 43 238,000 10 40.50 31.50 9.00 Drop siding— 

. GC” INO. 2)0e) WER. 6.028 121 

S. g. Guin. Os Bi se hese 45 
4” No. 2 & dtr..... 39 277,000 8 35.00 26.00 9.00 ‘iononon— 
ag, a ee 22 109,000 7 30.00 23.00 7.00 B@10" No. 1... oss 100 
S” Mo. 2 & dtr....4 66 223,000 8 35.00 27.00 8.00 12” No. 1 SiS..... 33 
Ss Bisariginaiesos 15 83,000 7 32.00 20.50 11.50 2x4” 12-14’ S&E...176 


as recorded by the sales reporting department of the West Coast Lumber- 





——Orders—— Prices— 

Feet No High Low Spread 
532,000 s 32.00 27.00 5.00 
102,000 4 25.50 20.50 5.00 
760,000 9 36.00 28.00 8.00 
342,000 15 31.50 22.50 9.00 
651,000 9 14.50 10.50 4.00 
160,000 7 15.00 11.50 3.50 
647,000 6 12.50 10.50 2.00 





DATA ON CALIFORNIA SALES AND PRICES 


San FrRANcIScO, CauLiIF., April 29.—The California White & Sugar Pine Manufacturers’ Asso- 
ciation for the week ended April 22, gives total sales of all species and grades (except sid- 


ing and lath) as 7,593,500 feet, 
f. o. b. mill prices realized are as follows: 


at an average price of $23.95. 


Feet Av. Price Feet Av. Price 
California White Pine Mixed Pines 
Nos. 1 & 2 clear 166,500 $108.60 Common— 
 BOIOCE issexac 200,500 93.50 SS ere 1,000 54.60 
D select ...... 1,500 80.35 1 he ie 335,000 29.00 
No. 3 clear... 498,000 75.15 No. ; aiee 436,000 19.45 
Inch shop .... 46,000 37.95 (ae. Eee 273,500 9.80 
No. 1 shop...1,217,500 62.75 ¥%,", all waths. 46,000 6.80 
No. 2 shop.. “1,009,500 46.15 BTIBC, svciece 7,500 26.25 
os 3 shop.... race op No. 1 dimension 14,500 28.25 
RIOD | vcs asin we 6, 3. eee. 
Short C&better 33,500 50.99 siging — is TS, Ris 
Miscellaneous. 38,000 15.85 B&better 70, 000 43.70 
Sugar Pine Cc 2'000 42.65 
gg : =; clear tease gad “ie tigi ag +4 91°85 
o. 3 clear... x 108.20 eg reg Bh) elds Nad , ot 
Inch shop .... 30,000 — 50.00 — = 2a sees 
No. 1 shop.... 51,500 73.40 a , dah 
No. 2 shop .... 202,500 52.90 Feet Av. Price 
No. 3 shop 6,000 35.40 2. | eee 9,500 9.25 
RE chests £ 49,500 60.17 Box—pine . 300,000 18.50 
Short C&btr. 33,500 50.90 Box-stained .. 2,000 20.00 


Totals by grades and average 


Feet Av. Price 
White Fir 


No. 3 com.&btr. 129,000 $17.60 
No. 4 com. ... 262,500 9.90 
Common, mixed 161,000 15.50 
DUGC., Ul vases 41.00 
No. 1 dimension 481, 000 15.75 
No. 2 dimension 126,500 12.65 
Mountain Pine 
Common ..... 365,000 16.35 
Douglas Fir 
Common ...... 9,000 17.90 
Common & btr. 80,500 41.75 
Australian 
er ee 73.35 
Battens 
snOthes coat ane ane 21.55 
Pieces Av. Price 
Lat 

No. 1 pine.... 96,000 6.55 
No. 2 pine .... 13,000 5.75 
No. 1 white fir 2,000 5.00 





CALIFORNIA REDWOOD STATISTICS 


San FRANcIsco, Cauir., April 29.—The fol- 
lowing summarizes the California Redwood Asso- 
ciation’s statistical report for the week ended 
April 22: 

Entire industry 





Member millsreported (Estimated) 
Number Percent Percent 
of of pro- of pro- 
mills Feet duction Feet duction 
Production 15 9,904,000 100 12,900,000 100 
Shipments 15 5,841,000 59 7,600,000 59 
Orders— 
Received 14 17,705,000 78 10,600,000 82.2 
On hand 14 53,012,000 535.26 72,600,000 562.9 
Detailed Distribution for Week 
Shipments Orders 
15 mills 14 mills 
Northern California ...... 2,472,000 2,353,000 
Southern California ...... 1,773,000 4,027,000 
i reer ere 67,000 38,000 
ee ee 1,481,000 1,277,000 
PON. 5 scdeabaswsicun es 48,000 10,000 
TO) 2 vcccsceee cance <e- ODO 7,705,000 


feet ; 


MONTANA CUT AND SHIPMENTS 


KALISPELL, MoNntT., May 1.—Cut and ship- 
mnts for March, 1922, as reported by the 
various mills of the Montana Lumber Manufac- 
turers’ Association, show considerable increase 
over the corresponding month of last year. 
Shipments for March, 1922, were 19,666,710 


for 1921, 7,599,508 feet. 


Of the 19,666,- 


710 feet, 5,500,000 feet was shipped as ties, 
249,000 went to retail yards, 1,990,000 to va- 
rious points in Montana, and the remainder 


to States east, 


the largest amounts being 


shipped particularly to Minnesota, Iowa, Illinois 
and Atlantic coast points. 

The cut for March, 1922, was 9,926,554 feet 
as compared to 6,881,049 for February, 1922. 
Stocks on hand March 31, 1922, totaled 148,- 
143,155 feet as against 114 fou; 968 feet on the 
corresponding day of 1921. 





WATER RECEIPTS AT ST. LOUIS 


St. Louis, Mo., May 1.—The annual state- 
ment of the trade and commeree of St. Louis for 
1921 reported to the Merchants Exchange of 
St. Louis by Eugene Smith, secretary, has just 
been issued. As was reported in the AMERI- 
CAN LUMBERMAN of Jan. 7, receipts of lumber 
by rail were 137,672 cars in 1921, as against 
126,801 cars in 1920, while shipments were 109,- 
726 in 1921, as against 95,311 ears in 1920. 


Total Monthly River Receipts 


The movement by river, not heretofore avail- 
able, by months was as follows: 








30—— —e 

. comes yo mere iets a 
BEES. Giese, Suerelcereth, cocaine” aeiyaetchaes  <coneeece 
PE se nigie Seeeie «| OGREateRe, O eaGeRiecaia cnuatbatsLs 
DATO ass 6 a ececasnce 116,000 625,000 216,000 
April 12,000 116,000 626,000 96,000 
i oe 36,000 116,000 625,000 142,000 
June 12,000 107,000 652,000 132,000 
| | are 10,000 82,000 640,000 137,000 
| | a 7,000 115,000 669,000 149,000 
Sept 28,000 164,000 631,000 110,000 
re 777,000 165,000 625,000 126,000 
TRON 5 sein sed 3,083,000 OOO kvncces 226,000 
DGC. ce sce 768, NG ekeeeee ae 99,000 
Total & 733, 000 1,080,000 5,093,000 1, 433, 000 


Details of Annual River Receipts 


The following statement is given of the 
amount of lumber, lath, pickets and logs re 
ceived by river at St. Louis during 1921 and the 
three preceding years: 


1921 1920 1919 1918 

Logs, sup. ft.1,650,562 650,000 ........ 4,203,444 
Southern pine 17,000 BD aibcsiccatwa’s-areie eculele 63,454 
lh ee RRND dios acscecera: Siocs Suwarhs 39,000 
—e me iF 508,861 2,213,000 694,928 ........ 
Cedar ...s00+ 125,600 ces 46,530 
MMIII gis cc-s 6 Sinatarpias, “Gilab<igpieiaie” Lo eatetenmiels 10,159 
a aa eer mere 9,420 145,000 
BVCAINOTO: 2456 sas500% 35,000 37,800 .......- 
Oak eases 27,500 53,000 7,147 8,000 
Wainut ..... MAO? is cuvsetces) cae mka ater seine ees 
jum ‘ 212,000. 437,796 2,480,000 .......- 
Hickory BN eee i wes -olinknens 

REBP cot ctereta reise ea are Oe SOGOU Siaviwas eenceces 
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Western Piners Discuss Grade Marking 


[Special telegram to AMERICAN LUMBERMAN] 

Spokane, Wash., May 3.—Better feeling per- 
vaded the short sessions of the Western Pine 
Manufacturers’ Association meeting held in 
the Davenport Hotel here today. It was a 
called meeting for the purpose of discussing 
the subjects recently brought up at the annual 
of the National Lumber Manufacturers’ Asso- 
ciation, such as Secretary Hoover’s suggestions 
for grade marking and standardizing of lum- 
ber grades. 

Secretary A. W. Cooper, of the Western Pine 
Association, told of his conferences with C. 
Stowell Smith, secretary of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, regarding closer codperation in the work 
of the two associations. The conferences re- 
sulted in the California association adopting 
methods of compiling statistically data simi- 
lar to the information service of the Western 
Pine Association, but there has been no inter- 
change of information on stocks, cut or orders 
on hand. 

Secretary Cooper discussed association activ- 
ities in connection with the decision in the 
so called ‘‘ hardwood case,’’ and said that the 
bulk of legal opinions that have been made on 
the subject were to the effect that the decision 
did not condemn the gathering and disseminat- 
ing information of past transactions. 


Committee to Attend Washington Conference 


A very large portion of the time of the meet- 
ing was taken up with the discussion of Secre- 
tary Hoover’s suggestions and the conference 
to be held with Mr. Hoover the week of May 
22 for acting on these suggestions. The impor- 
tance of the subject was immediately sensed 
and the discussion started upon reading of two 
telegrams from President John W. Blodgett, 
of the National Lumber Manufacturers’ Asso- 
ciation. Mr. Blodgett’s telegram stressed the 
importance of the conference and named a 
tentative commitee of members of the Western 
Pine Association pursuant to the action taken 
by the National association. On the commitee 
he named T. A. McCann, Shevlin Hixon Co., 
Bend, Ore.; L. 8. Case, Weyerhaeuser Sales 
Co., Spokane; J. P. McGoldrick, McGoldrick 
Lumber Co., Spokane, and E. H. Polleys, of 
Missoula, Mont., president of the Western Pine 
Manufacturers’ Association. President Blod- 
gett also wired Mr. Polleys requesting him to 
urge other members of the committee to attend 
the conference and to appoint substitutes for 
any that could not attend. Unfortunately 
three members of the committee announced 
that conflicting dates of important meetings 
would prevent their attendance. Substitutes 
have not as yet been appointed. The associ- 
ation, however, resolved to be represented 
properly at the Hoover conference. President 
Polleys promised he would chaperon the rest 
of the commitee. The association generally 
favors any constructive suggestions toward 
protecting the buyers of the members’ product. 

The discussion of grade marking lumber 
brought out the fact that there are many 
difficulties from an operating standpoint and 
that unquestionably such a policy would add 
to the cost of production. The placing of a 
piece tally on each grade in the car by the 
shipper, however, would be a much simpler 
matter. 

J. P. McGoldrick pointedly remarked that 
it is possible to do most everything if you 
have the time and money to pay for it, but the 
question is, is it worth the cost? 


To Hold Semiannual at Portland in July 


At a date to be decided by the directors, the 
association will hold its semiannual meeting 
in Portland during July and immediately pre- 
ceding the meeting of the directors of the 
National Lumber Manufacturers’ Association. 
The latter will be the guests of the Western 
Pine Manufacturers’ Association and it is prob- 
able that the West Coast Lumbermen’s Asso- 
ciation will also hold a meeting during the 
same week in Portland. Thus the series of 
conferences will practically constitute a lum- 


ber week. The importance of attending this 
meeting was urged upon the members by 
Secretary Cooper. 

The secretary also called attention to the 
fact that the association practically won the 
so called minimum case before the Interstate 
Commerce Commission as its principles were 
adopted, altho the minimum weights were 
slightly changed. 


Campaign to Increase Use of Wood Box 


E. F. C. Van Dissel, Spokane, chairman of 
the box committee, told of the work in the 
Spokane district of interesting the dealers and 
wholesalers to use and request wooden con- 
tainers for their goods. It was found that 
practically all dealers prefer wooden boxes 
and the coédperation of the retailers was easily 
secured. Secretary Cooper explained the ac- 
tion that has been taken by the box bureau in 
attempting to increase the use of wood boxes. 
The support of the wholesale and retail mer- 
chants has been enlisted both from the stand- 
point of their securing a better package and 
from that of aiding a home industry. Good 
work has been done in that direction by T. J. 
Starker, manager of the box bureau. The box 
bureau has also done some advertising in a 
small way, particularly in fruit magazines, 
and a trade paper of the canning industry. 


The bureau has a pamphlet just off the press 
entitled ‘‘The How and Why of Good Wood 
Boxes.’’ This deals with the proper manu- 
facture of boxes and their value as compared 
with substitute packages. 

Joseph Stoddard, of the Stoddard Lumber 
Co., Baker, Ore., told how the eastern Oregon 
manufacturers had accomplished much good 
thru the chamber of commerce which had ap- 
pointed a committee to aid in the work. 

On motion by W. 8. Rosenberry, it was de- 
cided to add a footnote to the list, making it 
permissible to include in all ears of lumber 
worked to pattern going to territory east of 
Chicago, 10 percent of 6- to 8-foot lengths. 

The meeting went on record that all mill 
purchasing agents would be requested to put 
on their orders that goods must be shipped in 
wooden containers. 


Shipments for First Quarter Exceed Cut 


Reports from the statistical department of 
the association show that shipments for the 
first quarter of 1922 were greater than any 
three months in the history of the association, 
except during 1920, and they exceeded the eut 
by 145,000,000 feet. The eut for the period 
was 144,000,000 feet. About one-fourth of the 
shipments went into the Atlantie coast States. 
Little groups of lumbermen gathered about 
the spacious lobby of the Davenport, reflected 
the improvement in business conditions as they 
look upon the situation as brighter than for 
nearly two years. 





Lumbermen Enjoy Outdoor Recreations 


PHILADELPHIA GOLF SEASON OPENS 


PHILADELPHIA, Pa., May 1.—The first tourna- 
ment and meeting of the season for the Phila- 
delphia Lumbermen’s Golf Club was held last 
Wednesday at the Riverton Country Club, Riv- 
erton, N. J. The day turned out to be ideal, 
and there were forty-five members and two guests 
in the tournament. The course was fast and in 
excellent condition, and everybody had a good 
time and made fair scores. Irving A. Collins 
and David Baird, jr., were the hosts. First 
prize was won by Robert Lippincott, of Had- 
donfield, 88-15-73. Second went to A. J. Wil- 
liams, of the W. M. Ritter Lumber Co., 106-32- 
74; third to F. X. Diebold, of the Forest Lum- 
ber Co., 90-15-75, and fourth to President Wil- 
liam Henry Smedley, 115-37-78. The dinner and 
meeting were well attended, and after the busi- 
ness, President Amos Y. Lesher, of the Lumber- 
men’s Exchange, made an appeal for that or- 
ganization, in which he was ably seconded by 
Joseph P. Comegys. The next tournament is 
scheduled for May 10, on the Lu Lu course. 


CALIFORNIANS ARRANGE FOR OUTING 


Los ANGELES, CaLiF., April 29.—‘‘A Day to 
Play’’ heads the announcement, issued by Secre- 
tary F. L. Morgan, of the sixth annual picnic 
of the Southern California Retail Lumber Deal- 
ers’ Association. The outing will be held Satur- 
day, May 20, at Brookside Park, Pasadena, and 
arrangements for it made by an experienced 
committee headed by President William T. 
Davies ‘‘are of such a character and the loca- 
tion is so central and so beautiful that a most 
unusually enjoyable time is assured,’’ accord- 
ing to the call just issued, which adds that ‘‘it 
is hoped that the attendance will equal or ex- 
ceed the last one, where more than six hundred 
were present,’’? and the call admonishes: 

Close your yards all day if you can. Come 
early. Bring your lunches. The best of coffee and 
lemonade will be served free. Included in the pro- 
yram with the fun making “stunts” of various 
kinds there will be music, dancing and the usual 
baseball game for the pennant. Renew old friend- 
ships and make new ones. 

Brookside Park,is right in the city of Pasadena. 
City signs point the way from the corner of West 
Colorado Street and Grand Avenue, which is only 
about a quarter of a mile from the park. Ample 
parking space in the grounds for your cars. Fine 
playgrounds for the kiddies. Pleasant shaded seats 
in which to rest. 

The announcement and invitation is compre- 
hensive, saying ‘‘We want all lumbermen and 
all those who are engaged in allied trades, their 


families, their friends and their friends’ families 
to come. This notice includes all. A special 
invitation is not necessary. ’’ 


FINKBINE BALL TEAM’S VICTORIES 


JACKSON, Miss., May 1.—The husky lads of 
the Finkbine Lumber Co.’s baseball team, made 
up of employees of the company’s Wiggins plant, 
are winning new laurels. In faet they haye 
beaten every team they have played thus far 
this season (April 26), and are looking for en- 
gagements with nearby sawmill teams. Their 
record since the opening of the present season 
follows, beginning with the initial game played 
at Wiggins on April 8: 

FIRST GAME: AT WIGGINS 

R. H. E. 

Ocean Springs..... 10000006 0—1 6 3 
Wiggins (Finkbine). 00000003 x—3 7 4 

Batteries: Ocean Springs, Davis, Sprull and 
Ladner; Wiggins, Elkins and Dupree. 


SECOND GAME: AT aimee” 2 
Poplarville ....... 00000000 os 5 3 
Wiggins (Finkbine). Q 03011000—5 8 1 

Batteries: Poplarville, Freeman and Stringley ; 
Wiggins, Elkins and Dupree. 


THIRD GAME: AT WI6GINS 


, E. 
Poplarville ....... 20000086 0 0—2 2 
Wiggins (Finkbine).11100000x—3 8 2 
a 


Batteries: Poplarville, Landrum, Freeman an 
Black ; Wiggins, Cooper and Dupree. 


AT GULFPORT 


oo 


FOURTH GAME: uk 

Wiggins (Finkbine). 0 0 000020 os 7 2 

Guitpett .ccecccss 00000001—1 6 2 

satteries : Sia Elkins and Dupree; Gulf- 
port, Dana, Moyer, Howell and Hanson. 


FIFTH GAME: AT WIGGINS 


R. H. E. 

CIOIIONG Odea dus 000000000010 5 
Wiggins (Finkbine). 42002010x-—9 4 8 
Batteries: Gulfport, Howe, Moyer and Bridges ; 


Wiggins, Cooper and Perry. 


WOOD RAILS FOR TRANSPORTING LOGS 


WASHINGTON, D. C., May 2.—A Swedish en- 
gineer, who is now touring this country, has in- 
vented a new system for transporting logs by 
using wooden rails and rubber wheels with a 
guide. The invention which has been patented 
in the United States, is designed primarily for 
regions where the use of steel rails is prohibitive. 
The Lumber Division, Department of Commerce, 
will connect inquirers with the inventor on re- 
quest. 
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9—Northern Pine Manufacturers’ Association, 


Radisson Hotel, Minneapolis, Minn. Annual. 

May %-11—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiannual. 

May 10-12—National Foreign Trade Council, Phila- 
delphia, Pa. Annual. 

May 12—Northern Wholesale Hardwood Lumber 

Association, Milwaukee Athletic Club, Milwau- 


kee, Wis. Quarterly meeting. 

May 15-20—-National Association of Purchasing 
Agents, Rochester, N. Y. Annual. 

May 16-18—-Chamber of Commerce of the United 


States of America, Washington, D. C. 
ay 24—Wholesale Sash & 
gress Hotel, Chicago. 


Annual. 


Door Association, Con- 
Annual, 

May 25-26—Arkansas Association of Lumber Deal- 
ers, Hotel Marion, Little Rock, Ark. Annual 
May 20—Southern Cypress Manufacturers’ Associa- 

tion, Mason Hotel, Jacksonville, Fla. Annual. 
June 20—Lumbermen’s Golf Association of Chicago, 

Olympian Fields Country Club. Annual. 
June 22-23—National Hardwood Lumber 

tion, Congress Hotel, Chicago. Annual. 
June 26-July 1—-American Society for Testing Ma- 


Associa- 


terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, N. J. 

Oct. 11-14—Pacific Logging Congress, Tacoma, 
Wash. Annual. 


CYPRESS ANNUAL IN JACKSONVILLE 

NEW ORLEANS, LA., May 1.—Secretary-man- 
ager EK. W. MeKay announeed this afternoon 
that the annual meeting of the Southern Cypress 
Manufacturers’ Association will be held at the 
Mason Hotel, Jacksonville, Fla:, on Monday, 
May 29. This is the first time in the associa- 
tion’s history that the annual meeting has been 
held outside of New Orleans. Normally the 
meeting is fixed for the second Wednesday in 
May, but the change of date was deemed advis- 
able, partly because of the high water in Louisi- 
ana, 


CALL DISTRICT MEETING OF PINERS 


NEW ORLEANS, La., May 1.—A district meet- 
ing of the Georgia-Florida subscribers of the 
Southern Pine Association will be held at the 
Mason Hotel, Jacksonville, Fla., on Tuesday, 
May 9, whén various association matters of es- 
pecial interest to these lumber manufacturers 
will be considered. J. E. Rhodes, of New Or- 
leans, secretary-manager of the association, will 
attend and participate in the district meeting. 


POSTPONED NORTHERN PINE MEETING 

MINNEAPOLIS, MINN., May 1.—Secretary 
W. A. Ellinger, of the Northern Pine Manufac- 
turers’ Association, this city, announces that the 
annual meeting, which was postponed from Jan. 
24 to some future date, will be held Tuesday 
afternoon, May 9, at the Radisson Hotel, Minne- 
apolis. Officers and committees will make their 
reports and new officers will be elected. It is 
hoped that at this time there will be a large 
and representative attendance. 


'saeaegeaaeesaeaaasi 


MASSACHUSETTS WHOLESALERS MEET 

Boston, Mass., May 1.—The joint meeting 
of the Massachusetts Wholesale, Lumber Asso- 
ciation (Ine.) and the Lumber Trade Club of 
Boston at Young’s Hotel last Tuesday evening, 
April 25, was a great success. In the unavoid- 
able absence of Theodore F, Laist, Chicago rep- 
resentative of the National Lumber Manufae- 
turers’ Association, KE, P. Allen, director of pub- 
licity for the National association, addressed the 
gathering. 

There were 122 members and guests present. 
President J. Edward Downes, of the Lumber 
Trade Club of Boston, head of the Downes Lum- 
ber Co., presided, presenting as toastmaster 
James Kimball, of Hingham, well known south 
shore lumber retailer, who added to the enjoy- 
ment of the evening with his inimitable com- 
bination of rapidfire eloquence and hyperbole. 

Mr. Allen urged the importance of establish- 
ing the lumber industry firmly in the public con- 
fidence. The public should be given the proper 


idea of service, he declared, and the public 
mind should be thoroly disabused of any idea 
Mr. Allen spoke under 


of a ‘‘lumber trust.’’ 








a severe handicap as his daughter was seriously 
ill and he was deeply worried. 

Vernon M. Hawkins, of W. R. Chester & Co., 
vice president of the Massachusetts Wholesale 
Lumber Association (Inc.), in responding to a 
toast to that organization, spoke of the gratify- 
ing attendance and its indication of closer rela- 


tions being established among the various 
branches of the trade. 
Chas. Hill, general sales manager of the 


Southern Pine Sales Corporation, New York 
City, cheerfully admitted that he is looking for 
good business. He spoke in an interesting way 
of the general situation and created a decidedly 
optimistic impression. 

arson Simpkin, of Salt Lake City, well known 
Hoo-Hoo representative, vigorously appealed for 
a concerted drive by all branches of the lumber 
trade to gain the public confidence and sym- 
pathy, and advocated fraternal organizations 
and cooperation of all its branches. 


IOWA ASSOCIATION DISSOLVED 


Des MoIneEs, Iowa, May 1.—An important 
announcement, affecting the interests and wel- 
fare of all Iowa retail lumber. and building ma- 
terial dealers, was made here this week by W. 
H. Badeaux, former seeretary of the Iowa 
Builders’ Supply Association, upon behalf of 
George D. Rose, of the Spahn & Rose Lumber 
Co., of Dubuque, retiring president of the Iowa 
association. Said Mr. Badeaux: 

For purposes of economy and efficiency in line 
with the trend of the times the Iowa Builders’ 
Supply Association, after a career of three years, 
has voluntarily dissolved. Investigation disclosed 
that there was a considerable duplication of mem- 
bership, effort and expense in Iowa by the lowa 
Suilders’ Supply Association and the Northwestern 
Lumbermen’s Association. Hence, after mature de- 
liberation, it was decided to have the Northwest- 
ern Lumbermen’s Association, as the older, larger 
and stronger organization, carry on the work for 
the good of all retail dealers in the State. I am 
confident that this arrangement will work out to 
the benefit and satisfaction of all concerned. 

Final details of this plan were worked out at a 
conference in Des Moines, at which the Northwest- 
ern Lumbermen’s Association was represented by 
President H. KF. Graefe, of the Green Bay Lumber 
Co., Des Moines, and Secretary Harrison Hatton, 
of Minneapolis, Minn. The Iowa Builders’ Supply 
Association was represented by George D. Rose, of 
Dubuque, retiring president; C. M. Porter, of the 
board of directors, of Oskaloosa, and myself. 

Former Secretary Badeaux, under this ar- 
rangement, becomes a member of the staff of 
the Northwestern Lumbermen’s Association and 
will spend the greater part of his time in Iowa, 
engaged in active field work for the benefit of 
Towa dealers. He will maintain his headquarters 
at Des Moines. 


COOPERS IN SEVENTH ANNUAL 


Sr. Louis, Mo., May 5.—The vicissitudes thru 
which the Associated Cooperage Industries of 
America and the cooperage industry have passed 
during the last year were pointed out by Presi- 
dent K. P. Voll and Secretary-manager V. W. 
Krafft in their annual reports read today at 
the seventh annual convention of the association. 

Mr. Voll said that the association and busi- 
ness have taken a decided turn for the better, 
and that— 
now it remains for each and every one of us to 
act concertedly in an effort to push this industry 
up and onward, and this can best be done by well 
organized and thoroly planned coéperation by all 
of the members of the association and thru the 
offices and efforts of the association. 

The president said that in the last year untold 
good had been done by the association because— 
the association thru its grade rules and its inspec- 
tion service has stabilized our industry so that the 
producer can very clearly determine from the grade 
rules what is proper to manufacture, and the pur- 
chaser can very clearly understand what he is to 
receive. Such was not the case previous to the 
establishment of the association. 

Mr. Voll urged that the trade extension pro- 
gram be carried out, so that the industry might 
be placed in its rightful position. 

Mr. Krafft in his report said that, naturally, 


a trade organization is the first to suffer a 
reaction from any adverse condition, as some 
members do not seem to grasp the full signifi- 
vance of association work, its meaning, its pos 
sibilities and its accomplishments. He gave a 
history of the development of the organization, 
and then pointed out these outstanding develop- 
ments of the year: 

First, a clearer conception of the actual status 
of the cooperage industry coupled with the realiza- 
tion that it must be up and doing if it is to survive 
the competition of substitute containers. Trade 
extension work, whatever form it may take, so 
long as it is earnestly engaged in and intelligently 
directed is the only solution. 

Second, we are firmly convinced that our mem- 
bers as a whole are beginning to recognize the 
true worth of this organization and that the salva- 
tion of this or any other industry depends largely 
upon the maintenance of a national organization. 
The recent helpful interest of the Government in 
trade association work has forcibly directed public 
attention to its scope, importance, and value to 
an industry. 

Mr. Krafft said that during the last six years 
a relation has developed between the association 
and the cooperage industry that would be a 
revelation to the members were they to come to 
a full knowledge of its extent. 

C. G. Hirt, traffic manager of the association, 
in his report said that considerable misunder- 
standing and uncertainty exists at present among 
shippers with respect to the correct application 
of transportation charges. ‘‘This condition has 
been brought about,’’? he added, ‘‘thru the 
complex methods adopted in the publication of 
reductions or readjustments of freight rates, 
as embodied in the various tariffs of carriers.’’ 

Mr. Hirt gave a list of the more important 
propositions handled for the association before 
the various traffic committees with a view to 
protecting the interests of the wooden barrel. 


DISCUSS HARDWOOD SALES CODE 

MINNEAPOLIS, MINN., May 2.—Frank F. Fish, 
secretary-treasurer of the National Hardwood 
Lumber association, spoke at the monthly meet- 
ing of the Northwestern Hardwood Lumber- 
men’s Association today at the St. Anthony 
Commercial Club, where he was guest of honor 
at the monthly luncheon. Mr. Fish outlined 
plans of his association for the coming year, and 
urged a good attendance of dealers from this 
section at the annual meeting in Chicago next 
month. 

Mr. Fish called especial attention to the sales 
code to be submitted at the meeting, saying that 
represeutatives of hardwood consumers will be 
on hand to take part in the diseussion, and 
that the views of all the wholesalers’ bodies have 
been secured. The local association has sug 
gested some changes in the code. Some detail 
matters relating to national inspection were 
brought up at the meeting and were discussed 
by Mr. Fish with interested members. 


(SREB BEBAaEaAAe 


RAILROAD RECOVERS COLLISION DAMAGES 


RockrorD, Itu., May 1—A jury in the 
Winnebago County Circuit Court returned a 
sealed verdict, which was announced April 28, 
giving the Rockford & Interurban Railroad 
Co. damages of $1,368 for injury to one of its 
cars incurred in collision with a lumber truck 
owned by G. N. Safford & Co., lumber dealers, 
defendants. 

In the accident, which occurred in October, 
1919, the driver of the truck was killed and a 
number of passengers in the electric car, which 
was derailed, were injured. 

The decision of the jury is unusual in that the 
railroad company commonly is defendant in such 
cases. It has caused some speculation among 
truck owners as to its possible value as a prece- 
dent. G. N. Safford & Co. have asked for a 


new trial, and if that is denied an appeal will 
be taken to the appellate court. 
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ACTIVITIES OF LUMBERMEN’S CLUBS AND EXCHANGES 


FINDS PROSPERITY RETURNING 


JACKSON, MIss., May 1.—The feature of last 
Thursday’s meeting of the Lumbermen’s Club 
was a speech by W. E. Guild, treasurer and gen- 
eral manager, Finkbine Lumber Co. Mr. Guild 
told of his reeent trip covering fourteen States, 
extending over 4,000 miles, as far as western 
Wyoming, and back thru the corn and wheat 
belts. Prominent bankers and railroad officials 
whom he had interviewed were of the opinion 
that the turning point in business had been well 
passed, and that 1922 would be a much better 
year than 1921, all expecting a gradual increase 
in every line of business, but that there would be 
more failures, as banks would refuse to carry, 
inefficient concerns. He said conditions favor 
Wyoming stock raisers and that they should 
make money this year. Corn growers, he said, 
were realizing a profit. Orders for and ship- 
ments of every wood except redwood had ex- 
eeeded production this year, yet retail stocks 
he found to be practically nothing. 


CLUB DISCUSSES REFORESTATION 

Tacoma, WASsH., April 29.—The importance 
of close coéperation between lumber manufac- 
turers, and the necessity for lumbermen to stand 
together, was pointed out by George Thompson, 
manager of the Douglas Fir Exploitation & Ex- 
port Co.’s Seattle office, in an address before 
the Lumbermen’s Club of Tacoma given at its 
regular meeting April 26. Mr. Thompson de- 
clared that the lumbermen are rapidly realizing 
the value of working together and that condi- 
tions in the Northwest have been much improved 
in this line during the last two years. 

Discussion of the reforestation question fol- 
lowed the reading of a letter from J. W. Blod- 
gett, new president of the National Lumber 
Manufacturers’ Association, to Everett G. 
Griggs, president of the St. Paul & Tacoma 
Lumber Co., in which Mr. Blodgett took up tiie 
pending legislation on the subject and discussed 
the merits of the Snell bill and other proposed 
Jaws. The club decided to invite George 8S. Long, 
general manager of the Weyerhaeuser Timber 
Co., who has made a study of the problem, to 
address the club in the near future on the sub- 
ject. 

Following the regular meeting the representa- 
tives of the mills who are members of the Doug- 
jas Fir company held a private session with Mr. 
‘Thompson to discuss the outlook for foreign 
trade. 


BOOSTED FOR HARDWOOD PRESIDENCY 


MEMPHIS, TENN., May 2.—The Lumbermen’s 
Club of Memphis has enthusiastically endorsed 
John W. McClure, secretary of the Bellgrade 
Lumber Co., of this city, for the presidency of 
the National Hardwood Lumber Association at 
the forthcoming annual of that organization to 
be held June 22 to 23 at Chicago. This action 
was taken at the regular semimonthly meeting 
of the club at the Hotel Gayoso Saturday after- 
noon, April 29. 

Mr. McClure expressed himself as highly 
pleased with the confidence thus expressed in 
him by fellow members of this organization and 
said that, if he was honored with the presi- 
dency of the national association, he would do 
everything in his power to advance the interests 
and the welfare of the industry. 

The club, in endorsing the nomination of Mr. 
McClure for the presidency of the national as- 
sociation, has followed the lead of two other 
organizations which took similar action in Jan- 
uary of the current year, the Philadelphia 
Wholesale Lumber Dealers’ Association, and the 
Indiana Hardwood Lumbermen’s Association. 

Mr. McClure announced that the national offi- 
cers of Hoo-Hoo had decided to send Parson 
Simpkin to Memphis May 10 in the interest of 
that order, and he urged the lumbermen of 
Memphis do their part toward increasing inter- 
est in this fraternal body. President Thomp- 
son stated that a meeting of the club would be 
called on that date. This will be addressed by 
Parson Simpkin. A Dutch luncheon will be 
served, 


Jesse C. Dean, president of the Cole Manu- 
facturing Co., and chairman of the special com- 
mittee of twenty appointed to confer with the 
city planning commission in protest against the 
ordinance suggested by the latter proposing a 
ban on the use of wooden shingles on future 
buildings in Memphis, stated that the committee 
had carried out its instructions, but that no pro- 
test was necessary for the reason that no action 
would be taken by the commission that would 
be detrimental to the interests of the lumber- 
men. 

Three new active members were elected: E. 8. 
Longwell, A. J. Chestnut Lumber Co.; L. W. 
Tibbitts, Chicago Coal & Lumber Co., and C. L. 
Stevens, Rush Lumber Co. 


PHILADELPHIA EXCHANGE ANNUAL 


PHILADELPHIA, Pa., May 1.—The thirty-sixth 
annual meeting of the Lumbermen’s Exchange 
of this city was held last Thursday afternoon in 
the Exchange Rooms in the Crozer Building, 
and was well attended. President Amos Y. 
Lesher officiated. The report of Treasurer 
Charles P. Maule showed some financial improve- 
ment. Reports were submitted by the standing 
committees, mostly reviewing the work of the 
year. The membership committee stated that 
there are now 148 members. President Lesher 
painted a bright picture of the future, with a 
great need of homes. At a recent meeting of 
business men, he had pledged the lumber trade 
to take care of the lumber needs of the city at 
reasonable prices, and to prevent any profiteer- 
ing. One of the best signs of the times was the 
fine spirit of cooperation that seems to be grow- 
ing among the lumbermen, the real foundation 
for which was laid when the exchange was 
started thirty-six years ago. 

Samuel Roberts spoke of the progress being 
made in the standardization of sizes, and said 
that activity would be renewed after the confer- 
ence with Secretary Hoover, who, he felt, was 
for the business man. He said practically every 
eastern association has shown a willingness to 
work in the matter, and be believes it possible 
to formulate a set of standards that will be ac- 
ceptable to all the eastern part of the country. 
A letter from President Blodgett, of the Na- 
tional Lumber Manufacturers’ Association was 
read, from which it seems ready to act when it 
is sure just what the retailer wants. 

William Henry Smedley was appointed judge 
of election, and Bruno Terne and F. W. Asz- 
mann, tellers. John I. Coulbourn, North Caro- 
lina pine wholesaler, was nominated without op- 
position for president, and Wilson H. Lear, a 
prominent hardwood retailer, for vice president. 
Franklin A. Smith, for about the fifteenth time, 
nominated Charles P. Maule for his twentieth 
term at treasurer, and the present incumbents, 
Franklin Smedley, C. C. Coolbaugh and B. 
Franklin Betts, were nominated for auditors, 
and Richard Torpin for trustee of the relief 


fund. All the foregoing were unanimously 
elected. The balloting for directors, of whom 


three were to be elected for three years, and 
one for two years, to finish the term of Mr. Lear, 
resulted in the election of Edwin D. Glauser, 
of Chester, Pa., Henry B. Coles, of Camden, and 
G. Harold Buzby for the full term, and a tie 
between James A. Richardson and William F. 
Stroud for the 2-year term. Mr. Richardson, 
who had been a director, withdrew in favor of 
Mr. Stroud. 

In his speech of acceptance, Mr. Coulbourn 
read the list of thirty-five past presidents, 
twenty-four of whom were living, and stated 
that the twenty-four would be asked to serve 
as an advisory committee to the new adminis- 
tration. Mr. Maule said that the association 
with the best of the lumbermen during his many 
years of service had been liberal compensation. 

In the evening, instead of the usual stag ban- 
quet, a dinner-dance was held at the Pelham 
Club, ir Germantown, at which the ladies graced 
the occasion. Rev. Robert Norwood, of Over- 
brook, was the principal speaker, and there were 
cards, bowling, music and entertainment as well 
as dancing. 


DISCUSS NEW ORLEANS DOCK NEEDS 


New Or.LEANS, La., May 2.—The Lumber- 
men’s Club had as its luncheon guest and prin- 
cipal speaker today noon J. H. Walsh, general 
manager for the New Orleans Dock Board, who 
had been invited to discuss the improvement of 
the port’s facilities for handling expert lumber. 
Introduced by President Lanier of the club, 
Mr. Walsh said he eame rather to ask for sug- 
gestions than to make them, and to seek infor- 
mation rather than to impart it. His study of 
port records indicated that New Orleans, even 
now handled a larger total volume of export 
lumber and forest products than any other port 
on the Gulf and Atlantic coasts and so far as 
he had been able to discover, its shipments of 
these commodities exceeded in volume those of 
any Pacifie port. 

E. N. Richardson, of the Richardson Lumber 
Co., replying to Mr. Walsh, said that the high 
charges for switching, demurrage, handling and 
other service, forced diversion of millions of 
feet which otherwise would come this way. 

Secretary-manager J. E. Rhodes, of the South- 
ern Pine Association, replying to Mr. Walsh’s 
inquiry regarding the duration of lumber ex- 
portation here, predicted there would always be 
a southern pine industry. During the next five 
years he estimated the annual cut of that wood 
at around ten billion feet. Thereafter it might 
amount to six or seven billion feet a year. But 
the increasing value of southern pine stumpage, 
finally finding reflection in increased prices of 
lumber, would bring about closer utilization, and 
reforestation. 

Guy H. Mallam suggested that a great volume 
of lumber and timber from the forests west of 
the Mississippi would be available for shipment 
thru New Orleans, the volume of lumber exports 
from the west side tending to increase rather 
than decrease. 

C. H. Sherrill made a brief but eloquent plea 
in behalf of the Woodrow Wilson Foundation, 
at the request of a local committee which is 
campaigning for subscriptions to that cause. 


PINER ADDS HARDWOOD DEPARTMENT 


TUSCALOOSA, ALA., May 1.—The Oates-Krebs 
Lumber Co., wholesaler of southern pine, has 
added a hardwood department in charge of 
Grant James, a veteran hardwood lumberman of 
Memphis. A remilling plant has been installed 
at Tuscaloosa, where the company has its con- 
centration yard. At the outset the concern will 
specialize in poplar, being in position to ship 
straight cars of one thickness or graded to fit 
any mixed order. The company will also ship 
mixed cars of poplar and pine in any items and 
in any amount, including moldings and finish. 
This is an attractive feature from the standpoint 
of the retail yard buyer who wishes to buy only 
a small quantity of some items. The company 
will also manufacture bung stock. 


GETS CANADIAN ACCOUNT 


A. L. Cavanaugh, of the Union Lumber Co., Win- 
nipeg, Man., while in Chicago this week made 
arrangements with the Starr Lumber Co, whereby 
it will represent the Union concern in this terri- 
tory for the sale of spruce. 


W. E. Allen, who is the head of the Starr Lum- 


ber Co., is well fitted to handle this account by 
virtue of his intimate knowledge of Canadian 
woods, gained during his long experience in 


handling them. For six years prior to his coming 
to Chicago he was the sales manager for the 
Finger Lumber Co., manufacturer of Saskatchewan 
spruce with sales headquarters in Winnipeg. The 
Union Lumber Co. is one of the larger producers 
of white spruce, with mills at Barrows, Man. It 
also operates a mill at Fernie, B. C. 

In discussing Canadian lumber trade conditions, 
Mr. Cavanaugh stated that domestic trade is still 
rather dull, but is opening up very satisfactorily. 
The spruce mills have very few logs, because of 
the restricted woods operations during the last 
winter, and when the present small log supply is 
manufactured the mills will close down for the 
season. 
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SOUTHWEST ONTARIO ANNUAL 


WINDsor, ONT., May 1.—The Southwestern 
Ontario Retail Lumber Dealers’ Association held 
its annual meeting here on April 27 at the 
Scottish Rite Club. There was a very large at- 
tendance, the meeting being the most successful 
ever held in the district. John T. Wallace, 
London, Ont., occupied the chair, with B. F. 
Clarke, Glencoe, Ont., as secretary. In the secre- 
tary ’s report he stated that the association had 
had a splendid year. There were sixty-three 
dealers in the district and of these fifty had 
joined the association. 

Officers for the present year were elected as 
follows: 

President—-E. C. Russell, Walkerville. 

Vice president—G. N. Kernohan, London. 

Secretary-treasurer—B. F. Clarke, Glencoe. 

Directors—K. C, Poisson, Ford; Allan McPher- 
son, Glencoe; Stuart Ludlam, Leamington; L. H. 
Richards, Sarnia; E. O. Penwarden, St. Thomas; 
A. J. Clatworthy, Granton ; George H. Belton, Lon- 
don, and Arthur Osborne, Sandwich. 

L. H. Richards, chairman of the special com- 
mittee of the Ontario Retail Lumber Dealers’ 
Association on its midsummer outing on the 
Huronic, made a detailed report. 

At 12:30 the members sat down to a splendid 
luncheon. The business session was redpened 
at 2:30. 8. Herath, Ojibway, gave an address 
in regard to the universal catalog. 

K. V. Haymaker, Detroit, discussed the work 
of building and loan associations. J. C. Scofield, 
of Windsor, spoke on the same subject. A 
committee consisting of J. C. Scofield; J. L. 
Naylor, Essex, and 8. Herath, Ojibway, was ap- 
pointed to report on such organizations, 

Horace Boultbee, Toronto, secretary of the 
Ontario association, delivered an address upon 
the Ontario mechanics’ lien law. On motion of 
Chester H. Belton, seconded by John T. Wallace, 
it was carried that the work done by the Ontario 
association in connection with this law be en- 
dorsed and that an endeavor be made to have a 
roundtable conference between retail lumber 
dealers, contractors, builders’ exchanges and 
others interested in the law with a view to har- 
monizing their views in regard to its improve- 
ment. 

An interesting address was delivered by W. 
A. Hadley, of Chatham, on the question, ‘‘Is it 
a good time to buy lumber?’’ Chester H. 
Belton, of Sarnia, delivered an address upon 
the subject of advertising in the lumber busi- 
ness. P. G. Piggott, of Chatham, spoke upon 
the cost of operation and maintenance of motor 
trucks. 

In the evening a banquet was held at the 
Scottish Rite Club, Short addresses were de- 
livered by R. Restrick, Detroit; John Stewart, 
president of the Detroit Lumber Dealers’ Asso- 
ciation; J. J. Comerford, ex-President of the 
National Retail Lumber Dealers’ Association, 
and by George Howenstein, secretary of the 
Retail Lumber Dealers’ Credit Bureau of De- 
troit. The chief address of the evening was 
delivered by W. P. Flint, of Chicago, secretary 
of the Millwork Cost Bureau, who explained its 
work in detail. Chairman E. C. Walker appointed 
J. C. Scofield chairman of a committee, with 
power to add to its numbers, to look into the 
question of taking up the work of the bureau. 


APPROVE GRADE MARKING OF PINE 


NEw ORLEANS, La., May 1.—Retail lumber 
dealers over the country generally have approved 
the action taken by the Southern Pine Associa- 
tion at its annual meeting in New Orleans, 
March 28 and 29, favoring the grade marking 
of lumber for the protection of the buyer and 
the placing of ‘‘contents cards’’ in ears, ac- 
cording to announcement today by Secretary- 
manager J. E. Rhodes of the association. Mr. 
Rhodes said that pursuant to recommendations 
of the special committee, which were adopted by 
the subscribers, the association is obtaining an 
opinion from counsel regarding the legal phases 
of this work, which will be announced shortly. 
Said Mr. Rhodes: 

The association is in receipt of many letters from 
lumber buyers commending the manufacturers of 
southern pine for being willing to guarantee the 


integrity of their grades in this manner. Also the 
action of the Southern Pine Association in initiat- 


ing the movement for grade marking of lumber has 
been editorially endorsed by the entire lumber 
trade press, as well as by many other publications, 
which have expressed the belief that this move- 
ment marks a decided step of progress in the con- 
duct of the lumber industry. 

Secretary Hoover, of the Department of Com- 
merce, has expressed the keenest interest in the 
matter, as it is directly in line with what he had 
already been able to accomplish in simplification 
and standardization of grades and sizes of many 
other commodities. 

At the meeting of the National Lumber Manu- 
facturers’ Association in Chicago, in response to 
the suggestion that he would be glad to codperate 
with the lumber industry in bringing about stand- 
ardization and grade marking, the president of the 
National association was authorized to appoint a 
committee to confer with Secretary Hoover at an 
early date on this subject. 


marking of lumber was strongly endorsed as well 
as the practice of placing cards of contents in cars, 


PARSON TALKS TO WEST VIRGINIANS 


CLARKSBURG, W. VaA., May 1.—Parson P. A. 
Simpkin, Supreme Chaplain of the Coneatenated 
Order of Hoo-Hoo, last week delivered an im- 
pressive and educational address at a meeting 
and luncheon of lumbermen from this section at 
the Waldo Hotel. It was not a regular meeting 
of the Hoo-Hoo, but several of the members 
who had fallen by the wayside by allowing their 
memberships to lapse were reinstated. Arrange- 
ments were made to hold a regelar concatena- 





At the fourth 
tended by 


associations of 


American 
representatives of all 
lumber industry, including a large majority of the 


retail lumber 


Lumber Congress, at- 
branches of the 
the 


dealers, grade 


tion in this city in about six weeks. The meeting 
was arranged by Charles A. Gay, of the Hender- 
son Bros. Lumber Co., and E. Stringer Boggess. 








Cincimnatians Elect Regular Ticket 





R. E. THOMPSON, 
Cincinnati, Ohio; 








CINCINNATI, OHIO, May 1.—The supporters of 
the regular ticket were successful in electing 
all but one of their candidates at the annual 
meeting of the Lumbermen’s Club of Cincin- 
nati held at the Hotel Metropole here tonight. 
J. C. West, of the J. C. West Lumber Co., who 
has been serving as president since the resig- 
nation of Newell H. Hargrave, was reélected 
president. R. E. Thompson, of the Thompson 
Hardwood Lumber Co., was reélected treasurer, 
W. F. Gammage, candidate on both tickets, 
was elected secretary. John R. O’Neill, of the 
Tennessee Lumber & Coal Co., was the only 
independent candidate, with opposition, to win. 
He was elected first vice president. George 
M. Morgan of Nicola, Stone & Myers, was 
elected second vice president, receiving the 
highest number of votes of candidates with 
opposition. There were forty-eight ballots 
cast. J. Watt Graham, Samuel Richey and 
Edward Barber served as judges of election. 
I). H. Moul served as chairman of the meet- 
ing during the election. The successful can- 
didates were called upon for speeches, after 
which the unsuccessful ones voiced their sports- 

















G. M. MORGAN, 
Cincinnati, Ohio ; 








Reélected ‘Treasurer 


manship in accepting defeat gracefully. 


Second Vice President 


A committee headed by W. H. Hopkins reported on the entertainment program arranged 
for the delegates to the Appalachian Logging Congress which meets in Cincinnati next week. 
President West was authorized to appoint a committee to work up interest among members 
of the club for the cruise on the Great Lakes to be taken under the auspices of the Ohio Asso- 


ciation of Retail Lumber Dealers the week of 
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J. C. WEST, CINCINNATI ; 
Reélected President 


June 16-22. The steamer Noronie has been 





JOHN 


R. O’NEILL, CINCINNATI ; 
Mlected First Vice President 


chartered and the association has extended invitations to officers and directors of all State, 


regional and city lumbermen’s associations to make the trip. 


L. P. Lewin, president of the 


Ohio association, was present and explained briefly the details of the trip. 
Resolutions on the death of William A. Bolman, of the Menzies-Hale & Bolman Co., were 
presented by a committee consisting of Edward Barber, M. Christie and W. F. Gammage, and 


were adopted by the club. 


Lawrence Van Matre, secretary of the industrial division of the Cincinnati Chamber of 
Commerce, explained the workings of the division, which is uniting trade associations for the 


adoption of a uniform labor policy in Cincinnati. 


the division. 


The club voted to renew its membership in 
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H. W. WAGON, for the last eighteen years 
assistant secretary and treasurer of the Frost- 
Johnson Lumber Co., and one of the widely 
known lumbermen of the country, died at his 
home in St. Louis, Mo., on Thursday morning, 
April 27, at the age of 61. He had been ill for 
several months. Mr. Wagon was born in Eng- 
land on Nov. 3, 1861. He was educated in his 
native land and began his business career there, 
having been engaged in the paper manufactur- 
ing industry. In the early ’90s Mr. Wagon came 
to the United States, engaging in the lumber 
business in Arkansas. He was a most thoro 
man, and in order to gain an exact knowledge of 
the fundamentals of the business, worked among 
the sawmills of that State. After two years of 
such service Mr. Wagon became connected with 
the then Frost-Trigg Lumber Co., and had been 
with that concern and its successor, the Frost- 
Johnson Lumber Co., ever since. [In addition to 
being assistant secretary and treasurer, he was 
a director of the company. Mr. Wagon first 
became ill in January, and his illness kept him 
away from his office about half the time until 
the latter part of March when he took a three 
months’ leave of absence and went to California 
in an effort to regain his health. He did not 
stand the trip well, and as he seemed to grow 
worse he returned to St. Louis after a two 
weeks’ stay. Mr. Wagon is survived by his 
widow, and one daughter, Mrs. Winifred Wagon 
Stumpe, who resides in New York City. 

The funeral seryices took place Monday, May 
1, at the residence, 4129 Kossuth Avenue, St. 
Louis, and were under the auspices of the 
Masonic Lodge. Mr. Wagon was highly es- 





THE LATE H. W. WAGON 


teemed among lumbermen, 


‘ numbering many 
friends among retailers and manufacturers. 
Among those who attended the funeral were 
EK. A. Frost, president of the Frost-Johnson 
Lumber Co., and other officials from the office in 
Shreveport, La. The honorary pallbearers were: 
BE. A. Frost, C. W. Nelson, F. A. Wilson, I. R. L. 
Wiles, H. M. Willhite and R. B. Bearden; active 
pallbearers: John B. Chipman, Leon Herrick, 
Richard Cook, F. M. Strickland, W. E. Nahlik 
and A. J. Molt. 





JUDGE ROBERT JAMISON, of Minneapolis, 
Minn., father of Neil C. Jamison, of the Jamison 
Lumber & Shingle Co., of Everett, Wash., died 
on April 21 in San Francisco. Judge Jamison 
had never been active in the lumber business 
but was interested in the Jamison Lumber & 
Shingle Co., and acted as its counsel. He had 
been prominent in poltical affairs, also a jurist 
of note for many years. The funeral was held in 
Minneapolis. 

ROBERT A. HOLEKAMP, president of the 
Holekamp Lumber Co., which operates six retail 
yards in St. Louis County, Mo., died at his home 
in Webster Groves, a suburb of St. Louis, on 
May 1. He had been ill a week of heart trouble. 
Mr. Holekamp was born in Germany 74 years 
ago. He was educated in his native land, and 
after serving an apprenticeship in a mercantile 
establishment and a two years’ service in the 
German Army, came to America and to St. Louis 
in 1870. He was at one time engaged in the 
manufacture of sash and doors in St. Louis, 
disposing of his business in 1885 to the Huttig 
Sash & Door Co. on account of failing health. 
He operated a sawmill in the Ozarks of Missouri 
for five years, returning to St. Louis and engag- 
ing in the surgical instrument business. He 
founded the Holekamp Lumber Co. in 1907. A 
widow, four sons and two daughters survive 
him, and also eighteen grandchildren. 


CHARLES S. MIDDLETON, who had been 
prominent in timber operations in California, 
died in San. Francisco, April 22, after an illness 
of two weeks. He was a native of San Francisco 
and was 64 years old. After completing his edu- 
cation in the San Francisco schools, Mr. Mid- 
dleton became interested with his uncle, George 
Guerne, in the sawmill business at Guerneville, 
where he built a shingle mill and box factory. 
After operating there for ten years, he became 
interested in Mendocino County developments 


and railroad extensions. He organized the Snow 
Mountain Water & Power Co. He was also in- 
strumental in the development of timber tracts 
in Santa Cruz County. He is survived by two 
sons, William H. and George E. Middleton, and 
by H. L. Middleton, a brother. 


LEROY S. STARRETT, owner of the White 
Lumber Mill at Athol, Mass., and a philanthro- 
pist and inventor of international fame, died 
April 23 at St. Petersburg, Fla. In two days he 
would have been 86 years old. Mr. Starrett was 
founder and head of the L. S. Starrett Co., 
manufacturer of tools, at Athol, and also treas- 
urer and principal stockholder of the Athol Ma- 
chine Co. The invention which first drew world- 
wide attention was the ‘“‘combination square,” 
and from that Mr. Starrett became a leader in 
the manufacture of fine mechanical tools of 
many kinds. 


HERBERT G. SPELLMAN, of Indianapolis, 
Ind., died in that city on April 30 at the age of 
54, following a stroke of paralysis. For fifteen 
years he was located in Central American coun- 
tries as a lumber buyer for Emery & Co., of 
Boston. He was born in Shelby County, Indiana, 
but lived in Indianapolis during most of his life. 
He is survived by a widow and one son. 


TIMBER LAND SALES 


WHITESBuRG, Ky., May 3.—Williams Worthing- 
ton and others of Cincinnati purchased about 1,000 
acres of hardwood timber lands lying in the Big 
Black Mountain section of Wise County, Va., and 
adjacent territory in oe which they propose 
opening for development this year. Stickley & 
English, Mendota, Va., purchased several hundred 
acres of hardwood timber lands in the vicinity of 
Lester, Ky., and will start developing at once. 


Hoqu1AM, WASsH., April 29.—William E. Boeng 
and associates of Seattle have sold 600,000,000 
feet of timber at the head of the Hoquiam River 
to the Miller Lumber & Logging Co., of Everett. 


VETERAN RETIRES FROM BUSINESS 


PORTLAND, OrE., April 29.—William D. Wheel- 
wright, founder and president of the Pacific Export 
Lumber Co., one of the oldest lumber exporting 
firms of the Pacific Northwest, has sold his inter- 
ests therein and will retire from active business. 
William W. Payne, vice president of the company, 
acquired Mr. Wheelwright’s interests thru pur- 
chase of 62% percent of the stock April 24, and 
Mr. Payne and associates also purchased the stock 
of D. L. Blodgett, manager. Under the new own- 
ership Mr. Payne becomes president and J. F. Quirk 
secretary. Mr. Quirk has been in charge of the 
office here for some time, Mr. Wheelwright having 
just returned from an extended tour of the Orient. 
The company was founded in 1896. 
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NEWLY-WED ENTERS BUSINESS FOR HIMSELF 


PITTSBURGH, May 2.—C. C. Schleihauf, of this 
city, whose marriage to a local girl at the Little 
Church Around the Corner, New York, was re- 
ported in the AMERICAN LUMBERMAN, April 8, has 
succeeded C. S. Franke in the lumber commission 
business at Pittsburgh. Mr. Schleihauf was well 
known until recently as sales manager for the 
Miller Lumber Co., of this city, and because his 
experience in the industry ranges from the stump 
to the finished product, it is predicted by his 
friends that he will succeed in his new venture. 
He started his career in his father’s sawmill, lo- 
cated in western Alabama, later traveling thruout 
the producing sections of Alabama, Mississippi and 
Louisiana as°a buyer for Philip Gruner & Bros. 
Lumber Co., of St. Louis. He will handle south- 
ern pine, hardwoods, west Coast products and 
hardwood flooring. 


REVIEW OF OCEAN FREIGHT CONDITIONS 


A limited amount of chartering was reported 
during the week, with rates showing some few im- 
portant changes in several instances, say Lunham 
& Moore, New York ocean freight brokers, in their 
bulletin for April 22. There was no noticeable 
activity in any particular trade, and the prevail- 
ing demand for additional tonnage is miscellaneous 
in character and is only moderate at best. The 
available supply of boats is sufficient for current 
requirements and rates remain fairly steady at 
about the basis of last previous charters. 

The sailing vessel market was slow in all depart- 
ments and very little chartering was reported. The 
prevailing demand for tonnage is decidedly light 
and is confined almost wholly to the coastwise 
and West India trades. Rates are slightly off from 
recent quotations and ample tonnage offers. 





Three Factors That 
Make Selling Easier 


and that will greatly increase your flooring 
business are:— 


First The maker's name is permanently branded 
on the back of every board. 

Second—The ends of 34"" flooring for L.C.L. ship- 
ment are covered, free of charge, with corrugated 
board boxes. 

Third—The above label is put on every bundle of 


BLUE LABEL BRAND 


Bunce Oak Flooring 
the Best Ont Aion 


These selling helps together with the 
superior quality of “Bruce” Oak Flooring 
will guarantee you repeat orders. 

Order any quantity you desire— L. C. L. 
or carlots—with Hardwood Lumber direct 
from Chicago. 


E. Bartholomew 
4052 Princetos = Hardwood Co. 


Avenue 
Storage facilities for Western lumber. CHICAGO, cee 
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Se ee Woodwork - 
ae oe ing Indus- 
jee .n tries. 


> . 
Write for Pamphlet 49 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 








Carpenter Aprons 17 Cents Up 
Nail Aprons 11 Cents 


They Advertise Your Business 
They Please Your Customers 












The advertising expense of 
— these aprons is very 
small. 

We also are makers of adver- 
tising shop caps and all kinds 
of household items made of 
cloth. 

Write for samples and prices di- 
rect from the manufacturer to you. 

e have no commission agents. 
Samples and quotations sent on 
receipt of 25c in stamps. y, 


Ford, Lincoln X 


So. 
Fastin st,  & Co. 
CHICAGO, ILL. 
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Farley &Loetscher Mfg. Co. 


WHOLESALE MANUFACTURERS 


QUALITYBILT MILLWORK 


Straight 
or Mixed 
Cars a 

S pecialty 


Open Sash and 
Glazed Windows 
Panel Doors 

| Sash Doors 

| Colonial Columns 
| Screen Doors 


Screen 


Combination 
and Storm Doors 
Veneered Doors 
Stock Colonnades 


Unexceiled 
Facilities 


| Garage Doors 
/ 


Over 15 Acres Floor Space 


DUBUQUE, IOWA 








ATTENTION ! 


Coal Dealers 


PEPP’S savincs PLAN 


SAVINGS 
{ Copyrighted } 


OFFERS YOU:— 


1. More Cash Business. 

2. No Bad Accounts. 

3. Better Methods of Advertising. 

4. Cash Customers of Credit Customers. 


RETAIL 


For exclusive rights in your city, write to 


H. L. Peppmeyer, 


Topeka Coal Co., Topeka, Kans. 
© STATE AGENTS WANTED 


“*Any infringement on this copyright will be 
vigorously prosecuted.”’ 


EVERY TIMBER OWNER 


Should understand 











AMERICAN By J sae «4 Woolsey, Jr. 

FOREST e wit our chapters by 
Prof. H.H.Ch . Yale School 

REGULATION | ‘“° —— ee 


Contains: introduction B. EF, LL.D.—13 


chapters as follows: 
Introduction to Forest Reg- 
ulation. 
Background of a Regulation 
Policy and Sustained Yield. The Application of Regula- 
eee eed = Admin- tion to American Forests. 
istrative Subdivisions. 2 tae a 
Rotations—Technical, Silvi- The Problem of Sustained 
cultural, and Economic. 

Kinancial Rotations. 

The Normal Forest. 

Regulating the Cut. 

(a) Volume Methods of 
Regulation. 

(b) Area, and (c) Area- 
Volume Methods of Regula- 
tion. 


Fernow, 


The Cutting Cycle as a De- 
termining Influence in Ameri- 
can Forest Regulation. 


Yield. 

Regulation of Forests Com- 
posed of Even-Aged Stands— 
chapters 10 to 13 being by 
Prof. H. H. Chapman, Yale 
School of Forestry—in_ ap- 
pendix, translation of Mar- 
tin’s Regulation in 9 Euro- 
pean States, etc. : 
Price postpaid (paper cover) $3.00; cloth $3.50. 

Order direct from 


T. S. WOOLSEY, JR., 242 Prospect St., NEW HAVEN, CONN. 


A discount of 10%will be allowed students on 
cash orders of 10 or more copies. 











HAND MADE 


CYPRESS 
SHINGLES 


Quality Guaranteed 


Rhem Shingle Company 
RHEMS, S. C. 


We manu- 
facture 
them in all 
sizes from 
Heart 
Stock 























THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 











SAIL ON 


I don’t know how you feel about it, 
3ut this is how it seems to me, 
However other men may doubt it: 
We make our own prosperity. 
Whene’er I hear a fellow holler 
About his business being bad 
[ find he never spent a dollar 
To get the little that he had. 


I realize we have depressions, 
A little slip-up now and then; 
We have our little gloomy sessions 
When re-adjusting things again, 
And yet I never saw a minute 
There wasn’t business, after all, 
For fellows who were out to win it 
And not to sit around and bawl. 


I don’t mean only advertising 
(Tho advertising helps a lot 

And gets results that are surprising 
When ev’rything has gone to pot)— 

I mean just being up and doing 
Instead of being down and out, 

Your business boosting, plan pursuing, 
Without a fear, without a doubt. 


A man would be a rotten sailor 
Who ran for port at ev’ry gale, 
A sighing, crying, weeping wailer, 
Afraid a stormy sea to sail; 
The sailor, when he sees the water 
Get blue and black, the waves arise, 
Just pulls his stays a little tauter 
And goes on with his enterprise. 


Go on with yours! Don’t wonder whether 
You wouldn’t better turn and run. 
To sailor men a little weather 
Is just a little sailor fun. 
Take in a bit of canvas, brother, 
When winds arise with sudden force, 
But sail along, somehow or other, 
And keep your business on its course! 


WE SEE B’ THE PAPERS 

If the poets have any poems to spring, now 
is the time to spring ’em. 

This Wu Pei Fu sounds more like a college 
fraternity than a Chinese general. 

One way to settle the trouble in Ireland and 
China might be to have Ireland fight China. 

West Virginia is trying William Blizzard 
for treason, and a blizzard in West Virginia 
is treason. 

We have no way of knowing how the trial 
will come out, but it may be a cold day in- 
deed for a blizzard. 

One thing that surprises us is this: Jim 
Cox doesn’t seem to be satisfied with the ad- 
ministration. 

Bellaire, Ohio, has refused to put on a 
motoreyecle cop. The streets are dangerous 
enough as it is. 

Now Sweden has told Emma Goldman to 
move on. It looks like Emma is going to see 
quite a lot of the world. 


Saw in a headline that President Harding 
had had a narrow escape. We thought for a 
minute that he had nearly been endorsed by 
the wets. 


Women representing twenty-one countries 
planted an ‘‘international tree’’ at Wash- 
ington, but we do not understand that it is 
to be used for hanging internationals. 

Billy Sharpe has been elected captain-gen- 
eral or something of the Knights Templar. 
Now if Billy could only win the lumbermen’s 
golf cup, the aforesaid cup would be full to 
overflowing. 

It is said that Great Britain will be satis- 
fied if Russia grants former foreign owners 
merely the use of their property that was 
seized instead of a return to actual owner- 
ship. Great Britain? Great Scott! 


We certainly will have to drink more coffee. 
We’re yawning terribly lately. First it was 
Mary Baker’s disengagement, then it was the 
Genoa conference, and now it is announced 
that Lenin will make a statement May 5. 


Some playful gentleman killed three non- 
union miners at West Apollo, Pa., by tossing 
a bomb into the bunkhouse. In the lumber 
camps in the old days most of the murder 
wasn’t committed in the bunkhouse but in the 
cookhouse. 

This department passed thru West Apollo 
the morning the bomb was thrown, and heard 
about the fellow who tried to throw it out- 
doors. We believe that, under the same eir- 
stances, we would try to get outdoors ourself 
and leave the bomb where it was. 

At Wichita the Guymon-Wilson Lumber Co. 
offered $10 for the first home run in the open- 
ing baseball game, $15 if there was a man on 
base, $20 if there were two on, and $25 if the 
bases were full. We don’t know how it came 
out, but we used to help manage a team that 
would have seen to it that it happened. 


BETWEEN TRAINS 


Kansas City, Mo.—A Kansas City policeman 
stationed at the city market has confessed that 
he accepted graft from farmers while so em- 
ployed. They fired him. They ought to have 
promoted him, if he could get graft from a 
farmer. 

We said as much to Jim Moorehead when we 
dropped in at his office at Kansas City today, 
and Jim told us about one of his Kansas mem- 
bers who was in the day before and who said 
that times were surely getting good. 

Jim asked him why, and he said he had 
brought to town with him a Kansas farmer who 
had a load of hogs on the Kansas City market. 
When the farmer came back from selling the 
bogs he said, ‘‘ Boys, I’m going to buy the lunch 
today! ’? c 

The Kansas retailer said that when a farmer 
buys the lunch prosperity has surely returned. 





Scranton, Pa.—This is G. Fred Royce’s 
town. We don’t mean he owns it—and the 
town hardly ever owns up to it itself. At the 
Scranton Club’s 26th annual dinner last night 
Fred said, ‘‘I’ve been reading your drool so 
long, I thought I’d better come out and see what 
you looked like.’? You can imagine what we 
looked like when he said that. We wish we could 
think of some nice insult to hand Fred, and 
we probably shall, day after tomorrow. If a 
fellow could only think of something to say at 
the time to say it! 

Last night it was the Scranton Club, and to- 
morrow it is the Quota Club and the Kiwanis 
Club. This is our sixth time in Scranton in two 
years, and we are thinking of claiming residence 
here and the right to vote—especially if Gee 
Fred Royce ever runs for anything. 

We read in the Chicago papers, by the way, 
that there is an anthracite coal strike going on 
here. 

DAVENPORT, IowA.—The Mississippi is very 
high here right now, but we have no doubt it will 
be considerably lower by the time this gets into 
print. In fact, we have a proposition that we 
would like to make to some of these river towns, 
and that is, that they sell us some of the river. 
We bet it will be lower within a week. 

The gas men of Iowa, Nebraska and North 
Dakota had gathered here to gas about the gas 
business. It reminded us of an argument we 
once heard at Reading, Pa., between a gas man 
and an electricity man as to which gave the 
public the most for its money. The man who 
sold electricity finally gave in and said to the 
gas man: 

‘¢You win. All we furnish the public is power, 
light and heat, but you give ’em power, light, 
heat and smell,’’ 

Nevertheless we found the gashouse gang 2 
good gang of fellows. 
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A Portable Log Loading Derrick 


One of the problems which has presented itself 
to lumbermen utilizing motor trucks for hauling 
logs concerns the loading of the logs on the trucks. 
If animals are used to roll the logs up the skids, 
much of the flexibility and satisfaction from operat- 
ing trucks is done away with unless the truck 
comes back to the same place for loading each 
time. One ingenious lumberman, it is true, devised 
a special trailer, upon which a team was loaded 
and carried each morning to the point where the 
logs were to be loaded, remaining thruout the day 
and being brought home at night. Other lumber- 
men have used winches, on the Pacific coast donkey 
engines have been used, and there have been vari- 
ous mechanical devices for attaching to the trucks. 

A somewhat different solution is that of J. W. 
Whitlock & Co., of Rising Sun, Ind. This company 
manufactures Indiana hardwoods and has to go 
far and wide to secure all the logs needed. Some 
time ago its officials felt the need for equipment 
which would speed up loading of trucks, and after 
considerable thought and study devised a portable 
derrick which has been working very satisfactorily 


and load fifteen truckloads*in ten hours, or 12,000 
to 15,000 feet a day. 


Why G M C Trucks Satisfy 


BELLINGHAM, WASH., April 29.—The GMC trucks 
are winning their way—perhaps it would be more 
correct to say they have won their way—in north- 
western Washington. They are widely used in 
hauling logs, lumber, wood and general freight, and 
their number is constantly increasing. In all cases 
they have proved their worth, with the result that 
some companies have several in their service. One 
of these friends of the GMC’s is the Bloedel Dono- 
van Lumber Mills, the largest logging and lumber 
operators in this part of the State and one of the 
largest in the country, having a dozen mills, four 
camps, many retail yards and employing twelve 
hundred to fifteen hundred men. This company 
has five of these trucks and, according to “Jack” 
Mason, its purchasing agent, the GMC has stood 
the test of efficiency, economy and service. In 
some instances the test has been severe, as for ex- 
ample, in hauling wood. The fuel trucks have had 





My 


; 

















One of the portable derricks of J. W. Whitlock & Co. ready to load one of their motor trucks with 


logs. 


The portable derrick was not used to put up the pile of logs, but is used in the woods 


to load the trucks, or to select logs from a pile and place them upon a truck 


for over a year. The company is now using three 
of these derricks and is finding them exceptionally 
satisfactory. Jach derrick is equipped with a 
single drum winch, and in connection with this 
winch there is employed a 500-foot y,-inch cable. 
A Weidely (Bulldog motor), 4x5% inches, 4-cylin- 
der, is used to furnish motive power. This engine 
is mounted on a 6x12-foot timber platform, built on 
runners. When the derrick is used in the woods 
it will move itself, a line being run out to where 
it is to be moved to and attached to a fixed object. 
The derrick, when power it thrown on, skids itself 
to the new location. Each derrick weighs approxi- 
mately 4,500 pounds and can lift three tons at a 
time with a double line. A derrick can be loaded 
on a truck, for long distance moving, in one hour. 
A 3%-ton truck will drag one about in the woods, 
facilitating spotting or making short moves. 

These derricks can also be used as skidders, as 
they will easily pull logs up out of hollows. As a 
matter of fact, they will snake a log from 500 
feet away and then will raise it 12 feet above the 
ground. They were not made to raise a log any 
higher, as it was desired to use them only for 
loading trucks. With the derrick, logs can be se- 
lected from a pile, picked up and dropped very 
quickly upon a truck. J. W. Whitlock & Co. load 
a truck as a rule in five to six minutes, if the load 
consists of five toe six logs. Nine to twelve small 
logs can be loaded in about eight minutes. Fur- 
thermore, with the aid of the derrick a log can be 
turned and wallowed to make the load secure. 
One of these derricks will snake from the woods 


to negotiate steep hills and difficult places and 
Mr. Mason says they have stood up well under 
all conditions. With only a reasonable amount of 
repairs, the GMC’s have given such satisfaction 
that the company has standardized on them and it 
is now building a garage to house them. This 
building will be completed and ready for service 
about May 1. 

The Bloedel Donovan Lumber Mills bought its 
first GMC trucks early in 1920. They are from 1% 
to 2 tons each and are used for hauling supplies 
to camp and wood and lumber in and around Bell- 
ingham. Mr. Mason kindly spent some time with 
the AMERICAN LUMBERMAN’S correspondent to 
show him what the GMC’s were capable of do- 
ing. Discussing the service given by one of the 
first ones purchased, a 1%4%4-ton truck operated by 
the sash and door factory, he stated that in 1921 
this machine carried 2,041 tons, covering a distance 
of 7,225 miles. For each gallon of gasoline the 
truck traveled 7.34 miles and it made 406 miles on 
a gallon of oil. Its tires were pneumatics. A 
2-ton truck, also purchased in 1920 and having 
pneumatic tires, used for hauling general freight 
from depots to mills and miscellaneous supplies 
from Bellingham to the company’s camps at Alger 
and Saxon and to its Blanchard shingle mill, trans- 
ported 1,221 tons in 1921. It traveled 15,149 miles, 
giving an average mileage of 7.2 miles a gallon of 
gasoline and going 331 miles on a gallon of oil. 
In each case this truck traveled on a good road. 
The highway to Alger was fourteen miles long, 
practically all being a dirt surface. The Saxon 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 





Write for Details 





VUMMAALOLA TAA 


WUT 





WADA HAL HL 


Be Uo eo 

















| 


Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co° 
OF NEW YORK 

511 Locust St. 1141 Marquette Bldg. 80 Maiden Lane 

St. Louis, Mo. Chicago, Ill. New York, N.Y 




















LATADY, ANDREWS & Go. 
CERTIFIED PUBLIC ACCOUNTANTS 





JOHN F. ANDREWS, C. P. A. 
Formerly General Auditor Kaul Lumber Co. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 














WOODWORKING PLANT 
FOR SALE—DETROIT 


100,000 sq. ft. equipped with modern ma- 
chinery electrically driven, suitable for 
both body and trim work; railroad siding; 
ample lumber storage with new National 
Dry Kilns; assembly rooms; splendid lay- 
out for body production. Apply 


LESTER P. DODD, 
1604 Dime Bank Building, DETROIT, MICH. 
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HAMMER BRAND 


Hand-Made Heart Cypress 


SHINGLES 


She Shingles of our Grandfathers 
Write for Booklet 


Sa 


The Hammer Lumber Co. 
DREXEL BUILDING. PHILADELPHIA 
Member Philadelphia Wholesale Lumber Dealers‘Association 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 














PITTSBURGH 


NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash basis. 
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MILLS: Send Us Your Stock Lists. 
‘BUYERS: Send Us Your Enquiries. 


AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 








White Pine MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 

LONG and SHORT LEAF 


ane { Yellow Pine 


WM. SCHUETTE CoO. 
Pittsburgh, Pa. New York, N. Y. 
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West Penn Lumber Co. 


Wholesale Lumber 








WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 
PAM MAvM SHOU ANU EEUU LHI 


SAMUS AU LLA NAA 








B.W. Cross Lumber Co. 


301 Oliver Building, 
Pittsburgh, - - Pa. 


White Pine.Yellow Pine,Hemlock & Fir 














road was twenty-seven miles in length and was 
nearly all paved. The Blanchard route was twelve 
miles long and practically all pavement. All the 
other trucks are 2-ton machines. No. 6, with solid 
tires, was used in the fuel department for eight 
months in 1921. In that time it covered 9,958 
miles, using a gallon of gasoline for every 6% 
miles and a gallon of oil for every 21644 miles. 
Truck No. 9, pneumatic tires, hauled wood for six 


months in 1921, registering 6,254 miles and show 
ing a mileage of 7.13 miles per gallon of gasoline. 
The oil consumption was one gallon to every 338 
miles. Truck No. 10, also equipped with pneu- 
matic tires, and likewise in the fuel department’s 
service for six months in 1921, negotiated 4,460 
miles, giving an average of 6.27 miles per gallon 
of gasoline and traveling 244 miles on a gallon of 
oil. 








The Lumber Dealer and His Millwork Problems 


Questions Asked Regarding Millwork 
[By J. M. Long] 


A short time ago a friend went to buy some 
paint for his home. He did not know exactly how 
much he needed, altho he did know the size of the 
house. The first salesman he encountered was a 
new, inexperienced man, whom the company had 
put behind the counter without first thoroly post- 
ing him on the goods. He showed the customer 
color cards and gave him prices, perhaps as well 
as an experienced paint man, but at this point the 
customer asked: “How many square feet will a 
gallon of this paint cover, using two coats?’ The 
salesman hesitated and had to admit he did not 
know but would find out. He went to the manager 
and received the information and gave it to the 
customer, 

Up to the time of this incident the customer 
had confidence in the salesman, but when he saw 
that he was unable to answer this ordinary ques- 
tion, reply to which any paint salesman should 
have on the tip of his tongue, this confidence van- 
ished. In its place came the thought that he had 
better not buy his paint from this man, as he 
might get something that would not be just what 
he wanted. He then went down to the next paint 
store and bought. 

You are entrusted with the confidence of the 
persons who come to you to buy lumber, mill- 
work and other building material. Are you pre- 
pared to keep this confidence by being able to an- 
swer quickly and intelligently any reasonable 
question they may ask regarding your line, or have 
you neglected going into certain phases deeply 
and found that sometimes when a question is asked 
of you you must either guess at the answer, or, 
like the young paint salesman mentioned say, 
“T don’t know”? 

Following are listed a few of the ordinary ques- 
tions asked regarding millwork that may be put 
to you any time. There are numerous others, but 
the idea of mentioning these few is to get you 
thinking along this line, and, doing this, the solu- 
tion to many others will come to you. 


Q. You say you can give me either %-inch 
casing or 1%-inch casing frames. Which would 
you suggest that I use? 

A. Many lumbermen always carry in their minds 
the idea of making a bill as cheap as possible. 
They want to cut down the price, fearing compe- 
tition, and often give a customer something that 
will mar the appearance of his house thru acting 
on their advice. When this question is popped at 
you, the first thing to consider is the kind of a 
house the customer wants to build. If he wants 
to build the cheapest kind of a house, something 
that will do him for the present, and has the 
thought that later on he will build a better home, 
then it would be all right to say: “Use %-inch 
casing frames.’”’ They serve the purpose and will 
save a little money on the bill. But if your pros- 
pect is building a fairly good residence, suggest his 
using 14-inch casing frames. The casings and 
the corner boards stand out just that much fur- 
ther from the siding and give the finished house 
a much better appearance. The difference in price 
is so small that he will be amply repaid in the 
improved appearance. 

Q. Should I use double strength glass in my 
windows? 

A. For ordinary size windows, such as 24x26, 
you would be justified in recommending single 
strength glass. It is what is commonly used and 
runs fairly good in quality. But if the windows 
are larger, such as 32x26, you might suggest his 
using double strength glass here, especially if they 
are on the front of the house. On the stock size 
windows during the busy season it sometimes holds 
up an order several days to specify double strength 
glass and, if customer is in a hurry, this may have 
some weight. 


Q. Should I use bevel plate glass in front door? 


A. If your customer is using a door of any 
better grade than an ordinary glass door, as ordi- 
narily used on the rear of the house, it would be 


good policy for you to suggest bevel plate. There 
is much difference in the appearance of the two, 
and the front door being in the most conspicuous 
place in the house bevel plate glass should be 
used, 

Q. What thickness should I use for outside 
doors? 

A. If I was making the suggestion I would 
always say: ‘Use 1%-inch doors.” The outside 
doors are given hard service. They are exposed 
to the weather. If made strong they will give 
more resistance to the winds and will not slam 
easily. They must hold strong locks, and thinner 
doors are often much weakened in this respect. 

Q. I don’t know whether to use 3 member cap 
trim or back band trim? 

A. Back band trim has all argument in its 
favor, because it makes a neat appearance, is put 
up quicker and is more sanitary. You have many 
times, no doubt, had occasion to stand on a step 
ladder and observe the top of a 3 member cap trim. 
You will always find a thick layer of dust on top 
except a day or two after house cleaning time. It 
has a 2- or 2%-inch projection to catch this dust, 
where the back band trim has only 1-inch flat 
surface on top. 

Q. Are the two panel doors as substantial for 
inside as the 5X panel? 

A. While the 5X panel doors, on account of 
having four cross rails, may be a little stronger, 
you will agree with me, I believe, that the two 
panel doors will stand up under any ordinary 
usage, and they have the additional advantage 
of the beauty of their panels. 

Q. Are the casings and other moldings nice and 
smooth? 

A. The ordinary answer to this question is 
“Yes,” but many lumbermen do mot make it a 
point to see that this is carried out. They will 
buy their softwood trim, such as fir or pine, in 
stock quantities, often getting material that has 
been carried in stock for some time and often re- 
ceive material that is more or less dirty or dusty. 
It would be good policy, I believe, for lumbermen 
to always specify that your casing, base or any 
other molding having a large surface be sanded. 
The satisfaction of your customers will more than 
offset the small extra charge for sanding. 


Q. I am going to have an opening between the 
living and dining room. I don’t know whether to 
put in bookcases or to leave it just plain and case 
it up? 

A. A great deal of thought is being given to this 
subject by millwork companies. They are con- 
stantly figuring out how they can beautify these 
openings at a small cost. You should look into 
this very thoroly and be able to make several 
worth-while suggestions on this. Peak head casings 
and tapered side casings are becoming very popular 
for inexpensive opening trimmings. Also it is the 
tendency of the times to have these openings as 
wide as possible to give a more roomy appearance. 
There are many other worth-while ideas you will 
have along this line if you give this subject special 
thought. 

Q. We are going to have a mirror door in the 
living room. Should it be beveled or plain plate? 

A. A mirror door and the mirror in medicine 
cabinets are used to view oneself. You have often 
found that the perspective is thrown off somewhat 
when the vision is in line with the beveled edges. 
For this reason it is better to have a plain plate 
mirror in these two instances. On a sideboard or 
buffet, however, the mirror is more for appear- 
ances or to reflect dishes. So in this case a 
beveled mirror would be preferable. 

Q. What rough openings shall be made for med- 
icine cabinets, sideboards etc.? 

A. It is well to have these in mind and to be 
able to give this information at once, as it helps 
to instill confidence in your prospect and shows 
him that you know your business. 
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There are any number of other questions that 
are asked right along and your customers expect 
you to give them the benefit of your experience and 
knowledge. It would pay lumbermen to get the 
habit of jotting “down the questions asked them, 
ynd then look them over when you have a few 
apare moments. Many new and valuable ideas 
will come to you in this way. 


[This is the seventh of a series of articles 
dealing with the retail lumberman’s millwork 
problems. The next article, to appear in an 
early issue, deals with cabinet work and meas- 
arements.—EDITOR. | 
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Millwork Cost Bureau Moves Office 


The Millwork Cost Bureau, formerly located at 
11 South La Salle Street, Chicago, has removed 
its headquarters to more commodious and con- 
venient offices at 605 North Michigan Avenue. In 
advising of the change Secretary W. P. Flint 
writes: ‘‘The expanded service and increased mem- 
bership have overtaxed our former quarters, and 
it became necessary to obtain more space. The 
ehange places us in position to render even more 
efficient service than heretofore.” 


Millwork Men Defer Organizing 


TACOMA, WASH., April 29.—Formation by 
Northwest millwork and veneer companies of a 
entral organization covering the entire district, 
discussed two weeks ago at a meeting here, was 
postponed at a second meeting held in Tacoma, 
April 25. Thirty delegates from Tacoma, Seattle, 
Portland, Grays Harbor and Willapa Harbor, at- 
tended the meeting. It was decided to postpone 
any further steps for the present and to endeavor 
to secure stronger local organizations before at- 
tempting the formation of the larger body. Clark 
W. Thompson of the City Millwork Co., Tacoma, 
icted as temporary chairman of the meeting. 


SALAMA 


News of the Millwork Trade 


Inquiries for veneer doors in the Merrill ( Wis.) 
district are picking up, following a somewhat dull 
Jlemand for this class of doors during the past 
year. French doors comprise about 10 to 15 per- 
cent of the demand for doors outside of the ve- 
neered lines, and as these require considerably 
more time to manufacture than ordinary doors 
the demand is nearly up to the amount of time 
the manufacturer can devote to this line of the 
business with present crews. Shop lumber from 
the West, while somewhat difficult to secure, is 
being received in sufficient amounts for present 
needs, 

The Tomahawk Manufacturing Co. will turn 
out the mahogany and birch interior finish for the 
Bradley Bank, of Tomahawk, Wis., contract for 
construction of which was let last week to F. C. 
Lemke of Clintonville. The Tomahawk company, 
which was organized recently, will devote a large 
part of its attention to the manufacture of interior 
finish for new business buildings and homes under- 
way and contemplated in the city of Tomahawk. 

An interior finish manufacturer at Merrill, Wis., 
ommenting on the building situation there, said 
that never were there more carpenters available 
than at this time. Despite the great boom on in 
building,,many men daily make application for 
carpenter jobs. Very little delay has been experi- 
enced in getting materials and both big and small 
jobs are being started on scheduled time, with 
ample crews. 

Regular building campaigns are on in many of 
the smaller cities tributary to Minneapolis and 
St. Paul, Minn., and the millwork plants are get- 
ting an excellent run of business from that source, 
largely running to stock sizes. The twin cities 
trade is good, and all plants have increased their 
output recently. Country yards still are slow buy- 
ers and not much is expected from farm trade until 
the fall. Prices are out of line with conditions and 
an early advance is expected. 

Business continues good with the door factories 
and planing mills of Buffalo, N. Y., most of which 
report orders ahead for several weeks. There has 
been no letup in new building started, so that 
the outlook is for a satisfactory amount of busi- 
ness, 

There is an increasing demand for millwork, 
doors and sash in Columbus and central Ohio. 
Mills are getting busier and some are gradually 
Mereasing their force of workmen. Prices are 
not showing a great deal of strength, however, and 
i some cases they are being cut to a point where 
Profits are small. ‘There is still a good deal of 
figuring on new work and many new projects have 
been started. Prospects are generally bright. 
‘Plants in the Kansas City (Mo.) territory are 
working full time and sales managers say they 
could use more men if they could get them. Local 
demand is very heavy and there is a growing de- 
mand from the outside, both for yard stock and 


specials. An advance has been made here of three 
points in windows and four points in doors. Sam 
Edwards, sales manager for the Western Sash & 
Door Co., says: “Outlook for business is very 
good, and we expect to continue indefinitely on our 
present volume.” 

The Baltimore (Md.) sash and door men are 
much encouraged by the demand for their goods 
which has developed during the spring. In point 
of volume the business leaves little to be desired, 
and with regard to monetary returns it is also 
fairly acceptable. It has been possible to main- 
tain the price increases which were made not long 
ago, and unevenness in quotations has been to a 
considerable extent eliminated. Construction is 
proceeding at a rate which justifies expectations of 
a large business being done by the sash and door 
men, and the outlook is more promising than it 
has been for a long time. 

Sash and millwork plants of San Francisco, 
Calif., have a good volume of business with build- 
ing very active in the city and nearby territory. 
Sash and door factories in the Bay counties dis- 
trict are operating with a fair demand. Finished 
door factories connected with the white and sugar 
pine mills have a steady demand. With shop lum- 
ber scarce and an advancing tendency, a general 
advance in door prices is looked for. Sash and 
door cut stock is moving to some extent. 

The window glass market is weak, and demand 
very limited. This situation puzzles the manu- 
facturers and jobbers, in view of the increasing 
volume of building. The glass men profess to be- 
lieve that present conditions can not last, and 
that demand is bound to pick up soon. In the 
meantime some manufacturers, it is said, are en- 
deavoring to move stocks by offering price con- 
cessions, while others are standing pat. 

“We were greatly pleased to see the report of 
the recent annual meeting of the Millwork Cost 
Bureau, appearing on pages 62 and 63 of the 
AMERICAN LUMBERMAN of April 22,” writes C. B. 
Harman, secretary of the Southern Sash, Door & 
Millwork Manufacturers’ Association, Atlanta, Ga. 
He continued: “I think that you always do your 
very best in supporting the millwork industry, and 
if there is anything I can do for you at any time 
please don’t hesitate to call on me.” 
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Lumbermen in 


Great Lake States 


MINN., WIS., ILL., and MICH. 


The summer cottage needs. 
a septic tank. You sell it 
and make a _ handsome 
profit. Get particulars from 


Gun Construction Co. 
Ellsworth Building, 


CHICAGO, ILL. 
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Cinch the 


Business 
of Carpenters 
and Contractors 


One of the most profit- 
able ways to advertise 
your lumber business 
is to present your cus- 
tomers with one of 
our strong, well made 


Carpenter Aprons 


A variety of cloth specialties. 
Write for prices. 


Advertiser's Manufacturing Co. 
RIPON, WISCONSIN 

















The object of the first of these articles was to 
develop the real meaning of what is commonly 
known as “interinsurance,” and incidentally men- 
tioned that the real meaning of the term might be 
better conveyed to the layman’s understanding by 
calling it the reciprocal and equitable exchange of 
indemnity, rather than interinsurance. 

The object of the third chapter was to show 
that the injection of rates, premiums and policies 
is a matter of convenience to establish relative 
equity as between the several risks desiring to ex- 
change indemnity one with another; to avoid other- 
wise unavoidable delays in the settlement of claims 
arising under these reciprocal agreements; and 
unambiguously to declare the terms, conditions 
and covenants of these agreements. 

It also was shown in the first chapter that “inter- 
insurance” means literally an agreement among a 
number to indemnify losses arising out of a com- 
mon contingent peril. 

Now all fire insurance in the last analysis is 
interinsurance, altho by no means is all fire insur- 
ance reciprocal and equitable exchange of indem- 
nity. At first blush this statement may sound 
paradoxical, and yet even a relatively casual ex- 
amination of the facts will establish its clear and 
simple truth. 

To illustrate: ‘The grocery store down on the 
corner secures a stipulated amount of indemnity 
from the A-B-C Fire Insurance Co., for which a 
stipulated premium is paid; this premium, pri- 
marily or ultimately, finds its way into the gen- 
eral treasury of the A-B-C company; on the same 
day that this contract of indemnity is issued to 
the grocery store the A-B-C company issues con- 
tracts of indemnity to the Dry Goods Emporium 
on Main street, to the livery stable down at the 
railway station, to the hotel on the square, and 
to the sawmill at the edge of town. The owners 
of these properties, and of all of other multi- 
tudinous thousands, who in hundreds of communi- 
ties secure similar contracts of indemnity from 
the A-B-C company, pay into its treasury the 
ratable premiums due for the various amounts of 
indemnity secured for each risk severally. Now, 
should any one of these multitudinous thousands 
of risks burn during the period of time named in 
these several contracts of indemnity, some small 
part (it might be infinitely small and still be ex- 
istent) of the money paid in for the grocery store, 











“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisco 











Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 

















ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 


LUMBER - PILING - TIES } 


TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bidg. 


Gen’l Office—2200 Insurance Exch., CHICAGO | 
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Wisconsin Oak 
1 car 4/A” No. 2 C.&B. 


Winter-Cut Basswood 


2 cars 4/4” Ist & 2nds. 
}car 5/4” No. | C.&B. 


Birch 


2 cars 4/4” Ist & 2nds. 
6 cars 4/4” No. 1 C.&B. 


Dry, Bright, 
Well Manufactured. 


Anything in Northern Hardwoods. 


The Adams-Thom 
wayse’. Lumber Co. 


Jean LaRue says: 
‘She’s dam’ good 
mans to deal wid!’’ 











White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 








We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN. 
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Kneeland-McLurg 
Lumber Company 


Phillips, Wis. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 
Hardwood Lumber 


Maple and Birch Flooring 
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Selling Out 


Complete Double Band Mill, 
Refuse Burner, Generators, 
Pumps, Lumber Trucks, 
Locomotives, Cars, Log Load- 
ers, Rail and all incidental 
equipment. 





Sell all or any part. Write 
or wire. Available for in- 
spection at any time. 


J.S. Stearns Lumber Company 
Odanah, Wisconsin 




















the dry goods emporium, the livery stable, the 
hotel, the sawmill, and for each one of the thou- 
sands that did not burn would be paid over to the 
owner of the risk that did, by the A-B-C Fire In- 
surance Co. The mere custody of these premiums 
by the company, which are held by it in propor- 
tions of “earned” and “unearned” premiums that 
are almost universally fixed by law, does not and 
can not change the underlying fact that some part, 
however small it may be, of the premium paid in 
for each risk insured is paid to the owners of the 
risks that burn. The only part of the aggregate 
premiums paid in that does pass into the absolute 
ownership of the A-B-C company is the profit—or 
the part that remains at the end of the company’s 
fiscal year of the premiums earned during that 
year, after all fire losses and expenses incurred 
therein have been paid—and this profit would at 
once inure to the owners of the stock of the A-B-C 
Fire Insurance Co., and not to the policy holders 
who paid the premiums. 


It must then be clear that, if thru the medium 





of the A-B-C company any part, however small. 
of the premium paid in for indemnity on one risk 
is paid out as indemnity for loss to another, they 
these two risks have in fact been the subjects of 
interinsurance. But assuredly they have not se- 
cured indemnity at the cost of production, as meas 
ured by the fire losses and expenses, because some 
part of their respective premiums has passed ax 
profit to the A-B-C company stockholders ; and it js 
certainly questionable whether they have enjoyed 
an equitable exchange of indemnity. 
“Interinsurance” as the subject of these articles 
means the reciprocal and equitable exchange of jn- 
demnity at the cost of production as measured hy 
losses and expenses alone. 
[Notre: The above is one of a series of twelve 
monographs on the subject of “Interinsurance,” 
as related to the manufacturing lumber industry, 
The remaining monographs will follow at inter- 
vals, during the present year. The next instal- 
ment will appear in an early issue.—Epit0r. | 
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SAWMILL MACHINERY SPECIALIST 

Sawmill machinery is put to very severe uses 
and must be manufactured of the best materials 
and with the best workmanship. To produce saw- 
mill machinery of the highest quality is the job of 
a specialist, and that is why the Standard Saw Mill 
Machinery Co., of Wrie, Pa., has been so success- 
ful in producing sawmill machinery of exceptional 
merit, the quality and efficiency of its product be- 
ing such that the company does not enter price 
competition. The Standard company was_ incor- 
porated in 1890 and for the last thirty-two years 
has made nothing but sawmill machinery, which is 
its specialty and exclusive business, not a_ side 
line as, the company states, is the case with many 
concerns that are manufacturing sawmill machin- 
ery. j 

Among the products of the Standard company 
are improved swing cut-off saws, edgers, trimmers, 
double acting fractional set works, saw gummers, 
sawdust conveyors, adjustable saw guide for port- 
able mills (over 3,000 in use), patent “Excelsior” 
and “Improved Duplex’ dogs, indicator attach- 
ment to head blocks for circular sawmills, 
“Eureka” side file, log and lumber trucks ete. In 
addition, the company manufactures various types 
of portable sawmills for utilizing to the best advan- 
tage scattered wood lots and small tracts of timber. 

Lath manufacturers are agreed that the ability 
to profit today depends upon facilities to produce 
cheaply. To meet this condition the new 3-saw 
lath mill and 1-saw bolter combined, shown in the 
accompanying illustration, has been designed by 
the Standard Saw Mill Machinery Co. The lath 
mill is furnished with two sets of hardened spur 
feed rollers, one set in front of the saws and one 
set behind, these being connected by link belt, mak- 
ing the feed positive and alike for both rollers. 
The pressure of the rollers on the stock is regu- 





New 3-Saw Lath Mill and 1-Saw Bolter Combined 


lated by means of coil springs set under the table, 
and tension of these may be changed by turning the 
nuts holding them in place. ‘The lath arbor is 
made with collars for three saws, three being fur- 
nished with the machine, and usually two will be 
found ample to work up all the stock made. The 
manufacturer states that the machine can be fur- 
nished with four or five saws when so ordered. 
The bolter is equipped with the company’s im- 
proved spur feed roller on the under side, insuring 
a positive feed, the weight of the slab upon the 
roller being sufficient to carry it thru the saw. 
The guide for the roller can be adjusted for cutting 
stock one to three inches wide, and slabs can be 
cut 1% inches for lath. The lath saws are 12- 
inch diameter and 11 gage; bolter saw is 22-inch 
diameter and 10 gage. Lighter or heavier saws 
can be furnished if desired. 

According to the Standard company, the speeds 
necessary to obtain the best results are: Lath 
saws, 2,500 to 3,000; bolter saw, 1,400 to 1,600 
revolutions a minute. The machine is capable of 
cutting as high as 45,000 lath daily. Burning the 
saws is prevented by lifting a lever which raises 


the top feed rollers, allowing the stock to be drawn 
back. 

Another machine recently placed on the market 
by the Standard Saw Mill Machinery Co. is a com 
bined lath binder and trimmer, shown in the ac 
companying illustration, which enables operators to 
trim both ends of the bundle in one movement, tu 


make bundles of uniform | size and bind them 
tightly. The lath being held in the jaws of the 





Combined Lath Binder and Trimmer 


binder, allows the saws to make a smooth cut, and 
each lath the same length. The bundle does not 
have to be removed from the binder until after it is 
trimmed and tied, thereby saving time, and making 
with the increased leverage given by jointed levers 
a perfectly tight bundle, 

Catalog No. 5 issued by the Standard company 
gives complete and detailed specifications of all 
machines it manufactures, together with other 
valuable data on how to erect and operate portable 
sawmills, the proper speed of circular saws, and 
the best way to order mill parts to insure prompt 
shipment. The facilities of the plant are such 
that the company endeavors to keep all machines 
“us per catalog equipment and specifications on 
hand for immediate delivery. 


NEWS NOTES FROM MILWAUKEE 


May 2.—The Milwaukee market reflects a prac 
tically unchanged condition for the week. Prices 
have grown firmer but no sizable increases are 
reported. With excellent weather thruout the 
State, and with the receding of flood waters in 
storm districts, building activities increase and 
reflect themselves in a strong market for construc- 
tion lumber. Common lumber shows the largest 
sales. Western pine has shown a slight advance. 
Southern pine is active, hemlock and fir show an 
increasing demand, all in the better grades. One 
prominent Milwaukee lumberman declares low 
grade hardwood a drug on the market. The ox 
trade is quiet. Inquiries from country trade have 
shown a decided increase, and buyers are coming 
into the Milwaukee market for fair purchases. 
Furniture manufacturers have been unusually ac- 
tive this week and have been in the market for 
large purchases. Railroad shop trade has fallen 
off slightly. Mill stocks are said to be low. i 

Formal opening of the new fireproof plant 0! 
George L. Waetjen & Co., manufacturers and whole- 
salers of veneer and plywood, was observed on 
Monday. ‘The firm now has splendid facilities in 
a 2-story and basement fireproof building. Durins 
Monday hundreds of customers, business associates 
and other friends called, and the offices were filled 
with floral expressions of well wishes. George l.. 
Waetjen is president and Walter C. Tredupp 1% 
secretary and treasurer. 

A. E. Severson, connected for the last ten years 
with the Wilbur Lumber Co., Milwaukee, has re- 
signed to take over the secretaryship of the Schoen- 
koetter Lumber Co., Milwaukee. 
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BAY CITY, MICH. 


May 1.—The hardwood 
greater strength and stability during the last week 


market has shown 
than for several months. Manufacturers antici- 
pate further advances in prices on some items 
because of the serious shortage. The demand for 
low grades shows improvement and several large 
sales of No. 3 common have commanded higher 
prices than have previously prevailed. 

Maple flooring manufacturers have come into the 
market in a large way, and the increasing scarcity 
of this class of stock has strengthened prices con- 
siderably. Automobile interests are rapidly pick- 
ing up available dry stocks. There is also an 
increasing demand from the building trade, furni- 
ture manufacturers and the box industry. 

Soats that have harbored here during the win- 
ter are leaving for various points of shipment on 
the Great Lakes. Owners report a large amount 
of tonnage in sight and anticipate a busy season 
in the lumber trade. 


EVANSVILLE, IND. 


May 1.-~There has been some improvement in 
the hardwood trade during the last week. Green 
and Barren rivers in western Kentucky have 
started to fall, and it is expected that logging 
operations along those streams will be resumed 
shortly, which will enable logs to be shipped in to 
the local mills. Reports from many sections in- 
dicate that lumber stocks are low. Veneer manu- 
facturers report a_ slight improvement in the 
demand from furniture factories. A survey of the 
local manufacturing plants made a few days ago 
shows that the unemployment situation is less 
intense than a month ago, and some of the furni- 
ture factories report they are employing 98.2 per- 
cent of their normal forces. 


MERRILL, WIS. 


May 1.—The A. C. Stange Co., of Merrill, this 
week sent two carloads of equipment to its newly 
opened timber tract northeast of Star Lake, and a 
crew of fifty men. Logging will begin soon. The 
J. W. Wells Lumber Co. will continue logging 
operations in Dickinson County during the sum- 
mer. It is now operating two camps, employing 
about 300 men. The Menominee mill requires 40,- 
000,000 feet of logs per annum. Logging opera- 
tions on the extensive timber holdings of the Park 
Falls Lumber Co. east of Park Falls will be re- 
sumed in the near future, according to Manager 
W. B. Clubine. Two large crews of men will be 
employed. No reduction of operations west of 
ark Falls is contemplated. 


COLUMBUS, OHIO 


May 1.—Hardwood trade is showing up better 
in all respects. Yards are buying better and the 
same is true of factories. Railroad inquiries are 
increasing. Automobile and box factories are also 
in the market. ‘There is a growing scarcity of dry 
stocks, especially FAS and No. 1 common. Oak 
flooring is also rather strong. Southern pine buy- 
ing on the part of retailers to replace broken stocks 
is rather brisk, but prices are not stable. 

F. b. Pryor, sales manager of the W. M. Ritter 
Lumber Co., said, “Orders are gaining in volume. 
The bulk of the orders is still coming from the 
yard trade.” 

The American Column & Lumber Co. reports a 
decided improvement in the hardwood trade during 
the last week or ten days. Orders are coming in 
much better, principally from industrial plants, and 
prices are well maintained. 

KE. M. Stark, vice president and treasurer, left 
early in May on a business trip to Cleveland. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a better feeling in southern pine circles, 
with mills advancing prices rather rapidly. The 
buying public is coming into the market. There 
is a better volume of business. 

The Columbus building department reports that 
633 permits for structures were issued in April 
for a valuation of $2,120,500, as compared with 656 
Permits and a valuation of $1,022,915 in April of 
last year. For the first four months of the year 
the department issued 1,807 permits with a valu- 
ation of $4,836,300, as compared with 1.572 per- 
mits and a valuation of $2,867,070 in the corre- 
sponding period in 1921. 

Manager T. J.’ Jones, of the FE. Doddington Co., 
reports a decided improvement in the retail trade. 
All of the mills except the large one at the central 
yard are busy and figuring is going on actively. 

The planing mill of the Grandview Lumber Co. 
is being enlarged by the building of an addition 
40 by 50 feet. Some additional machinery will be 
installed, Joseph C. McNally, manager, reporte 


more orders ahead than he has ever known. The 
concern is in the center of the district which shows 
the most home building activity. 


INDIANAPOLIS, IND. 


May 1.—Demand from the construction inter- 
ests is active. Most dealers are carrying heavy 
stocks as compared with last year, but the buying 
seems to be steady with the prospect of a con- 
tinued demand during the entire summer. Uppers 
are far stronger than the lower grades, most of the 
construction demand being for interior finish and 
floors. The industrial demand continues sluggish. 
There has been some activity in the automobile 
and body plants during the last week, and furni- 
ture plants report a fair number of orders. 


MEMPHIS, TENN. 


May 2.—-Hardwood demand is on the increase 
and the tone of the market is reported appreciably 
better. It is quite apparent, however, that all of 
the distressed lumber forced on the market as a 
means of preventing loss thru inundation has not 
yet been disposed of. New quotation lists now 
being sent out from Memphis are considerably 
higher than recently. In some instances sales- 
men are being withdrawn and practically all offer- 
ings have been taken off of the market. Con- 
suming interests are becoming more anxious about 
their future supplies. This is particularly true 
of the manufacturers of flooring, interior trim, 
sash and doors. Furniture interests are perhaps 
showing less anxiety than any of the larger 
groups. Flooring manufacturers say they are 
offered considerable quantities of common red and 
white oak, but say very frankly that they do not 
know from what source they will be able to secure 
dry lumber a few months hence. Automobile 
interests are in the market for sizable quantities 
of southern hardwoods, notably cypress and thick 
elm. They are taking some ash, but the market 
for ash is rather quiet. The greatest activity is 
in oak, gum and cypress. 


MARINETTE, WIS. 


May 1.—The city is enjoying a building boom, 
many houses and business places being remodeled 
and new structures erected. The lumber market 
in Oconto has shown considerable improvement 
the last three months and both the Oconto Co. 
and the Holt Lumber Co. have started operations, 
giving employment to over four hundred men. 

The lumber barge J. O. Nesson was the first 
arrival of the season, coming this week to take 
a load of lumber from the Sawyer-Goodman mill 
to Chicago. 

The J. W. Wells Lumber Co., Menominee, will 
continue logging in Dickinson County during the 
summer. The company is now operating two 
camps, one near Sagola and the other at Britton. 
Its Menominee mill requires 40,000,000 feet of logs 
per annum, and about three hundred men are em- 
ployed in the woods. 

The I. Stephenson Co. Trustees softwood mill 
at Wells will be placed in operation today, so that 
100 percent production will be attained for the 
first time in nearly two years. The hardwood mill 
and the flooring mill were in operation all winter. 
The shingle mill was started early in April. George 
N. Harder, general manager of the I. Stephenson 
Co. Trustees in Wells, Mich., announces that Hugh 
MeMillan will succeed Louis Harmon as_ super- 
intendent of woods operations. 


LOUISVILLE, KY. 


May 1.—Demand for hardwoods continues very 
good, as a result of the active building operations. 
Prices are a little stiffer on some items, especially 
thick stocks of red gum and poplar. Hickory is 
slow, but there is a slightly better demand for ash. 
Plain oak is moving fairly well, and railroad in- 
quiries are improving. With the increased prices 
quoted for pine, which on some items shows an ad- 
vance of $4 to $5 a thousand, prospects are said 
to point toward higher quotations on hardwoods, 
especially in view of the high water in the South 
and increasing shortage in some lines. Quotations 
are: Inch stocks, quartered oak, FAS, $140; com- 
mon, $70; plain, $110 and $55; walnut, FAS, 
$235; selects, $150; common, $100; poplar, FAS, 
$110; saps and selects, $80; common, $50; gum, 
plain red, $100 and $62.50; quartered, $115 and 
$70; sap, $45 and $31; ash, 4/4, $90 and $45; 
6/4, $100 and $60; 8/4, $105 and $65; 10/4, 
$110 and $70; 12/4, $115 and $80; Hickory, 
8/4, $110 and $65. 

At the last regular meeting of the Louisville 
Hardwood Club one of the members reported that 
locally Jabor was asking for more money, and in 





HARDWOODS | 
4 : > 


CHOICE 


Thick Hardwood 


23,000’ 10-4 No. 1 and Better 
18,000’ 12-4 No. 1 and Better 
16,000’ 16-4 No- 1 and Better 


‘ay Elm 


100,000’ 8-4 No. 1 and Better 
21,000’ 10-4 No. 1 and Better 
34,000’ 12-4 No. 1 and Better 








Beautiful 


BIRGH 
Soft G 


All thoroly Air Dried. 


Foster-Latimer 
MELLEN, Wis. | zwmber Co. ) 











Mills at 
Pellston 


Jackson ts 
&Tindle =m 


Jacksonboro, 
Incorporated Ont. 


Maple, Elm, 
Birch, Beech, 
Basswood, 
Hemlock, 

Pine, Spruce, 
Cedar Shingles. 


Main Office: 


: BUFFALO, N. Y. 


Sales Office: 
606 Murray Bldg., 
Grand Rapids, 
Mich. 











YELLOW PINE 


SHORT LEAF 
ROUGH AND DRESSED 


OAK—GUM—TUPELO 


MILLS—SULLIGENT, ALA, 


KENTUCKY LUMBER CO. 


' MANUFACTURERS LEXINGTON, KY. 
~~ 











y 
J. Frank Oldham Nelson P. Seeun: } 


Oldham & Brown 
Lumber Co. 


Representing 
MANUFACTURERS AND BUYERS 


PINE AND HARDWOODS 


pg: - ge STOCK— 
ATH — YARD STOCK — R. R. AND 
CAR MATERIAL— CRATING. 


\_ 624 Whitney Building, NEW ORLEANS, LA. ) 


3 LATHROP 















OAK AND Mixed 
GUM Cars if 
Desired. 


Dimension 
LUMBER CO.,, Lathrop Ala.) 


THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago, MT). 
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You Can’t Beat It 


economy and 
Nothing equals 


for beauty, durability, 
real sales possibilities. 


crurep OAK 
FLOORING 


TEXTURED 
Being less brittle, easier to scrape, 


open grained, it takes a beautiful fin- 
ish at a lower cost for labor. Buy it in 
L.C.L. or carlots with 


UU EU Lo 





QUULEEURVADL AULA RAAOE LEONA AGA ta 


Tenn. Aromatic Red Cedar 
Closet Lining and Beech Flooring E 


MMinnville fB.Co. 


M<Minnville Tenn. 


PULL 





UH 








Perfection Brand 











We put into it quali- 
ty that makes it a 
favorite with deal- 
ers and builders 
alike. We ship 
M\ 6mixed cars oak 
(Wes flooring and 
4 oak lumber, 


‘ “SAWED KP sawen \ 4 
TONGUED AND GROOVED, END MATCHED OAK FLOORING 
Arkansas Oak Flooring Co.,Pins Bluff 
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MOTOR TRUCKS AND TRACTORS 
Geld by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
“‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 


order to hold better workers it was becoming 
necessary to increase wages in some instances. 
It was also reported that some consumers of 
hardwoods are taking advantage of every little 
technicality to kick on grades, or quality, figuring 
to beat the price down a bit after lumber has been 
received. Edward L. Davis, of the Edward L. 
Davis Lumber Co., stated that business was some- 
what better and that he had been moving more 
old stock, some cull ash, and other lumber. H. 
J. Gates, of the Louisville Point Lumber Co., re- 
ported that demand was very fair, and that in 
spite of full time operation, April 1 found the 
company with 800,000 feet less lumber on the 
yards than was the case on Jan. 1. Mr. Gates 
stated that in his opinion conditions in the South 
were such that production would be slow in com- 
ing back, which would make for better prices and 
demand for good stocks in hand. A. F. Norman, 
jr., of the Norman Lumber Co., reported that dur- 
ing April the company shipped more lumber and 
poplar siding than during any previous month of 


the year. 
BUFFALO, N. Y. 


May 3%.—RKeforestation was undertaken at the 
Erie County farm at Alden, twenty miles east of 
this city, last Saturday, when 12,000 young cedar, 
pine and Norway spruce trees were set out by 
Boy Scouts and members of the Roosevelt Out- 
door Life Club. Each of the 500 persons present 
planted at least one tree. The work was done 


under the supervision of an expert from the 
State college of forestry. 
The lake lumber season opened this week. 


Hurd Bros. received 900,000 feet of hemlock on 
the James Dempsey, and Montgomery Bros. & Co. 
had 700,000 feet of white pine on the Nessen and 
the P. J. Ralph. This early activity does not 
mean that the season is going to be a lively one, 
for lumbermen say they will not get in as much 
stock by lake this year as in most years pre- 
ceding. They will, however, have a good deal 
of lumber by rail. 

Orson E. Yeager left on Sunday night for New 
York to meet the body of John A. Murphy on ar- 
rival from Ireland and to return with it to Buf- 
falo. A Buffalo Lumber Exchange committee, 
made up of O. E. Yeager, chairman; M. M. Wall 
and M. P. Kinsella, was appointed to draw up 
resolutions on the death of Mr. Murphy. The 


funeral is to be held here on Thursday, with pall 
bearers selected from the Exchange members, as 
follows: M. M. Wall, J. B. Wall, A. W. Krein- 
heder, C. W. Betts, I. N. Stewart and O. &. 
Yeager. 

A Buffalo Lumber Exchange Committee, com- 
posed of Fred M. Sullivan, chairman; Charles N, 
Perrin and President Elmer J. Strum, has been 
at work raising funds among the lumbermen to 
aid in the erection of a United States Chamber of 
Commerce building in Washington. The com- 
mittee has succeeded in getting about 100 percent 
of the amount desired from the industry. 

J. B. Wall, president of the Buffalo Hardwood 
Lumber Co., has returned to business again after 
three weeks at Mount Clemens. 

Frank M. Hendricks, vice president of the 
Hendricks-Caskey Co., has returned from a week's 
visit to the northern pine mills of upper Ontario, 
He reports that the mills are generally sold up 
and looking for higher prices. 

Congressman Daniel A. Reed, of Dunkirk, was 
the speaker at the meeting of the Buffalo Lum- 
ber Exchange last Friday and advocated support 
of the campaign which the Buffalo Chamber of 
Commerce is making for 1,500 new members, Ex- 
president Harry L. Abbott was in charge of the 
meeting, as both President Elmer J. Sturm and 
Vice President Ganson Depew were out of the 
city. 

W. C. Thomas, who has been with the Goodyear 
Lumber Co. for several years, has become the 
company’s selling representative in western and 
central New York, traveling from the Buffalo 
office, as successor to William E. Sloan. 

W. G. McDonald, vice president of Graves, Man- 
bert & George, is spending several weeks on a 
business trip to the pine mills in the Southwest. 


ROCKFORD, ILL. 


May 1.—A steady improvement is reported in 
the lumber trade. All furniture factories show an 
inclination to buy more liberally. One local sales- 
man reports having obtained the largest volume of 
business during the last ten days of any time 
since last year. According to one authority, Grand 
Rapids buyers are optimistic, some good orders 
having been received from this source recently at 
Rockford. The retail lumber yards at Rockford 

are doing an active business. 





SAN FRANCISCO, CALIF. 


April 29.—The lumber business in San Francisco 
has held up pretty well during April, altho prices 
have not been satisfactory on Douglas fir, from 
the mill standpoint. San Francisco commission 
men and mill agents have numerous inquiries and 
their principal difficulty is to get orders placed 
with the mills where assortments are broken. 

There is a good demand for building lumber in 
San Francisco and bay territory with a great deal 
of wooden construction work going on. Much 
work is in plan, and, if the labor troubles do 
not prevent completion of buildings, there will be 
a big year’s business. Strikers are being replaced 
with new men. 

The export outlook is considered rather favor- 
able for the year, altho many buyers are holding 
off to await the outcome of the offshore freight 
and domestic lumber fluctuations. Mills have con- 
siderable old orders to fill. Australia is doing 
very little buying. United Kingdom is taking 
parcel lots occasionally. Japan is not doing much 
buying, but will come into the market again when 
present stocks have been worked up. Four repre- 
sentatives of prominent Japanese interests were 
here, during the week, after looking over the lum- 
ber situation in the North, and their tour of the 
United States is expected to result in buying 
later on. The Douglas Fir Exploitation & Export 
Co. sold over nine million feet during the last 
week, about half of the amount going to Japan. 
China is taking some lumber right along. The 
Redwood Export Co., this city, has a number of 
unfilled orders ahead and the outlook for business 
is fair. Since Jan. 1, orders for 12,500,000 feet 
have been filled for Australia as against 11,000,000 
feet for the entire year of 1921. 

Announcement has been made by the Jones 
Hardwood Co. of its formal entry into the hard- 
wood lumber business as a Pacific coast dealer, 
with main office and yards at 16 California Street, 
San Francisco. For the convenience of its north- 
western customers the concern will maintain a 
branch sales office at 608 Lewis Building, Portland, 
Ore. The company will carry a full stock of staple 
items in its San Francisco warehouse and will 
make a specialty of furnishing straight, mixed and 
pooled cars direct from its exclusive eastern mill 


connections. In addition, it will offer Oregon 
maple, ash, laurel and myrtle for direct shipment 
from its own sawmill at Myrtle Point, Ore. Nel- 
son E. Jones, manager of the company, has been 
engaged in the hardwood lumber business on the 
Coast for a good many years and until recently 
was manager of the J. E. Higgins Lumber Co.’s 
Seattle office. 

The Red River Lumber Co., this city, has had 
a strong demand for white and sugar pine uppers 
recently and is well supplied with orders. In- 
quiries are being received from sash and door 
manufacturers who find that there is a great short- 
age of shop. The company advanced prices $5, 
April 26, on No. 2 shop and better white pine 
and withdrew from the market on these items, be- 
ing oversold. Sugar pine No. 1 and 2 shop was ad- 
vanced $5 and some business will be accepted on 


uppers. Business has improved on commons and 
box. 
J. M. White, general manager of the Weed 


Lumber Co., who is here from Weed, considers the 
strike practically at an end. After going out 
March 7, when the working hours were changed 
from eight to ten, employees have been returning 
to work. There are now 525 men at work in the 
sawmill and other departments, with three band- 
saws operating. 

D. S. Denman, of Glenblair, has taken charge 
of the logging operations of the Northern Redwood 
Lumber Co., at Korbel, Calif. The Riverside plant 
resumed operations last month after having been 
closed for an overhauling. A Simondson log- 
turner and power set works are included in the 
new equipment installed. 

C. A. Smith, president of the Coos Bay Lumber 
Co., this city, who has returned from a trip to the 
mills at Marshfield, Ore., accompanied by General 
Manager F. A. Warner, is optimistic as to the 
Douglas fir market. Both of the mills are operat- 
ing eight hours, with a combined output of about 
500,000 feet a day. Bad weather has interfered 
with logging operations. 


Redwood shipments for fourteen reporting mills 
for the week ended April 22 totaled 5,841,000 feet, 
with sales at 7,705,000 and production 9,904,000 
feet respectively, according to figures compiled by 
the California Redwood Association. 

Harold A. Knapp, Union Lumber Co., Chicage, 
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Ill., and Junius H. Browne, the Pacific Lumber Co., 
New York City, have been appointed by John W. 
Blodgett, president of the National Lumber Man- 
ufacturers’ Association, on the committee to con- 
fer with Secretary Hoover on the question of 
standardization of lumber sizes and grades and 
grade markings. Messrs. Knapp & Browne, repre- 
senting the California Redwood Association, have 
been requested by Secretary Hoover to report at 
Washington on Monday, May 22. 

J. A. Cheyne, president of the Pennsylvania 
Door & Sash Co., of Pittsburgh, with branches in 
Philadelphia and Utica, N. Y., has been looking 
over the white and sugar pine lumber situation in 
California. 

D. Towle, of the W. J. Campbell Lumber Co., of 
Oshkosh, Wis., is here looking over the lumber 
situation, and finds the market firm. 


CENTRALIA, WASH. 


April 29.—All the mills are running full time 
with a good assortment of orders. The Utah ter- 
ritory was a heavy buyer during the last week to 
fill out yard stocks. The price advanced on up- 
pers and was stronger on yard stock and timbers. 
Several large Japanese inquiries are out, but the 
general feeling is that they will have to pay more 
for export timbers than four weeks ago when they 
stopped buying. Shingles are in demand with the 
price advancing from 50 cents to $1 a thousand. 
Lath advanced 50 cents a thousand in the last 
week. The log market is also higher with a re- 
ported shortage in cedar and upper grades. 

The camp of the Union Mills Co. in the Hanna- 
ford Valley, northeast of Centralia, is turning out 
between 150,000 and 200,000 feet of logs daily. 
The logs are being shipped by rail to the company’s 
mill at Lacey, near Olympia. 

The Wikstrom Logging Co., a new concern which 
is logging for Kleeb, Doty & Cole, has opened up a 
single side camp in the Bear River district and is 
sending logs to the Raymond mills until their own 
mill can take care of them. 

The factory of the Chehalis Box, Basket & 
Veneer Co., at Chehalis, which is being rebuilt to 
take the place of the plant destroyed by fire, will 
be ready for operation about July 1. 


EVERETT, WASH. 


April 29.—Improvement continues, some mills 
reporting an augmented volume of orders. The 
most important development was the taking on of a 
night crew by the Canyon Lumber Co., virtually 
doubling the output from this large plant. Ship- 
ments ran high, both by rail and by water. The 
weather is ideal for operations, but the fire hazard 
season is near at hand, and loggers contemplate 
cessation of cutting during the most dangerous 
part of the dry season. However, stocks accumu- 
lated in the mill ponds by that time will suffice 
to guarantee continuous operation, say opegators. 
The excellent demand and rising market tendency 
has brought into production scores of small, iso- 
lated shingle plants on small streams giving: oppor- 
tunity for floating shingle bolts. 


LOS ANGELES, CALIF. ~ 


April 29.-—Firmness in all lines is noted:4n the 
local cargo market; fewer concessions are offered 
and it is much less a buyer’s market than it has 
been for some time. Quotations are still made on a 
flat basis, but there is considerably less spread. 
Outside of shingles no advance in price is noted. 
The present outlook seems to indicate a sustained 
price on common, possibly going to base, with an 
upward tendency on finish, flooring and uppers gen- 
erally. Unsold arrivals are at a minimum. The in- 
bound movement is readily absorbed and for the 
month is probably a little below normal. To the 
night of April 26, seventy-nine cargoes were re- 
ported, fifty-eight fir and twenty-one redwood. The 
capacity of the fir boats was 62,155,000 feet and 
of the redwood 12,750,000 feet. 

Retail demand is unabated. Building permits 
issued to the night of April 26 numbered 3,691, 
with total valuation $7,831,770. This does not 
include the $4,500,000 permit for the Biltmore 
Hotel or other heavy construction that will prob- 
ably be included later. 

A wage increase of $5 «a month, with bonuses 
of 5 to 10 percent after six months of steady serv- 
ice and effective May 1, has been announced for 
Pacific coast lumber carriers. About 2,000 men are 
affected, excluding masters and first officers. 

A sale of 3,500,000 feet of timber in the Angeles 
national forest has been made to M. Y. Kellam, jr., 
of San Bernardino, at the average price of $3.50 a 
thousand. Most of the timber to be cut is in the 
Vicinity of Job’s Peak and will be used for con- 
struction purposes in the country around Little 
Bear Lake. Under the contract it must all be cut 
Within the next two years. 

The traffic bureau of the Phoenix (Ariz.) Cham- 
ber of Commerce, on behalf of the O’ gr ota Lumber 
Co. and the Halloran-Bennett Lumber Co., has filed 





a complaint with the Interstate Commerce Commis- 
sion attacking the rates of forest products from all 
points in Washington, Oregon, California and Ne- 
vada to Phoenix, claiming that the main line rate 
from those points to Tucson should apply. This is 
in line with a recent decision of the commission 
reducing the rate from Portland to southwestern 
Arizona points. 

J. A. Whitney, manager of the BE. K. Wood Lum- 
ber Co.’s yard at Huntington Beach, has resigned 
and it is said expects to go into business there for 
himself. The Fox-Woodsum Lumber Co. has sold 
its Glendora yard to A. P. and G. E. McLain, for- 
merly of Colorado. The yard will be operated un- 
der the name Glendora Lumber Co. The Manches- 
ter Supply Co. has been sold to the Bill-Miller Co. 
The Gardena Lumber Co. is reported opening a 
branch yard at Athens-on-the-Hill. Lounsberry & 
Harris have been authorized to sell 5,000 shares 
of their capital stock. 


TACOMA, WASH. 


April 29.—Warmer weather and the melting of 
the snow that has hampered operations on the 
west slope of the Cascades has allowed resumption 
of logging on a wide scale and many camps are 
reopening after long shutdowns or part time work. 
The Pacific States Lumber Co.’s camps near Min- 
eral resumed this week and several other big log- 
ging concerns are getting ready for summer work. 

Tacoma cargo mills had an exceptionally heavy 
week and an unusual number of lumber carriers 
loaded at the port. The vessels carrying lumber 
from Tacoma included the following: For Cali- 
fornia: Quiniault at Port dock; Santa Rita at St. 
Paul mill; Stanwood at Dempsey mill, and Tiver- 
ton and Phyllis at Defiance mill. For the Orient: 
Nankoh Maru, Hankow Maru, Pine Tree State and 
Suez Maru at Port dock; TValthybius at Defiance 
mill. For Honolulu: Manlani at Terminal dock. 
For the Atlantic coast: K. I. Luckenback at St. 
Paul mill;.Hoboken and Steel Voyager at Puget 
Sound mill. For South America: Jeptha at Tide- 
water mill and Regulus at Milwaukee dock. 

Altho the steamship companies operating to 
Northwest ports have been making strenuous efforts 


‘to get together on an agreement to prevent further 


rate cutting, the knife is still being wielded and 
the rates recently established are not being up- 
held. Reports of charters at considerably lower 
figures than the rate sheet are frequent, and Port- 
land steamship lines are complaining that the 
cutting comes from the companies operating to 
Puget Sound. 

Direct shipment of doors manufactured in Ta- 
coma to France and Spain will begin next week 
with the opening of the new French steamship 
service direct from this port to Europe. Local 
door manufacturers have booked considerable 
space in advance. Some of the cargo will go to 
Belgium and Germany. 

The Eatonville Lumber Co. will reopen its shingle 
mill in ten days. The plant has a capacity of 30,- 
000 shingles a day. 

The Trout Lake Lumber Co. at Kapowsin has 
started night work and will operate two shifts for 
the time being. 


BELLINGHAM, WASH. 


April 29.—A noticeable increase in log and lum- 
ber shipments is reported by the Milwaukee rail- 
road. It is now bringing sixty to sixty-five cars 
of logs to Bellingham daily, and this will be in- 
creased about July 1, when the Campbell River 
Lumber Co. (Ltd.) will begin logging in its timber 
just north of the Canadian boundary. Employment 
agencies report that they have more jobs than 
applicants. 

A cargo of 500,000 feet of lumber and 4,000 
tons of box shooks was taken from here this week 
by the steamship Manulani for Hawaii, the lumber 
being supplied by the Bloedel Donovan Lumber 
Mills and the shooks by the Morrison Mill Co.’s 
sellingham, Blaine and Anacortes plants. The 
barkentine Charles Brocker is loading 900,000 feet 
for Hawaii and the steamship Henry Scott is load- 
ing 1,700,000 feet for California. The E. K. Wood 
Lumber Co. will load four vessels within the next 
week or ten days, two for California and two for 
the Orient. 

J. J. Donovan, who will leave Bellingham this 
week for the East, will represent the Bellingham 
Chamber of Commerce at the annual meeting of the 
Foreign Trade Council at Philadelphia and at the 
meeting of the Chamber of Commerce of the United 
States at Washington, D. C. 

An encouraging report on business conditions 
in the United States was made this week by Presi- 
dent J. H. Bloedel, of the Bloedel Donovan Lum- 
ber Mills, upon his return from a meeting of the 
directors of the Chamber of Commerce of the United 
States at Washington, D. ©. Mr. Bloedel repre- 
sents the chamber in the Northwest and sentiment 
as observed by him at the meeting convinced him 
that business in this country is again on a sound, 
fundamental basis and that its business men are 
now prepared to go forward with confidence and 
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The Shortleaf Pine 
For Shrewd Buyers 


By reason of its soft, even texture, 
light weight and excellent manu- 
facture “ Nearwhite” Shortleaf is 
a big favorite with dealers who 
consider the salability of lumber 
they buy. “ Nearwhite” never fails 
to please builders — it can’t be 
beaten for 


Finish, Ceiling, Siding, 
Flooring, Mouldings, 
Dimension, Lath, 
Boards. 


Nothing over 16 feet. 
Straight or mixed cars. 
The 
Sumter Lumber Co. 


ELECTRIC MILLS, MISS. 


D. H. FORESMAN, N. NICHOLSON, 
Gen. Mgr. Ass’t Mgr. 
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stocks at all times to 
meet your Rush Needs. 
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D. F. McCullough, Geo’! Mgr. 


Columbus M. D. Thomason, Ass't Mgr. 
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Yellow Pine Specialists 
Straight or 12 Dimension, Siding, 
MixedCars Flooring and Ceiling 


Give us a change to quote you, 


Warren-Godwin Lumber Co., 2k 
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growing cheerfulness. He observed that the do- 
mestic lumber market is gradually strengthening. 
Remarking that last year the foreign lumber de- 
mand saved the situation in the Northwest, Mr. 
Bloedel said that this year the domestic demand 
will do likewise, altho he believes the offshore mar- 
ket will hold its own. Mr. Bloedel confessed him- 
self puzzled by the action of the Senate finance 
committee in reporting out the house tariff bill 
with the 50 cents duty on shingles eliminated, and 
with the $1 tariff on logs retained. Since Mr. 
Bloedel left for the East every one of his com- 
pany’s idle plants has resumed operation and there 
has been some overtime production. Its camps 
alone are employing around 500 men. 


SPOKANE, WASH. 


April 29.—The big mill of the Potlatch Lumber 
Co, at Potlatch, Idaho, is to start Monday, May 1, 
after a shutdown of eight months, and the mill at 
Klk River, Idaho, owned by the same company, 
will start within a few days thereafter, or as soon 
as certain repairs now in progress can be com- 
pleted. This is an indication of the improved lum- 
ber demand which has been manifest in Inland Em- 
pire lumber circles for the last several weeks, as it 
was the recently announced intention of the Pot- 
Jatch Lumber Co. not to operate these mills before 
June 1. 

Speaking of the improved conditions, L. S. Case, 
manager of the Weyerhaeuser Sales Co., said early 
this week: ‘We have had the best business this 
month that we have enjoyed at any time since the 
spring of 1920. We are much encouraged over the 
demand which has existed in the last few weeks. 
Building operations thruout the country are as- 
suming unexpectedly large proportions, and we are 
receiving a good volume of orders from the country 
yards, which would indicate that the farmers are 
not as badly off as they thought they were in 
many cases and that they are taking hold again 
with renewed courage. There has also been a big 
increase in our industrial business, not only in 
those industries which use lumber as the raw ma- 
terial from which their finished product is made, 
but also from those industries which use it for 
boxing and crating their manufactured articles. 
It is true that our business has been spotted with 
400 orders on one day followed by five the next, 
but the aggregate has been satisfactorily large.” 


PORTLAND, ORE. 


April 29.—The Columbia River district logging 
camps are now beginning to operate uninterruptedly 
but they are about three months behind the usual 
schedule, due to unfavorable weather thruout the 
winter. There has been a heavy blanket of snow 
all winter in the woods, even in, the lower Co- 
lumbia River district, where ordinarily operations 
are interrupted by snow only for a few weeks about 
the holidays. This snow is now going out. John 
Dougall, manager of the Columbia River Loggers 
Information Bureau, stated today that in spite of 
every effort that may be made to put out logs the 
quantity on hand by the July 4 close down will be 
insignificant compared with the usual quantity. 

Kk. KE. Calvin, vice president of the Union Pacific 
system in charge of operation, was in Portland 
this week, and he said that from his observations 
there is more real activity in the lumber industry 
than in any other line. He had visited all the 
Jumber producing districts on the Union Pacific 
lines the last several days and found orders and 
inquiries for lumber in excess of anything for a 
long time. é 

Among mills in the Willamette Valley that will 
resume operations May 1 is that of Willamette 
Valley Lumber Co. at Dallas. Louis Gerlinger, of 
the Gerlinger-Anderson Co., Portland, who with 
George T. Gerlinger operates the mill, said today 
that because of snow in the foothills it has been 
impossible to start operation earlier this year. 
Mr. Gerlinger says the demand for lumber is active 
and he looks for a good year in the lumber indus- 
try. 

Roger Harrison, who was formerly with the 
Wilcox-Hays company, exporter of lumber here, has 
opened an office in the Northwestern Bank Build- 
ing and is engaged in the wholesale lumber busi- 
ness under the name of the Roger Harrison Lum- 
ber Co. 

The Bradley Logging Co., which has offices in 
the Lumbermen’s Building, has gone into the log- 
ging game again and is now operating at Cathlamet 
on the lower Columbia. Last year the camp was 
idle. 

The box business is in poor condition and it is 
reported that at least one large manufacturer of 
western pine box material plans to shut down the 
factory unless the demand and prices show an 
early improvement. 

The red cedar shingle market has shown a 
marked improvement the last ten days with an 
advance of 25 cents in prices. This market has 
been very unsatisfactory for several months. 

The foreign demand for fir is only fairly active, 
the best buyers at this time being the Japanese. 


Australia has shown some interest, but the total 
of buying is small. 

The new loading crane ordered some time ago 
by the port commission of Kalama, Wash., on the 
lower Columbia River, has arrived and will be in- 
stalled very shortly on the new dock. Krauss 
Bros., of Seattle, are arranging to ship a large 
quantity of shingles from the dock soon and it will 
be employed for the first time then, it is expected 
The railroad company is now making direct con- 
nection with the new dock. 

A strike is on the boards on the Portland water- 
front and some difficulty may be experienced in 
getting vessels to sea, but so far the employer's 
association, which is attempting to establish the 
open shop principle, has managed to load vessels 
that have arrived for dispatch. How far the 
strike will make its influence felt is a matter for 
conjecture. As yet it has not affected the lumber 
industry. 

Clyde R. Lyon and Edward Willis, of Decatur, 
Ill., are in Portland this week where they have 
been looking into affairs of the Pacific Spruce 
Corporation, which has headquarters here. Mr. 
Lyon is a director of the above named company, 
and Mr. Willis is a stockholder. The Pacific 
Spruce Corporation is one of Oregon’s newest tim- 
ber operators and expects to have its new sawmill 
operating about July 1. 

J. W. Pinnell and daughter arrived in Portland 
this week to visit C. G. Atkinson, of the Pacific 
Spruce Corporation. Mr. Pinnell is head of J. W. 
Pinnell & Co., Indianapolis, Ind., operating «a line 
of retail lumber yards. 


VANCOUVER, B. C. 


May 1.—Log production in March was greater 
than in any month since last August, and it looks 
as if the climbing into better figures will be main 
tained, Finer weather has now set in. Figures of 
the logs cut in March were 148,215,662 feet, com- 
pared with 122,176,740 in March last. The total 
for the year to April 1 was 332,269,435 feet. With 
a general strengthening of lumber prices, quota- 
tions for logs are also stiffening. Four million and 
a half feet of fir logs was sold last week at an 
average price of $14.90, while cedar prices averaged 
$22.40. 

An agitation is on foot at Victoria for the estab- 
lishment of a lumber export assembly dock. It is 
argued that this would enable a number of smaller 
mills to join hands to make up a cargo. 

The new mill of the British Columbia Spruce 
Mills at Wattsburg, East Kootenay, embodies many 
special features, and will be a considerable factor 
in lumber production in the interior of the provy- 
ince. A principal item is the thirteen-mile flume 
along the Moyie River, starting from a dam which 
gives storage space for 2,000,000 feet of logs. 
Michigan and Wisconsin personnel are in the com- 
pany, which was formed in 1919 and took over the 
holdings of the East Kootenay Lumber Co. 

Lumber exports from Vancouver in March were 
made to the following countries: Orient, 9,563,855 
feet; box shooks, 31,506 bundles. Australia and 
New Zealand, 1,396,364 feet; box shooks, 54,704 
bundles ; shingles, 2,001 bundles. United Kingdom 
and continent, 456,678 feet. United States and 
Atlantic points, 3,233,254 feet; shingles, 32,824 
bundles. 

The forestry car, which is being sent around by 
the Canadian Forestry Association, is in Van- 
couver this week and is being visited by a large 
number of people. Its main object is to counsel 
people in regard to forest protection. 


DENVER, COLO. 


May 1.-—A special session of the Colorado gen 
eral assembly which convened April 18 passed bills 
providing for the boring of a tunnel on the Denver 
& Salt Lake (Moffat) railroad, and the creation 
of a flood conservancy district at Pueblo. ‘The 
Moffat tunnel, to be bored at an estimated cost of 
$6,500,000, will make feasible the extension 0! 
that road from its present terminus at Craig, Colo.. 
to Salt Lake City, Utah, opening up thousands of 
acres of merchantable timber and vast tracts 0! 
agricultural and coal land. 

W. H. Lewis is back in Denver as selling repre- 
sentative of the Weyerhaeuser Sales Co. in this 
territory. He succeeds A. K. Southworth, who 
severed his connection with the Weyerhaeuser com- 
pany to go into the retail lumber business in Bill- 
ings, Mont., on his own account. Mr, Lewis is well 
known to the trade in this territory, having been 
the Denver representative of the Weyerhaeuser 
company before Mr. Southworth came here a year 
ago. Recently Mr. Lewis has been in the com- 
pany’s cedar department, with headquarters at 
Spokane, Wash. 

O. O. Russell, of O. O. Russell & Co., one of the 
most active and prominent of the Denver lumber 
wholesalers, says business has taken a decided up- 
ward trend in recent weeks; that prices are 
stronger, and prospects are for a satisfactory year. 
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LAKE CHARLES, LA. 


May 1.—Southern pine orders have begun to 
come in with more frequency. The strong demand 
for common grades of boards and shiplap has about 
exhausted these items and carload orders are 
rather difficult to place. The demand for Nos. 1 
and 2 dimension continues strong, and there has 
been an improvement in demand for Bé&better 
grades. Ideal weather gonditions locally have 
stimulated logging, and mills dependent for their 
log supply on stands affected by recent high waters 
are now working hard to fill their ponds. A slight 
falling off in orders, conceded to be temporary, is 
noted in the Mississippi River territory. 

Harry T. Roehl, for the last two years assistant 
manager of the Calcasieu Long Leaf Lumber Co. 
under Col S. T. Woodring, has resigned to be- 
come general manager of the Lufkin Land & Lum- 
ber Co., Lufkin, Tex. Prior to his coming to Lake 
Charles, Mr. Roehl was for fifteen years superin- 
tendent of the mill at Longville, La., which was 
destroyed by fire some time ago. 


WARREN, ARK. 


May 1.—-There is a pronounced increase in ac- 
tivity in the Arkansas soft pine market this week. 
Prices are strengthening. Boards are scarce and 
are advancing; dimension is scarce and _ prices 
show slight increases, and No. 2 boards are also 
making slight advances. Finish and its products 
are strong, but there have been few advances. 
Floorings are in better position than they have 
been for some time. This week’s volume of orders 
exceeded that of any week for several months. 
Inquiries are heavy, coming mostly from retailers, 
aul largely from the cities. Industrials are pur- 
chasing some stock, as are the railroads. Stocks 
generally continue to be broken and low: ship- 
ments exceed production and there is little op- 
portunity to build them up. The weather has 
favored operations ; car supply is adequate in most 
cases, and labor is plentiful. Hardwood prices are 
making some advances and demand is more varied. 
Stocks of FAS are short, but there are fair 
amounts of the lower grades. Hardwood flooring 
is in good demand, prices being firm and in some 
instances showing advances. 


MERIDIAN, MISS. 


May 1.—-Orders appear to be plentiful. Dimen- 
sion is very firm, a good many bookings being re- 
ported at better prices than those of a week ago. 
All dimension items appear to be getting very 
scarce, and buyers have trouble in placing orders 
for quick shipment. Manufacturers report their 
stocks so badly broken that it is practically im- 
possible for them to fill mixed orders. The supply 
of 2x4’s appears to be nearly exhausted and prices 
are steadily advancing, with no new supply in 
sight until stocks now on hand green can dry out, 
or tor about sixty days. Orders for small timbers 
are showing up more freely than at any time this 
year. 

©. T. Baird, president of the Baird & Rees Lum- 
her Co., Pittsburgh, Pa., is scouting around among 
the mills, incidentally buying a few cars. 

Harry W. McDonough, president of Clifton F. 
Leatherbee (Inc.), of Boston, Mass., was also a 
visitor last week. Susiness thruout his section 
appears to be picking up, he says. 


JACKSON, MISS. 


' May 1.—-Demand for low grade southern pine is 
still strong, but all items are now active. Prompt 
shipment is hard to obtain on No. 3 common boards, 
especially in 8-inch and up widths. About the only 
items which can be obtained for prompt shipment 
are the upper grades of flooring, ceiling and drop 
siding, and these are not abundant. Shiplap and 
boxing boards in No. 2 are scarce, and assortments 
of Jengths are poor. Sales offices say that thirty 
days is now considered prompt shipment, particu- 
larly on air dried lumber. Most mills in this sec- 
tion shipped considerably more lumber in April 
than they manufactured, and stocks are decreased 
4 great deal, Lath are stronger and sales of No. 1 
have been made at $5, with No. 2 close to $4, 
figuring 500 pounds weight basis. Local building 
has been very active for the last month. The ex- 
port markets, especially the South American, are 
showing incréased activity. Most of the coast 
mills are loaded up with orders for prompt ship- 
ment, and it is very hard to find scantling and 12- 
inch. Export sap prices have advanced, in con- 
formity with interior prices. Longleaf heart 
stock is very much in demand. The hardwood 
market has firmed up considerably, as a result of 
the high water: There has been a decided improve- 
ment in volume of orders and inquiries. Heavy 
demand is coming from automobile manufacturers, 
the building trades and furniture manufacturers. 

A big timber deal was reported last Saturday, by 
Which R. H. Anderson, of Longview, Miss., pur- 
chased nearly 1,500 acres of pine timber land, three 





miles north of Longview. Mr. Anderson is well 
equipped with three or four mills and will begin 
manufacturing at once. : 

E. P. Futrell, of Jackson, Tenn., visited home 
folks in Jackson, Miss., Saturday and Sunday. In 
the reorganization of the Enochs Lumber Co., Mr. 
Futrell has taken charge of its yard and in a few 
short weeks has developed a very large business 
under the name of Five Points Lumber Co. 

Ed Gains, of Mobile, Ala., prominent exporter to 
Central American markets, called on Jackson 
friends Saturday. 

L. J. Koerble, purchasing agent of the John 
Schroeder Lumber Co., Milwaukee, Wis., is spend- 
ing some time in the South, looking into manufac- 
turing conditions. The Schroeder company is a 
large buyer of southern pine. 


HATTIESBURG, MISS. 


May 1.—Buyers are coming into the market more 
actively than for some time. The common grades 
are very strong, and No. 3 is becoming somewhat 
scarce. Dimension is strong and scarce. Special 
cutting orders are more plentiful for both longleaf 
and shortleaf stock. The export demand is better 
and considerable prime and timbers are moving. 
The shortage of negro labor is causing some mills 
a little inconvenience, but so far production has 
not been interfered with to any extent. 

C. E. Bellamy, who built the large mill of the 
Robinson Land & Lumber Co. at Bothwell, Miss., 
and operated this plant as general manager, has 
severed his connection with the company and gone 
to Hot Springs for a rest. He has been sueceeded 
by Alex McInnis, who for a number of years has 
been manager of the company’s plant at Chicora. 
Mr. McInnis will look after both plants for the 
present. 

N. M. MelInnis, who has been manager of the 
plant of the Virgin Pine Co., Piave, Miss., for a 
number of years, has left that company and has 
been succeeded by R. C. Shoultz, who was con- 
nected with the Marathon Lumber Co. for a num- 
ber of years, but recently has been sales manager 
for the Gilchrist-Fordney Co., of Laurel, Miss. 


BEAUMONT, TEX. 


May 1.—The southern pine market continues to 
show improvement. Prices on all items are firm, 
with a tendency to advance further, especially on 
the lower grades. The bulk of orders is from the 
city yards, where building shows increased ac- 
tivity. Inquiries from country yards, however, 
have been heavier than usual, and what business 
developed was for badly mixed cars. B&better 
flooring and drop siding are moving in heavy vol- 
ume, as is also B&better rough finish, casing and 
base. No. 1 common boards are firm, with No. 2 
boards advancing from $1 to $3 a thousand. Nos. 
1 and 2 shiplap are also in heavy demand. All 
grades of dimension are in good call, altho stocks 
are badly broken, especially in No. 2, for which 
there is an unusually heavy request from the oil 
fields. The export situation shows no marked 
change. Lumber stocks on the city wharves for 
export principally to the United Kingdom and 
Mexico are piling up rapidly, awaiting the arrival 
of ships. 

3en S. Woodhead, chairman of the wharf and 
dock commission, also president of the Beaumont 
Lumber Co.; T. S. Reed, president of the Chamber 
of Commerce, and B. A, Steinhagen, mayor of 
Jeaumont, sailed on the steamship Lake Slavi re- 
cently for Cuba and Porto Rico. The object of 
their trip is to try and better trade relations with 
the islanders thru the port of Beaumont. 


ST. LOUIS, MO. 


May 2.—The building permits show a decidedly 
better demand for lumber and other building ma- 
terials. With the settlement of the carpenters’ 
wage dispute, further improvement is expected in 
the demand for homes and other buildings. 

The report of the Merchants’ xchange shows 
that 13,131 cars of lumber were received in St. 
Louis during last month, as against 10,663 cars 
in April, 1921, a gain of 2,468 cars, while ship- 
ments for last month were 9,699 cars, as compared 
with 8,470 in April, 1921, a gain of 1,229 cars. 
The Mobile & Ohio railroad with 2,687 cars led in 
receipts and the Big Four led in shipments with 
1,201 cars. 

A committee of lumbermen headed by Julius 
Seidel, president of the Julius Seidel Lumber Co., 
and E. C. Robinson, president of the E. C. Robin- 
son Lumber Co. is active in the campaign to 
raise a fund of $2,500,000 to build a Masonic 
Temple in St. Louis. Other Iumbermen Masons 
who are members of this committee include A. J. 
Lang, Fred G. Christmann, J. A. Hafner, William 
Lothman, jr., W. W. Dings, jr., S. S. May, H. R. 
McDonald, B. L. Van Cleave, L. D. Reichert, G. R. 
Gloor. Walter L. Jones, Earl Holekamp, J. B. 
Chipman and George L. Walters. 








etter Lumber 
Values Than Ever 


Right now we are offering lum- 
ber cut from a brand new tract 
‘of finest virgin shortleaf tim- 
ber, which we tapped a few 
months back after we had ex- 
tended our logging railroad 
fifteen miles to reach it. 


hortleaf Pine 


For the next several months we shall 
feature 4-4, 5-4, 6-4 and 8-4 finish, 
3 and 4 inch rift and flat grain floor- 
ing, No. 117 drop siding, boards and 
shiplap. If you figure values closely, 
you ought to try some of our stock. 
For hardwood lumber prices, ad- 
dress, Southern Hardwood Sales Co., 
Indianapolis, Ind. 


NEW DEEMER 
Manufacturing Co, 


INCORPORATED 
| H. H. Bates, Manager. DEEMER, MIS‘S', 
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Mas — | 1,500,000 feet now on 


sticks and ready to 


White Oak | [iP oraers ‘ase so, 
Red Oak 
Poplar 
Hickory 
White Ash 


} licited. 


Eastman-Gardiner 
Hardwood Co. 


LAUREL, MISS. 














H.C. BELL 
LUMBER CO. 


set PINE Sit 


2x4’s 
Two by Fours 


Dress S4S Standard and % Scant 
9 to12 ft. 


Shortleaf Yellow Pine 


ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH, MISSISSIPPI 


Corinth, Miss. 








Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI ) 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 
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alifornia White Pine 


alifornia Sugar Pine 
and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel, Harrison 1295 CHICAGO, ILL. 











Exacting 
Buyers 


know the advantage 
of selling plainly 
branded products. 
That's why they're 
strong for our 





renky Sante LUMBER CO. 


Vertical Grain and Flat Grain 


FIR FLOORING 


Vertical Grain FIR STEPPING in any quantity 
The same uniform quality, millwork and 


ades will be found in our Fir Lumber, 
emlock Boards and Shiplap. 


Write for prices on straight or mixed cars. 


Ferry-Baker Lumber Co. 
General Office and Mills, EVERETT, WASH. 


















Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - - WASHINGTON 


Watch this space weekly 
for attractive offers. 





1x8 No. 2 Clear & Btr. 

West Coast Hemlock, 
Round Edge Base, 

$5.00 over Rail B List. 





AGENTS : 


K. F. Richards, 518 Peoples Gas Bidg., Chicago 
G.A. Jones, 706Lumber Exchange, Minneapoli is 
Joseph Lean, - - P.O. Box 774, Omaha 
Frank Probst, - P.O. Box 1187, Fargo, N.D. 








The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn Si,, CHICAGO 


DOUGLAS MALLOCH 
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HELENA, ARK. 


May 1.—Twelve of the largest lumber manufac- 
turing plants in Helena and West Helena are op- 
erating about 60 percent of their full schedule. 
Only seven plants are closed down completely and 
it is expected that these will begin operations when 
the high water recedes. In Helena, Perkins Bros., 
Theo. Fathauer & Co., the Helena Band Mill Co., 
Archer Lumber Co., the Penrod-Jurden Co. and the 
J. V. Stimson Hardwood Co. are all cutting dimen- 
sion lumber, while Kurz Bros. Co. is making boxes 
and veneer on a reduced schedule, and the Amer- 
ican Cooperage Co. is making material for tobacco 
hogsheads. 

In West Helena, all departments of the Chicago 
Mill & Lumber Co.’s plant are running, tho not 
on full schedule. The new enterprise for West 
Helena, the Superior Oak Flooring Mill Co., has 
about completed the buildings for its plant, which 
is expected to be in operation shortly. 


SHREVEPORT, LA. 


May 1.——The southern pine market continues to 
advance, and on common stock the total advance 
will average $1.50 to $2 a thousand. The best de- 
mand is for No. 2 dimension, altho there is a fairly 
good call for all items on the list. Wholesalers 
are trying to cover on orders they have in hand 
and the market has some aspects of the runaway 
situation of two years ago. The demand is clearly 
greater than the available supply, the output hav- 
ing been materially reduced on account of the 
heavy rains thruout the mill section, which have 
prevented logging operations being carried on. The 
leader in the hardwood demand is ash, which shows 
little change in price. 


BROOKHAVEN, MISS. 


May 1.—A record for this section in volume of 
sales has been established during April, almost 
200 cars over the previous record. Orders are 
unusually plentiful. Ceiling and flooring have 
shown more activity during the last week than in 
some time. Drop siding and finish are very strong, 
the offerings on drop siding being unusually strong. 
No. 1 stock is still moving fairly freely and No. 2 
common is still strong, with 6- and 12-inch sizes 
the stronger. No. 3 common is not to be had on 
l-inch, and prices are almost $4 a thousand higher 
than they were two months ago. No. 1 dimension 
is moving slowly, while stocks of No. 2 are almost 
exhausted. However, there seems to be no par- 
ticular movement to price increases on this stock. 
Most mills have almost withdrawn from the lath 
market on both Nos. 1 and 2, as they are easily 
oversold for sixty days. No. 2 lath sold as high 
as $3.85, mill, last week. Large and small timber 
cutting is in big demand. The mills are heavily 
loaded on this character of cutting, and heart cut- 
ting is very hard to obtain. Box shook business, 
particularly in cabbage lath, is unusually good, as 
the crop has been heavy and prices have been good. 

R. P. Turpin, of The Lutcher & Moore Lumber 
Co., Orange, Tex., has been visiting the mills on 
the east side trying to get a line-up on market 
conditions, and reports he finds very much more 
optimism on this side than on the west. 

Mr. Bradley, of the Bradley Lumber Co., Mem- 
phis, Tenn., is in this section buying hardwoods 
and reports hardwood trade picking up. 


HOUSTON, TEX. 


May 1.—The demand for both pine and hard- 
wood lumber continued active during last week 
and the market continues to strengthen. Demand 
is for all grades and from all sources. Locally the 
unabated building boom is making good business 
for retail yards. Weather conditions have been 
favorable in the lumber district, altho there have 
been serious floods in many parts of Texas. Hard- 
wood operations continue to be held up by condi- 
tions in the river bottoms where the logs come 
from, the north Texas floods influencing these 


streams. 
MOBILE, ALA. 


May 1.—With a substantial increase in the vol- 
ume of lumber sales, and a steady growing demand 
for all grades of lumber, local conditions are better 
than at any time in many weeks. There is a 
home building boom, railroads are buying and many 
small sawmills which have been closed for months, 
have reopened. Export demand is good, with two 
or three vessels leaving each week. More favor- 
able rates have been granted from the mills in the 
country nearby to the local market and this helps 
conditions a great deal. Exports during last week 
were: Rotterdam, 834,064 feet southern pine; 
12,000 feet gum. Havre, 249,834 feet southern 
pine; 62,000 feet gum. St. John, N. B., 284,000 
feet southern pine; 381,992 feet oak. London, 
1,336,032 feet southern pine; 210,000 feet oak: 
12,000 feet ash. Portsmouth, 512,956 feet south- 
ern pine. Caibiran, 214,000 feet southern pine. 


Genoa, 384,636 feet southern pine. Naples, 79,60¢ 
feet southern pine. Civita Vecchia, 737,080 feet 
southern pine. 

One of three Gulf ports will be selected by the 
Mengel Co., of Louisville, Ky., for the location of 
a sawmill and distributing plant, representatives 
of the company now visiting Mobile, New Orleans 
and Pensacola for this purpose. The plant wil 
be used for the sawing of cedar and mahogany 
logs imported by the company from South Amer. 
ica. F. T. Faust, of the Mengel Co., is in Mobile 
with a test cargo of logs from Bluefields. He 
estimates that between 15,000,000 and 20,000,006 
feet of lumber will be sawn at the Gulf plant each 
year and that the cost of erecting the plant wih 
run close to $750,000. 


LAUREL, MISS. 


May 1.—The renewed activity of the southern 
pine market, which has been much in evidence 
for some weeks past, has already reached a higher 
point than was predicted by many and is con- 
tinually increasing. Stocks of many items of build. 
ing material are low and becoming badly broken. 
The demand for lower grade stock has increased to 
such an extent that many mills are entirely sold 
except on No. 38. The scarcity of dimension, which 
is still increasing, will probably soon be relieved 
by stock from numerous small mills which have 
recently resumed operations. In sympathy witb 
pine the hardwood market shows improvement. 
gum, poplar and oak being particularly active. 


PENSACOLA, FLA. 


May 1.—A lull in shipping is shown in the lum- 
ber exports for the last week in Pensacola, but 
at the lively port of St. Andrews, Bay County, 
near which are situated the large mills of the St. 
Andrews Bay Lumber Co., there were a number of 
clearances. The two ports show the following 
clearances the last week: FROM PENSACOLA: 
Schooner City of Baltimore, for Havana, 240,365 
feet pitch pine lumber, and steamship Muneric, for 
Montevideo, 819,809 feet pitch pine lumber; for 
Buenos Aires, 522,778 feet of pitch pine lumber and 
3,000 barrels rosin. From Str. ANDREWS: Schooner 
Emily (C. Malcolm, for Kingston, Jamaica, with 
112,551 feet pitch pine lumber; schooner Leonie O. 
Louise, for Georgetown, Grand Cayman, with 175,- 
170 feet pitch pine lumber, and bark Loch Linnhe, 
for Valencia, Spain, with 262,192 feet pitch pine 
sawn timber and 740,946 feet pitch pine lumber. 


NORFOLK, VA. 


May 1.—The volume of business transacted by 
the North Carolina pine kiln drying mills during 
April was larger than that done during March 
and, judging from the inquiries coming in, the 
prospects for May are bright. The better grades 
of rough lumber have not been moving as briskly 
as the mills would like, but recently there has 
been a slight improvement. The air drying mills 
are also enjoying a better volume of business, and 
have stiffened somewhat on prices. Taking demand 
as a whole, it is very good but has not developed 
sufficiently to take up all the lumber produced 
along certain lines. There are still some very low 
prices being quoted by small mills, but these are 
becoming occasional rather than frequent, which 
is a good sign. The kiln drying mills are in good 
position to be firm. Mill stocks are pretty well 
shot up, with such surplus items now carried far 
from cumbersome. 

The demand for 4/4 edge No. 2 and better is 
gradually improving. The price is being held firm. 
notwithstanding some very low quotations made by 
small circular mills, many of which recently have 
installed dry kilns. While the demand for No. 2 
and better stock widths is not large, it is improv- 
ing, especially in D4S stock, resulting in a scarcity 
of 5-, 6- and 12-inch boards; 10-inch develops very 
slowly, while there is not a very large accumu- 
lation of 8-inch. Inquiries for 5/4 and 6/4 edge 
for quick shipment have been more numerous Tre 
cently, with few mills able to accomplish this. 
Edge, 8/4, is moving in small lots about as well af 


could be expected. Edge, 4/4, No. 8, and No. 3 
stock widths, are again showing life. Nos. 1, 2, % 


and box miscuts are moving from many mills about 
as fast as accumulated. 

Edge, No. 1, 4/4 box is moving as fast as the 
mills want to sell it, both by rail and water. Rail 
inquiries for this item, dressed and resawn, are 
again picking up after a short dull period. Many 
mills are sold ahead on edge box until the first part 
of June and refusing further business. Air dried 
lumber is having some effect in the Baltimore mar- 
ket, but nowhere else as yet, for the supply is 
short, due to recent rainy weather. Edge, 4/4. 
No. 2 box is also active, with sales kept down be 
cause many mills are not willing to take on more 
business. The demand for dunnage, rough ane 
dressed, or cull red heart, is much better. No. 4 
4/4 stock box is still active, with 12-inch the only 
width available for prompt shipment. Many mille 
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have sold all they had of 6-, 8- and 12-inch No. 1 
stock box, and prices are very firm. The demand 
for box bark strips has quieted down a little. 

Sales of flooring, thin ceiling, partition, dressed 
stock boards etc. during last week were slightly 
larger. Two blocks of 100,000 feet each of No. 4 
flooring and partition were made at good prices for 
prompt shipment. Flooring and partition are not 
moving as fast as some planing mill men would 
like to see them. The demand for roofers in all 
widths is very brisk, with 6- and 8-inch very hard 
to buy in kiln dried for quick shipment. Air drying 
mills are gradually getting their prices up to speak- 
ing distance with kiln drying plants. Sales of 
dressed No. 2 and better stock boards were heavy 
during the week, orders for solid cars of 6-, 10- and 
12-inch being in evidence, while many small lots in 
mixed cars were sold. Prices of dressed lumber 
as a whole show very little change. 


ORANGE, TEX. 


May 1.—What with lowered production because 
of increased logging costs, due to high water, and 
a general increase in orders for all grades of south- 
ern pine, demand is today 40 percent ahead of 
production in the east Texas manufacturing terri- 
tory. There have been some price advances on all 
items, especially on lowers. There is a good vol- 
ame of business in all kinds of car material. The 
lower grades for home building are moving freely. 
The export situation is unchanged. The Kirby- 
Bonner Lumber Co. is completing the deck load on 
the bark Amazon, which will clear this week with 
1,000,000 feet for New York City. The Lutcher & 
Moore Lumber Co. last week cleared the schooner 
Roseway, with 250,000 feet for Havana. 


KANSAS CITY, MO. 


May 2.—While the volume of business in this 
market was not quite up to that of the previous 
week, sales managers were very well satisfied and 
feel that the record for the year in volume of sales 
has not yet been made. April was the biggest 
month the market has had this year and all the 
indications are that the heavy demand will run 
well into June. Country trade is increasing a 
little each week and the outlook in that direction 
is very cheerful. Some sales managers say coun- 
try trade would be larger now except for the wet 
weather that has prevailed. Locally there never 
was a heavier demand for lumber, and local yards 
have been heavy buyers. April building permits 
numbered 527 for an estimated total of $1,488,690, 
an increase of more than 45 percent over April, 
1921. Included in the permits were 201 frame 
lwellings to cost $683,000. So far this year per- 
mits have numbered 41,586 for an estimated cost 
of $5,646.370. 


MINNEAPOLIS, MINN. 


May 1.—Alex D. McDonald and E. C. Mce- 
Donald have formed a partnership as McDonald 
Bros. to engage in the wholesale lumber business 
here. Both have considerable experience in the 
business, but it is their first venture together. 
Alex McDonald was formerly a commission dealer 
in Chicago, but for several months has been repre- 
senting the Louisiana Red Cypress Co. here. E. C. 
McDonald has been with his brother John in the 
John F. McDonald Lumber Co., which recently sold 
its retail business here. 

Hubert L. Cummings, an experienced lumber 
salesman, has joined the staff of the June & Gray 
Lumber Co., Minnesota Transfer, as salesman 
in the Twin Cities. 

J. A. McGregor, of the Dakota Sash & Door Co., 
Aberdeen, S. D., was here last week buying lumber 
and glass. He reported that trade is improving. 

F. H. Lewis, veteran wholesale dealer in hard- 
wood in this market, is back from a winter vaca- 
tion spent in Los Angeles and vicinity. 

Frank N. McCarthy, of the Baird-Harper Lum- 
ber Co., Warland, Mont., was here recently on his 
return to the mill after an eastern business trip. 


DULUTH, MINN. 


May 2.—Lumber operators are more optimistic. 
As a result of extended building operations in this 
territory, the mills are making substantial carlot 
shipments. Mill stocks of the better grades are 
vadly broken, some operators, in fact, reporting 
that they are sold up and will be dependent upon 
the new season’s cut to fill orders of any moment. 
{(ndustrial inquiry is improving, furnishing an out- 
let for lower grades. Interest in box lumber is in- 
‘reasing, this being taken to a greater extent for 
sheathing and generally for use in the building of 
‘theaper houses. Dealers handling Pacific coast 
lumber and dimension stuff on this market have 
deen advised that mills out there now require 
thirty days to make shipments. Lath are in extra 
400d demand and small mills are being encouraged 
co start sawing material accumulated during the 
winter. Quotations on lath run around $6, $8 and 
$19. Stocks of hardwood flooring are becoming 





low and a higher market is expected. So far no 
boat tonnage has been tied up by jobbers or mill 
operators to ship lumber to Lake Erie ports on 
contracts entered during the winter. Lower lake 
freight rates are looked for this season. Sawmill 
operations at points over northern Minnesota are 
getting into their full stride, and it is claimed that 
in spite of the holdback in woods operations last 
winter the mills will have sufficient sawlogs to 
carry them thru the summer. The mills purpose 
to cut up all logs carried over from other seasons, 
so that next fall they can start on logs produced 
at lower costs. Jobbers have practically finished 
getting sawlogs, pulpwood and ties out of the 
woods. 

The Webster Lumber Co., of Minneapolis, is 
preparing to remove its factory plant from Minne- 
sota Transfer to Cloquet, Minn. It is said to have 
taken a large contract for making grain car doors. 


NORTH TONAWANDA, N. Y. 


May 1.—The season of lumber receipts by vessel 
at the Tonawandas opened today with the arrival 
of the steamers Ralph and Bradley. The Ralph 
carried approximately 700,000 feet of white pine 
for the Wilson Lumber & Box Co. The Bradley 
earried nearly 800,000 feet of the same kind of 
lumber for the R. T. Jones Lumber Co. At a 
meeting of locals 175 and 176, Longshoremen’s 
Union, Friday night, it was decided to accept a re- 
duction of 6% cents in the rate charged last sea- 
son for unloading each thousand feet of lumber 
from boats arriving here this season. The rate 
was accepted by representatives of the White Pine 
Lumbermen’s Association. 

M. M. Smith, of the Dock & Mill Co., newly 
elected president of the Rotary Club, will assume 
his duties tomorrow. Henry Sider, of the Northern 
Lumber Co., will take up his duties as the new 
secretary at the same time. 


BOSTON, MASS. 


May 1.—Some retail yards have done the best 
April business in years. Lumber wholesalers and 
manufacturers are also beginning to feel the effects 
of the trade revival. A great improvement in the 
demand for spruce frames already is reported. 
Shingles and lath are more active. Hardwood busi- 
ness is improving, but there is still a wide range 
in quotations. There is getting to be a lively 
market for southern lumber, particularly pine. 

It was remarked at the dinner last week of the 
Massachusetts Wholesale Lumber’ Association 
(Ine.) and the Lumber Trade Club of Boston that 
business methods and policies certainly have 
changed in recent years, as indicated by the dele- 
gation of thirty-five lumbermen from fourteen local 
lumber companies who were guests of an asphalt 
shingle company. The delegation was entertained 
over Saturday, April 22, by the Flintkote Co., 
visiting the company’s factories in Rutherford and 
Little Ferry, N. J., enjoying a banquet at the Hotel 
Biltmore, New York City, and afterward partici- 
pating in a theater party. 

Arthur M. Moore, secretary of the Massachusetts 
Wholesale Lumber Association (Inc.) and formerly 
associated with the late William KE. Litchfield, 
hardwood lumber wholesaler and manufacturer, has 
joined the organization of Waldo Bros. & Bond 
Co., Boston, one of the largest firms in the coun- 
try handling contractors’ supplies. 

The total value of February exports of forest 
products thru Boston was $102,951, comparing with 
imports valued at $759,337. The only lumber ex- 
ported during February went to France and to 
New Brunswick and Nova Scotia, and its total 
value was only $3,249. During the same period 
lumber was imported from six foreign countries to 
the value of $98,451. Of this total $60,877 was 
the appraised value of mahogany from British West 
Africa. Both wood pulp and logs were imported 
from British Columbia in February for the first 
time in many months; the value of the logs was 
$19,841 and they scaled 1,109,000 board feet; 
there were 753 tons of wood pulp valued at $60,- 
743. February wood pulp imports from five for 
eign countries totaled 9,354 tons and were valued 
at $652,611. Exports of manufactures of wood 
amounted to $99,702 ; imports to $1,024. 


BALTIMORE, MD. 


May 1.—The strike of the lumber stevedores, 
which began here more than a week ago, when 
the union men went out for an increase of from 
40 to 80 cents per thousand feet for unloading 
vessels, was ended about the middle of last week 
with a compromise, the lumber dealers consenting 
to pay 50 cents per thousand feet, against the 
figure demanded. The strikers chose a very oppor- 
tune time to launch their drive, with perhaps two 
score boats in the harbor with North Carolina pine 
and no one to unload them. 

Among the visiting lumbermen here last week 
was A. Lyle Dobell, of the well known Liverpool 
firm of Alfred Dobell & Co., who had come over to 
make a study of lumber conditions and of prices 
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SAGINAW, MICHIGAN 
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Mixed Cars with Northern & Southern Hardwoods. 
NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 











of stocks suitable for export. He saw Harvey M. 
Dickson, secretary of the National Lumber Ex- 
porters’ Association, and others, and gave a rather 
unfavorable picture of conditions in the United 
Kingdom, tho he also admitted that some progress 
toward a better state of affairs was being made. 
George B. Jobson, who recently resigned his posi- 
tion as general sales manager for the R. E. Wood 
Lumber Co., hardwoods, this city, has taken an 
office at 1201 American Building, and is engaging 
in business on his own account. He was on a 
southern trip last week, getting in touch with mill- 
men with the view to acquiring stocks suitable for 


his trade, 
NEW YORK, N. Y. 


May 1.—YThe building season turns into May 
with Jumber pouring into the metropolitan district 
from all sections and with no doubt that the record 
of sales for the year will eclipse all records. Repre- 
sentatives of the big manufacturers in the South 
and West have been notified that mills are whoop- 
ing things up for all they are worth, and especially 
from the South encouraging words are coming. 
The upward trend of production has been steady, 
while from mill centers come the glad tidings that 
production is above normal and is increasing day 
by day, even in Canada. That retail yards close 
to New York are cautious in making purchases is 
proved by their eagerness in demanding immediate 
deliveries. The labor situation, just now the only 
detriment to the construction boom, is getting 
worse in the metropolitan district as the season 
progresses. In all of the building trades, there 
are a lot of workmen who demand far above union 
scales. Some contractors are finding it difficult 
to get labor at any price. 

W. R. Hewitt, New York manager for Charles 
R. McCormick & Co., said today that this year’s 
deliveries, judging from the business of the last 
ninety days, will be easily 100 percent in excess 
of those last year. “In view of the large amount 
of building contracts, especially for dwellings in 
the metropolitan area,” said Mr. Hewitt, ‘‘we have 
every reason to hope that the demand for fir will 
continue to grow to much larger proportions. Hem- 
lock is growing more frequent in inquiries every 
day. Prices show a tendency to increase.” 

At the offices of Power, Moir & Stocking it was 
learned today that conditions in Canada are get- 
ting better and better. Mr. Stocking is at present 
in Canada and he has sent word to New York that 
Virtually all of the mills will start sawing next 
month. It also was announced that fir has made 
big inroads into sales of eastern spruce, even tho 
there need be no fear of any of the eastern product 
going begging for many months to come. 

George W. Jones, representing the Camp Manu- 
facturing Co., said a strong competitive market 
is prevailing just now. He said the demand for 
lumber is increasing to such an extent that all 
woods will enjoy a nice run. Mr. Jones said all 
mills of his company in Marion, S. C.; Franklin, 
Va., and Wallace, N. C., are running full time. 

W. A. Webster & Co. report business moving in 


good volume. James W. Read, assistant New 
York manager, said today that there is plenty of 
business now for everybody and his sentiments 


were echoed by E. S. Loomis, the manager. Mr. 
Loomis said construction is booming in all sections 
of this State and in New England the lumber 
business is prospering, especially in Boston. Mr. 
Read reported railroad lumber “being sold freely, 
but close to the margin.” 

J. I. English, of J. lL. 
there has been a lot of business recently, that lum- 
ber is moving in good volume and will increase for 
the next few months. Mr. English said that as 
soon as navigation from the north opens full blast 
enormous quantities of spruce lath will be brought 
in to New York at lower freight cost. He said 
the Rimouski Lumber Co. at Rimouski, Que., is 
loading twenty carloads of lumber a day for the 
New York territory. 

The Chittenden Lumber Co., recently closed an 
order for sixty carloads of lumber to be used in 
the construction of the new baseball park for the 
New York American League team. 


SEATTLE, WASH. 


29.—A fair index to California demand 
for fir is found this week in an order booked 
by a local lumberman for 250,000 feet destined 
for San Francisco and San Pedro. Among the 
items are No. 2 and better flooring, No. 3 flooring, 
No. 4 flooring, and No. 2 common boards, with 
no objection to short lengths. The incident, in 
connection with the fact that logically Oregon 
usually supplies the stock embraced in the order, 
reflects keen demand, and emphasizes the point 
that flat grain items are becoming very scarce 
on the Coast. Increased production thruout the 
industry has lifted the output close to 100 percent. 
Night shifts are becoming the rule. Among the 
major operations going on that basis is the mill 
of the Snoqualmie Falls Lumber Co., where the 
additional force will start work beginning May 


April 


English & Sons, declares 


8. Logs are in better supply, but are not over 
plentiful; and while the year will probably wit- 
ness a heavy input, there will not be a surplus 
for some time. 

The West Coast association review for the week 
ended April 22, 126 mills reporting, places pro 
duction at 78,623,020 feet, 5 percent below 
normal; orders, 92,415,868 feet, 17 percent above 
production ; shipments, 77,536,698 feet, 16 percent 
below orders. Forty-three percent of all new 
business taken during the week was for future 
water delivery. This amounted to 39,585,868 feet, 
of which 20,928,761 feet will move coastwise or 
intercoastal; and 18,657,107 feet will move ex 
port. New business for delivery by rail amounted 
to 1,761 cars. Thirty-six percent of the week's 
lumber shipments moved by water. This amounted 
to 27,646,698 feet, of which domestic clearances 
accounted for 17,904,244 feet and over-seas clear- 
ances, 9,742,454 feet. Rail shipmemts amounted to 
1,663 cars. Unfilled domestic cargo orders total 
94,587,564 feet and unfilled export orders, 77,- 


155,484 feet. Unfilled rail trade orders total 
5,998 cars. The sixteen weeks’ production was 
1,237,975,597 feet; new business, 1,207,975,721 


feet; and shipments 1,160,077,923 feet. 

J. H. Bloedel, president of the Bloedel Donovan 
Lumber Mills, Seattle, arrived home Saturday 
night from a visit thruout the middle western 
and eastern part of the United States. Mr. 
Bloedel, speaking of business conditions, said he 
believes that liquidation is over with, generally 
speaking, and he found business in every way on a 
substantial footing, and getting better day by day. 
While east, he attended a directors’ meeting of 
the Chamber of Commerce of the United States, 
and said that among forty directors present there 
were only two who had any pessimistic opinions 
to express. Mr. Bloedel was positive im his belief 
that Coast lumber conditions will continue to 
improve for at least six months, which is preb- 
ably as far as conditions may be judged. 

B. R. Lewis, vice president and general man- 
ager of the Clear Lake Lumber Co., with mills in 
Clear Lake, Wash., and offices in Seattle, re 
turned Monday night from a short visit to Min- 
neapolis, Chicago and other eastern points. Mr. 
Lewis says that the lumber market is on the most 
substantial footing that it has been for the last 
two years. 

C. J. Hogue, director of the West Coast Forest 
Products Bureau, with headquarters in New York, 
will return to the Coast about May 9%. Im- 
mediately afterward, Harry S. Stronach, manager 
of the industrial department, will go east, where 
he will remain until the midsummer meeting of 
the West Coast Lumbermen’s Association in July. 

Charles C. Hone, of Krauss Bros. Lumber Coe., 
presided at this week’s luncheon of shingle men, 
and conducted a discussion bearing on the bad 
effects of a runaway market. L. D. Carpenter was 


chairman. 
The Java-Pacific freighter Arakan will load 
4,000,000 feet of lumber for Yokohama and 


Shanghai, sailing from Puget Sound about May 7. 
It is taking cargo at the Bloedel Donovan plant 
in Bellingham and later will move to Everett. 


PHILADELPHIA, PA. 


May 1.—RKeports from the wholesale lumbermen 
here show that there has been an improvement in 
all branches of the business, but particularly in 
building lumber. The railroads are still poor buy- 
ers, but have renewed activity in getting prices. 

The demand for hardwoods has shown the best 
improvement in the lower grades, and prices are 
better. Sound wormy chestnut is still plentiful 
and hard to sell, but the demand for all kinds of 
hardwood floorings is good. Oak leads the demand 
for hardwood lumber, but there is a fair market 
for ash, basswood, maple, birch, beech, chestnut, 
gum, poplar, cherry, hickory, mahogany, and a 
light demand for walnut. White pine prices are 
steady, and volume is increasing. Spruce is in 
fair demand, at steady prices. Hemlock is re- 
ported by some as easier to get, and some explain 


the steadiness in a time of scarcity as being 
caused by the use of west Coast woods, which 


dealers were compelled to use, and find satisfac- 
tory. Cypress shows a little more activity, but 
there is plenty offered, at moderate prices. South- 
ern pine is active and strong in floorings, sizes and 
timbers, with boards in good demand, but more 
of them offered than the other items. North Caro- 
lina pine sizes are moving in tremendous volume, 
and prices have tightened; there is also a good 
demand for practically all items and all grades, 
with some items offered sparingly, and some orders 
being placed for delivery at least two to three 
months off. Shingles are active in the suburbs. 
at attractive figures, and there is a ready market 
at good prices for all kinds and sizes of lath. 

The William M. Lloyd Co., of which John E. 
Lloyd is president, has moved its offices back to 
the yard at 29th Street and Ridge Avenue. 


(Concluded on page 87) 
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BUSINESS CHANGES 


ARKANSAS. Eldorado—Loutre 
succeeded by Superior Lumber Co. 

Helena—Kimbro Lumber Co. purchased by C. 
«. Curl Lumber Co. 

Jonesboro—Southern Brick & Lumber Co. suc- 
ceeded by Southern Lumber Co., incorporated; 
capital, $50,000. 

Success—J. W. Black Lumber Co. 
by J. W. Gawnham. 

CALIFORNIA. Cazadero—American 
Co. succeeded by J. F. Parkinson Co. 

ILLINOIS. East St. Louis—Cain-Hurley Lum- 
ber Co. moving here from Brooklyn, III. 

INDIANA. South Bend—Powell-Myers Lum- 
ber Co. moving office to Marcellus, Mich., where 
mill is located. 

1OWA. Beech—U. G. Pedersen 
sold to Beech Lumber Co. 

lowa Falls—C. L. Hartinger & Son succeeded 
by C. L. Hartinger. 

Lorimor—Armour 
Lumber Co. 

Stanton—Anderson-Hultman Lumber Co. 
ceeded by Hultman Lumber Co. 

Strawberry Point—King Bros. & Preston suc- 
ceeded by lt. W. Preston & Sons. 

KANSAS. Beattie—Peter McMahon 
Burgner Bowman Lumber Co. 

KENTUCKY. Louisville—Croan & Co. suc- 
ceeded by Ferguson Lumber Co., incorporated; 
capital, $10,000. 

MICHIGAN. Flushing—Earl D. Love Co. sold 
to Flushing Lumber Co. 

Manistique—Consolidated Lumber Co. 
Stack Lumber Co. 

Menominee—Northern Cedar & 
succeeded by Republic Cedar Co. 

MISSISSIPPI. Sumrall—Williams Lumber Co. 
sold to Ishee Lumber Co. 

MISSOURI. Kansas City—-W. E. Thomas Lum- 
ber Co. removing headquarters to Burkburnett, 
Texas. 

Orrick—W. E. Thomas Lumber Co. succeeded 
by Atlas Lumber Co. 

MONTANA. Brady—Ora Shindeler succeeded 
as manager of the Monarch Lumber Co. by Reu- 
ben Lohr. 

NEW YORK. New York—J. A. Maloney & Co. 
removing to 1182 Broadway. 

New York—Harry I. Lewis removing to 44 
Whitehall Street. 

OHIO. Lima—E. S. Wittel & Son sold to West- 
ern Ohio Lumber Co.; larger sheds will be 
erected and both yards will be continued. 

OKLAHOMA. Bromide, Stillwell and Wapa- 
nucka—W. KH. Thomas Lumber Co. sold to S. H. 
Weakley Lumber Co. 

Crane—Home Lumber & 
30ise-Payette Lumber Co. 

OREGON. Reedsport—C. McC. Johnson 
ceeded by C. McC. Johnson Lumber Co. 

PENNSYLVANIA. Philadelphia—Harding & 
Sons Co. moving to Atlantic City. 

TEXAS. Fort Worth—Alexander Lumber Co. 
succeeded by Teel, Perry & Co. 

Greenville—Moore Bros. succeed 
Lumber Co. 

WISCONSIN. Chippewa Falls—O. & N. Lum- 
ber Co. purchases millwork plant of Schafer & 


INCORPORATIONS 


CALIFORNIA. Los Angeles—Bauer-Larsen 
Lumber Co., incorporated; capital, $75,000. 

San Francisco—California Redwood Corpora- 
tion, incorporated. 

INDIANA. Indianapolis—Shelbvyville 
wood Co., incorporated; capital, $20,000. 

MICHIGAN. Grand Rapids—Marquette Lum- 
ae Co. increasing capital from $60,000 to $150,- 
O00, 

_ MISSOURI. St. Louis—Red River Stave Co., 
incorporated; capital, $10,000. 

NEBRASKA. Elwood—FElwood Coal & Lum- 
ber Co., increasing capital from $10,000 to $20,000. 

Lincoln—Community Lumber & Coal Co., in- 
corporated; capital, $25,000. 

NEW YORK. Queens—Springfield 
Co., incorporated; capital, $5,000. 

Rochester—J. P. Cunningham Lumber Co., in- 
creasing capital from $10,000 to $50,000. 

NORTH CAROLINA. Hot Springs—Spring 
Creek Lumber Co., incorporated. 

New Bern—Tracy Lumber Co., incorporated; 
capital, $25,000. 

OHIO. Dayton—H. B. M. Cabinet & Wood- 
working Co., incorporated; capital, $10,000; to do 
Seneral cabinet and woodworking. 

ENNSYLVANIA. Lancaster—John D. Bogar 
4umber Co., incorporated; capital, $50,000. 

TENNESSEE. Memphis—York Lumber & 
Manufacturing Co. increasing capital from $50,- 
900 to $400,000; recently completed sash and door 
Plant to be put into operation. 

_WASHINGTON. Spokane—Inland Lumber & 
Supply Co., incorporated. 


Lumber Co. 


purchased 


Lumber 


Lumber Co. 


Grain Co. sold to Hunter 


suc- 


sold to 


sold to 


Timber Co. 


Coal Co. sold to 


Suc- 


Consumers 


Hard- 


Lumber 


_WEST VIRGINIA. Fairmont—Allied Lumber 
Co., incorporated. : 


WISCONSIN. Janesville—Bower City Mill- 
work Co., incorporated; capital, $25,000; pre- 
ferred, and $50,000 common. 

Milwaukee—Joyland Toy Co., incorporated; 
capital, $25,000. 

Superior—Automatic Seating Co., incorpo- 


rated; capital, $200,000. 


NEW MILLS and EQUIPMENT 


CALIFORNIA. Anderson—Plans are under 
way for reconstruction of the yards and offices 
of the Anderson Lumber Co., recently destroyed 
by fire. 

Quiney—Murphy Lumber 
kilns. 

FLORIDA. West Palm Beach—Dade Lumber 
Co. to erect fireproof warehouse. 

GEORGIA. Douglas—Reported that a sawmill 
will be installed here; no names given. 

Hawkinsville—C. E. Baumgardner, manager 
of Standard Lumber Co., announces that a saw- 
mill will be erected to replace the one recently 
burned. 

INDIANA. Washington—Plant of Murdock 
Lumber Co., which was destroyed by fire re- 
cently, will be rebuilt, according to officials of 
the company; machinery has been purchased 
from a mill at Grayville, Ill., and operations will 
begin in about sixty days, it is reported. 

OHIO. Cleveland—Rockport Lumber Co., re- 
cently organized, will build at 14651 Lorain Ave- 
nue. 

TENNESSEE. Memphis—Gayoso Lumber Co. 
will erect bandmill at Grenada, Miss. 

WEST VIRGINIA. Charleston—Charleston 
Lumber Co. will rebuild carpenter shop recently 
— by fire; new building will be 38x200 
eet. 

Moorefield—South Fork Lumber Co.’s_ band 
mill being erected and machinery in place; 
Moorefield Lumber Co. has started operating in 
new mill; South Branch Tie & Lumber Co. 
building storage house for lumber. 


NEW VENTURES 


ARKANSAS. Clarendon — Dismal 
Lumber Co. organized by O. C. 
J. P. Kennedy. 

CALIFORNIA. Culver 
Lumber Co., new concern. 


Co., erecting dry 


Swamp 
Galloway and 


City—Montgomery 


Culver City—Culver City Lumber Co., new 
concern. 
Huntington Beach—Jack H. Whitney, new 


lumber and building supply dealer. 
Palo Alto—J. F. Parkinson Co. recently began 
sawmill and lumber business. 


CONNECTICUT. Torrington—Harry J. Wylie, 


recently began; wholesale and commission lum- 
ber business. 


IDAHO. Tampa—Idaho Sash, Door & Glass 
Co., recently began. 
ILLINOIS. Chicago—Baird & Boyd Lumber 


Sales Co., recently began; 
Building; commission. 


INDIANA. Indianapolis—lIllinois Lumber Co., 
recently began. 

MASSACHUSETTS. Boston—Stafford 
recently began; wholesale. 

MICHIGAN. Sturgis—Will A. Cavin has 
opened a wholesale lumber business in Sturgis 
for purpose of handling on a wholesale and 
commission basis carloads of building lumber, 
lath, shingles and hardwoods. 

MINNESOTA. Mankato—A. G. 
recently began; wholesale. 

Red Wing—A. F. Simonson Lumber Co., re- 
cently began; retail. 

MISSOURI. Kansas City—Fields-Creel Lum- 
ber Co., recently began; commission. 

NEW YORK. Frankfort—West Canada Lum- 
ber Co., recently began; retail; headquarters, 
Herkimer. 

OHIO. Bowling Green—FE. L. Conklin Lumber 
Co., recently began; planing mill. 

Shiloh—Shiloh Lumber Co., recently began. 


Lumber Exchange 


Betty 


Chase & Co., 


OKLAHOMA. Okemah—Pickering Lumber 
Co., recently began. 
OREGON. Eugene—Lewis & Peters have 


opened a lumber business at Terminal Stage 
station. 
PENNSYLVANIA. Harrisburg — Wittenmyer 


Lumber Co., establishing wholesale lumber dis- 
tributing yard. 

Westfield—Ford & Boulie, 
planing mill. 

TENNESSEE. Memphis—Dickson 
Mill Co., recently began. 

TEXAS. Beaumont—F. Harris recently began 
commission lumber business. 

Burkburnett—W. FE. Thomas 
moving headquarters here. 


recently began; 


Planing 


Lumber Co., 


WASHINGTON. Aberdeen—Marine Equip- 
ment Co. recently began manufacture of boat 
fixtures, 


CASUALTIES 


ARKANSAS. Pine Bluff—W. S. Elder lumber 
plant suffered slight damage by fire. 


FLORIDA. Irlando—Miles Lumber Yard and 
Everglades Cypress Co. at Loughman suffered 
loss by fire of $175,000. 
earls Lumber Co., loss by fire, $50,- 


GEORGIA. Douglas—J. F. Darby & 
Lumber Co., loss by fire, $8,000. 

MASSACHUSETTS. Lee—Knox Lumber Co., 
loss by fire, $2,000. 
‘ MISSISSIPPI. Hawks—W. E. Howard, loss by 
ire. 

MISSOURI. Clinton—Clinton 
badly damaged by fire. 

NEW YORK. Deansboro—Deansboro Feed & 
Lumber Co., loss by fire. 

Glencove—Glencove Coal & Lumber Co., 
by fire. 

OHIO. Cleves—C. W. Cain, loss by fire. 


OREGON. Warrenton — Astoria - Warrenton 
Planing Mill Co., loss by fire. 

TEXAS. Milvid—West Lumber Co., 
fire in planing mill. 

Sherman—Sherman Planing Mill, loss by fire. 
‘ Smithville—M. M. Turney Lumber Co., loss by 
ire. 

WASHINGTON. 
loss by fire. 

WISCONSIN. Cornell—Sawmill of Swihardt & 
Tuttle destroyed by fire; loss, $2,000. 

Morgan’s Siding—Morgan planing mill 
stroyed by fire; loss, $5,000; will be rebuilt. 


TROUBLE AND LITIGATION 


MILWAUKEE, WIS., May 3.—The suit of the heirs 
of Henry Rockwell against the Rockwell Manu- 
facturing Co. brought for the purpose of demand- 
ing an accounting and foreing a declaration of 
dividends by the directors of that company has 
been decided by Judge Baker, of Chicago, in favor 
of the minority stockholders. ‘The decision estab- 
lishes a national precedent, it is held, in that it 
holds that directors of corporations which have a 
large surplus have no right to hold the surplus for 
future exigencies and refuse to declare dividends. 
Judge Baker ruled that the directors must declare 
a 6 percent dividend for 1921 and that President 
Marshall ©. Moss and Vice President John H. Moss 
must turn into the treasury of the company $3,000 
each from the salaries of $15,000 each received 
during the year. The court also suggested that 
the directors be authorized to sell the property of 
the company. 


Bro. 


Lumber Co., 


loss 


loss by 


Seattle—Motor Shingle Co., 


de- 


SAVANNAH, Ga., May 3.—The property of the 
Walker Lumber & Timber Co. has been sold at 
auction by Allen S. O'Neal, trustee, the company 
having gone into bankruptey. Yancey Brothers, 
of Atlanta, Ga., bought the logging equipment ; 
George M. Williams, the office equipment, and the 
Mercantile Bank Trust Co. bid for the mill plant, 
but that offer has not been confirmed. 


HYMENEAL 


GERRISH-SAWYER, Bernard Otis Gerrish, 
son of Mr. and Mrs. William E. Gerrish, of 84 
Brown Street, Brookline, Mass., was married 
last week to Miss Katherine Wildes Sawyer, 
daughter of Mr. and Mrs. Frank Dutton Sawyer, 
of Arlington, Mass., at a large church wedding 
in the presence of more than 600 guests. The 
ceremony was performed in the First Parish 
(Unitarian) Church, of Arlington. Mr. Gerrish 
is prominently identified with the Palmer & 
Parker Co., and the bride’s father is president 
of that well known lumber firm. Mrs. Gerrish 
was graduated from Smith College in 1920 and 
spent last summer abroad with her mother, her 
engagement to Mr. Gerrish being announced in 
October. Mr. Gerrish is a graduate of Dart- 
mouth College, class of 1917. During the World 
War he was an ensign in the United States 
Navy. Mr. and Mrs. Gerrish went to Bermuda 
for a wedding trip and will be at home to their 
friends after Sept. 1 at the new home Mr. Ger- 
rish has erected in Wellesley Hills, Mass. 


McGALLOWAY-DONOVAN. The largest and 
most beautiful wedding of the season at Aber- 
deen, Wash., was that of Miss Mary Donovan, 
daughter of William Donovan, of the Donovan 
Lumber Co., to John P. McGalloway, of Fond du 
Lac., Wis., which was solemnized on Wednes- 
day, April 26, at high noon in St. Mary’s Cath- 
olic Church in that city. A solemn nuptial mass 
was celebrated and tftmpressive music added 
beauty to the ceremony. Miss Florence Dono- 
van was maid of honor and only attendant of 
the bride. Gordon O’Connor, of Fond du Lac, at- 
tended the bridegroom as best man. Immedi- 
ately following the ceremony a reception was 
held at the home of the bride’s father, and the 
voung couple left shortly after for San Fran- 
cisco, where they will visit for a while before 
going to Wisconsin to make their home. The 
bridegroom is an attorney of Fond du Lac. 


BETTIS-JAMES. Miss Mayme James and Lee 
Bettis were united in marriage in Crystal Falls, 
Mich., on April 17, the Rev. J. P. Kunes offi- 
ciating. The bridegroom is general sales man- 
ager of the Holmer Lumber Co. at the Newberry, 
Mich., office, and the young couple will live in 
Newberry. 
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The Boatwright Lumber Co., of which A. E. 
Boatwright is head, has removed from 1101 to 
1209 Conway Building. 

R. L. Learmont, representative in the Chicago 
territory for the Industrial Lumber Co., Elizabeth, 
La., spent a few days of this week in St. Louis, 
Mo., on business matters. 

A. T. Young, secretary of the Colorado Lum- 
ber Co., Denver, Colo., while in Chicago this 
week registered his company’s name on the 
nonresident membership roll of the Lumber- 
men’s Association of Chicago. 

J. M. Morgan, vice president of Clarence Boyle 
(Inec.), returned this week from the South, where 
he has visited a number of the lumber manu- 
facturing operations, gathering first hand in- 
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Thomas Autzen, president of the Portland Manu- 
facturing Co., Portland, Ore., spent a few days of 
this week in Chicago, conferring with A.. J. Gram, 
of the Gram Lumber Co., which represents his con- 
cern in this territory. Another recent Portland 
visitor was Harry Nicoli, of the Nicoli Door Manu- 
facturing Co. 

E. C. Pardon, of the Ann Arbor Lumber Co., 
Ann Arbor, Mich., while in Chicago on a busi- 
ness visit a few days ago, reported that a very 
excellent volume of business is materializing in 
his section. Building is going forward rapidly, 
and the outlook is promising for continued good 
trade for the rest of the year. 


T. A. McCann, vice president and general man- 
ager of the Shevlin-Carpenter & Clarke Co., Minne- 
apolis, Minn., has been named vice president of the 
Monarch Lumber Co., Great Falls, Mont., to suc- 
ceed the late E. J. Carpenter, according to an 
announcement made by that company. Mr. Mc- 
Cann was manager of the Libby Lumber Co. seven 
years ago. 

Earl Kenyon, manager of the millwork depart- 
ment of the Long-Bell Lumber Co., Kansas City, 
Mo., and Walter Robison, vice president and 
general manager of the W. R. Pickering Lumber 
Co., Kansas City, Mo., were in the city last 
Tuesday and Wednesday, attending a meeting 
of millwork manufacturers and conferring with 
their companies’ sales representatives in this 
territory. 


W. C. Ribenack and B. E. Halpin, president 
and general manager respectively of the Stout 
Lumber Co., Thornton, Ark., transacted busi- 
ness in Chicago this week, and expressed them- 
selves most optimistically regarding the out- 
look for the lumber industry. They said that 
business is developing in heavy volume, and 
that it is keeping the sale office guessing how to 
fill it all, stocks being very low and almost en- 
tirely covered with orders. 

John J. Manley has removed to 920 Lumber 
Exchange Building. In his announcement to this 
effect, Mr. Manley states that following the dis- 
solution of the firm of Manley & Boyd, chronicled 
in the AMERICAN LUMBERMAN for April 22, he will 
continue the same high class commission business 
established by him in 1915, specializing in south- 
ern hardwoods, principally poplar, oak and walnut, 
and representing such firms as Charles H. Barnaby, 
Greencastle, Ind.; Kosse, Shoe & Schleyer, Cin- 
cinnati, Ohio, and the Ferguson Hardwood Lum- 
ber Co., Paducah, Ky. 


V. P. Childress, sales manager of the Lathrop 
Lumber Co., Lathrop, Ala., was calling on the trade 
in Chicago this week and before returning South 
will visit other distributing centers in the North 
and East. Mr. Childress is feeling quite optimistic 
over the outlook and believes that the mills are 
going to have a demand for more lumber than they 
can produce this year. He is very much interested 
in developments in the radio world and expects 
in a short time to have a radio equipment at 
Lathrop that will enable the company to keep in 
touch with the outside world. Another southern 
visitor who contributed to the local optimism this 
week was C. B. Cunningham, sales manager for 
the McMinnville Manufacturing Co., McMinnville, 
Tenn. 


SAYS BUILDING SHOW WAS SUCCESS 


H. C. Berckes, assistant secretary of the South- 
ern Pine Association, New Orleans, was in Chicago 
Thursday en route to headquarters after having 
been in attendance at the Cleveland Building Show. 
He was accompanied by Mrs. Berckes and spent 
a few days sightseeing in Cleveland, Buffalo and 
Chicago. 

Mr. Berckes says the Cleveland Building Show 
was a tremendous succesg in every particular and 
was probably the most complete and.successful of 
its kind ever held in this country. There was a 
large attendance, not alone from Cleveland but 
from all sections of the country, and people were 
deeply interested in securing information on the 
building of homes. At the southern pine exhibit 
he interviewed 1,500 actual prospective builders, 
every one of whom evinced a deep interest in secur- 
ing information and many of them selected their 
plans from those on display at the exhibit. He 
also talked with more than 400 architects and con- 
tractors from various parts of the country who 
were interested in securing definite information 
that will assist them in dealing with prospective 
builders. 

Mr. Berckes says the display put on by the Cleve 


land Board of Lumber Dealers was the most elabor 
ate ever attempted, these dealers having expended 
approximately $50,000 on this exhibit. He was 
enthusiastic in praise of the manner in which the 
exhibit was conducted and expressed himself as 
feeling that it was well worth all the time and 
money expended upon it. Before leaving he ar 
ranged to send the southern pine exhibit to Indian- 
apolis to be shown at the building exposition to be 
held there next week. 
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ORGANIZE SALES CONCERN 


The Weidman-Vogelsang Lumber Co., with head- 
quarters at 205 Grand Rapids National Bank Build- 
ing, Grand Rapids, Mich., has just been organized 
to act as selling agent for the Weidman Lumber 
Co., of Trout Creek, and the Bergland Lumber Co., 
of Bergland, both prominent manufacturers of 
Michigan hardwood and hemlock lumber. 

W. E. Vogelsang, for many years president and 
general manager of the Turtle Lake Lumber (Co., 
with headquarters at Grand Rapids and mills at 
Winchester, Wis., has resigned from this connec- 
tion to become vice president and general manager 
of the Weidman-Vogelsang Lumber Co. J. §. 
Weidman, jr., is president of the new concern, and 
R. M. Weidman, secretary-treasurer. 


OCTOGENARIAN BOX SECRETARY ILL 


Division H—box manufacturers—of the Lumber- 
men’s Association of Chicago, as well as the 
colonel’s numerous other friends both in the box 
and lumber business, learned this week with deep 
regret that Henry Stevens, the octogenarian secre- 
tary of the division, was seriously ill with pneu- 
monia at the Rogers Park Hotel, where he makes 
his home. 

Mr. Stevens celebrated his eighty-first birthday 
last November, and until he fell ill, only a few 
days ago, was in the best of health and unusually 
active for his age—a fact that he attributes to a 
system of physical exercises which he has orig- 
inated and which has won for him not a little 
fame. 

At its weekly luncheon last Wednesday, the di- 
vision adopted a resolution expressing the hopes 
of every member for his speedy recovery. 


HOO-HOO PREPARE FOR FUTURE 


Vicegerent S. F. D. Meffley this week appointed 
an advisory committee of local Hoo-Hoo, composed 
of L. J. Pomeroy, G. A. Vangsness, A. H. Ruth, 
Tom A. Moore and John J. Anderson. This com- 
mittee was to meet on Friday of this week to 
select a number of additional committees which 
will handle forthcoming concatenations and other 
Hoo-Hoo activities. 

It is planned to hold a luncheon-meeting on 
Thursday of next week at the clubrooms of the 
Lumbermen’s Association of Chicago, which all 
members of the order in Cook County are urged to 
attend, and at which a definite program of future 
activities will be outlined. 


MOVES HEADQUARTERS TO ST. LOUIS 


The general offices of the Anguera Lumber & 
Tie Co. has been removed from this city to St. 
Louis, Mo. The company has for many years 
operated a mill and yard in that city, and the 
headquarters will hereafter be in connection with 
this property. Ferd de Anguera, president, at 
tributes the move to the more central location of 
St. Louis, so far as the company’s business is 
concerned, 

The company is temporarily maintaining one 
office of its former suite on the eleventh floor of 
the Conway Building, but this also will be closed 
as soon as the odds and ends of the local business 
can be cleaned up. H. K. Stack, who is in charge 
of this office, said this will probably be in sixty 
days. 


BUYS THREE TRUCKS IN A YEAR 


The Rohe Lumber Co., Blue Island, Ill., is ex- 
periencing a very good volume of business. Build- 
ing is active in and around Blue Island and in the 
section of Chicago contiguous to it. In 1921 the 
Rohe Lumber Co. did a large volume of business 
and this record is keeping up well for 1922. Prob- 
ably nothing better illustrates the expanding busi- 
ness of the company than the fact that during the 
last year it has had to purchase three motor trucks 
to take care of the increased business, the last 
truck having been received about a week ago. The 
Rohe Lumber Co. carries a large variety of woods 
and one interesting feature of this business is its 
large trade in wooden gutters. At present 
the company has in transit some redwood gutters 
and expects to find them very satisfactory. Once 
wooden gutters are put on a building the owner's 
gutter troubles are over. 
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L Latest Reports on Current Lumber Prices 








LUMBER MOVEMENT FOR SIXTEEN WEEKS* 





Production a, ents 
, ; 1922 1921 1922 1921 
Seutherm FING ASSOCIATION 6c 6s:c6 66 ick nese s cee tener neko mers 1,042,442,126 1,043,538,362 973,061,358 1,081,617,716 
MERC 6: 6:6)0 6 KREWE es We Kd Seda NA MEMO NE CORE Se Meee 74,819,543 57,372,719 86,845,99 66,937,500 
6) 2 1,117,261,669 1,100,911,081 1,059,907,353 1,148, "556, 216 
weet Coast Lumbermen’s Aagsociation.... ..ccccccccccsscses 1,159,352,577 633,240,071 1,082,541,225 675,840,488 
MEI ES 6ecKecconvans PUL Eh eee yee weeny enoeewd ene 78,623, 56,311,309 77,536,698 63,064,882 
TRUEEL. | 466 24s CEES REM LAR ENE E CHEE OS KERO ARN eae ae eee 3237,975,577 689,551,380 1,160,077,923 738,905,370 
Western Pine Manufacturers’ Association..............004. 163,151,000 92,654,082 284,527,000 147,349,728 
Pv) RS eee re err Te rrr ree Te nr 21,938,000 15,465,000 25,924,000 13,742,000 
a) Nee CCT TTT TO Eee CE 185,089,000 108,119,082 310,451,000 161,091,728 
California White & Sugar Pine Manufacturers’ Assn........ 31,388,000 26,354,000 67,883,000 47,794,000 
ERE AS DANO K WWE CedCUNGes > 6 aKa week nabalanasceueds 1,663,000 1,494,000 2,556, 2,325,000 
EPEEED Se ccaty es de t.G de RCM e Ee EU Rld dis Gain ee ae Rukeawelw ewe als 33,051,000 27,848,000 70,439,000 50,119,000 
— pnwens BON ia ecewetceucieeneueiaees 98,326,000 64,113,000 92,572,000 51,067,000 
SPREE HEMEEMEME SEER & HAN CORRE RR TK Rama 9,904,000 4,884,000 5,841,000 4,739,000 
Total EP CCT CTC ECO Pe eR ae 108,230,000 68,997,000 98,413,000 55,806,000 
North Cavotina Pine Association... icc ccdeecccvowdccsens 124,128,761 64,683,730 106,870,443 60,584,039 
Pe Creer rer re errr Cr Terre te 10,450,110 5,210,706 ,001,702 4,156,477 
|) ee ee eRe re rer CT rc re 134,578,871 69,894,436 117,872,145 64,740,516 
Northern Hemlock & Hardwood Manufacturers’ Assn...... 22,304,000 21,761,000 29,635,000 15,231,000 
fe a I ree re re ere eer 1,675,000 1,326,000 2,685,000 2,004,000 
OMNIA saike S°G Siok glee wkew ka KO RACER Od ee Rane yO CREAM ASR 23,979,000 23,087,000 32,320,000 17,235,000 
LOCH: TOR GESlOGl WOON soo ciccicecueenes se eweesedwasint 2,840,165,117 2,088,407,979 2,849,480,421 2,236,452,830 
Michigan Hardwood Manufacturers’ Assn., Jan.-Mar., 1922 
PRE MOU deca tee wack KEE AEE MAMA e dae e ade nuEs ens 7,041,000 No Report 10,776,000 No Report 
EERE OGL i0.6.d6 oh: bR CHES Ket ee eOeME Med baa Ueber wend edi 32,052,000 No Report 24,788,000 No Report 
Northern Pine Manufacturers’ Assn., Jan.-Mar., 1922....... 72,602,007 No Report . 58,379,582 No Report 
GEA (OCIS we idninc Un eC Remand mae eta a habawe em wae 2,951,860,124 '2,943,424,003 


*The 1922 figures begin with the week ended Jan. 7 and include those for the week ended April 22. 
Compiled by the National Lumber Manufacturers’ Association. 
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92,415,868 


1,207,975,721 


329,750,000 
36,475,000 


366,225,000 


136,372,000 
2,355,000 
138,727,000 


112,517,000 
112,617,650 
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29,928,000 
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1922 1 
1,030,477,718 1,097, 363, 991 
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1,137;868,608 
1,115,559,853 


1,170,242, 171 
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38,885,000 
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14,506,000 
1,665,000 
16,171,000 


3,118,135,397 2,301,493,183 
Not Reported Not Reported 


Not Reported Not Reported 
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The 1921 figures are for the corresponding 
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55.00@ 60.00 
60.00@ 65.00 
70.00@ 75.00 
80.00@ 85.00 
85.00@ 90.00 


40.00@ 45.00 
45.00@ 50.00 
50.00@ 55 
65.00@ 70.00 
70.00@ 75.00 


24.00@26.00 
26.00@ 28.00 
32.00@34.00 
40.00@45.00 
45.00@50.00 


15.00@17.00 
15.00@17.00 
15. “ae 00 


4/4 65.00@ 75.00 ...... ie aa oa 40.00@ 45.00 22.00@24.00 14.00@16.00 
5/4 70.00@ 80.00 ...... Feo 45.00@ 50.00 24.00@26.00 15.00@17.00 


6/4 75.00@ 85. 4 


50.00@ 55.00 


26.00@28.00 


15.00@17.00 


8/4 85.00@ 95.00 ...... aS 55.00@ 60.00 32.00@34.00 15.00@17.00 
10/4 + 100.00@105. 00 Speree | re 65.00@ 70.00 40.00@45.00 er ee 
12/4 105.00@110.00_ ...... ee 70.00@ 75.00 45.00@50.00 Se 
HarD MAPLE— 

4/4 70.00@ 75. 50.00@ 55.00 37.00@ 42.00 22.00@25.00 10.00@12.00 

5/4 75.00@ 80. 00 55.00@ 60.00 40.00@ 45.00 24.00@26.00 11.00@13.00 

6/4 80.00@ 90.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 11.00@13.00 


8/4 80.00@ 90.00 


50.00@ 55.00 


30.00@32.00 


11.00@13.00 





FAS Selects 
Harp MAPLE— 
10/4 90.00@100.00 75.00@ 80.00 
12/4 95.00@105.00 80.00@ 85.00 
Sorr MAPLE— 
4/4 65.00@ 75.00 45.00@ 60.00 
5/4 70.00@ 80.00 50.00@ 655.00 
6/4 75.00@ 85.00 55.00@ 69.00 
8/4 80.00@ 90.00 60.00@ 65.00 
OaKk— : 
4/4 105.00@110.00  85.00@ 90.00 
5/4 105.00@115.00 85.00@ 90.00 
6/4 110.00@115.00 90.00@ 95.00 
8/4 110.00@120.00  90.00@ 95.00 
H®MLOCK, ae 1, ae 
2x 4 = 5027. 50 $25. 0 ose .60 
2x 6 5.50 24.50@26.50 
2x 8 a0 3. 50 24.50@26.50 
2x10 34:00 26.00 25.00@27.00 
2x12 24.50@26.50  25.50@27.50 


Merchantable, $2 less than No. 1. 


No. 2, $4 less than No. 1. 
No. 1 HEMLOCK, Boarps, S1S— 


8’ 10-14’ 
1x 4 $23.00@25.00 $24.00@26.00 
1x 6 24.50@26.50  25.50@27.50 
1x 8 24.50@26.50 25.50@27.50 
1x10 25.00@27.00  26.00@28.00 
1x12 25.50@27.50  26.50@28.50 


Merchantable, $2 less than No. 1 
No. 2, $4 less than No. 1. 

Add for shiplap and flooring, 50 cents a thousand. 
2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $12 to $14. 
1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
Add for select No. 3 hemlock, $3 a thousand. 


No. 1 com. 


60.00@ 65.00 
65.00@ 70.00 


No. 2 com. 


40.00@45.00 
40.00@45.00 


32.00@ 35.00 20.00@22.00 
35.00@ 40.00 22.00@24.00 
40.00@ 45.00 26.00@28.00 
45.00@ 50.00 30.00@32.00 
45.00@ 50.00 28.00@30.00 
50.00@ 55.00 30.00@32.00 
55.00@ 60.00 36.00@38.00 
60.00@ 65.00 40.00@45.00 
18-20’ 
$27.00@29.00 9.50@31.50 
26.00@28.00  28.50@30.50 
26.00@28.00  28.50@30.50 
26.50@28.50 28.50@30. 
-27.00@29.00  29.00@31.00 
‘ 18-20’ 
$26.00@28.00 $28.50@30.50 
27.00@29.00 29.50@31.50 
27.00@29.00  29.50@31.50 
27.50@29.50 29.560@31.50 
28.00@30.00  30.00@32.00 


The hardwoods continue firm; changes in quotations since last week are 
The hemlock list is unchanged. Following are current quotations f.o.b. Michigan mill points: 


No. 3 com. 


13.00@15.00 
14.00@16.00 
14.00@16.00 
14,00@16.00 


13.00@15.00 
14.00@16.00 
14.00@16,00 
16.00@18.00 


22-24" 
$31.50@33.50 
30.50@32.50 
30.50@32.50 
31.00@33.00 
31.50@33.50 


8-16’ 
$25.00@ 27.00 
26.00@28.00 
26.00@28.00 
26.50 = . 
27.00 





There have been some changes in prices during the last week, influenced by stock conditions. 
following list f. o. b. 


Michigan mill points: 


MICHIGAN HARDWOODS 


FAS Selects No. 1 com. No. 2 com. No. 8 com. 
Basswoop— 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $23.00@25.00 $18.00@20.00 
5/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 25.00@27.00 19.00@21.00 
6/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@30.00 19. at on 00 
8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... 
10/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 38.00@40.00 — 
BaEcH— 
5/8 No. 2 common and better, 32.00@35.00 12.00@14.00 
4/4 60.00@ 65.00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.00 
5/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 
6/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00@18.00 
8/4 75.00@ 80.00 65.00@ 65.00 50.00@ 55.00 32.00@34.00 16.00@18.00 
BrrcH— 
4/4 110.00@115.00 80.00@ 85.00 40.00@ 45.00 23.00@25.00 15.00@17.00 
5/4 110.00@115.00 80.00@ 85.00  45.00@ 50.00 26.00@28.00 16.00@18.00 
6/4 115.00@120.00 85.00@ 90.00 50.00@ 55.00 29.00@31.00 16. — 00 
8/4 115.00@120.00  85.00@ 90.00 55.00@ 60.00 33.00@35.00 x 
10/4 120.00@125.00  90.00@ 95.00  60.00@ 65.00 38.00@40.00 .....@.. 
12/4 125.00@130.00 95. H0g 108. 00 © 65.00@ 70.00 43.00@45.00 .....@..... 
16/4 135.00@140.00 105.00@110.00 75.00@ 80.00 48.00@50.00 ee Se 
Sorr ELM— 
4/4 70.00@ 75.00 55.00@ 60.00  40.00@ 45.00 25.00@27.00 17.00@19.00 
5/4 75.00@ 80.00  60.00@ 65.00  45.00@ 50.00 28.00@30.00 18.00@20.00 
6/4 80.00@ 85.00 65.00@ 70.00  650.00@ 55.00 31.00@33.00 18.00@20.00 





FAS 
Sorr Etm— 
8/4 85.00@ 90.00 
10/4 95.00@100.00 
12/4 105.00@110.00 
16/4 120.00@125.00 


Harp MAPpLe— 


4/4 75.00@ 80.00 
5/4 80.00@ 85.00 
6/4 85.00@ 90.00 
8/4 85.00@ 90.00 


10/4 95.00@100.00 
12/4 105.00@110.00 
14/4 115.00@120.00 
16/4  125.00@130.00 


Sort MAPLE— 


4/4 70.00@ 75.00 
5/4 75.00@ 80.00 
6/4 80.60@ 85.00 
8/4 80.00@ 85.00 


Quotations are very firm, however, on a basis of the 


Selects 


80.00 5.00 
90.00 96. 00 
105.00@110.00 


Sng = 


55.00@ 60.00 


95.00@100. 00 


105.00@110.00 


50.00 
55.00 
60.00 


60.00 


END DRIED WHITE MAPLE— 


4/4 90.00@105.00 
5/4 95.00@110.00 
6/4 100.00 
8/4  110.00@125.00 


eeteee 


eeeeee 


No. 1 com. 


55.00@ 60.00 
65.00@ 70.00 
75.00@ 80.00 
95.00 


No. 2 com. 


34.00@36.00 
38.00@40.00 
43.00@45.00 
48.00@50.00 


28.00@30.00 
31.00@33.00 
31.00@33.00 
33.00@35.00 
38.00@ 40.00 
43.00@ 45.00 
48.00@50.00 
48.00@50.00 


23.00@25.00 
26. set 00 


29.00@31.00 


No. 3 com. 


14.00@16.00 
15.00@17.00 
15.00@17.00 
16.00 
18.00 


eee 


wee ee Devens 
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Jacksonville, Fla., April 24.—Foliowing is a recapitulation of f. 0. b. mill prices obtained in this territory during the two weeks ended April 22: 














Week ended— Apr.22 Apr.15 Week ended— Apr. 22 Apr. 15 Week ended— Apr. 22 Apr. 15 Week ended— Apr. 22 Apr. 15 
Flooring Partition nee Boards Boards 
. etter— No, 2 common— 
1x4 B&better .....$38.52 $38.33 isd Bebetter ..... 4800 2.6. , 5 ‘ “ 

No. 1 com.... 33.12 32.13 No. 1 com.... 38.00... oe: 28 «+ >>--*- > ae a a Te zeny 49-00 
~<a : —- sce 22 tte No. 2 com.... 20.00 17.00 <9. Rahiedtaaee 51.00 47.75 ———_— 18.96 19:00 
No. 3 and cull 6.50 ..... Siding “DS - Seeeeeeee 47.00 42.00 Se © GED 2... 2050: 22:00 
Coil ‘ "5.65 | 106 Novelty— 7 8 pepneper 45.26 41.57 |. < Peeeegqe S00... 
1x3 B&better °° 46.75 , ; s S580 DOS ........  ? ieee ix 5 & up D48.... 19.00 1!) 

No. 1 coves 37.710 98.67 B@better ........<.. GB00 .§ 2.003% in49 48... ...... Ce es No. 3 common— 
> 5 oe... tsar ape No. 1 com........ 34.70 33.26 ix 6 to 12 D4S.... 39.88 ..... iron 8.50 
Ne. 2end cul 6.50 No, 2 com........ 17.99 17.81 5/4x 8 D4S......... 58.00 ..... 2 Ee Regegeereserer 11.75 
a56 Me. 8 com 1750 21)! No. 3 com............. 10.00 | 5/4x10 D4S8 ......... 55.00 ..... OE cn ees + canes 11:75 
No. 3com.... 10.00 ..... | Bevel— 5/4x12 D4S&Nosed ....... 55.00 1x 6 & up D4S.... 1068 914 

ey , B&better ......... aoe No. 1 common— Mill run— 
Celling IO; © OOM. 6k0-¥ 0-000 i are 4 D4S 37.00 1x4 & up kiln dried..... 21,50 
No. 2. com........ 7.50 "8.00 oe °° ila Shingles 
1x4 Bé&better..... 43.50 42.00 | 26 Square edge— 1x 5 D48 ......... 1.000 «eo 4x18 N p ae «ss 
No. 1 com.... 36.30 36.76 Ca. 35.33 35.00 x CO: 2 Bis... A 3.75 
an” © ame —... B&better ......... 2ETO <u ss aS ° Segeeeron 35.00 36.00 | 4x18 No. 2 pine..... 1.50 1.30 
x3 % No. 1 moi. 32 32.00 28.00 ee 19.49 20.09 FO FOES vce eccwes 36.44 38.00 4x18 Prime cypress... ..... 2.50 
No. 2 com.... 13.12 11.56 BHR a ONS 5 ed oiie 8.70 9.20 1x12 eee 38.78 paar Lath 

ois x acewrs 9.00 5/4x 5 D4S8......... 40.50 ..... 4’ No. 1 std. kiln dried ..... 4.02 
wex3Y% B&better ..... 24.60 25.00 Roofers No. 2 common— 4’ No. 1 std. kiln dried 3.60 ..... 
No. 1 com.... 20.14 21.53 1x6 No. : com.... 17.00 18.38 pb es Co! ere oC re 4’ No.1 cyp. half dry. 5.60. ..... 
' No. 2 com.... 10.09 10.00 125 Noe, 2 OOM... 5.605 17.50 a | ree 17.00 17.00 4’ No. 2 cyp. half dry. 3.50. ..... 





The following f. 0. b. mill prices are taken from sales reported during week ended April 29 in sections named: 











Bir- Hat- Kan- Bir- Hat- Kan- Bw- Hat- Kan- 
Alex- ming- ties- 8s Alex- ming- ties- gas Alex- ming- ties- sas 
andria, ham, burg, City, andria,ham, burg, City, andria, ham, burg, City, 
La, Ala. Miss. Mo. La, Ala. Miss. Mo. La, Ale. Miss. Mo. 
Flooring Boards, S1S or 82S Longleaf Timbers 
1x3” EG on better ..... 60.95 66.89 ..... 60.58 No, 1, 128) 46: 127 6:64... secs. OO “SED. Kerns No. 1 Sq.E&S, S4S, 20’ and under— 
pgiekw ke arw eels Liee peek 2096s a 5 ie BO ss ce, “BO Gewese. anaes re We Spay Saul etle acne ~ <evale-e. . oxeiee) LIM en ana 
ra share nase ares cewep = EEO TORTS snes Other lengths ........ ..»-- 86.00 30.20 27.5 BOT ccooeclge «aes Kec, one Shee Be 
NO. 1 ..ccceee 49.50 48.25 50.00 ..... Seid”, 14 and 16" .....3% ER ise saecis “ae o1 Bs a cuistsnceae meee ae sakise, ockes BOOe San 
of eee --oe- 21.00 25, ao i077 Other lengths ........ avi .dasiere: “Ree ie “ OT RTO Te eer ng aes mse ~ateg cok nee 
FG B&better ..... 47.389 49.00 48.42 k 1x12”, 14 and 16’..... SERIE wcacs aoaen ).83 
BB osoté eae oh oes 47.00 ae eae Other len@ths ....656. scoss casos csese Oe? Shortleaf Timbers 
_{ a err 40.69 38.54 Ae 6 0° \__ No. 1 Rough, 20’ and under— 
No. 2 ......-- 20.44 18.68 16.81 19.23 | No. 2 (all 10 to 20°) ' 5” stan atte apeaes ———— 
4” EG A ...ce cc eeeee icp gh Kcice ahees ~_. ito BES v.ecerewuis 6 arse cosas. Bees 275 uterece o” ty 2100 
1x4 ela ste aces ee eee us ace 2 
Sthelios S508 BESO) cscs, “ROMO | TR cies c ie scnscew nar 18.49 19.78 19. Of 19.04 1” O11 
Ce ose sews 68.94 ..... 1x10” Piet tnwene tex 18.41 19.07 19.97 19.64 CRRA TS a ee be Fa 
nna veces ccoee 47.75 41.92 DN eke owls GisGe wi avers ways 21.46 20.17 20.69 21.38 Plaster Lath 
ee seeee caves .-4.. 43.25 | No, 3 (all lengths)— iO RG ne, eee 4.01 4.24 4.71 4.06 
FG B&better ..... a. eer eee 1x6 to 12”........... ‘icgg 12:00 18-40 i235 | No. 2 eee ee 3.53 3.25 ..... 3.62 
.. 5 see 81 75 OR eee eee . 13.638 15.00 15.00 5 
a ekeee rene? saree ween! ewnen TIES Seer 15.58 15.88 15.00 15.51 Byrkit re ‘ 
eat mani iadedialhs 2 On 24 FF Sasi a 5. 75 é é eesti ecieden ae dese deals 64 
is ead aioe 45 as. is «ae WE sevcerncsccrenes 6.17 16.71 14.75 15.88 | 4 and 6°, SY rr 
» 5. é iJ p > ee es pd . . . : 
1 3 _— ‘ton mee een Roofers 12° and 1ON@Er 3 v6. <cikcc SERN T sives © cesicc, ae 
1x6” No. 1, C.M........ eke. epenien SOIL «ans: Nit OER? oiicieieceaemds icewe CODBO 3OB2 sacs Car Material 
No. 2, C.M. 0.500 evess S026 18.76 2205. AES” sieesweeades ocecce Lt SOE sess (All 1x4 and bpm 
No. 3, C.M.......- coves BBDD 1500 2000 ; B&better, 9 and 18’. ee cine: | ol! 
Shiplap 10 vand 20’. Sel” Ceawece: dakeece a eee 
i ne mer aan ny SL 25.00 
" B&better ........ 36.00 37.50 35.83 No, 2, 3268", 14 @ 36° «« DZEBS. wiser sissies. SS A &Y les 26.00 
-_ Ne © cccvnctsneae 34.50 35.26 35.25 31.22 Other lengths .. .....  ..... 26.00 26.94 Me. 1. # and We si a 40.00 
DE sine canine cane SEP ccs, MEE beens 1x10”, 14 16’ .. 26.87 ..... ..... 2680 emi ala 35.50 
5x4” B&better ........ 35.36 40.25 39.10 35.68 Other lengths .. 156s een Se sae 
SS ere $1.24 32.00 34.50 31.70 No. 2 (10 fo 20’ )— ae ro Car Sills 
_ ee ee 14.18 16.00 15.90 15.51 | ~ "" ay gr oo, 19.09 20.02 19.18 19.26 S45, Sq. E&S— . e104 
%x4” B&better ........ won oy 4 ooas 1x10” Frais esos a6 18.71 19.86 18.33 19.14 Up to 9”, - ed =. a6 Bees Seses Slveee oped 
NO: E n0:6509:59600% 35. Be cesses Ee 36.25 No. 3 (all Jengths)— so eee seers ceeee : 
Partition eee 13.08 14.62 14.62 15.30 Car Framing 
0 » > 4 i210” Teh SC ee ee 15.00 err useee 15.45 8” & 1 20’ & d 21.85 

1x4 & 6” B&better...... vepas 47. 12 pate pe under, 2 WHEE ccses cecee BS 
“@ Peeenesone nee 47.00 19.00, 228 Dimension, S181E Stringers 

x6” Bebe ee ‘ia. sane, ee No. 1. 2x 4”. 10’ ...... O40 2.x. 93.25 23.47 90 Pet. Mrt., 7x16 and — 

ee oe "49° 25 ; BOMO CIS o.ccxecsiewwiaee a wae SS 
Bevel Siding 7 eee 21.20 ..... BRIS ace 
— ‘ 9285 16" ecocee 22-44 28.50 22.47 22.43 
24.00 4 Cc 
aan -d Somamonaa — oo Tn 18&20" 2. 2435... «28144 25.00 — 
IO. Se 2.2 eo nee tw ews. 14.00 Je eeeee 10’to20’ . 24.07 faa 91.25 ae, Rough heart, 14”, 20". —_ _ 
Drop Siding 7 ek a || (a 18.00 ..... 17.52 19.96 UNE ......seeeeecese eeeee STIL 28.00 
, ee “nee. 204s 0600 Me? feces 16:43 ..... 18:04 18.16 
1x4 or 6” Bé&better.... 36. 3. 45 36.2 es 16.85 21.50 19.37 18.15 
BR A onscxrnenanonh 32.59 33.00 36.14 33.73 18&20° | «1800 -.... 19:18 20.80 WESTERN PINES 
ts Oe ékweesevacse 20.01 19.50 20.56 21.89 10’to20" . 10:00 ..... 27:88 ..... 
NOs Bie s-cceesess + tsene EO 2 se0s 2x 8”, =. rere og eseee as oss [Special telegram to AMERICAN LUMBERMAN] 
Finish a. ove eee ~ . ' Bg . be: * ; . 4 . ; - 
ET win oars 21.42 22.50 22.29 21.35 Portland, Ore., May 2.—The following are 
Bé&better Rough— One By 9° = ‘ 6 yhokd ’ eich 
ee | gi eee a agin 40.00 53.25 ..... ieee Be ey _— ores verte f. o. b. mill and f. 0. b. Chicago shop prices: 
IXGT sus cceseccccesess bona 2x10”, 10’ ...... 22:00 ..... 20.88 23.00 No.2 No.3 
ax fet ee pemceperee sere wwenel seas mee ype 2177 ..... 20.41 21.72 com. com. 
SES BE OO 6 cccscwnne eceee sees «40 eeeee | Rr 22.538 RT a 22.01 22.74 1x 4”, 10 to 16 Rare Sona eae $31.00 $11.50 
B&better Surfaced— ss 28G20" .. 28:78 ..c« BU8i 24.86 1x 6”, 8” and 10°; sei 82.00 15.50 
a  eheaanamenee ee aes o> Be Se + Sere eee pee 1x12”” 10 to 16’ 34.00 16.00 
MELE ee eT ee 50. ° mee =e 2x12". 30" oa SEO) css ae 23. ; 2 SS ON aa aa 
Dye tie: 50.36 44.05 ..... 50.70 ‘ Bienes od 2332 |..'. 99°33 93.43 | 1x13” and wider, 10 to 16’........ 35.50 17.00 
eo Oe | 54.62 49.00 50.71 57.54 ao 94.77 ..... 24.57 24.96 No. 4 No.5 
BRN” sce Siic ewes ta eees ari 51.00 53.07 cease 18620’ .. 250T ic. SRE S00 com. com. 
SSA K4 £0 BS” «.<.c-0:0.00 v0 6 CT ee 02 10’ to20’ 0 EL eT a eee 770 
15%x4 to 12”.......... 46.56 ..... es ssauearl No. 2; 24", 10° ...... 19.59 ..... 20.31 21.17 DR” RIE WTAE oo 56% Opp ao ee oe er '= 
‘. ae 18.57 17.75 18.70 18.61 SELECTS— Bédbetter “C’ D 
Cc Surfaced— —_ OGY occacese-e 19.33 ..... 19.24 19.00 1x 4”, 6” and 8”, 10 to 20’. = $79.00 $63.00 
Pete eres eenehentaaes ao, 7" tt mae ma . a6... Bananas  ° ......... 88.00 83.00 72.00 
1x6” VERE Cerro 43.50 eccce ese n0 200 10’ to20’ y 22.10 ae 18.30 ene 1x12” cp en mabe en, a 89. 00 77%, 00 
ne PES grceneseees emineen ae 2x 6”, 10’ ...... OC raers = ae ae "** 9900 94.00 82.00 
1x5 and Re serie eiggiate’s ae ie i 47.00 * Sees 14.06 15.25 17.02 15.24 4. 6/4x4" & oh ws pap . 97:00 92°00 80.00 
oo eee ee ere 47.2 cove ccece . Saree 14.83 Shen 17.69 16.42 5/ x id ’ « . 99. 00 94.00 32. 00 
Casing and Base 18&20’ .. 15.80 17.25 18.80 16.47 | 8/4 and wider.............. : as Ma 
B&better— 10’to20" . 14.23 ..... 12.87 20.00 SHop S28 F.0O.B. Cu1caco— Ne No. $ pA 
4 and 6”.........00. 56.65 66.00 64.00 60.95 2x 8", = vat eeee beg eee cree 5/4 and 6/4.....0.seseeeeee bh 00 = 00 § or 200 
8 : ne Es Aes 2s 5 seas Os 58.86 oP ee eee . : 2 BUN WN OGM a esse rosie veya e visreGiate uel oie 5 7 
ae oe oe onpidiiienei See 17.53 19.00 20:42 22:33 | 8/4 
Jambs 18G20" .. 2EAS 2ZOO0 TE2 ..cs. 
B&better— 10°to20’ . 21.79 ..... 15:60 48:84 F : p RING 
x8 OH Bs 5.<0<cceoan BOD. wees kcies, <cen S210", TO! aoc cs. 19.88 18.50 ..... 21.56 MAPLE 00 
ay Re HSE Bk kee sd (oteee: teen SRS ere 17.69 18.50 eo 22.14 The following are current prices on maple 
: ae A ae HOD cues ‘ fe 
Fencing, 51S 18&20" 2159 21.50 22.91 ie flooring f.o.b. Cadillac (Mich.) basis: 

St ame: Ree ee | RBTE casas. sevens eee 10’to20’ . 21.90 ..... 18.30 ; 2 a “actor 
Other lengths .. ..... 36.50 34.18 25.40 2x12”, 10° ...... 16.00 «2.0. ss... 21.71 Face— Cyer ms 7 rs : 
| 28.2 sete e tees) eee 12’ Snieiecete 17.97 ..... 17.17 22.44 3/8 x11 M4’ ” " & BP cd Fo $55.00 $40.00 Fisies 
Other lengths ... ..... ..... 34.88 29.78 16" ...... 19.63 17.00 19.82 ..... 13/16x144 igh See nai 85.00 58.00 15.0 

No. 2 (all le ngths)— 18&20 as ZEUS ssses 20.50 ree 13/16x2 / gubbtapaeasse 87.00 63.00 23.00 
SS Ee 13.04 12.00 15.15 13.25 10’to20" . 21.49... 2197.2... | T3ageay” 90.00 70.00 25,00 
ene Este =¢ 17.62 19.40 18.22 17.50 | No. 3, =. Pe ane arerte a oo wanes: DOOD. Jeanie 13/16x31, * i cates orig ta faves 80.00 65.00 30.00 

No. 3 (all | satan ES cokes a's sane F et ae eT e oC OR ee . ta " 30,00 
*  peeniaste RE 9.09 ..... 10.75 9.80 oe 9.00 ss a eee 95.00 80.00 








gical aie 4 25.00 
1x6” ave Aiea le Siete 12.00 14.00 12.64 12.91 Bee to. Jl? so. reer ||), ., seers 9.28 TPAGRO YS” ~s.00.0cee0a 90.00 80.00 ) 
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Duluth, Minn., May 2.—Quotations on all classes of northern pine lumber are firm and unchanged. Dealers are looking for another moderate ad- 
15 vance in lower grade boards and piece stuff. Better inquiry for that material is being received. The following are quotations f. 0. b, Duluth: 
ComMMON Boarps, RouGH— FENCING, RouGH— 6’ 8’ 10,12€14’ 16’ 18420" 
6’ 8’ 10’ 38’ 14416’ 18’ 20’ e, _ 4 wadegedwnada 2 9 = = —— 
3.06 ING Fs ested $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 O. Geececececccee 20. ¥ 7 ' 7 
7.46 esses 66.00 68.00 74.00 74.00 70.00 76.00 76.00 “<a ss 28.00 =~ mas aa 
9.00 ; . 72.00 75.00 81.00 81.00 75.00 76.00 81.00 + neon ont ae ve 6 re 4 <68 
2:00) ae a ere 49.00 61.00 54.00 657.00 55.00 58.00 60.00 a po ae 44.00 49.00 a 30 68 
i= waeirnwd ores ape as ae py eee boy 24 oO. 3 eer eweee eeee 2 0 23.00 25.50 6.50 ° 
. 2 ......}}»4.¢ 9 | RII aia: aia ak akras ° le 5 5 . e ° oo ” 90: ‘ad 
No. 3, 8%.-.+0- ao ee gee ee ee ee ee | RS Sent ee ee ee Oe 
8.50 10”... ..00. 25.00 27.00 28.50 28.50 28.50 28.50 28.50 5” fencing, same as 6”. 
175 Bess - 27.00 28.00 29.00 29.00 29.00 =. 29.00 29.00 AR white pine, Nea 1, 8 and %, 068 0% 
9.14 og ery” -_ penal oor = S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 
NO. 4, ’ , > ig? > ue . 
1.50 For S1 or 28, add $1; S1S1E, add $1.50; for resawed, add $2. Flooring, 5- or %-inch ceiling, or beveled well tubing, add $2. 
, Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Drop siding or partition, add $3. 
‘2 Shiplap and D&M, 8’ & up, add $2. Well tubing, D&M and beveled, add $4. 
¥ 50 No. 1 Precs Storr, SiS1E— Siding may contain not to exceed 20 percent of 4- and 9-foot. 
6’ e° 10’ 12’ 14° 16’ 18’ 20° idi . 
4.02 2x 4.....$26.00 $27.00 $80.00 $29.00 $29.00 $29.00 $81.00 $31.00 Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
ne SE Giicass 26.00 7.00 27.00 27.00 27.00 28.00 30.00 30.00 Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
~ > a. ee 26.00 3° 00 29.00 29.50 28.50 28.50 31.00 31.00 = : 
es SEIU. 0.6.0: 27.00 29.00 30.00 30.00 30.00 29.00 31.00 31.00 SIDING, 4 AND 6”, 4 To 20’— 
— 2x12..... 28.00 31.00 31.00 31.00 31.00 30.00 32.00 32.00 4” 6” 4” 6” 
1. ee 34.00 34.00 39.00 38.00 38.00 39.00 37.00 37.00 B&better duseeaeaant Sd a a ee $27.75 $27.75 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S4S, | C ........-+..--. «+. 48.00 48.00 Norway, Cé&better... 44.00 44.00 
og add $2.00. D Redstecencene +++ 42.00 42.00 
‘ity, 
Mo. 
ARKANSAS SOFT PINE 
0.31 The following are current f.o. b. mill prices for Arkansas soft pine made during the week ended April 28: 
2.02 
3. 36 Flooring Ceiling and Partition Fencing and Boards S$2S&CM—Shiplap 
9,18 Liige | grain 1x3 1x4 of ” %%” % ” y," No.1 No.2 No.3 No.1 No.2 No.3 
meitae 07” PeiteneKa yes pm on $56.50 Clz. Clg. Clg. Part. ie Kugeeaaicavens o24.00 bey > on1.00 ine dwieanedawle 7s $18.35 TH $12.50 
2% thee eo a heen ae! ; 55.00 ie i >) Se ae 5 2. RTs cnasacaagaiad 28.25 5 50 
gps een datavioetrs 7 See See ones: ee ee ee eres | in. ..-..-.---3-. SR SE SARL SEBO Soc cnccecees 28.50 20.50 15.00 
OE ira Wai aT eh rae ton 51.50 46.50 | Noi 29 (oo ST! oe is 75 ** «(3100 SHIOW cccnccanaies 29.00 20.25 14.50 
Flat graie— a SOUR" ci disaxacducs 38.50 22.5 15.25 Lath 
rR on x 5 ion— No.1 No. 2 
ee ae Finish—Dressed ae a oe $5.10 $4.00 
: NN his Heino ee ede mnne 19.50 19.25 B&better © 12, 14, 10, 18, 12, 14, 10, 18, 
362 58.75 $49.25 16 20 16 20 = Moiding 
’ Casing and Base 51.00 | $22.00 $24.00 2x 4 $19.25 $21.00 | 45,” and under.......33 percent discount 
B&better wa 52.50 18.00 19.50 2x 6 16.25 18.00 | 1%” and over........ 30 percent discount 
8.64 Wek GO ee hn cca nceeesteseaeae $65.00 | 1144, 114x2”x4 to 8”....... 67.50 ** 21. 50 23.50 ax 8 17.25 19.25 Rahs dibs 
9'9- 1x5; 10” ..... eG peanwes au weoweas 39.5 ¥%, 114, 2°x5, 10, 12...... 70.00 ** 22.50 24.50 2x10 Bi f N 7 
oh sueilis sisal “inlet slaatione ; 23:00 25.50 2x12 «19.25 21.25 Wicanetinass 
8.90 NORTH CAROLINA PINE 
4.20 
5.00 Norfolk, Va., May 1.—The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 
00 Edge, rough—- No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
5.50 4/4 ............-$50.00@52.00  $33.00@ 34. 00 = $22.00@23.00 $18. wet 19.00 Lath, 2 1..$ 5.50@ 6.00 Roofers, 6”.. - $24.50 @ 25.50 D4S, 6”.$57.50@60.00 
te Sepia ies oe. 54,00@56.50 35.00 @37.00 23.00@24.00 ..-..@..... No. 2.. 3.00@ 3.50 8”... 24.50@25.50 8”. 59.00@ 62.00 
tee erica 57.00 @ 60.00 37.00 @ 39.00 23.00@ 24.00 Awaiee e.. a Factory, 2”.. 24.00@28.00 10”... 25.00@26.00 10”. 61.00@64.00 
1.00 BEEP ada nvnenc cei 60.00 @ 638.00 42.00 @ 44.00 ease eer | eee Sizes, 2”..... 21.00 @ 24.00 12”... 26.00@27.00 12”. 65.00@70.00 
5 Rough 4/4— 7 j — No. ‘ be No. vO. 
ied peer 56.50@58.50  35.00@37.00 —24.00@25.00 —-21.50@ 22.50 ci gp wg por teen ons a 
10” 1 IT 5850@60.50 —- 36.00 @ 38.00 24.500 25.50 22.00 @ 23.00 Flooring, #x2% and 3” rift........ $76. 50@ 52.00 wee @une | ou @-- 
12”. e ee 64.00@66.00  — 42.00@44.00 5.50@26.50  23.00@24.00 2% and 3”......++.5-- 53.50@60.00  $41.50@44.50  $22.00@25.00 
Wats ale partition, COMM SE orsuuSiweis owacaces even 34.00@35.50  —26.00@27.00 15.00 @ 16.00 
Bark strips, Nos. 1 and 2..$34.00@36.00 Nos. 1 and Siscsscxs $41.00 @ 43.00 Oe” isswncwieesneseunvedste 35.50 @ 37.00 26.50 @ 27.50 16.50@ 17.50 
WO 4c ccdcen 12.50@13.50 Cull red heart......... 11.00@ 12.00 WMMiidtee UO ©. cvnnencceaancceees 53.50 @ 60.00 41.50@44.50 22.00 @ 25.00 
“ ” 
SOFT TEXTURE” SOUTHERN HARDWOODS VALLEY HARDWOODS 
Cincinnati, Ohio, May 1.—The following are 
8.00 Cincinnati, Ohio, May 1.—The following are average prices, Cincinnati base, quoted on Vir- today’s average prices on southern Mississippi 
ginia, West Virginia, Kentucky and Tennessee hardwoods today: pcr hardwoods f. o. b. Cincinnati: 
: eetiicinn 
4/4 5/486/4 8/4 4/4 5/446 /4 8/4 tan red FAS.$130 7. =e 150 $150@160 
| QUARTERED WHITE OAK— CHESTNUT— trd. No.l com. 75 8 §5@_ 90 90@100 
_ eee $140@150 $150@160 $160@170 | FAS ......... $120@125 $125@130 $125@130 Plain > oe 0 130@140 135@140 
é Selects: ..ccces 105@110 110@115 115@120 NO. 2 COMB. 2c 70 75 75 80 75 80 70@ 15 80@ 85 90@ 95 
fo ae 70 75 80 85 85 90 No. 3 com..... 20 20 21 20 21 San eles. 
3 No. 2 com..... 43 48 53@ 58 58@ 63 Sd. Me a and P, to 17” . @ 60 @ @ 
m. Sound wormy.. 40@ 45 50 55 60@ 65 No. 2 com... 30@ 32 32@ 35 35@ 38 Sap FAS 6” & a Ses 
50 QuanreRep Rep OaK— Sa, wormy id wider -..... 49@ 52 53@ 55 60@ 65 
1.010 No. 1 com. Sap No.1 com. 32@ 35 34@ 37 38@ 40 
5.00 i ell ee oe and better... 35@ 38 42@ 44 42@ 44 a> ao 8 coe 25 24 26 24 
00 ; No. F com..... Co & aa Sere | eee MapLe— Cc Pp 4 
‘ No. 2 com..... 40@ 45 ...@... ...@... OTTON WOOD— 
0.9 1). Ie $ 70@ 75 $ 80@ 90 $ 85 95 FAS, 6” & wdr.$ 55@ 60 $ 60@ 65 ...@... 
m. PLAIN WHITR AND RED OAK— No. 1 com..... 45@ 50 55 65 70 NG 2 Qisccee § 42 44 Oe ean i 
50 eee $115@120 $120@125 $125@130 No. 2 com..... 32@ 35 40 40@ 45 eee Seo sos Ss nae 
p” ee asa 90 00 98 90@ 95 | pircn— Sn The 15@ 80 , 
3.00 No. 1 com..... 65@ 70 esa 73 70@ 75 a : rene ‘ 3 te * ae 
> 00 No. 2 com... 42@ 47 43@ 48 45@ 50 MO fad whew wee $110@120 $115@125 $120@125 9 toe 12°. 60 Ge «ee wae velba 
700) No. 3 com..... 20@ 22 23@ 28 28@ 32 No. 1 com..... 60@ 65 65@ 70 TO@ 75 QUARTERED WHITE OaKk— 
00 Sound wormy f No. 2 COM: «<<. 35@ 40 40@ 45 42@ 45 i J | eRe? $115@120 $120@125 $125@130 
00 (W.Va. stock) 44@ 46 55@ 60 55@ 60 BrrecH— Ce ae 90@ 95 95@100 100@105 
00 Sound wormy FAS 75 80 80 85 80 85 NG 3 COMRS so «: 60@ 65 65@ 70 T0@ 75 
: (So.hd. stock) 32@ 35 .@. aGiees cseeee ee eB T5 ~ $ Pn 5 $ No. 2 com..... 42@ 47 47@ 52 52@ 57 
i ‘ Row 3 comh'221." 40 49° 40@ 50 © 458 80 | Qcaureun in Oae 
"00 OPLAR— eae a ES a $110@ 3 ee eee ee 
PY Lf ee $115 120 $120 125 $122@130 WHITE ASH— No. <_. \a 55@ 60 eecQadd eee @ eee 
Saps and selects 90 95 100 100@105 er ..$ 85@ 90 $ 95@105 $100@110 No. 2 com..... 38@ 43 ..-@.-. ---@.--. 
No. 1 com..... 60 85 65 68@ 72 No. 1 com..... 50@ 55 60@ 65 65@ 70 | PLAIN WHITE AND Rep Oak— ee 
No. 2 com. A.. 37 40 40@ 45 No. 2 com..... 32@ 35 40@ 42 42@ 45 FAS ......-.- $100@105 $105@110 $110@115 
ple No. 2 com. B. 26@ 28 27 27@ 30 Selects ....... 50@ 55 55@ 60 60@ 65 
Panel and wid HIckory— No. 1 com..... 50@ 55 355 oe 606 b 
No.1,18 to 23% 155@165 180@190 ) i re ...@... $110@120 $110@120 No. 2 com..... 32@ 36 8 35@ 3 3 , 
ory Boxboard — i e Wed C0iiicccs 40cOe ce $ 70@ 80 $ 10@ 80 No. 3 com..... 20@ 22 23@ 25 25@ 28 
oards, ao oe..... ...a 33@ 40 35@ 40 Sd. wormy .... 30@ 32 33@ 37 35@ 38 
500 13 to 17”... 115@120 --@. --@... z PorPpLAR— 
3.00 Basswoop— hese iga . aaa $ 90@ 95 $ 95@100 $100@105 
5.00 FAS .........$240@250 $250@260 $260@270 Saps & selects. TO@ 75 75@ 80 80 85 
).00 FAS eT $ 85@ 90 $ be e we 105 Selects ....... 155@160 175@180 180@185 Nea 2 e6Mts..<. 5O@ 55 55@ 60 Bod 65 
).00 NO. 1 Cont: «6.5. 50@ 55 oon 65 No. 1 com..... 110@115 120@125. 125@130 No. 2 com, A.. 33@ 36 35@ 38 28@ 40 
5.00 No. 2 com..... 382@ 34 40@ 45 No. 2 com..... 50@ 55 55@ 60 60 No. 2 com. B.. 22@ 25 25@ 28 28@ 30 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., April 29.—The following 
prices were realized on fir, western hemlock and 
cedar products for the week ended April 29: 
DOUGLAS FIR— 

Vertical Grain Flooring 


No.2 No.8 No.2 No.3 
CéBtr. O¢Btr. CéBtr. CkBtr. 
RAR” ...5s $53.50 $43.50 14x x3”...$56.50 $45.50 
yee 49.00 43.00 14x3”.: .. 53.50 45.50 
ee 52.50 45.00 ifx6" 55.50 45.50 
porn Grain Flooring 
J yr $30.00 $27.00 14%x3”...$46.50 = 
OS — 80.00 27.00 1%x4”... 48.50 35.5 
BE vacuk 33.00 81.00 14%4x6”... 45.50 35. 20 
Vertical Grain Stepping 
26. 236 onl 2x6 to) 32" os civcicass $60.00 $50.00 
Lh Boe eee: 2 to 8A” os cicwecncions 62.00 52.00 
Finish, No. 2 Clear and Better, S2S or S4S 
SS, Qeeer er ere Tee wane -.-$51.00 $45.00 
ERD Sesdv accuse se cneceaeeasen 52.00 46.00 
1x 5, DN ovis ci nedsceceeewem 53.00 47.00 
So ree ree er eee 55.00 49.00 
1A: 1%x5, S40 end 42"... cicssicves 56.00 50.00 
a ee re 57.00 51.00 
2, end Get, BS and 327 ..o0.0000.04800% 62.00 56.00 


Ceiling, C&EB and C&EV and Partition 


%x4”"....$29.00 $24.00 8 x6”....$32.50 $37.50 
5x4”.... 31.00 26.00 52x6"”.... 834.50 29.50 
x4” 29.50 24.50 1%4x6”.... 33.00 28.00 
1x4” 32.00 29.00 1x6”.... 35.50 32.50 
Drop Siding, Rustic 
5x6"... .$27.00 $24.50 1a8" 5 60.2% $31.00 $28.50 
1x4” . 29.00 26.00 ee 38.00 35.00 
Fir Battens 
ig $ .75 ae, | re $ .85 
a | 80 gl a (re .90 
Lath 
Pir, per thoneand)..... .... 6.0600 cs tee ae oti’ $ 5.00 
Common Boards and Shiplap 
No.1 No.2 
com, com, 
1x2, 1x3 and 1x12”..............-+-$13.00 $10.00 
TOC ee eT Te 11.00 8.00 
BRS 5%, are \ aie: $ bib. 5.0, Rina Waele drei OE 11.50 8.50 
PEERED oS cdc ese eSeeere ween nod 12.5 9.50 
es ge Ce. ll ee naenen 13.00 10.00 
14625 and 10, 146x12”.. ce cnviecs 15 ro 12.00 
0 ine Tree ee 13.5 10.50 
a ae Ee | | fr ce 150 11.50 
Common Planks and Small Timbers 
BE” oie sos cee ddesseawaw eu $17.00 i 00 
Be ae RE” noc iwadceesewaws 16.50 3.50 
Re RNS Nb opis, 6:01 w 0:6 ole dre: w Shr, we 17.00 rey 00 
3x10. ce bao ¢ | lll are Seen 18.00 15.00 
Common Dimension, $1S1E, 12’ 
No.1 No.2 No.1 No.2 
com, com. com. com, 
2x3, 2x4”.$11.50 $ 8.50 2x14”....$14.00 $11.00 
2x6, 2x8”. 11.00 8.00 2x16”.... 15:00 312.00 
2x10” - 12.00 9.00 2x18”.... 17.00 14.00 
2x12” . 12.50 9.50 2x20”.... 19.00 16.00 
Common Dimension, 2x4”, S1S1E 
a. -$10.50 $ 7.50 18’......$13.50 $10.50 
BMY seeaats UE eS i, re 14.50 11.50 
AO” cewnen 12:50 O50 S22" ..0%% 16.50 13.50 


Common Timbers, Rough, 32’ and Under 


No.1 Sel. No. 1 Sel. 
com. com. com. com, 


6x 6”. ..$19.00 $22.00 18x18”. . .$23.00 $26. 00 
10x10”... 20.00 23.00 20x20”... 24.50 27.50 
14x14”... 20.50 23.50 22x22”... 26.50 29.50 
16x16”... 21.00 24.00 24x24”... 29.00 32.00 

Common Timbers, 12x12” 
34 to 40’ .$22.00 $25.00 T2to 80’ .$50.00 $53.00 
42 to 50’. 28.00 31.00 82to 90’. 60.00 63.00 
52 to 60’. 34.00 37.00 92to0100’. 70.00 73.00 
62 to 70’. 40.00 43.00 

Ties, Rough 
SED a scdoese ea (| er $16.00 
eee - 14.00 roe 9.00 
WESTERN HEMLOCK— 
Boards, “ia or Shiplap 
_ iF No. No.1 No.2 
m. ad com com. 

1x2 & 3”. S14. 4 $11.00 1% & 1% 
eo eer 9.00 x 4”...$16.00 $13.00 
Sa 13. 50 9.50 x 6”... 14.50 11.50 
1x8 & wot 13.50 10.50 x 8&10” 15.50 12.50 
1x12”.... 14.00 11.00 aes 16.50 13.50 


14% x2&3" 17.50 14.50 
RED CEDAR— 


Common Boards and Shiplap 


2 ge $13.50 $10.50 1x10”....$15.00 $12.00 
BA? 565.05 14.00 11.00 1x12”.... 15.50 12.50 
1x8” -- 15.00 12.00 


Flume Stock 


No. rt oo No.1 Sel. 

= com. com. 
1x6” beamed 170 00 $20. 00 1x10”....$19.00 $22.00 
MSO wide 8.00 21.00 1x12”.... 198.00 22:00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBPRMAN] 
Seattie, Wash., May 3.—The following prices 


paid for yard items, f. o. b. mill, were reported 
today: 
Pre- 
High Low  vailing 
Price Price Price 
Flooring 
1x4” No. 2 = Pe $49.00 $48.00 $49.00 
Oe Ae Seon mne: 38.00 36.00 37.00 
No 3 and _better 8. g. 32.00 29.00 31.00 
No. Ee SR rer 29.00 BEN stn 
1x6” No. 2 bat better s. g. BE:00 3 ....00- 34.00 
Os: @ Oy Be sec swaaee esas: “semen 
Stepping 
No. 2 and better clear.... 65.00 COBO ivese 
Finish 
Be NE sisson horse vied 56.00 51.00 651.00 
Casing and base.......... 63.00 | ee 
ape: 
5,x4” No. 2 and better... 31.00 28.00 30.00 
1 LE ene ae 25.50 ks 
1x4” No. 2 and better. 32.00 28.50 31.00 
BOE “Licakesonuus BiG0 «sans io eeee 
— Siding 
1x6” No. . and better 36.00 29.00 31.00 
se Lewes oe wm eres 31.50 BEUO 6s 5:0 
prt and Shiplap, No. 1 
ES ATE BID” sss eiwinie eretos 13.75 12.50 13.50 
SR” 'n.16's:c Meaie See eee 14.00 TBi00 «2 v00% 
Dimension, No. 1 S&E 
2Et", 2S OE Be bse cassie 13.50 11.50 12.50 
Plank and Small Timbers 
dx 4”, 12 to 26" BEB iicuc. 16.50 15.50 16.50 
3x12”, 12 to 216° B4é8.....< 18.00 RO ~ ssc 
Timbers, 32’ and Under 
GE oP Bes. senna staves awe 21.00 2000 jews 


[Special telegram to AMHRICAN LUMBERMAN] 


Portland, Ore., May 2.—Fir prices today f. 0. b. 
mill are as follows: 


Vertical Grain Flooring 


ae” DO; BORE siic ew n.eedinuews Sate eL ete $52.00 
NOs IRAE vn. 01.4% AEE us elke prateline 49.00 
165. ME o5.5,k saws e Marae sesh ae .- 37.00 
1x3 and LY x4” No. 2 clear and better. 53.50 
ED. MOOD o.0:6.60s coer bine 38.50 
Slash Grain Flooring 

ind” No. 2 clear Gnd Petre ikccciccisccicces 33.00 
DHS MOO i s:ss sw oin.5i0 eof 0'scoiee . 28.00 

1x6” No. 2 Clear and: Bete? . ..<4is<60.02000- 35.00 
No. 3 clear ...... Siavalaateae Race ansesisiate 33.00 

Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 63.00 
Finish 
INO) 2 WHBAT WG AIOIIOE i iss sss oe ode esas adie 54.00 
Celling 

Soxd” No. 2 clear and: Detter ss. ccc cc ciccic 32.00 
90) BS TAORY 6634/0054 04016 ee 

ixé” No. 2 clear and better... .ccccecess 33.00 
RWS Ss SDS 5 65 sce Sie 60 Sspelae 6-59 ie, 

Drop Siding and Rustic 
ix6” No: 2 clear Gnd Weer ssnicis cckkaste 35.00 
NOR GC MORE 6565660 G a sea. eahe.ae pve 
Miscellaneous Items 

Dimension, off Rail B list........... ie 6.00 
— coe S| ee ene ee are 6.00 


6x6” and larger timbers, off Rail B list...... 
Fir lath, per thousand, green.............. 5.50 


RED CEDAR SHINGLES 


Seattle, Wash., 
f. o. b. mill, are: 


First GRADES, STANDARD STocK 


April 29.—Eastern prices, 


Per Square Per M. 

4 Bunches 4 or 5 Bunches 
iistra etars, G/2.....6 $2.15@2.19 $2.70@2.75 
Hxtra stars, 5/2....00.% » 2.41@2.45 3.05 @3.10 
SURAT CRORON 5. 6 4.056 5 w:ci-w y alae 80 = 55 @3.60 
ge) MS) er 10 
SS Ca ree 396@2.99 105@4. 10 
Perfections. ...0.06.005.06 3.61@3.72 4.90@5.05 

First GRADES, RITE-GRADE INSPECTED STocK 
ixive etare, 6/2... 00% = 23@2. A $2.80 @2.85 
xtra Gtara, 6/2... 2600 2.51@2.5 3.15@3.20 
IStTA CIOATS. ....005%206 3.00@3. 04 3.75 @3.80 
POMMeCts,: BZ... 6 cancsice 3.33 @3.37 4.15@4.20 
NORRGRO oooh: aie'os-o-0sae 3.03@3.06 4.15@4.20 
POFIOCUIONG 26 2.5. 656s 2 oes 3.72@3.79 = 5.05@5.15 

SECOND GRADES, STANDARD STock 
Common stars, 6/2...... $ .55@ 63 $ .70@ .80 
Common stars, 5/2...... «| F 
Common clears ........ 1.40@1.48 1.75@1.80 

BRITISH COLUMBIA Stock, SEATTLE MARKET 

P.O. 4 aw Sreceinueleue $ ie. +. $3.70@38.75 
eee EC One orn 3.51 @3.55 4.15@4.20 
Eurekas (U. 8). ; : Seeeoe 4.85@4.90 
Perfections (U. S. Yl ++». 3.86@3.90 5.25@5.80 
Ae Oe, 20 (U. Bidissicee 1.71@1.75 2.15@2.20 





REDWOOD 


The following are the prevailing redwood 
prices, f. 0. b. Chicago: 


Bevel Siding, wines 





wiate- 5’6” 6" 9’ 10/20’ 3’-5'6” 6’ Ao: 10/20° 3/20" 
%x4” $25.25 $30.25 $40.25 $22.25 os. 25 $37.25 $81. 2 
x5” 28.25 33.25 43.25 26.25 31.25 41.25 age 
%x6”" 27.25 32.25 42.25 25.25 30. 25 40.25 35. 


For specified lengths, add $2. 
Bungalow Siding, $1S1E 





—Clear——__, cmH——_A 

Width 4 to 9’ 10 to 20’ 4to9’ 10 to 20’ 

x8” ......-$40.25 $48.25 $38.25 $41.25 
%x10” ...... 42.25 45.25 40.25 43.25 
5x8" 4.000 47.25 60.25 5.25 48.25 
5x10” ...... 49.25 52. 47.25 50.25 
% x8” ......6 68.75 66.75 61.7 64.75 
%x10” ...... 65.75 68.75 63.75 66.75 
%x12” ...... 67.75 70.75 65.75 68.75 


For rough bungalow aiding, add $2. 
Finish—Rough—S2S or S4S, 10 to 20’ 





-—————_Clear—_—_,_ -—— A — 
1” 144-1)" 2” 1” 114-114” 2”. 


Width— 

er $380. > $87.50 - .50 $75.50 $82.50 $80.56 
Re cata car a6 op 82. 89.50 87. 4 77.50 84.50 82.56 
5, 6, 8” ° $450 91.50 89.50 79.50 88.50 86.50 
ae sesreese 85.50 92.50 90.50 80.50 89.50 87.56 
| a ee 88.50 95.50 93.50 83.50 92.50 90.56 
4 to 12”... 84.50 91.50 89.50 79.50 87.50 85.56 


Other specified lengths, add $2. 
eliminating 10- and 20-foot. 
, vertical grain clear, widths 4”, 5” and 6”, add $10 
, 10” and 12”, add $15. 


22 & 24’, add $6, and for 26 to 32’, add $14 te 
10/20’ prices. 


No charge for 


Short Finish—Rough—S2S or S4S 


Clear. 
” 1%” uy” * 

3’-4'6” 5’-9’ 3’-4'6” 5’-9’ 38'-4'6” 5'-9' 

Width— 
83 & 4”. ah 50 $57. 2 7. 34 ey 50 $52.50 $62.50 
5 & 6”..... 50 59.5 50 54.50 64.50 
aT -peecen cere 54:60 64°50 OL. 50 aL 50 59.50 69.50 
rrr - 65.50 75.50 72.50 82.50 70.50 80.50 
12 - 67.50 77.50 74.50 84.50 72.50 82.50 
3 to 6”. «eee 44.50 54.50 —— 49.50 659.50 
8 p 4” 42.50 52.50 49.50 59.50 47.50 57.50 
5” ........ 44.50 54.50 53.50 63.50 51.50 61.50 
6” ........ 44.50 54.50 51.50 61.50 49.50 59.50 
8” ........ 49.50 59.50 58.50 68.50 56.50 66.50 
10” ........ 60.50 70.50 69.50 79.50 67.50 17.50 
12” eeeee. 62.50 72.50 71.50 81.50 69.50 79.50 
8 to 6” cveee : 89.50 49.50 48.50 658.50 46.50 56.50 

Other specified lengths, add $2. 
Shop, Rough, or S2S, Random Width 
and Length, 8 to 20’ 

1” 1%-1%" 2” 2%” 38” 4” 57 & 6” 


5” & Wadr.. 42.50 52.50 45.50 75.00 73.00 77.00 81.50 
Short Stock, “A” and Better, Rough, 
$2S, S4S, or T&G 
2” 1%” & 142” 
Over - Over 
on 20-40” 42-54” 54-96” 20-40” 42-54” 54-96” 
; ke 4”.....$87.50 ered be yo 0e-n0 7.28 $61.50 
coccesee 39.50 46.50 .50 50 65.50 
$ MeN 46.50 63.50 
1 70. 4 


8” wc cece ee 44.50 51.50 
10” ........ 55.50 62.50 81. 
64.50 88.50 50 


12” eccee 
41.50 51.50 43.50 


8 to ..6"... 84.50 
WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., May 2.—The following are 
prices prevailing here today: 


pA > 


Perr a, 
ixé4 and 1230....:.. 2.00 


Bevel siding, 4%4x4...... ee ee or kaeace $700 
Gene kee rears ekasrirerete scene Gee 
TAtD fesse Bae e) sip 6r8i siaicia shasdioherers ene: oe 
Factory stock, V": ire rexeiate ers sew acolereserere: SEE 
14%,” re ee ere 
1A” wees eee eeeeee Rsicene: See 
Net Ta 5) 5 sj Oka 0: 0) 41 Wie) wrap ale er ecalece ee EE 
ee os 06 408 6 eae once SOuee 
Common rough GIMeCNSION. .......00c0s8008 24.00 
OK TAMMVOE BOOB ko 6.6 bck cee dceccsecese Le 


a ere iare 


OAK FLOORING 


Cincinnati, Ohio, May 1.—The following are 
average prices, Cincinnati base, obtained for 
oak flooring during the week ended April 22: 


HBx1%" }Bx2” 9x24" %x1%h” %x2" 


Clr. qtd. wht.... 187.14 ..... 136.70 100.64 101.10 
OM, MON. Bibs save ieee seeant ne “ane 
Bel. Gta. WAP... ccccs eeeee «88.58 61.82 63.67 
Or. Pim. Wht.... GEIB ~ cscs 99.69 68.82 70.27 
Or. UB, FOG... CEB rccce 95.92 59.36 60.34 
Sel. pln. wht.... 69.49 ..... 83.01 53.82 54.34 
Sel. pln. red.... 73.80 ..... 82.83 49.86 52.75 
No. 1 common... 41.29 ..... 651.93 34.14 34.06 
No. 2 common... 15.00 oo §«— 18.25 cccce = eee: 
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CYPRESS 


The following are current f. o. b Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 
Factory 
Tank FAS Selects Shop Bow Pech 
4/4 ....$118.50 $106.50 $ 76.50 #6 30 = = = ” 
5/4 .... 123.60 111.50 86.50 


6/4 .... 126.560 114.50 89.50 BS. 80 39. BO 36. 00 
8/4 .... 1385.25 122.25 97.25 67.25 30.25 26.75 
46/4 ...+ Wakam TERA WSR TESS cece ceese 
96/4... T4025 TERIG WORSE TE ciccs wcace 
16/4 .... 146.25 133.25 108.25 78.25 ..... ..... 
Boards 
Phy OP EE TRGN gc ov nhc csdccewicncers $43.50 $31.50 
Finish, 82S 
— heart A B Oo D 

1x4- to 12” ra 


dom ell $113.00 $ 98.00 $90.00 $75.00 $55.00 
1x2- to 11” spec- 

ified widths, 

random lgths. 113.00 98.00 90.00 75.00 55.00 


ndom 
lengths ...... 120.00 106.00 98.00 83.00 62.00 


For 5/4, add $5 to above prices; for 6/4, add $8; 
for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, add 
$3; for 8/4, add ‘56. 


YELLOW CYPRESS— 


Factory 
No.1 No.1 No. 2 
FAS Selects shop common common 
4/4...$105.00 $90.00 $50.00 $40.00 30.00 
6/4... 110.00 95.00 60.00 40.00 30.00 
6/4... 110.00 95.00 60.00 40.00 80.00 
8/4... 115.00 100.00 65.00 45.00 85.00 
10/4... 120.00 110.00 70.00 45.00 35.00 
12/4... 120.00 110.00 70.00 45.00 $5.00 
Boards 
No. 1 No.2 
common common 
lx 6-, a ony A ee ee $45.00 $35.00 
fx13-inch .........e000: euwe denwae - 50.00 40.00 
Peck 


PsIMGH: FANEGOME HOOW aids viccicccscccvadecvdecr $25.00 


Cincinnati, Ohio, May 1.—The following are 
today’s average prices on cypress, f. o. b. Cin- 
cinnati: 


RED CYPRESS— 4/4 5/446/4 8/4 
WP be hee Ra's $110 $115 $125 
oO ae 85 95 100 
ro 55 65 70 
No. 1 com, ran. 

widths ..... 37 42 45 
No. 2 com. ran. 
widths ..... 26 30 32 

YELLOW CYPRESS— 
1d. rer $ 95@105 $110@115 $125 
ES re BG 80 Bee 90 95 @100 
ae 47 50 60@ 65 68 75 
No. 1 com. ran 

widths ..... 32 40 42 

0. 2 com, ran. 

widths ..... 25 28 30 
EE OG G NO Pei GR ccciccin cvccwoca 
ESIO G12" Na Leom: 4% ccccccce cexceoes 
BE OS SS” NOcSCOM. BO siciccce vecteses 
1x10 &12” No.2com. 388 ........ 





St. Louis, Mo., May 2.—The following are 
current quotations on cypress f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades 


Factory 
Tank Selects Shop Boe 

MM oxinitieweace cen $123.25 $74.75 $44.75 $22.75 
WM asa nsicnecawe 128.75 84.7 54.75 25.75 
ne 131.25 87.75 57.75 25.75 
CS rrr 139.25 95.50 65.50 26.50 
esau asaeeae 144.25 106.25 76.25 eee 
 dadeteweaaes 144.25 106.25 76.25 aa 
xcuwees es weld 149.25 111.26 8125 ..... 

PCG TOG 02s sncddeoetncedaceatccecua $22.00 


Finish—S1S or S2S 
Clear heart A B oO D 
1x 4 to 10. ert tL .. ry 75 $ by 75 $73.75 $53.75 
1x12 4.75 6.75 


81.75 60.75 
TEES 2. ccc 136. oH 116. 75 108.75 ..... 
1x16 ...... 141.75 126.75 118.75 ..... seoce 


Add for 144”, $5; for 1144”, $8; for 2”, $15.75. 


eeeeee 
eeeee 


Common Grades—Rough 


No.1 No. 2 No. 3 
Be Te (gc er are $41.50 $31.50 $22.56 
BES Getnacscwdeaweenen 46.50 36.50 25.50 
Siding, Flooring Etc. 
B Cc 
1x4, 6 and 8” drop siding 
flooring, ceiling, casing 
GS OO aacedccanases $112.25 $90.25 $76.25 
¥%x4 and 6” bevel siding... 48.25 41.25 36.75 
Bungalow’. siding, from 
pb ST a | ee 71.25 60.25 57.50 
No. 1 Cypress Pickets 
14x14” 14%x1\%” 1x3” 
Sfeet Gitieh. .. occ csses $28.75 $43.50 $48.50 
GGG acs bes ne tndecans $2.75 50.00 55.50 
Panel Stock, 8” and Wider 
%” Y% ” 5” ” 
$45.50 $53.25 $68.50 $85.25 
Lath 
ep MOS eek awe weer ws Seaeecees Owes $8.60 
YELLOW CYPRESS— 
4/4 5/4 6/4 8/4 10/4 
EE bak 4 wink nee $85 $90 $90 $100 $115 
ERO Cre 70 75 75 80 90 
No. 1 shop. ....-s- 40 53 55 60 70 
No. 1 common..... 28 33 35 35 win’ 
No. 2 common..... 20 28 28 28 
Boards 
No. 1 com. No. 2 com 
Ws cwircnns on con aduavaneaa $34 $24 
PERG ca dessa raer ide nena eee 34 26 
REE .adtiecevnbnes Saneweu ewes 36 28 
POE geacndksscastencdsacuees 39 30 
eck 
SY PERO eiicces sascawertasddwedsuwewnd $18.50 





For Editorial Review of Market Conditions See Page 39 


Chicago Lumber Receipts and Shipments 


Reported by J. R. Mauff, Secretary of Board of 


Trade 
RECEIPTS FROM APRIL 3 TO APRIL 29, INCLUSIVE 
Lumber Shingles 
1922 a haus as dresaae araiers 219,584,000 41,504,000 
BOGE: aslacvewrncereeen 167,795,000 24,893,000 


IRCPCARE: 2k bss 51 1,789,000 ~ 16,611,000 
1 TO APRIL 29, INCLUSIVE 


Lumber Shingles 


POTAL RECKIPTS JAN. 





1922 awa mracare ctawnere aren: 798,294,000 103,502,000 
ev eaiy alent tay 578,267,000 59,874,000 
IMCKOASE. 6 i soca 220,027,000 43,628,000 


SHIPMENTS FROM APRIL 3 TO APRIL 29, INCLUSIVE 








Lumber Shingles 

1922 Pivatm en we wwe 111,228,000 36,157,000 
MN are es Cie cese eh a 73,223,000 20,417,000 
THCPOCHEG "6.6 ck sc 38,005,000 15,740,000 
TOTAL SHIPMENTS JAN. 1 TO APRIL 29, INCLUSIVE 
Lumber Shingles 

pon ee eat 378,473,006 77,670,000 
UNE sa Haase dc oct 256,531,000 55,627,000 
Increase ........ 121,942,000 22.043,000 





Chicago Building Permits 
Following are the comparative building permit 
totals for April, 1921 and 1922, and March, 1922: 


Permits for— ~~ April, 1921 March, 1922 April, 1922 


Stores ..«... 111 176 153 
Offices and 

hotels ..... 4 oS 11 
Residences ... 346 686 701 
Halls and 

churches .. 3 § 1 
Apartments .. 07 409 377 
Stores and ot 

i 2 & 4% 
Stores and 

residences. . > 9 16 
Stores and 

apartments. 6 27 46 
Miscellaneous. resi 2 1 

TORE. bccn 533 1,327 1,315 
i eee 426 1,161 1,050 
WHO. a eee 107 166 265 
Frontage , 15,827 45,684 38,077 
COME cca acaa's $15,198,900 $19,333.900 $17,076,560 





BABCOC 











Victor Step Ladder 








Extension 


Fruit Single 


Taper Single 





Spruce 


Everything in Ladder line. 
Write for Illustrated Catalog 
and Latest Reduced Prices. 
We Pay the Freight. 





LADDERS 











W. W. Babcock Co., Bath, N. Y. 
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| -F——B— 
6 cs o 
‘A chain is no stronger : 
than its weakest link 


~ There are no weak links 





An Endless Gandy is End- 
less — Not Just Spliced 


Gandy Belts, when ordered 
“special endless,’ are made that 
way in the process of manufacture. 
The joint is made during the 
process of folding and stitching. 
For long wear, there is no differ- 
ence between the juncture and any 
other part of the belt. There is 
no weak link in Gandy. 

This Gandy method illustrates 
the care exercised to build maxi- 
mum strength, rugged endurance, 
and lasting quality into every part 
of Gandy Belting. The same 
scientific methods apply through- 
out its manufacture. 

Advanced methods, finest ma- 
terials and trustworthy workman- 
ship show up on your books in 
better service and belting econ- 
omy. For more than forty years, 
Gandy, the original stitched cot- 
ton duck belt, has been giving 
superior service and longer belt 
life in all classes of installations. 
In the lumber and allied industries, 
driving and conveying under con- 
ditions of wet and heavy wear— 
that is where Gandy Belt has 
made its reputation. 

Put Gandy stitched cotton duck 
belt in your plant; on drive, and 
conveyor, and profit by Gandy 
superiority. 

Look for the green edge, the 
Gandy name and the Gandy trade 
mark. 





THE GANDY BELTING CO. 


MAIN OF FICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD 











NEW YORK: 36 WARREN STREET 
CHICAGO: 552 WEST ADAMS STREET 


ANDY 


STITCHED COTTON DUCK’ 


- BELT - 





NORTHERN PINE 


Minneapolis, Minn., May 1.—Movement of lum- 
ber from the northern mills shows a healthy 
volume, and prices are stronger. Retail yards are 
buying less conservatively, as most of them now 
are enjoying a healthy trade. Mills find difficulty 
in some cases to fill orders for certain assort- 
ments, and until the spring manufactured stock 
is ready for shipment, there will be quite a bit 
of substitution. City trade is good and country 





yards are coming back in very encouraging 
style. 

Buffalo, N. Y., May 3.—The northern pine 
trade is fairly large and the market shows 


much firmness, especially in the lower grades, 
demand for which is not very active. Building 
lumber is moving in good volume. Mill stocks 
are not large. 


N. Y., May 1.—Demand 
continues to show a steady improvement. In 
most cases orders placed are for prompt de- 
livery. There is less disposition to haggle over 
quotations, buyers readily paying prices asked 
where stock is available. Some of the better 
grades are scarce and high in price. Lake re- 
ceipts have begun and in a few weeks whole- 
salers expect to have a fair assortment in their 
yards. 


North Tonawanda, 


Boston, Mass., May 3.—Orders run mostly to 
single car assortments, and retail dealers show 
more interest in northern pine. Building con- 
struction is becoming more active each week and 
a fairly satisfactory May business is looked for. 
Quotations on the better grades are well main- 


tained. 
EASTERN SPRUCE 


Boston, Mass., May 3.—There has been some 
expansion in the demand for eastern spruce. 
The production just now is limited and $42 is 
the recognized base price for frames required 
for prompt delivery. Dimension quotations, rail 
shipments, f.o.b. Boston, 8-foot to 20-foot 
lengths: 8-inch and under, $42; 9-inch, $43; 10- 
inch, $44; 12-inch, $46. The demand for random 
is good and the market is firmer. The New 
Brunswick operators are stiffening their prices. 
Quotations: Provincial random, 2x3 to 2x7, $29 
to $31; 2x8, $36 to $37; 2x10, $40; Maine random, 
2x3 to 2x7, $32 to $34; 2x8, $38 to $39; 2x10, $40. 
Boards continue to move slowly and the price 
situation is affected by the heavy offerings of 
southern and western roofers. Merchantable 
spruce covering boards, 5-inch and up, 8-foot 
and up, planed one side, can be bought for $30, 
and $33 is top price for the very best. Matched 
boards, clipped to eastern lengths, are $33 to 


$34. 
WHITE CEDAR 


Minneapolis, Minn., May 1.—Wholesalers are 
having a steady and satisfactory demand for 
posts, but the price situation continues very 
bad. Stocks fit for shipment are light and new 
supplies are small. Pole business holds up well, 
but prices are unsatisfactory to the seller. 


HARDWOODS 


Chicago, May 3.—Tho the hardwood trade is 
rather quiet in comparison with the softwood 
business, it is considerably improved over a 
month ago, and is* getting better continually. 
All consumers are buying more freely, but espe- 
cially the flooring and interior finish interests, 
which have a large volume of business on hand 
and in definite prospect. The furniture trade 
shows signs of improvement, and inquiries from 
this and other consuming sources are heavy. 
Prices are strong, but no considerable change 
has been noted during the week. 


Minneapolis, Minn., May 1.—Wholesalers are 
filling many small orders from the factory trade, 
single car orders from this source being nu- 
merous. Retailers are taking stuff in mixed 
cars. The building movement is encouraging, 
and flooring and finish are more active. 


St. Louis, Mo., May 2.—Some of the larger 
manufacturers of southern hardwoods have ad- 
vanced the price of No. 1 common and better 
items in all woods $5 a thousand. This is due 
to poor production conditions as a result of the 
rain and floods, and to a slightly improved 
demand. There is a better demand for ash, and 
sap and red gum and FAS oak are stronger. 


Kansas City, Mo., May 2.—Hardwood demand 
remains rather light, except for interior finish 
and flooring. Owing to the difficulties of getting 
logs out, mills are greatly hindered and ad- 
vices received here are to the effect that it will 
be sixty days before logs can be had in quantity. 


New Orieans, La., May 1.—With a consider- 
able area of the southern hardwood territory 
under flood waters or threatened with inunda- 
tion, there is further drastic restriction of pro- 
duction. A number of mills are located in the 
territory flooded by the crevasse near Ferriday, 
La., and there will be in all probability some 
damage to stocks on mill yards. These develop- 
ments, with their obvious effect upon visible 
supply and production for the next sixty days, 
apparently are not yet fully appreciated by the 
consuming trade, since there is reported no very 
marked improvement of call. Prices are steady. 


New York, May 1.—Practically all business in 
hardwoods is for immediate use, as is shown by 
the edgerness of retailers for prompt deliveries. 
Movements are not heavy, and yards are not in- 
clined to carry heavy stocks. Prices remain at 
same levels. 





Buffalo, N. Y,. May 3.—Hardwood demand is 
better, and most yards report an improvement. 
A larger sale for poplar has been the develop- 
ment at several of the yards lately, while oak, 
maple and birch continue in steady demand. 
Furniture factory buying is small, but demand 
for flooring and interior trim is of good propor- 


tions. All kinds of good lumber are scarce. 
Boston, Mass., May 3.—A better hardwood 


demand is noted, but there is still a wide range 
in quotations, particularly on low grade lumber. 
Increasing activity in the building industry en- 
courages sellers to anticipate a much better call 
from the manufacturers of house finish in the 
near future. Hardwood flooring is already in 
fairly good demand and prices are firm. Some 
mills shipping here report they are oversold on 
clear lumber. Western kiln dried stock is 
quoted: Maple, 13/16x2%, clear, $95 to $99.50; 
birch, 13/16x2% clear, $90 to $99.50; beech, $85 
to $88. FAS, inch, ash, white, $110 to $115; bass- 
wood, $85 to $100; beech, $80 to $85; birch, red, 
$150 to $155; sap, $120 to $130; maple, $90 to $100; 
oak, white, plain, $120 to $135; quartered, $155 
to $160; poplar, $125 to $135. 





Baltimore, Md., May 1.—The volume of hard- 
wood business is encouraging. That further 
gains may be expected is regarded as certain as 
the result of the augmented requirements of car 
builders, furniture factories and other indus- 
tries. Stocks are fair and prices steady. 


Columbus, Ohio, May 1.—There is a stronger 
demand for hardwoods in central Ohio, due to 
better buying by industrials. Yard trade is 
still one of the best features, however. Auto- 
mobile, furniture and box factories are placing 
larger orders and railroads are also buying more 


freely. Prices of oak at the Ohio River are: 
No.1 No.2 No.3 
FAS com, com. com 
COBTIOVER 6 o6.0:6.0:6 ces $150 $85 $50 $20 
Plain 40 20 


Seno Coe 115 65 


Cincinnati, Ohio, May 2.—The hardwood mar- 
ket shows a progressive tone, the movement to 
the consuming trade being fairly satisfactory. 
Retail yards are doing a good business in build- 
ing construction lines. Prices show a firm tone. 
The demand from furniture and automobile 
manufacturers is improving. 


HEMLOCK 


Chicago, May 3.—Hemlock is finding an im- 
proving demand in this territory. Retailers are 
coming on the market more freely, especially 
for boards, and the factory trade also is taking 
larger quantities. No price advances have been 
reported during the last week, but it appears 
likely that higher prices will prevail shortly. 





New York, May 1.—Prices of hemlock show 4 
slight tendency to increase. Inquiries are grow- 
ing more frequent daily and the popularity of 
the west Coast product is gaining slowly but 
steadily. Good supplies are on hand and ship- 
ments continue on a large scale. 


North Tonawanda, N. Y., May 1.—Dealers feel 
that business has turned the corner and is on 
the road to a prosperous season. Last month 
was the biggest of the season in the amount of 
stock ordered. Rural sections as well as the 
cities are ordering more freely. Prices hold 
firm. 


Boston, Mass., May 3.—Eastern and northern 
hemlock is quiet and quotations are steady 
Altho eastern clipped hemlock boards are scarce, 
they can still be bought for $31, and $32 will buy 
the best, 10-, 12-, 14- and 16-foot lengths. There 
are offerings of random boards at $30. Very 
little hemlock dimension is on offer and there 
are few inquiries. 





is 
p- 
ik, 
1d. 


nd 
r= 


od 
ge 


n- 


he 


to 


May 6, 1922 


AMERICAN LUMBERMAN 85 








FIR, SPRUCE, CEDAR 


Seattle, Wash., April 29.—The fir situation 
continues to show great strength, with mills 
well booked ahead and indifferent to new busi- 
ness at prevailing levels. Demand is increasing 
steadily in practically every direction. With 
log supply now at almost 100 percent, numer- 
ous mills have already put on night shifts, and 
others, particularly those on Grays Harbor, are 
preparing to do so. 


San Francisco, Calif., April 29.—The Douglas 
fir market is firm, with mills getting more east- 
ern business. Production is light. There are 
good California inquiries with quite a volume of 
orders. Cargo business is increasing and there 
is a moderate rail demand. Deliveries are slow 
owing to mill stocks being low and logs scarce. 
San Francisco is using a good volume of fir in 
building operations and there is considerable 
business in the Sacramento district. Clears are 
scarce with prices well maintained. 





Chicago, May 3.—A large volume of business 
is offered the local distributers of Douglas fir, 
but these are encountering increasing difficulty 
in locating at the mills the stuff wanted. An- 
other troublesome feature is the rush shipment 
almost always demanded, and which is prac- 
tically impossible to obtain because of the mills’ 
low and badly broken stocks. Prices are very 
strong, and the advancing tendency still per- 
sists. 


Kansas City, Mo., May 2.—There is a heavy 
demand for fir, but because of the numerous 
restrictions that the mills are making, the vol- 
ume of orders placed is not so heavy. Specified 
lengths are difficult to obtain in anything except 
uppers, and mixed car orders are not wanted. 
Flat grain uppers sell at $3 over list and vertical 
grain flooring at $9 over. Dimension and boards 
sell around $6 off. 


New York, May 1.—Prices of fir have had a 
slight rise in the last week and the wood con- 
tinues to grow in favor. The demand has been 
very heavy for building purposes, and while 
shipments have been abnormally large, there is 
no chance of an over-supply. Fir has cut into 
the sales of spruce considerably. 


Boston, Mass., May 3.—The tone of the Doug- 
las fir market has strengthened somewhat dur- 
ing the last few days. Demand has improved a 
little. It is still possible for retailers to buy or- 
dinary fir schedules on a price basis quite as 
favorable as offered by the eastern spruce mills. 
Quotations are stronger on the large sizes and 


leneths. 
WESTERN PINES 


Chicago, May 3.—The demand for yard items 
in western pines continues to improve, retailers 
having good sized requirements. The factory 
demand also holds up well. Orders, however, 
are restricted by difficulty in locating needed 
supplies, due to low and broken mill stocks. 
Prices show a distinctly advancing tendency. 


San Francisco, Calif., April 29.—There are nu- 
merous inquiries for white and sugar pine shop 
and stocks of Nos. 1 and 2 are very light. There 
are some stocks of D select and better, but as- 
sortments are broken both in sugar and white 
pine, Owing to snow in the woods, mills will be 
very late in starting up for the new season. 
While some sales of shop have been made, mills 
are disposed to be cautious owing to the delays 
and it will be August, probably, before there 
will be an accumulation of dry white pine. Un- 
til then prices are expected to hold very firm. 
Brokers are unable to place much business with 
mills. 


Kansas City, Mo., May 2.—-Demand for west- 
ern pines continues good and is improving in 
yard items. Factory stock is in steady demand, 
but is hard to find and prices show a tendency 
to advance further. California pine is espe- 
cially scarce. 





New York, May 1.—Stocks of shop and better 
are very scarce. Wholesalers are doing a big 
volume of business and orders and inquiries are 
increasing from day to day. Prices are steady. 


Buffalo, N. Y., May 3.—The Pacific coast 
woods are not in good supply in the better 
grades and prices are strong. Mills report that 
their sales of California, Oregon and Idaho 
white pine have been heavy of late, especially 
in the Middle West. Local wholesalers are mov- 
ing a fair amount of shop lumber, which con- 
tinues scarce. 





Boston, Mass., May 3.—Demand for western 
pines is seasonable. Prices are steady. No. 1 


and 2 common grades, which are in the best de- 
mand, are quoted this week as follows: 


1r4 126 128 1210 1@12 
No. 1 com. ..$76.50 $77.50 $78.50 $79.50 $83.00 
No. 2 com. .. 66.50 67.50 68.00 68.00 70.50 


REDWOOD 


San Francisco, Calif., April 29.—The Califor- 
nia redwood market is firm and prices have an 
advancing tendency. A new discount sheet has 
just been issued applying to Pacific coast cargo 
and rail lists. An advance of $1 is made in the 
construction grade. Some changes are made in 
classifications, effective April 26. There is an 
upward tendency in all grades, but manufac- 
turers realize that it is better to have prices 
stabilized than to have a runaway market fol- 
lowed by a drop. There is a steady demand for 
practically all grades, with a shortage of dry 
clears. According to reports from fifteen mills 
received by the California Redwood Association, 
production, shipments and orders are above the 
normal, which is the average of the years 1918- 
1921 inclusive. The eastern demand holds up 
pretty well, with prospects for an early increase. 
The export business, so far this year, has been 
almost equal to that of the entire year of 1921. 
Manufacturers are making special efforts to 
prepare stocks of dry uppers. 


Kansas City, Mo., May 2.—Demand for red- 
wood continues good for both lumber and sid- 
ing, with a good volume of factory trade. 


New York, May 1.—Redwood continues in 
good demand and the market is in a very 
healthy condition. Prices are very firm. The in- 
creasing demand is due to home building and 
retailers are placing larger orders. 


Boston, Mass., May 3.—Redwood quotations 
are firm. Retail yards are placing orders more 
freely for quick shipment. Industrial buyers 
also show more interest. Price advances are be- 
ing predicted on some of the better grades. 


NORTH CAROLINA PINE 


New York, May 1.—Difficulty is experienced 
in getting mixed car orders filled promptly. All 
mills are running full time and stocks are badly 
broken. A marking up of prices is noted. Re- 
tail yards report a most satisfactory business. 





Hardwoods sv | 


( Exctusi SOUTHERN GUM, OAK 
Exclusive American , ’ 
sellingrepresentae ELM, ASH, TUPELO, 
tives for Edward COTTONWOOD, CYPRESS, 
Clark & Sons, Limi- NORTHERN ah ELM, 
ted, Toronto, Ont. MAPLE, BASSWOOD. 

Send us your inquiries. 


Charles O. Maus Lumber Co. 


% SOUTH BEND, INDIANA ast] 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Expert L r Shipments 


HOTEL BENSON 


Portland, Ore. 


E_helieve 
that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
































that offers more to 
the traveler. 


Keller and Boyd 
Owners and 


Operators 














fangtade For the Buyer Who 


Hemlock 


Hardwoods 


BIRCH, BASSWOOD, 
SOFT and ROCK ELM, 
HARD and SOFT MAPLE 











Langlade Lumber gets 
its name from Langlade 
County, Wis., which is the 
heart of one of Wisconsin’s 
finest producing sections. 


Demands Big Values 


The standing which Langlade lumber enjoys 
among discriminating lumber buyers is pri- 
marily the result of the fine quality of timber 
aia we’ re cutting in the Wolf River Valley. Then, 
too, Langlade lumber can be depended upon 
to be well milled and accurately graded. 


Write us for prices. 


Langlade Lumber Co. 


ANTIGO, WIS. 








Cypress 


Pleases Carpenters 


4”, 6”, §", 10” 
No.1 and 2 Com. Rough 











Once the carpenters in your town are ac- 
quainted with the splendid working qualities 








Finish of our Cypress lumber, you will find them re- 
Siding commending it to your customers. Better stock 
Ceiling it and “cash in” on this big selling feature. 
. Flooring 

Mouldings Special patterns cut to order. 

Shiplap 

Sheathing 

Decking 








KENNETT. Mo. 
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Inter Insurance 


in the past 15 years has been the 
means of reducing other Fire 
Insurance rates about 50% and 
all the propaganda of competi- 
tors has only served to remind 
lumbermen of its great benefit. 


Licensed in Canada 
and legal everywhere. 


Manufacturing Wood 


Workers Underwriters 
LEE BLAKEMORE, INC., (Atty. in Fact) 


Chicago, IIl. 











Roofers are selling well with prices rather un- 
stable. 


Buffalo, N. Y., May 3.—The North Carolina 
pine market is firm and dealers are doing a good 
volume of business. Six-inch roofers are selling 
at about $30.50, or $1 advance over recent figures. 
A larger amount of crating stock has been sell- 
ing lately. : 


Boston, Mass., May 3.—Some increase in the 
eall for North Carolina pine is reported. The 
present activity in the building industry will 
force retailers to place orders for replenishment 
soon. Rough edge, 4/4 under 12-inch, can still 
be bought for $59, altho very desirable kiln dried 
stock will bring $2 or $3 more. The demand for 
roofers is fair and the tone of the market is 
firmer. The lowest prices reported for shortleaf 
flooring, 1x4, and partition are: A rift, $70; B 
rift, $65; C rift, $57; B&better flat, $53; partition, 
$54.25. 


Baltimore, Md., May 1.—The North Carolina 
pine trade is active. Withdrawals of stocks 
from the wharves have prevented accumulation. 
The tone of the market is firmer. 


SOUTHERN PINE 


Chicago, May 3.—The southern pine business 
in this territory is assuming a volume that taxes 
the distributers’ resources. There is no longer 
a search for orders, but on the contrary for 
supplies, which are indeed hard to find. The 
larger mills maintaining sales offices in this city 
are cautioning them to “go slow”? in booking 
orders, as their order files already are filled al- 
most to overflowing. Prices, especially on the 
lower grades, show increasing strength. 


Kansas City, Mo., May 2.—April probably has 
set a new record for sales of southern pine in 
this market. Business placed last week did not 
quite equal in volume the sales of the previous 
week, but came very near to it. Stocks still 
are in fair shape for a heavy business. Demand 
for uppers has not been so heavy and the mills 
are in good shape to handle a big volume of 
business in edge grain flooring and finish. Flat 
grain flooring has been in strong demand and 
stocks are getting low. Prices have advanced 
50 cents to $2, running about a $25 average at 
the mills. 


St. Louis, Mo., May 2.—Heavy buying of 
southern pine continues, with the market strong 
and advancing. Bé&better finish, flooring, drop 
siding etc. especially have shown improvement 
Offerings of shiplap and flooring have beer 
heavy, and the market is not so strong. Re- 
tailers are buying liberally, and with improved 
building conditions further strengthening of the 
market is expected. 


New Orleans, La., May 1.—According to re- 
ports received here, bookings for the week regis- 
tered a small but perceptible gain over the record 
total of the preceding week, with production and 
shipments showing increase, tho still below the 
normal mark and far below orders. The ex- 
pansion of demand takes wider range over the 
list as the building season advances, but one 
of its features this week, as last, is the active 
request for car and railroad material. Prices 
are stiffening, with reported advances on sey- 
eral of the scarcer items in active call. Ex- 
porters report improved trading with South 
America and the West Indies and shipments to 
United Kingdom ports are increasing. 


New York, May 1.—The demand for souther: 
pine is increasing heavily and the large ship- 
ments to this territory are being readily ab- 
sorbed. The activity in building lines is most 
pronounced. Inquiries are brisk and large or- 
ders are being placed daily. Prices are stiffen- 
ing. 


Buffalo, N. Y., May 5.—The demand for south- 
ern pine shows improvement, due to larger needs 
of the building trade. Industrial demand is also 
more active. Prices have been advancing gradu- 
ally and dimension stock is now higher. Mills 
are running short of numerous sizes and grades. 


Boston, Mass., May 3.—The southern pine 
market is beginning to show more activity. 
More retail yards have placed substantial orders 
for prompt shipment. Mill advices reflect a 
firmer tone. Partition and flo ring are moving 


out in fairly heavy volume. Top prices this 
week for longleaf flooring, 1x4, and partition: 
A rift, $80.50; B rift, $75.50; C rift, $68.50: 


B&better flat, $62; partition, B&better, $60. The 
demand for roofers is active and prices are 
firmer. No. 2 common southern pine, kiln dried 
1x6, is hard to find at less than $30, and some 
very desirable stock is quoted higher. There is 
a fair demand for longleaf dimension and prices 
are well maintained. 


Cincinnati, Ohio, May 2.—The demand for 
southern pine is increasing, and prices are 
firmer. There is considerable building going 
forward and much more in prospect. Builders, 
however, are only ordering for actual needs. 


CYPRESS 


New Orleans, La., May 1.—Demand shows a 
gradual improvement, with mixed car trade pre- 
dominant. There has been an advance of $2 
on No. 3 and the box grades. Prices on other 
grades remain very firm. High water has not 
as yet affected seriously the operation of the 
larger mills in the Louisiana belt, save that 
part of the sawmill labor has been drafted for 
emergency work on the levees. 


Chicago, May 3.—The cypress trade continues 
to show expansion, and as a whole is satisfac- 
tory to local distributers. The retail demand 
especially is improving, and factory trade holds 
up well. Prices are essentially the same as those 
reported last week, except that box, all thick- 
nesses, has been advanced about $2. 


Kansas City, Mo., May 2—The weather has 
been interfering somewhat with sales and ship- 
ments on cypress. Mills show a _ preference 
for mixed car orders and that is mostly what 
they are getting. Prices show no change. 


St. Louis, Mo., May 2.—The better grades of 
native cypress have shown some strength, large- 
ly because of the poor production conditions due 
to rains and floods. The advance in southern 
pine is also lending strength to the lower grades 
There is no change in the situation as to the 
Gulf coast stock. 


New York, May 1.—Retailers in the outlying 
section of greater New York are placing fre- 
quent and good-sized orders for cypress. The 
city demand has also been large and continues 
to grow. Shipments are large. Prices are un- 
changed. 


Buffalo, N. Y., May 3.—Trade in cypress is oF. 
a fair scale and the market is firm, partly be- 
cause of the bad weather prevailing at the mills 
and also owing to an increased amount of build- 
ing almost everywhere. 
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Boston, Mass., May 3.—The continued brisk 
demand for cypress roofers is a feature of the 
market. Retailers are paying $31.50 to $32.50 for 
6-inch and 8-inch roofers where they are as- 
sured of prompt deliveries. Quotations are 
steady at the following range: FAS, 4/4, $103 
to $108; 5/4 and 6/4, $108 to $113; 8/4, $114 to 
$121; selects, 4/4, $85 to $91; 5/4 and 6/4, $90 to 
$96; 8/4, $102 to $107; shop, 4/4, $55 to $60; 5/4 
and 6/4, $65 to $70; 8/4, $73 to $78. 


Baltimore, Md., May 1.—Further improve- 
ment has taken place in the demand for cypress. 
Enough orders are being placed to absorb read- 
ily current production, so that the situation is 


0 SHINGLES AND LATH 


Seattle, Wash., April 29.—Red cedar shingles 
continue to advance by jumps of 5 and 10 cents, 
the aggregate for the week placing the lower 
price higher than the top of the spread a week 
ago. There is a good demand, well scattered, 
with customers evidently inclined to bid against 
one another. There is a tendency among the 
mills not to book business until they have 
cleaned off their order files, which in general 
will keep the manufacturers busy for about 
ten days. 


Minneapolis, Minn., May 1.—Stiff prices forced 
m the trade by the upward movement in the 
producing region have been a sensation in this 
market for the last few days. Most buyers have 
refused to pay the new scale, being unwilling 
to believe that the advance is general and that 
it has come to stay, but others have protected 
themselves against still further increases by 
placing orders. The advance in two months has 
amounted to practically 60 cents a thousand. 


Kansas City, Mo., May 2.—Shingles are in 
heavy demand and are scarce, with ordinary 
grades selling at approximately the same price 
as Rite Grade stock. British Columbia XXXXX 
are quoted at $4.20, clears up to $3.75, and stars 
generally at $2.75. A good deal of mixed car busi- 
ness is being placed. Siding is in heavy demand 
and the prices are firm. Four-inch clears are 
quoted at $37 and 6-inch at $36. There is a very 
heavy demand for lath and prices are firmer, 
southern pine selling at $4.25 to $4.50. One man- 
ufacturer here sold 6,400,000 lath last month. 
Cypress lath can be had only in mixed cars. 
The mill price is $7 for No. 1 and $6.50 for No. 2. 


New Orleans, La., May 1.—Demand for cypress 
shingles is in good volume at firm prices. Cypress 
lath sell up to current production at unchanged 
prices, with acceptances limited to mixed car 
orders, save that 32-inch lath are available in 
straight cars. Pine lath are likewise in good 
oall, with prices stiffening. 


New York, May 1.—Competition in red cedar 
shingles is not very keen. Prices have advanced 
slightly. All retail yards are heavily stocked 
and the demand is all that could be desired. 
Spruce lath have a tendency to sag a little and 
as soon as navigation opens up from the North 
large shipments are expected which will very 
likely cause a drop in prices. 


Buffalo, N. Y., May 3.—The shingle market 
has continued strong, especially in extra clears, 
which are quoted at about $5.34, while stars are 
$4.28. Prices are now about 40 cents higher than 
several weeks ago and the advance has made re- 
tailers cautious. 


Boston, Mass., May 3.—More inquiry for shin- 
gles is reported this week. Red cedars have ad- 
vanced another 10 cents, good makes now sell- 
ing at $6.10. White cedars also are moving in 
larger volume, but close competition holds down 
prices. One make of extras has been offered at 
$5.15, but the recognized range for white cedar 
2 °xtras is $5.25 to $5.50. White cedar clears are 
$4.25 to $4.50. Some buyers who have been hold- 
ing off have decided to place their orders for 
spruce lath and the market is becoming fairly 
active. Sales of 1%-inch lath are reported at $7 
to $7.50. For 15,-inch lath $8.25 to $8.50 is quoted. 
There is a fair demand for furring and the 
market looks firmer, 2-inch bringing $32. The 
light offerings of spruce clapboards are absorbed 
promptly and the market is very firm at $120 
for extras and $115 for clears. 


Columbus, Ohio, May 1.—There is a stronger 
shingle trade, and retailers are coming into the 
market better, rural dealers being the biggest 
sustomers. Stocks are not large, and with 
ouilding operations active, retail trade is in- 
vreasing. Prices are firmer and every change is 
‘coward higher levels. Red cedar stocks are sell- 
‘ng around $5.10 for extra clears, while stars 
are quoted at $4.20 to $4.30. Lath trade shows 
more activity. 


BOXBOARDS 


San Francisco, Calif., April 29.—The demand 
for California pine box shook holds up pretty 
well. With the box factories at Klamath Falls 
tied up by the strike it looks as if production 
will be short. Some factories in northern Cali- 
fornia, also, are closed. The annual produc- 
tion in the districts affected is 150,000,000 feet 
of shook. With production curtailed the shook 
market has a firmer tendency. 


Boston, Mass., May 3.—Some improvement in 
the demand for boxing and crating lumber is 
reported this week. Very desirable square edge 
pine boxboards, inch, are offered at $40, and $35 
is about the lowest taken for merchantable 
lumber in this grade. Fair qualities of round 
edge pine, inch, are offered at $30. Mixed lots 
of round edge, inch, are offered at $22 to $25. 


MAHOGANY 


Boston, Mass., May 3.—Prices are very well 
maintained on mahogany. Orders are coming 
along well, particularly from retail buyers. The 
largest local mahogany manufacturer reports 
his common grades sold for several months 
ahead, and some delay in delivery of FAS in 
the more popular sizes and lengths. There also 
is a very fair inquiry for veneers, a handsomely 
figured veneer bringing 5 cents a foot, and the 
full range being 1% to 7 cents a foot. Quota- 
tions on ordinary business are: 


4/4 5 /4,6/448/4 10/4€12/4 


\ De ee er ee $200 $205@210 $215 
a 2 ee 155 160 170 
NGO: 2 CUB. 6. cacaes 90 90@ 95 190 


WEST COAST LOGS 


Seattle, Wash., April 29.—Log prices steady; 
production increasing. Quotations: 


Fir: No. 1, $24; No. 2, $16@17; No. 3, $12. 
CEDAR: ‘Ten percent base, $20. 

HEMLOCK: No. 2, $12; No. 3, $10. 

SprucE: No. 1, $25; No. 2, $17; No. 3, $12. 


News Letters Continued 


(Concluded on page 76) 
PITTSBURGH, PA. 


May 2.—With more residence construction than 
was ever known in the history of the county the 
lumber industry in western Pennsylvania is be- 
ginning to show increased activity. Scarcity of 
labor, however, is retarding building operations to 
some extent. Sellers of building lumber are doing 
a very good business, and the hardwood men are 
not far behind. ‘There is a better volume of trade, 
and price cutting is rarely indulged in. Planing 
mills, trim men, cabinet makers and general con- 
tractors are operating nearly full, and the box 
makers report business as improving. 


NEW ORLEANS, LA. 


May 1.—The crevasses near Ferriday, La., and 
at the Myrtle Grove and Poydras plantations below 
New Orleans, have materially relieved the flood 
pressure all along the lower river, producing a fall 
of more than a foot at New Orleans. While an- 
other rise is predicted about May 15, it is generally 
believed that the flood peak has passed. It is be- 
lieved that with a reasonably rapid flow-off, crops 
may be replanted over the greater part of the 
inundated territory and the loss thus minimized. 
Large quantities of lumber have been used in 
strengthening the levees and the interlocking wood 
sheet piling tested out in 1916 has again been em- 
ployed in the protective work along the levee lines 
south of this city. 

One of the busiest lumbermen in New Orleans 
last week was HE. E. Sykes. As a Knight Templar, 
Mr. Sykes had charge of many of the details inci- 
dent to the triennial conclave. His work as execu- 
tive and organizer was highly praised and he 
emerged from the conclave tired but delighted over 
the success it scored. Incidentally it may be noted 
that the Seattle Knights contributed a boost for 
the west Coast lumber industry by bringing with 
them to New Orleans a carload of red cedar 
shingles fashioned into fans for general distribu- 
tion. 

The Progressive Lumber Co. (Inc.) has entered 
the retail lumber field here with the following 
officers: C, E. Lee Dunn, president; Michael F. 
Wild, vice president, and Edward W. Suehring, 
treasurer. Mr. Dunn was with the-Algiers Saw & 
Planing Mill for seventeen years, while Messrs. 
Wild and Suehring gained their lumbering experi- 
ence with the Algiers concern and with the A. Stef 
Lumber Co. 

J. F. Wiggington, president and general man- 
ager of the Lonisiana Red Cypress Co., has gone 


to the west Coast for a visit to the Seattle. offices 
of his company and for a general survey of lumber 
conditions in that field. 

Twelve hundred strong, New Orleans Shriners 
invaded Bogalusa, La., last Saturday as the guests 
of that city, and its mayor, Col. W. H. Sullivan, 
of the Great Southern Lumber Co. The returning 
Shriners reported an elegant time. 


OMAHA, NEB. 


May 2.—The potato belt of the State is calling 
for some lumber. Prices for their product made 
the potato farmers the most prosperous in the 
State during last fall and this year. In Nebraska 
and the northwestern part of Iowa lumber is mov- 
ing rather slowly, as this is largely a corn produc- 
ing area, but wherever good droves of hogs are 
marketed the farmers are buying a little lumber. 
It has been estimated that the farmer this win- 
ter, especially since Christmas, has been getting 
better than $1 for every bushel of corn he fed to 
his hogs. 


ABERDEEN—HOQUIAM, WASH. 


April 29.—Four mills in Hoquiam will operate 
night shifts during May. At the mill of the Grays 
Harbor Lumber Co. an extra shift has been found 
necessary to cope with the increased demand, par- 
ticularly for cargo shipments. The National Lum- 
ber & Manufacturing Co. is operating night shifts 
in the sawmill and planing mill in order to keep 
up with orders for shipment by rail and vessel. 
The mill of the Northwestern Lumber Co. has added 
a night crew, and the mill of the Woodlawn Mill 
& Boom Co. has been operating its shingle mill on 
two shifts. Buyers representing eastern concerns 
last week stated that they were unable to place 
orders for prompt shipment with the mills here, 
as they found them booked ahead. The shingle 
market has been advancing steadily. 

Visitors from out of town found the plant of the 
Donovan Lumber Co., Aberdeen, an interesting 
place during the last week. The dock at the Dono- 
van mill is 800 feet long and 160 feet deep, and 
this week sixty-eight cargoes of lumber were piled 
on the dock, of which thirty-five orders were for 
San Pedro, twenty-two for San Francisco, five for 
the Atlantic coast, four for Redondo, one for Los 
Angeles and one huge export order for Japan. To 
handle its rail shipments the concern has a shed 
500 feet long by 126 feet wide. 

Wilson Bros. & Co., of Aberdeen, are erecting 
new dry kilns to increase their facilities for han- 
dling kiln dried shipments. 

Schafer Bros. have added a force of thirty men 
to the night crew of their Montesano mill, enabling 
them to get out about 350,000 shingles during the 
night shift. They are operating their sawmill on a 
double shift on business for the Orient. 

Grays Harbor’s first school in kiln drying and 
artificial seasoning of lumber will begin Monday 
afternoon in Hoquiam at the mill of the Eureka 
Cedar Lumber & Shingle Co. Arthur Kowhler, 
Albert Hermann and A. C. Knauss, dry kiln experts 
from the University of Wisconsin, will give the 
lectures and preside at the demonstrations. 


TORONTO, ONT. 


May 1.—The lumber trade situation in Ontario 
shows signs of definite improvement. Retail stocks, 
while they were sufficient to meet the first increase 
in the demand, were apparently not large enough to 
take care of an active spring and summer business. 
Today the building trade, particularly the specu- 
lative portion, has all the appearances of a full 
sized boom. Many retailers are already behind in 
their deliveries and are beginning to press the 
wholesalers for early shipments. The situation 
between the wholesaler and the manufacturer alse 
appears to be getting more normal. The spread in 
price between the wholesaler and manufacturer in 
Ontario is being bridged over and some sales of 
blocks of mill run white pine in the Georgian Bay 
and Ottawa Valley districts are reported at a 
lower price than prevailed a month or two ago. 

Some mills in the Georgian Bay district have 
been operating for a week or two, having had logs 
held over from a year ago. The others are mak- 
ing arrangements to start up in a short time. 
Ottawa Valley mills are quoting prices about on a 
level with those of the Georgian Bay manufac- 
turers. The box business shows more activity. 
Hemlock imported from the United States is com- 
peting very strongly with No. 2 white pine culls in 
the speculative building market. Retailers find 
that they can purchase all the sheathing they want 
in 8-, 10- and 12-inch No. 3 hemlock from the 
United States at an advance of only about $1 over 
former quotations. This stock is being bought 
extensively in the place of No. 2 white pine culls. 


RATS COST THIS COUNTRY an average of $7 
annually for each inhabitant, according to the 
United States Department of Agriculture. 
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Advertisements will be inserted in this dee 
Dartment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 

me. Count signature. 
Heading counts as two lines. 
He Geviey except the heading can be ade 


, Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 








MUST SELL STOCK ASPHALT ROOFING 
QUICK—WHAT WILL YOU OFFER ME? 


5,000 rolls red and green slate-surfaced, bright new 
goods, standard weight and quality guaranteed by In- 


surance Underwriters’ certificate—plain rolls, clean 
wrappers, no labels (jobbers or dealers’ private labels 
printed and put on at cost)—actual weight average 82 
to 90 pounds per roll—108 square feet. 

Will auction (by mail) in lots of 25, 50 and 100 rolls, 
or carloads (500 rolls). Bids accepted or rejected day 
received, but order not entered until bidder receives 
sample cut from roll and instructs us to ship (or he may 
cancel bid at his option). Shipment also subject to re- 
turn without argument if not satisfactory. Terms: 
Net cash upen arrival and inspection, or 30, 60 or 90 
day trade acceptance with interest at 6 percent, or 60 
day open account if usual 2 percent cash discount is 
udded instead of deducted. These rolls will go at auc- 
tion at less than ‘Price List’’ prices—quick action nec- 
essary—subject to prior sale. Mail or wire your bid, 
stating terms (freight will not exceed your Chicago 
rate). 

(If you prefer, write for sample before you bid.) 

JAMES HUNT, 301 W. Monroe St., Chicago. 


WHEN YOU WANT EMPLOYMENT 
Advertise in the wanted employment columns. You can 
key the advertisement. All answers mailed daily. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 
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NOTICE. 
Are you looking for employment? 
When, answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 


WANTED—FIRST CLASS BOOKKEEPER AND 
Accountant. One who can take charge of office for re- 
tail lumber yard and millwork factory. Apply in own 
handwriting, stating salary wanted. 

THOMASVILLE VARIETY WORKS, 
Thomasville, Ga. 


WANTED—FACTORY SUPERINTENDENT 


One who is entirely familiar with operating econom- 
ically a factory turning out sash, doors and millwork, 
and also with some experience or knowledge of outside 
construction of frame buildings. We want a man who 
is competent to do billing, make details and when neces- 
sary prepare simple plans. Only one with the above 
qualifications and willing to hustle need apply. Write 
fully stating your experience, age, when could come and 
salary expected, and mail samples of your plan work. 
DIXIH HOUSE COMPANY, Charleston, 8S. C. 


WANTED—MANAGER FOR RETAIL YARD 
In Northern Ohio, small town, splendid farming com- 
munity. Sales running from $40,000 to $60,000 a year. 
Must have thorough lumberman, good business getter 
and fellow not afraid to work. Please state whether 
married or single, salary wanted and send a number of 
references with your first letter. 

Address “*K. 132,’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For small planing mill in a Southern state. Must be 
capable of handling shop, estimating and detailing. 
Electrically operated mill, but not on a large scale. 
Same can be developed and increased considerably under 
proper supervision. Give age, experience, references, 
compensation expected and such other information as 
will have a bearing on application. 
Address “*H. 110,’’ care American Lumberman. 


WANTED—BRIGHT, ENERGETIC 

Young man to start in as tallyman and salesman in 
large retail yard in hustling western city. Wages 
$110.00 per month. Must have some experience and be 
of pleasing personality. Should have a good education 
and must be quick and accurate at figures. Here is an 
opportunity for an ambitious and capable young man, 
deserving of promotion. Write fully, giving experience 
and references. Address CASCADE LUMBER COM- 
PANY, Yakima, Wash. 


WANTED—EXPERIENCED DRY KILN MEN 
Qualified in design and operation. Only high-class men 
wanted. State age, education, experience and salary 
expected. WELOH DRY KILN ENGINEERING CO., 
222 Milan St., Shreveport, La. 
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WANTED—DETAILER, BILLER AND 


Draftsman for large sash, door and millwork factory, 
making both stock and special work. Must have had 
ample experience, be thoroughly accurate and compe- 
tent to bill into all departments, namely sash, door, 
frames, stair cabinet and general planing mill. Young 
man preferred with proper qualifications. Answer by 
‘letter in own handwriting. State salary expected with 
all necessary references as to character and ability. 
Position permanent. Factory located in large southern 
city. Working conditions exceptionally good. 
Address “H. 138,’’ care American Lumberman. 











WANTED 
PLANING MILL FOREMAN 
Position now open for competent man to take full 
charge of planing mill located at Urbana, Ill. Good 
living conditions and a real opportunity for a man who 
can produce results. Write V. H. WRIGHT, Secretary, 
Post Office Box 220, Champaign, Ill. 


WANTED—SUPERINTENDENT 
Who can detail, bill in and is good draftsman, in new 
mill with new modern machinery. One competent to 
figure from blue prints on high-class interior trim, 
Thorough and accurate young man preferred. One ac- 
quainted with Cost Book A_ preferred. 
THOMASVILLE VARIETY WORKS, 
Thomasville, Ga. 


WANTED—SALES MANAGER AT MILL 
Located in central Wisconsin city. Must be thoroughly 
familiar with the marketing of northern hardwoods and 
acquainted with trade, State experience. Start about 
June Ist. 











Address “M. 145,’’ care American Lumberman. 
WANTED—AT ONCE 
Young man stenographer for lumber office in sawmill 


town. Must be ambitious and willing to start at 
moderate salary. State salary expected in first letter. 
Good chance for advancement with a large and growing 
concern. FREEHOLD LUMBER CoO., Flinn, Alleghany 
Co., Va. 


PENNSYLVANIA LINE YARD CONCERN 
Has opening for yard manager. Only thoroughly prac- 
tical retail lumberman will be considered. Reasonable 
amount stock available for right party. Give full par- 
ticulars first letter. 

Address “M. 139,’’ care American Lumberman, 


WANTED—MALE STENOGRAPHER 
One with yellow pine mill sales office experience pre- 
ferred. Single. Splendid opportunity for right man. 
Name salary and references and how long with last 
employer in first letter. 
Address **M. 108,’’ care American Lumberman. 


HELP WANTED—YOUNG MAN 
18 to 25 years of age to learn how to hammer wide band 
saws; good opportunity to start in at a fair salary and 
increase it as you gain knowledge of the work. 
Address “M, 109,’’ care American Lumberman. 


WANTED—FOREMAN 
For Hardwood Flooring Mill located in Michigan. Four 
machines, Motor Driven Mill, In answering this ad 
please give references, wages required, age, married or 
single. Address ‘‘M, 127,’’ care American Lumberman. 


WANTED—2 EXPERIENCED 
Flooring graders for marking system. Location West 
Virginia. State fully experience, salary, and how soon 
can report. 
Address 

















“M. 136,’ care American Lumberman. 


. MANAGER WANTED 
By eastern owners for Puget Sound water and rail, east- 
ern type gang mill, 60 M capacity, with kiln capacity 
for whole cut. Some investment required to equip spe- 
cialty planer. Address 
WNER, 1005 White Bldg., Seattle, Wash. 


WANTED—DRAFTSMAN 
Who can make shop drawings for cabinet and stair 
work. Address ‘‘L. 125,’’ care American Lumberman. 


WANTED—BY LARGE NORTHERN 
Manufacturing firm, a competent lumber inspector fa- 
miliar with grading of northern hardwoods and pine 











shop. State age, whether married or single, and salary 
expected. 
Address “TL, 102,’’ care American Lumberman. 





WANTED—COMPETENT SUPERINTENDENT 
For planing mill, sash, door and trim factory. Must be 
a mechanic who can handle men and machinery to ad- 
vantage. 

Address “TL, 117,’ care American Lumberman. 


WANTED—DETAILER AND BILLER 
Familiar with high-grade case and partition work. Ex- 
cellent opportunity for right man. 

dress “L. 109,’’ care American Lumberman. 


EXPERIENCED GAUGER AND MACHINE MAN 
Familiar with manufacture of maple flooring on No. 229 
American Hardwood Flooring Matcher. Address 
COBBS & MITCHELL, INC., Cadillac, Michigan. 

SASH AND DOOR FACTORY SUPERINTENDENT 
Factory employing 175 men, making stock and special 
work. Applicants must have had experience as super- 
intendent of similar plant. 

Address “* PD. 143,’’ care American Lumberman. 


WANTED—ESTIMATOR 
By large sash and door factory. Experienced in figur- 
ing list estimates. No plans. 
Address ““H. 134,’’ care American Lumberman. 
a WHY DON’T YOU 
INSERT AN ADVERTISEMENT 

In this department? Our readers are looking for em- 
ployees, employment, lumber, timber and timber lands, 
logging equipment, machinery, business opportunity etc. 

Now is a good time to sell second hand machinery, 
engines, boilers, cars, rails, locomotives, logging equip- 
ment or anythng used in the lumber industry. Write 
the AMERICAN LUMBERMAN, Wanted and For Sale 
Department, 431 South Dearborn St., Chicago, Ils. 























SAW FILER WANTED 


To file a double band mill cutting hardwoods. Must 
furnish his own helper. Apply by letter stating expe- 
rience and wages expected. 

YELLOW POPLAR LUMBER C0O., Coal Grove, 0. 


WANTED—EXPERIENCED OPERATOR 
For Woods No. 20 matcher. Want man who is thor 
oughly experienced and able to make quick set-up. 
E. A. PRENTICE PLANING MILL, 
Vine and Armstrong Sts., Columbus, 0O. 








YOU CAN GET EMPLOYEES 
By advertising in the Wanted and For Sale department. 
Your ad would be read by the people you want to reach, 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 











FIRST CLASS CYPRESS AND DRESSED 
PINE SALESMEN. 


On liberal sliding scale commission basis whereby the 
more you sell the higher your commission climbs. Bx- 
clusive allotment of territory with credit om mail sales: 
liberal extras. Our own mills and ample stocks and re 
sources to back you. Give full information regarding 
your experience in territory and in sales of both woods, 
counties you thoroughly cover, and how often, etc. 

ie BOX 377, Jacksonville, Fla. 


THE MALLEABLE IRON FITTINGS COMPANY 
Manufacturers of the well-known and reliable M. I. F. 
Zine Coated, i. e., ‘‘Hot Galvanized Brand,’’ of shingling 
nails would like to employ salesmen calling on retail 
lumber trade to sell these nails on a commission basis. 
Applicants should state the exact territory that they 
cover by counties. For full particulars address 
MALLEABLE IRON FITTINGS CO., NAIL DEPT., 

Branford, Conn. 








WANTED 
Man of good lumber experience to act as salesman, to 
work on commission basis. Must be familiar with mar- 
kets and trade in New York State. All material native 
growth. State experience, age, particulars in first let- 
ter. Address ‘“‘K. 118,’’ care American Lumberman. 


WANTED—A THOROUGHLY EXPERIENCED 
And competent salesman for New York and Northern 
New Jersey territory. Prefer young man competent to 
handle white pine, hemlock, yellow pine, Idaho white 
and western pine, fir and West Coast products. Reply 
giving age, experience, references and salary required. 

BRADLEY, MILLER & CO., Bay City, Mich. 


WANTED—EXPERIENCED SALESMEN. 
To cover Southern Eastern Michigan, excluding De- 
troit, Northeastern Indiana, Northern Ohio and Western 
Pennsylvania, including a few towns in Western West 
Virginia along Ohio River. Retail yard trade and large 
industrial requirements. Yellow pine, northern pine, 
Inland Empire and Pacific Coast products. Salary and 
commission. State experience, age, married or single. 

Address “LL, 114,’’ care American Lumberman. 


WANTED—FIRST CLASS SALESMAN 
To cover Detroit and adjacent territory, by Southern 
Yellow Pine Manufacturer and Wholesaler, Nothing but 











best need apply. References required. Good oppor- 
tunity for right man. : 
Address “M. 126,’’ care American Lumberman. 





WANTED—MILLWORK SALESMAN 
By factory manufacturing a strictly high grade product, 
to operate on a commission basis in Southern Wis- 
— and Northern Illinois; also man for Iowa ter- 
ritory. 


Address ‘“H. 121,’’ care American Lumberman. 


WHITE PINE SALESMAN 
For Cincinnati and Philadelphia districts by large or- 
ganization. References necessary. 
Address “M. 140,’’ care American Lumberman. 


WANTED—BY LARGE WHOLESALE 
House, two energetic, honest and thoroughly competent 
lumber salesmen. One man to handle hardwood exclu- 
sively and the other to sell pine and hardwood to the 
eastern trade, If confident you can qualify, let us have 
full details by first mail. State salary expected. 
Address “LL. 105,’ care American Lumberman. 


SOUTHERN WHOLESALER 
Handling yellow pine desires to make selling arrange 
ments with reputable commission salesmen in northerp 
and eastern cities. 
P. O. BOX 1352, Birmingham, Ala. 


SASH AND DOOR SALESMAN ' 
Who can figure from plans, part time on road and ip 
office. 
Address “K, 133,’’ care American Lumberman. 


WANTED—BY RESPONSIBLE CHICAGO 
Wholesaler A-1 yellow pine salesman for Chicago and 
vicinity. Prefer man acquainted in this territory. Good 
position for right man. Give full particulars with ap- 
plication. 

Address “H. 126,’’ care American Lumberman. 


WANTED—IN GRAND RAPIDS TERRITORY 
Experienced lumber salesman, yellow pine, hemlock and 
hardwoods. State age, experience and salary wanted. 

Address “M. 104,’’ care American Lumbermian 


WRITE US 


When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
lands, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, ete. If you don‘t want any- 
thing you may have something to sell. A cheap and 
quick way to get what you want or to seH what you 
don’t want is to advertise in the Wanted and For Sale 
Department of the American Lumberman. Published 
every Saturday. Goes everywhere. Write us. 


AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S, Dearborn St., Chicago. 


























